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DECLARATION OF RONALD LIPOWSKI
Pursuant to 28 U.S.C. Section 1746, the undersigned states as follows:
1.

My name is Ronald Lipowski. I am over twenty-one years of age and

have personal knowledge of the matters set forth herein. I am retired and reside in The
Villages, Florida.
2.

Beginning in the summer of 2019, I saw an advertisement in the local

newspaper for an event at a Japanese steakhouse hosted by John Gissas and his company
Retirement Evolution Group (“Retirement Evolution”). The ad offered an 8% annual
return on investment. I decided to attend the event to learn more about the investment
opportunity.
3.

Gissas showed me, and approximately 12-15 others at the luncheon, a

slide presentation and provided materials that described the investment as being used to
fund a merchant cash advance business based in Philadelphia, Pennsylvania, which he
later told me was Complete Business Solutions Group (“CBSG”). Gissas said that the
merchant loans were in the range of $50,000 to $80,000 for a period of three months.
4.

Gissas told us that the minimum amount required for investment was

$25,000 for a term of one year, with an 8%-10% annual return paid monthly.
5.

Gissas stated that an investment of at least $200,000 would yield a higher

annual return of 10%-12%.
6.

With either type of investment, Gissas said that investors would receive

the promised returns on a monthly basis paid directly to your bank account, or we could
have the monthly returns rolled over into principal and paid out at the end of the year.
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He reassured us that anyone could have his principal returned at any time during the year,
along with any accumulated returns.
7.

After the lunch presentation, I visited Gissas at his office to discuss the

investment opportunity. During the visit, Gissas said I could meet with and ask questions
of someone by the name of “Perry” who was a 25% owner of the Philadelphia lender,
which I later learned was CBSG, and who traveled from Philadelphia on a monthly basis
to make presentations like the one I attended.
8.

On or about August 15, 2019, I attended a dinner presentation about the

investment opportunity. A true and correct copy of the advertisement is attached as
Exhibit A. Gissas told me that I would be able to learn more about the investment
opportunity from an owner of the company. This turned out to be Perry Abbonizio
(“Abbonizio”) of CBSG.
9.

There were approximately 12 individuals at the event, and this time the

dinner lasted more than two hours due to the number of questions the attendees asked.
10.

Gissas introduced Abbonizio as the 25% owner of the Philadelphia lender,

which I then learned was CBSG. Abbonizio touted his company’s successful lending
business and its managerial expertise in selecting small businesses that would qualify for
short-term loans.
11.

Abbonizio boasted about the “great team” his company had in place to

make sure loans were only made to viable businesses with the ability to repay their loans
with interest.

He also highlighted his company’s low default rate thanks to its thorough

review of potential borrowers.

He told us that his company went to the merchant

businesses to do an on-site inspection of the businesses before agreeing to lend them
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money through a merchant cash advance, and he emphasized how important the on-site
inspection was to ensuring they only loaned to viable and real businesses.
12.

Specifically, Abbonizio showed us typed reports with photos of empty

storefronts to indicate businesses that did not pass his company’s thorough review for a
loan. He contrasted that with his company’s high standards and stated that his company
went on-site to inspect merchants “100% of the time.” Abbonizio even handed out
sample evaluation reports that his company prepared concerning the potential borrowers
to drive this point home, although we couldn’t retain these reports.
13.

Abbonizio also emphasized the expertise of his company’s managers and

their experience in the industry.

He said that this, combined with the thorough

evaluations and on-site inspections, allowed his company to make the best lending
decisions that allowed his company to remain so profitable and have a very low default
rate on loans.
14.

Abbonizio’s explanation of his management team’s expertise, careful

review of potential borrowers, and low default rate gave me confidence that this was a
good investment.
15.

In approximately September 2019, I met again with Gissas about the

investment opportunity. He provided me with a document captioned “CBSG Funding
Analysis” that provided additional information about the investment opportunity.
Attached as Exhibit B is a true and correct copy of the CBSG Funding Analysis Gissas
gave me.
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16.

I understood from Gissas that CBSG was the company I would be

investing in and it was the company that Abbonizio spoke about at the August 2019
dinner.
17.

Gissas also provided me with a Confidential Offering Memorandum,

Subscription Agreement, and Promissory Note with RE Income Fund 2, LLC (“RE
Income Fund 2”). A true and correct copy of these materials Gissas gave me is attached
hereto as Exhibit C. Gissas explained that my investment with CBSG would be through
RE Income Fund 2.
18.

I told Gissas that I had less than the required $1,000,000 in liquid assets

required to invest, but Gissas told me not to worry about it, and that I could still invest. I
also told him that I preferred not to invest the minimum $25,000, but he agreed to accept
my $10,000 investment.
19.

During the past two years my income has been less than $200,000 per year

and my net worth, excluding my house, is less than $1 million. I do not recall anyone
ever asking me if I earned less than $200,000. I stated in writing that my net worth was
less than $750,000, excluding my residence.
20.

Based on Abbonizio’s explanation of CBSG’s management team’s

expertise, CBSG’s careful review of potential borrowers, and CBSG’s low default rate, I
decided to invest.
21.

In approximately September 2019, I invested $10,000 in the CBSG

investment opportunity with Gissas and his company RE Income Fund 2. My investment
was for a one-year term with an annual return of 8% paid monthly directly to my account.
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Gissas directed me to open an Individual Retirement Account (“IRA”) through Nuview
Trust to make the investment and receive the returns.
22.

Before I decided to invest, neither Gissas nor Abbonizio ever mentioned

that the states of Pennsylvania and New Jersey had filed regulatory actions against CBSG
and related parties for violations of state securities laws. If I had known about those
actions, I never would have invested.
23.

If I had known that CBSG had a higher default rate than what Gissas or

Abbonizio represented to me, I never would have invested.
24.

Had I known that CBSG and Abbonizio’s team did not conduct on-site

inspections as both Gissas and Abbonizio touted, I never would have invested.
25.

I do not have any expertise with loans to merchants or investments of this

type. I was looking for a safe and secure investment with low risk to my principal, which
was part of my retirement savings. I wanted a passive investment and relied on RE
Income Fund 2 and CBSG for my investment returns. The investment only involved me
contributing money, and then profits would be generated from payments merchants made
on the merchant cash advance loans.
26.

No one told me that my principal would be used for anything other than to

fund loans to merchants. Had I known that my money would be used for any other
purpose, I would never have invested.
27.

No one ever told me that Joseph LaForte, a convicted felon, was the

Director of Sales for CBSG. Had I known this, I would not have invested
28.

In early July 2020, I saw an advertisement by Retirement Evolution in

“The Daily Sun,” a local newspaper available to residents of The Villages, the 55 and
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Find out the best way to make
your money grow! Completely protected
from the stock losses with near doubledigitreturns.
You are invited to join us for a learning
event you cannot afford to miss. Learn
about a booming industry from the top
company in the merchant cash
sector, with our guest speaker.

When was the last time you were able
to learn about an investment from one
of the principals of the company?

EVENT LOCATION

ICCI~.RDI'S
Brownwood Paddock Square
3660 Kiessel Rd

john Gissas

A

The Villages, FL 32163
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Confidential Offering Memorandum • RE Income Fund 2, LLC

rvo.
Na e of OfFeree

RE INCOME FUND 2, LLC
A Delaware Limited Lia6itity Company

$50,000,000 AGGREGATE AMOUNT 8%-12% PROMISSORY NOTES
2000 UNITS OFFERED
Class A Notes: $25,000 -X99,000 principal amount one-year 8%promissory note
Class B Notes: $100,000 up fo $799,000 principal amount one-year 9% promissory note
Class C Notes: $200,000 up to $299,000 principal amounf one-year 10~ promissory note
Class D Notes: $300,000 up to $499,000 principal amounf one-year 11%promissory nofe
Class E Notes: Above $500,000 principal amount one-year 12% promissory note

Offering Price: $25,000 Per Unit

Minimum Subscription: One Unit

OR REVIEWED BY
THIS CONFIDENTIAL OFFERING MEMORANDUM HAS NOT BEEN FILED WITH
COMMISSION
OTHER
ANY
THE UNITED STATES SECURITIES AND EXCHANGE COMMISSION OR
ATTORNEY
OR
ITY,
AUTHOR
OR REGULATORY AUTHORITY, NOR HAS ANY SUCH COMMISSION,
UPON OR
PASSED
OR
TE
COMPLE
OR
TE
GENERAL DETERMINED WHETHER IT IS ACCURA
RY IS
CONTRA
THE
TO
ON
ENTATI
REPRES
ANY
NG.
ENDORSED THE MERITS OF THIS OFFERI
UNLAWFUL.
DEGREE OF RISK. SEE "RISK
THESE ARE SPECULATIVE SECURITIES AND INVOLVE A HIGH
FACTORS" BEGINNING ON PAGE 9.
GROUP OF INVESTORS (SEE
THE SECURITIES OFFERED ARE FOR SALE ONLY TO A SELECT
EMENTS'ON PAGE 5).
"MEMORANDUM SUMMARY —INVESTOR SUITABILITY REQUIR

the entire Confidential
In the event you decide not to participate in this Offering, please return below:
Offering Memorandum to the principal office of the Company as set forth
RE Income Fund 2, LLC
3990 E. SR 44, Suite 202
Wildwood, Florida 34785
(352)448-8220
The date of this Confidential Offering Memorandum is July 1, 2019.

C
Page ~ i
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Confidential Offering Memorandum • R~ Income Fund 2, LLC

RE INCOME FUND 2, LLC
A Delaware Limited Liability Company

$50,000,000 AGGREGATE AMOUNT 8%-12% PROMISSORY NOTES
2000 UNITS OFFERED
Class A Notes: $25,000 - $99,000 principal amount one-year 8% promissory note
Class B Notes: $100,000 up to $199,000 principal amount on~year 9% promissory note
Class C Notes: $200,000 up to $299,000 principal amount one-year 10% promissory note
Class D Notes: $300,000 up to $499,000 principal amount one-year 11% prr~missory note
Class E Notes: Above $500,000 principal amount one-year 12% promissory note

Offering Price: $25,000 Per Unit

Minimum Subscription: One Unit

This Confidential Offering Memorandum (the "Memorandums) relates to the offer and sale to a
select group of investors of up to 2000 units (the "Uni s°) of the securities of RE Income Fund 2, LLC (the
"Com an )at an offering price of $25,000 per Unit for an aggregate offering price of $50,000,000 (the
"Offering"). Each Unit will consist of twenty-five(25)$1,000 principal amount 12-month 8%-12%promissory
notes. Each promissory note is an unsecured debt security with a principal amount face value of $1,000
that matures in 12 months with a 8%-12% annualized interest rate, as more fully described in the form of
promissory note attached hereto in Appendix C (the "Notes")(see"MEMORANDUM SUMMARY--Interest'
below). The minimum subscription by an investor is one Unit($25,000 minimum investment).
All of the Units will be sold on a "best-efforts" basis which means that net Offering proceeds will be
available to the Company upon receipt, acceptance and clearance thereof and that no minimum amount of
Unit sales will be required in order to complete and close this Offering. There can be no assurance that all
of the Units offered will be subscribed for.
The minimum subscription by an investor is one Unit, which is a $25,000 investment. The Company
reserves the right in its sole discretion to sell fractionalized Units, and may also accept investments of less
than one Unit.

Per Unit
Maximum Offering

Price Paid by
Investors
$
25,000.00
$50,000,d00.00

Proceeds to
the Company~~~
$
25,000.00
$50,000,000.00

(1) Before deducting offering e~enses payable by the Company, estimated to be up to $15,000, and, in
the event tl~e Company
elects to retain a qualfied placement agent, exduding potential commissions paid to such placement agent in
accordance with
federal securities Iaw and the securities law of the various states, inGuding but not Iimfted to the
issuance of warrants and/or
other securities of the Company as part of such commissions, subject to applicable securities laws and this
Memorandum.

RE INCOME FUND 2, LLC
3990 E. SR 44, SURE 202
WILDWOOD, FLORIDA 34785
(352)448-8220

Page ~ ii
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Confidential Offering Memorandum • RE Income Fund 2, LLC

The Units will be offered and sold on behalf of the Company by certain officers and/or managers of
the Company. The Company may also utilize the services of selected broker-dealers who are members of
the Financial Industry Regulatory Authority("FINRA") in connection with the offer and sale of the Units.
All of the Units will be sold on a "best efforts "basis up to the 2000 Unit maximum. There can be no
assurance that the maximum number of Units will be sold.
An investment in the Units involves a high degree of risk. Prospective investors in the Units should
thoroughly consider this Memorandum and certain special considerations concerning the Company
described herein. See "RISK FACTORS" below. An investment in the Units offered hereby is suitable only
for, and may be made only by, select investors who have no need far liquidity of investrnent and understand
and can afford the high financial risks of an investment in the Units, including the potential for a complete
loss of their investrnent. There is currently no trading market for any securities of the Company, nor is it
expected or assured that such market will develop in the foreseeable future.
The Units and underlying securities have not been approved or disapproved by the Securities and
F
~cchange Commission (the "SECS or any state securities commission, nor has the SEC or any state
securities commission passed upon the accuracy or adequacy of this Memorandum. Any representation to
the contrary is a criminal offense.
The Units and underlying securities of the Company are speculative by nature and are intended for
a limited number of select investors. Each prospective investor should carefully review this Memorandum
and the relevant documents referred to herein before deciding to invest in the Company.
THE MEMORANDUM IS SUBMITTED TO YOU ON A CONFIDENTIAL BASIS SOLELY IN
CONNECTION WITH YOUR CONSIDERATION OF AN INVESTMENT IN THE SECURITIES OF RE
INCOME FUND 2, LLC, A DELAWARE LIMITED LIABILITY COMPANY. DUE TO THE CONFIDENTIAL
NATURE OF THIS MEMORANDUM,ITS USE FOR ANY OTHER PURPOSE MIGHT INVOLVE SERIOUS
LEGAL CONSEQUENCES. CONSEQUENTLY, THIS MEMORANDUM MAY NOT BE REPRODUCED IN
WHOLE OR IN PART, AND MAY NOT BE DELIVERED TO ANY OTHER PERSON (OTHER THAN YOUR
FINANCIAL ADVISOR) WITHOUT THE PRIOR WRITTEN CONSENT OF THE COMPANY'S
MANAGER(S).
[Remainder of Page Intentionally Left Blank)
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GENERAL NOTICES AND REPRESENTAT{ONS
This Memorandum is furnished on a confidential basis. This Memorandum constitutes an offer of
securities only to the person to whom it is spec~cally delivered for that purpose ("Offeree~), and is provided
solely for the purpose of evaluating an investment in the Company. By accepting delivery of this
Memorandum and receiving any other oral or written information provided by the Company in connection
with the Offering, each Offeree agrees(a)to keep confidential the contents of this Memorandum and such
other information and not to disGose the same to any third parry or otherwise use the same for any purpose
other than evaluating an investment in the Company, and (b) not to copy, in whole or in part, this
Memorandum or any other written information provided by the Company in connection herewith. Each
Offeree further agrees to re#um this Memorandum and any such written information fo RE Income Fund 2,
LLC, 3990 E. SR 44, Suite 202, Wildwood, Florida 34785; attention: John Gissas, President, in the event
that (i) the Offeree does not subscribe to purchase any Units, (ii) no portion of the Offeree's subscription is
accepted, or (iii) the Offering is terminated or withdrawn.
To the extent applicable, the Units offered hereby have not been registered under the US federal
Securities Act of 1933 (the "Securities AcY') or any US state securities laws, in reliance upon exemptions
therefrom. If applicable, the Units may not be sold, transferred, pledged or otheruvise disposed of in the
or blue sky
absence of registration under the Securities Act and under any applicable US state securities
to sell, or a
offer
an
e
constitut
not
does
ndum
laws unless pursuant to exemptions therefrom. This Memora
it
is unlawful
in
which
on
jurisdicti
any
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person
any
to
hereby
solicitation of an offer to buy, any Units offered
if the
Offer
an
e
constitut
not
does
ndum
Memora
This
person.
such
to
on
to make such an offer or solicitati
prospective investor is not qualifies! under applicable securities laws.
her or its own
In determining whether to invest in the Units, each person must rely upon his,
and risks
merits
the
including
hereby,
made
Offering
examination of the Company and the terms of the
afford
will
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hereby,
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Offering
the
for
closing
the
to
prior
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y
Compan
of
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tatives
prospective investors in the Units an opportunity to ask questions of represen
on
to
the
informati
relevant
l
additiona
concerning the Company and the terms of the Offering and to obtain
unreasonable effort or expense.
extent the Company possesses such information or can obtain it without
to give any information or make
Offering
the
on
with
cannecti
Except as aforesaid, no person is authorized in
or made, such infoRnation or
any representation not contained in this Memorandum, and, if given
the Company. The information
representation must not be relied upon as having been authorized by
the Company or the terms of
ng
contained in this Memorandum also supersedes any information concerni of this Memorandum.
date
the
any investment therein provided to any prospective investor prior to
to the attainability of any
The Company makes no express or implied representation or warranty as
or as to the accuracy or
forecasted financial information that may be expressed or implied herein
it must be recognized
derived.
is
on
completeness of the assumptions from which that forecasted informati
to a high degree of
subject
ly
necessari
are
nce
that the projections of the Company's future perForma
that such variances
and
projected
the
results
from
vary
to
uncertainty, that actual results can be expected
investigation with
own
their
may be material and adverse. Prospective investors are expected to conduct pursue his, her or its own
will
regard to the Company and its prospects. It is expected that each Offeree
included herein. Prospective
independent investigation with respect to the forecasted financial information
business or tax advice.
legal,
as
dum
Memoran
investors in the Units are not to construe the contents of this
advisor and tax
business
attorney,
own
or
its
her
his,
Each prospective investor in the Units should consult
Offering.
ng
this
concerni
matters
related
and
advisor as to the legal, business, tax
This Memorandum has been prepared solely for the purpose of the proposed offering of the Units.
The Company reserves the right to reject any subscription for the Units, in whole or in part, or to allot less
than the number or amount of securities as to which any prospective investor in the Units has subscribed.
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THIS OFFERING IS NOT UNDERWRITTEN. THE OFFER
ING PRICE HAS BEEN ARBITRARILY
SET BY THE MANAGEMENT OF THE COMPANY. THERE
CAN BE NO ASSURANCE THAT ANY OF
THE SECURITIES WILL BE SOLD.
THE SECURITIES HAVE NOT BEEN APPROVED OR DISAPPROVE
D BY THE US SECURITIES
AND EXCHANGE COMMISSION OR ANY US STATE SECUR
ITIES AGENCY, NOR HAS ANY SUCH
REGULATORY BODY REVIEWED THIS OFFERING MEMOR
ANDUM FOR ACCURACY OR
COMPLETENESS. BECAUSE THESE SECURITIES HAVE NOT BEEN
SO REGISTERED, THERE MAY
BE RESTRICTIONS ON THEIR TRANSFERABILITY OR RESALE
BY AN INVESTOR. EACH
PROSPECTfVE INVESTOR SHOULD PROCEED ON THE ASSUMPTION
THAT HE MUST BEAR THE
ECONOMIC RISKS OF THE INVESTMENT FOR AN INDEFINITE PERIO
D, SINCE THE SECURITIES
MAY NOT BE SOLD UNLESS, AMONG OTHER THINGS, THEY ARE SUBSE
QUENT
UNDER THE APPLICABLE SECURITIES ACTS OR AN EXEMPTION FROM SUCH LY REGISTERED
REGISTRATION IS
AVAILABLE. THERE IS NO TRADING MARKET FOR THE COMPANY'S SECUR
ITIES AND THERE CAN
BE NO ASSURANCE THAT ANY MARKET WILL DEVELOP IN THE
FUTURE OR THAT THE
SECURITIES WILL BE ACCEPTED FOR INCLUSION ON NASDAQ OR
ANY
EXCHANGE AT ANY TIME IN THE FUTURE. THE COMPANY IS NOT OBLIGATED OTHER TRADING
TO REGISTER FOR
SALE UNDER EITHER U.S. FEDERAL OR STATE SECURITIES LAWS THE SECUR
ITIES PURCHASED
PURSUANT HERETO, AND THE ISSUANCE OF THE SECURITIES
IS BEING UNDERTAKEN
PURSUANT TO CERTAIN EXEMPTIONS FROM REGISTRATION UNDER
THE SECURITIES ACT,
WHICH MAY INCLUDE WITHOUT LIMITATION THE APPLICABLE RULES
UNDER REGULATION D
AND/OR REGULATION S UNDER THE SECURITIES ACT. ACCORDINGL
Y, THE SALE, TRANSFER,
OR OTHER DISPOSITION OF ANY OF THE SECURITIES, WHICH ARE PURCH
ASED PURSUANT
HERETO, MAY BE RESTRICTED BY APPLICABLE U.S. FEDERAL OR STATE
SECUR
ITIES LAWS
AND/OR THE SECURITIES LAWS OF ONE OR MORE FOREIGN COUNTRIES
(DEPENDING ON THE
RESIDENCY OF THE INVESTOR)AND BY THE PROVISIONS OF THE SUBSCRIPTI
REFERRED TO HEREIN. THE OFFERING PRICE OF THE SECURITIES ON AGREEMENT
TO
MEMORANDUM RELATES HAS BEEN ARBITRARILY ESTABLISHED BY THE COMPA WHICH THE
NY AND DOES
NOT NECESSARILY BEAR ANY SPECIFIC RELATION TO THE ASSETS, BOOK
POTENTIAL EARNINGS OF THE COMPANY OR ANY OTHER RECOGNIZED CRITERIA VALUE OR
OF VALUE.
The management of the Company has provided ail of the information stated herein.
The Company
makes no express or implied representation or warranty as to the completeness of
this information or, in
the case of projections, estimates, future plans, or forward looking assumptions or
statements, as to their
attainability or the accuracy and completeness of the assumptions from which they
expected that each prospective investor will pursue his, her, or its own independent are derived, and it is
be recognized that estimates of the Company's performance are necessarily subjectinvestigation. It must
to a high degree of
uncertainty and may vary materially from actual results.
No general solicitation or advertising in whatever form will or may be employ
ed in the Offering of
the securities, as provided for under Regulation D of the Securities Act. Prospec
tive investors should not
rely on any information not contained in this Memorandum.
This Offering is made subject to withdrawal, cancellation, or modification
notice and solely at the Compan~s discretion. The Company reserves the right by the Company without
to reject any subscription
or to allot to any prospective investor less than the number of securi~es subscribed for
by such prospective
investor.
This Memorandum has been prepared solely for the information of the person
delivered by or on behaff of the Company. Distribution of this Memorandum to any to whom it has been
person other than the
prospective investor to whom this Memorandum is delivered by the Company and
those
to advise them with respect thereto is unauthorized. Any reproduction of this Memora persons retained
part, or the divulgence of any of the contents without the prior written consent of ndum, in whole or in
the Company is strictly
prohibited. This Offering is made subject to withdrawal, cancellation, or modific
afion
by the Company
without notice and solely at the Compan~s discretion. Each prospective investor
, by accepting delivery of
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this Memorandum, agrees to return it and ail other documents received by them to the Company if the
prospective investor's subscription is not accepted or if the Offering is terminated.
By acceptance of this Memorandum, prospective investors recognize and accept the need to
conduct their own thorough investigation and due diligence before considering a purchase of the Units.
[Remainder ofPage Intentionally Leff Blank]
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U.S. JURISDICTIONAL(NASAA)LEGENDS
The presence of the following legends for any given state reflects only
that a legend may be
required by that state and should not be construed to mean an offer or sale
is being or may be made in that
particular state.
if you are uncertain as to whether or not offers or sales may be lawfully made in your
state, you are
hereby advised to contact the Company. The securities described in this Memoran
dum have not been
registered under any state securities laws (commonly called "Blue Sk 'laws). These
securities must be
acquired for investment purposes only and may not be sold or transferred in the absence
of an effective
registration of such securities under such laws, or an opinion of counsel acceptable to
the Company that
such registration is not required.
The Company intends to offer and sell the Securities only to select investors in accordan
the applicable rules and provisions exempting this Offering from registration under Regulatio ce with
n D of the
Securities Act, as amended.
NOTICE TO ALABAMA RESIDENTS ONLY: THESE SECURITIES MAY BE OFFERED
PURSUANT TO
A CLAIM OF EXEMPTION UNDER THE ALABAMA SECURITIES ACT. A CONFIDENTIAL
MEMORANDUM RELATING TO THESE SECURITIES HAS NOT BEEN FILED WITH THEOFFERING
ALABAMA
SECURITIES COMMISSION. THE COMMISSION DOES NOT RECOMMEND OR ENDORS
E THE
PURCHASE OF ANY SECURITIES, NOR DOES IT PASS UPON THE ACCURACY OR
COMPLETENESS
OF THIS MEMORANDUM. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE
.
NOTICE TO ARIZONA RESIDENTS ONLY: THESE SECURITIES MAY BE OFFERED PURSUANT
TO
AN EXEMPTION FROM REGISTRATION UNDER THE SECURITIES ACT OF ARIZONA. NEITHER
THE
ARIZONA CORPORATION COMMISSION NOR THE DIRECTOR OF SECURITIES HAVE REVIEWE
D
OR PASSED UPON THE ACCURACY OR COMPLETENESS OF THIS MEMORANDUM OR OTHER
SELLING LITERATURE. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE.
NOTICE TO CALIFORNIA RESIDENTS ONLY: THE SALE OF THE SECURITIES WHfCH ARE
THE
SUBJECT OF THfS OFFERING HAS NOT BEEN QUALIFIED WITH THE COMMISSIONER OF
CORPORATIONS OF THE STATE OF CALIFORNIA AND THE ISSUANCE OF SUCH SECURITIES OR
PAYMENT OR RECEIPT OF ANY PART OF THE CONSIDERATION THEREFORE PRIOR TO
SUCH
QUALIFICATIONS IS UNLAWFUL, UNLESS THE SALE OF SECURITIES IS EXEMPTED FROM
QUALfFICAT~ON BY THE APPLICABLE PROVISIONS OF THE CALIFORNIA CORPORATIONS CODE.
THE RIGHTS OF ALL PARTIES TO THIS OFFERING ARE EXPRESSLY CONDITIONED UPON
SUCH
QUALIFICATIONS BEING OBTAINED, UNLESS THE SALE 1S SO EXEMPT.
NOTICE TO CONNECTICUT RESIDENTS ONLY:THESE SECURITIES HAVE NOT BEEN
REGISTERED
UNDER THE CONNECTICUT UNIFORM SECURITIES ACT AND ARE BEING SOLD IN
UPON THE APPLICABLE EXEMPTIONS CONTAINED IN SAID ACT. THEY CANNOT RELIANCE
BE RESOLD
UNLESS THEY ARE REGISTERED UNDER SAID ACT OR UNLESS AN
EXEMPTION FROM
REGISTRATION IS AVAILABLE. THESE SECURITIES HAVE NOT BEEN
APPROVED OR
DISAPPROVED BY THE BANKING COMMISSIONER OF THE STATE OF CONNECTfCUT
NOR HAS
THE COMMISSIONER PASSED UPON THE ACCURACY OR ADEQUACY OF THIS
OFFERING. ANY
REPRESENTATION TO THE CONTRARY IS UNLAWFUL.
NOTICE TO DELAWARE RESIDENTS ONLY: IF YOU ARE A DELAWARE RESIDEN
T, YOU ARE
HEREBY ADVISED THAT THESE SECURITIES MAY BE OFFERED IN A TRANSACTION
EXEMPT
FROM THE REGISTRATION REQUIREMENTS OF THE DELAWARE SECURITIES
ACT. THE
SECURITIES CANNOT BE SOLD OR TRANSFERRED EXCEPT IN A TRANSACTION
EXEMPT UNDER THE ACT OR PURSUANT TO AN EFFECTIVE REGISTRATION STATEM WHICH IS
ENT UNDER
THE ACTOR IN A TRANSACTION WHICH IS OTHERWISE IN COMPLIANCE WITH THE
ACT.
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NOTICE TO FLORIDA RESIDENTS ONLY: THE SECURITIES DESCRIBED HEREIN HAVE NOT BEEN
REGISTERED WITH THE FLORIDA DIVISION OF SECURITIES AND INVESTOR PROTECTION UNDER
THE FLORIDA SECURITIES ACT. THE SECURITIES REFERRED TO HEREIN MAY ONLY BE SOLD
T0, AND ACQUIRED BY THE HOLDER IN A TRANSACTION EXEMPT UNDER THE APPLICABLE
PROVISIONS OF SAID ACT. THE SECURITIES HAVE NOT BEEN REGISTERED UNDER SAID ACT IN
THE STATE OF FLORIDA. IN ADDITION, ALL OFFEREES WHO ARE FLORIDA RESIDENTS SHOUlD
BE AWARE THAT SECTION 517.061(11)(a)(5) OF THE ACT PROVIDES, IN RELEVANT PART, AS
FOLLOWS:"WHEN SALES ARE MADE TO FNE OR MORE PERSONS IN FLORIDA, ANY SALE IN
FLORIDA MADE PURSUANT TO THIS SECTION IS VOIDABLE BY THE PURCHASER IN SUCH SALE
EITHER WITHIN 3 DAYS AFTER THE FIRST TENDER OF CONSIDERATION IS MADE BY THE
PURCHASER TO THE ISSUER, AN AGENT OF THE ISSUER OR AN ESCROW AGENT OR WITHIN 3
DAYS AFTER THE AVAILABILITY OF THAT PRIVILEGE IS COMMUNfCATED TO SUCH PURCHASER,
WHICHEVER OCCURS LATER." THE AVAILABILITY OF THE PRIVILEGE TO VOID SALES PURSUANT
TO SECTION 517.061(11) IS HEREBY COMMUNICATED TO EACH FLORIDA OFFEREE. EACH
PERSON ENTITLED TO EXERCISE THE PRIVILEGE TO AVOID SALES GRANTED BY SECTION
517.061 (11)(A)(5} AND WHO WISHES TO EXERCISE SUCH RIGHT, MUST, WITHIN 3 DAYS AFTER
THE TENDER OF ANY AMOUNT TO THE COMPANY OR TO ANY AGENT OF THE COMPANY
(INCLUDfNG THE SELLING AGENT OR ANY OTHER DEALER ACTING ON BEHALF OF THE
PARTNERSHIP OR ANY SALESMAN OF SUCH DEALER) OR AN ESCROW AGENT CAUSE A
WRITTEN NOTICE OR TELEGRAM TO BE SENT TO THE COMPANY AT THE ADDRESS PROVIDED
IN THIS MEMORANDUM. SUCH LETTER OR TELEGRAM MUST BE SENT AND, IF POSTMARKED,
POSTMARKED ON OR PRIOR TO THE END OF THE AFOREMENTIONED THIRD DAY. IF A PERSON
IS SENDING A LETTER, IT IS PRUDENT TO SEND SUCH LETTER BY CERTIFIED MAIL, RETURN
IT
RECEIPT REQUESTED, TO ASSURE THAT IT IS RECEIVED AND ALSO TO EVIDENCE THE TIME
WRITTEN
FOR
ASK
MUST
HE
ORALLY,
REQUEST
THIS
MAKE
PERSON
WAS MAILED. SHOULD A
CONF{RMATION THAT HIS REQUEST HAS BEEN RECEIVED.
OR SOLD IN
NOTICE TO GEORGIA RESIDENTS ONLY: THESE SECURITIES MAY BE ISSUED
ACT OF
SECURITIES
GEORGIA
THE
IN
CONTAINED
S
EXEMPTION
RELIANCE ON THE APPLICABLE
EXEMPT
IS
WHICH
fV
1973,AND MAY NOT BE SOLD OR TRANSFERRED EXCEPT IN A TRANSACTIO
ACT.
UNDER SUCH ACT OR PURSUANT TO AN EFFECTIVE REGISTRATION UNDER SUCH
BEEN APPROVED OR
NOTICE TO ILLINOIS RESIDENTS ONLY: THESE SECURITIES HAVE NOT
STATE OF ILLINOIS
THE
HAS
NOR
OF
ILLINOIS
STATE
THE
OF
DISAPPROVED BY THE SECRETARY
REPRESENTATION
ANY
UM.
MEMORAND
THE
OF
ADEQUACY
OR
PASSED UPON THE ACCURACY
TO THE CONTRARY IS UNLAWFUL.
REGISTERED
NOTICE TO INDIANA RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN
UPON
RELIANCE
!N
SOLD
AND
OFFERED
8E
ONLY
MAY
AND
LAW
SKY
UNDER THE INDIANA BLUE
ED
TRANSFERR
OR
RESOLD
THE APPLICABLE EXEMPTIONS THEREFROM. THEY CANNOT BE
FROM
EXEMPTION
AN
UNLESS
OR
UNLESS THEY ARE REGISTERED UNDER THE LAW
REGISTRATION IS AVAILABLE.
OR
NOTICE TO KENTUCKY RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN APPROVED
OF
NS
INSTITUTIO
FINANCIAL
OF
T
DEPARTMEN
THE
OF
NER
COMMISSIO
THE
DISAPPROVED BY
OF
ADEQUACY
OR
KENTUCKY NOR HAS THE COMMISSIONER PASSED UPON THE ACCURACY
OFFENSE.
CRIMINAL
A
IS
CONTRARY
THIS MEMORANDUM. ANY REPRESENTATION TO THE
NOTICE TO MARYLAND RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN REGISTERED
UNDER THE MARYLAND SECURITIES ACT AND MAY ONLY BE OFFERED AND SOLD IN RELIANCE
UPON APPLICABLE EXEMPTIONS CONTAINED IN SAID ACT. THEY CANNOT BE RESOLD OR
TRANSFERRED UNLESS THEY ARE REGISTERED UNDER SAID ACT OR UNLESS AN EXEMPTION
FROM REGISTRATION IS AVAILABLE.
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NOTICE TO MASSACHUSETTS RESIDENTS ONLY: (1) THESE SECURITIES HAVE
NOT BEEN
REGISTERED UNDER THE SECURITIES ACT OF 1933, AS AMENDED, OR THE SECURITIES
ACT OF
THIS COMMONWEALTH, BY REASON OF SPECIFIC EXEMPTIONS THEREUNDER.
THESE
SECURITIES CANNOT BE SOLD,TRANSFERRED OR OTHERWISE DISPOSED OF TO ANY PERSON
OR ENTITY UNLESS SUBSEQUENTLY REGISTERED UNDER THE SECURITIES ACT OF 1933,
AS
AMENDED, OR THE SECURITIES ACT OF THIS COMMONWEALTH, IF SUCH REGISTRATION
IS
REQUIRED, OR UNLESS AN EXEMPTION FROM REGISTRATION IS AVAILABLE. THESE
SECURITIES HAVE NOT BEEN APPR01/ED OR DISAPPROVED BY THE SECURITIES DIVISION OF
THE COMMONWEALTH OF MASSACHUSETTS NOR HAS THE SECURITIES DIVISION PASSED
UPON THE ACCURACY OR ADEQUACY OF THIS MEMORANDUM. ANY REPRESENTATION TO THE
CONTRARY IS UNLAWFUL.
NOTICE TO MICHIGAN RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN REGISTERED
U NDER THE MICHIGAN SECURITIES ACT AND, IF OFFERED IN MICHIGAN OR TO RESIDENTS OF
MICHIGAN, ARE BEING SOLD IN RELfANCE UPON THE APPLICABLE EXEMPTIONS CONTAINED IN
SUCH ACT. THESE SECURITIES MAY NOT BE RESOLD OR TRANSFERRED UNLESS THEY ARE
REGISTERED UNDER THE ACT OR UNLESS AN EXEMPTION FROM REGISTRATION IS AVAILABLE.
NOTICE TO MINNESOTA RESIDENTS ONLY: THESE SECURITfES HAVE NOT BEEN REGISTERED
UNDER THE MINNESOTA BLUE SKY LAW AND MAY ONLY BE SOLD TO MINNESOTA RESIDENTS
IN RELIANCE UPON THE APPLICABLE EXEMPTIONS THEREFROM. THEY CANNOT BE RESOLD OR
TRANSFERRED UNLESS THEY ARE REGISTERED UNDER THE LAW OR UNLESS AN EXEMPTION
FROM REGISTRATION IS AVAILABLE.
NOTICE TO MISSISSIPPI RESIDENTS ONLY: IN MAKING AN INVESTMENT DECISION INVESTORS
M UST RELY ON THEIR OWN EXAMINATION OF THE PERSON OR ENTITY CREATING THE
SECURITIES AND THE TERMS OF THE OFFERING,(NCIUDING THE MERITS AND RISKS INVOLVED.
THESE SECURITIES HAVE NOT BEEN REGISTERED WITH NOR RECOMMENDED BY ANY FEDERAL
OR STATE SECURITIES COMMISSION OR REGULATORY AUTHORITY. FURTHERMORE, THE
FOREGOING AUTHORITIES HAVE NOT CONFIRMED THE ACCURACY OR DETERMINED THE
ADEQUACY OF THIS DOCUMENT. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL
OFFENSE. THESE SECURITIES ARE SUBJECT TO RESTRICTIONS ON TRANSFERABILITY AND
RESALE. INVESTORS SHOULD BE AWARE THAT THEY WOULD BE REQUIRED TO BEAR THE
FINANCIAL RISKS OF THIS INVESTMENT FOR AN INDEFINITE PERIOD OF TIME.
NOTICE TO MISSOURI RESIDENTS ONLY: THESE SECURITIES HAVE NAT BEEN REGISTERED
UNDER THE MISSOURI SECURITIES ACT, AND IF OFFERED IN MISSOURI OR TO RESIDENTS OF
MISSOURI, WILL BE SOLD TO, AND ACQUIRED BY, PURCHASERS IN RELIANCE ON AN
APPLICABLE EXEMPTION THEREFROM. UNLESS THE SECURITIES ARE REGISTERED, THEY MAY
NOT BE REOFFERED FOR SALE OR RESOLD IN THE STATE OF MISSOURI, EXCEPT AS A
SECURITY, OR IN A TRANSACTION, EXEMPT UNDER SUCH ACT.
NOTICE TO NEW HAMPSHIRE RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN
REGISTERED UNDER THE NEW HAMPSHIRE SECURITIES ACT, AND IF OFFERED IN NEW
HAMPSHIRE OR TO RESIDENTS OF NEW HAMPSHIRE, WILL ONLY BE SOLD TO, AND ACQUIRED
BY, PURCHASERS IN RELIANCE ON AN APPLICABLE EXEMPTION THEREFROM. UNLESS THE
SECURITIES ARE REGISTERED, THEY MAY NOT BE REOFFERED FOR SALE OR RESOLD IN THE
STATE OF NEW HAMPSHIRE, EXCEPT AS A SECURITY, OR IN A TRANSACTION, EXEMPT UNDER
SUCH ACT.
NOTICE TO NEW JERSEY RESIDENTS ONLY: THESE SECURITIES HAVE NOT BEEN REGISTERED
UNDER THE NEW JERSEY UNIFORM SECURITfES LAW, AND IF OFFERED IN NEW JERSEY OR TO
RESIDENTS OF NEW JERSEY, WILL ONLY BE SOLD TO, AND ACQUIRED BY, PURCHASERS IN
RELIANCE ON THE APPLICABLE EXEMPTIONS THEREFROM. IF YOU ARE A NEW JERSEY
RESIDENT AND YOU ACCEPT AN OFFER TO PURCHASE THESE SECURITIES PURSUANT TO THIS
Page ~ x
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M EMORANDUM, YOU ARE HEREBY ADVISED THAT THIS MEMORANDUM HAS NOT BEEN FILED
WITH OR REVIEWED BY THE BUREAU OF SECURITIES OF THE STATE OF NEW JERSEY. THE
BUREAU OF SECURITIES OF THE STATE OF NEW JERSEY HAS NOT PASSED ON OR ENDORSED
THE MERITS OF THIS OFFERING. ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL.
NOTICE TO NEW YORK RESIDENTS ONLY: THIS DOCUMENT HAS NOT BEEN REVIEWED BY THE
A~ORNEY GENERAL OF THE STATE OF NEW YORK PRIOR TO ITS ISSUANCE AND USE. THE
ATTORNEY GENERAL OF THE STATE OF NEW YORK HAS NOT PASSED ON OR ENDORSED THE
MERITS OF THIS OFFERING. ANY REPRESENTATION TO THE CONTRARY IS UNLAWFUL. THE
IES
COMPANY HAS TAKEN NO STEPS TO CREATE AN AFTER MARKET FOR THE SECURIT
TO
TRADE
OTHERS
OR
S
BROKER
WITH
EMENTS
OFFERED HEREIN AND HAS MADE NO ARRANG
OR MAKE A MARKET IN SUCH SECURITIES. AT SOME TIME IN THE FUTURE, THE COMPANY MAY
ATTEMPT TO ARRANGE FOR INTERESTED BROKERS TO TRADE OR MAKE A MARKET IN THE
R, NO
SECURITIES AND TO QUOTE THE SAME IN A PUBLISHED QUOTATION MEDIUM, HOWEVE
S
ANY
BROKER
THAT
NCE
ASSURA
NO
IS
SUCH ARRANGEMENTS HAVE BEEN MADE AND THERE
THERE
THAT
OR
NY
COMPA
THE
OF
TIES
SECURI
THE
IN
WILL EVER HAVE SUCH AN INTEREST
WILL EVER BE A MARKET THEREFORE.
TO PURCHASE
NOTICE TO NEVADA RESIDENTS ONLY: IF ANY fNVESTOR ACCEPTS ANY OFFER
BE SOLD TO
ONLY
WILL
TIES
SECURI
THE
D
THE SECURITIES, THE INVESTOR IS HEREBY ADVISE
UNDER THE
RATION
REGIST
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EXEMPT
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AND ACQUIRED BY IT/HIM/HER IN A TRANSA
IS HEREBY
OR
INVEST
THE
LAW.
TIES
SECURI
NEVADA
APPLICABLE PROVISIONS OF THE
ON OR
PASSED
NOT
ADVISED THAT THE ATTORNEY GENERAL OF THE STATE OF NEVADA HASOFFERING WITH THE
THE
OF
ENDORSED THE MERITS OF THIS OFFERING AND THE FILING
ISSUE, OR SALE THEREOF,
BUREAU OF SECURITIES DOES NOT CONSTITUTE APPROVAL OF THE PUBLIC SAFETY OF THE
AND
LAW
OF
MENT
BY THE BUREAU OF SECURITIES OR THE DEPART
UNLAWFUL.
STATE OF NEVADA. ANY REPRESENTATION TO THE CONTRARY iS
TIES MAY BE OFFERED
NOTICE TO NORTH CAROLINA RESIDENTS ONLY: THESE SECURINA SECURITIES ACT. THE
CAROLI
NORTH
PURSUANT TO A CLAIM OF EXEMPTION UNDER THE
NOR ENDORSES THE
NORTH CAROLINA SECURITIES ADMINISTRATION NEITHER RECOMMENDSUPON THE ACCURACY
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HAS THE COMMISSIONER PASSED UPON THE ACCURA CRIMINAL OFFENSE.
IS
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CONTRACT OF PURCHASE
INITIAL
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AFTER
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ACCEPT
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LIABILITY TO ANY PERSON. TO ACCOMPLISH THIS WITHDRAWAL, YOU
NEED ONLY SEND A
LETTER OR TELEGRAM TO THE ISSUER (OR UNDERWRITER IF ONE IS LISTED
ON THE FRONT
PAGE OF THE PROSPECTUS)INDICATING YOUR INTENTION TO WITHDRAW. SUCH
LETTER OR
TELEGRAM SHOULD BE SENT AND POSTMARKED PRIOR TO THE END OF THE
AFOREMENTIONED
SECOND BUSINESS DAY. IF YOU ARE SENDING A LETTER, fT IS PRUDENT TO SEND
!T BY
CERTIFIED MAIL, RETURN RECEIPT REQUESTED, TO ENSURE THAT IT IS RECEIVED AND
ALSO
EVIDENCE THE TIME WHEN IT WAS MAILED. SHOULD YOU MAKE THIS REQUEST ORALLY,
YOU
SHOULD ASK WRITTEN CONFIRMATION THAT YOUR REQUEST HAS BEEN RECEIVED
. THE
SECURITIES HAVE BEEN ISSUED PURSUANT TO AN EXEMPTION FROM THE REGISTR
ATION
REQUIREMENT OF THE PENNSYLVANIA SECURITIES ACT OF 1972. NO SUBSEQUENT RESALE
OR
OTHER DISPOSITION OF THE SECURITIES MAY BE MADE WITHIN 12 MONTHS FOLLOWING
THEIR
INITIAL SALE IN THE ABSENCE OF AN EFFECTIVE REGISTRATION, EXCEPT IN ACCORDA
NCE
WITH WAIVERS ESTABLISHED BY RULE OR ORDER OF THE COMMISSION, AND THEREAF
TER
ONLY PURSUANT TO AN EFFECTIVE REGISTRATION OR EXEMPTION.
NOTICE TO TEXAS RESIDENTS ONLY: THE SECURITIES OFFERED HEREUNDER HAVE NOT
BEEN
REGISTERED UNDER APPLICABLE TEXAS SECURITIES LAWS AND, THEREFORE,
ANY
PURCHASER THEREOF MUST BEAR THE ECONOMIC RISK OF THE INVESTMENT
FOR AN
INDEFINITE PERIOD OF TIME BECAUSE THE SECURITIES CANNOT BE RESOLD UNLESS
THEY
ARE SUBSEQUENTLY REGISTERED UNDER SUCH SECURITIES LAWS OR AN EXEMPTION
FROM
SUCH RECCISTRATION IS AVAILABLE. FURTHER, PURSUANT TO §109.13 UNDER THE
TEXAS
SECURITIES ACT, THE COMPANY IS REQUIRED TO APPRISE PROSPECTIVE INVESTORS OF
THE
FOLLOWING: A LEGEND SHALL BE PLACED, UPON ISSUANCE, ON
CERTIFICATES
REPRESENTING SECURITIES PURCHASED HEREUNDER, AND ANY PURCHASER HEREUND
ER
SHALL BE REQUIRED TO SIGN A WR{TTEN AGREEMENT THAT HE WILL NOT SELL THE SUBJECT
SECURITIES WITHOUT REGISTRATION UNDER APPLICABLE SECURITIES LAWS,OR EXEMPTI
ONS
THEREFROM.
NOTICE TO WASHINGTON RESIDENTS ONLY: THE ADMINISTRATOR OF SECURITIES HAS NOT
REVIEWED THE OFFERING OR THIS MEMORANDUM, AND THE SECURITIES HAVE NOT BEEN
REGISTERED IN RELIANCE UPON APPLICABLE IXEMPTIONS FROM THE REGISTRATION
REQUIREMENTS CONTAINED IN THE SECURITIES ACT OF WASHINGTON, AND THEREFO
RE,
CANNOT BE RESOLD UNLESS THEY ARE REGISTERED UNDER THE SECUR{TIES ACT OF
WASHINGTON, CHAPTER 21.20 RCW, OR UNLESS AN EXEMPTION FROM REGISTRATION
IS
AVAILABLE.
[Remainder ofPage Intentionally Left Blank]
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OFFERS AND SALES MADE OUTSIDE THE UNITED STATES
WITHOUT REGISTRATION UNDER THE U.S. SECURITIES ACT OF 7933
Our securities may be offered and sold to purchasers outside the United States in accordance with
the rules of Regulation S promulgated under the Securities Act andlor such other rules and regulations, as
may be applicable under the circumstances. Accordingly, the sale, transfer, or other disposition of any of
our securities, which are purchased pursuant hereto, may be restricted by applicable federal securities laws
and/or the securities laws of one or more non-U.S. countries (depending on the residency of the investor)
and by the provisions of the subscription agreement executed by such purchaser.
In the event that Regulation S applies, each distributor selling securities to a distributor, a deafer,
or a person receiving a selling commission,fee or other remuneration, prior to the expiration of a one-year
distribution compliance period in the case of equity securities, must send a confirmation or other notice to
foreign purchasers stating that such purchasers are subject to the same restrictions on offers and sales
that apply to a distributor.
This Memorandum does not constitute an offer to sell or a solicitation of an offer to buy to anyone
in any jurisdiction in which such offer or solicitation would be unlawful or is not authorized or in which the
person making such offer or solicitation is not qual~ed to do so.
Attempted compliance with any rule in Regulation S does not act as an exclusive election; the
Company may also claim the availability of any applicable exemption from the registration requirements of
the Securities Act The availability of the Regulation S safe harbor to offers and sales that occur outside of
the United
the United States will not be affected by the subsequent offer and sale of these securities into
offer and
t
subsequen
the
as
long
as
period,
e
Sates or to U.S. persons during the distribution complianc
Act
Securities
the
under
therefrom
exemption
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or her
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conditions
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the
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such
possess
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the
extent
the
to
forth herein. Such information will be provided
acquire it without unreasonable effort or expense.
FOREIGN JURISDICTIONAL LEGEND
NOR ENTITIES OF THE
FOR PERSONS WHO ARE NEITHER NATIONALS, CITIZENS, RESIDENTS
ED UNDER THE
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AND SOLD TO
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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS
This Memorandum and the exhibits attached hereto include'forward-looking statements"within the
meaning of the Securities Act of 1933. All statements other than statements of historical fact are forwardlooking statements.
_
Forward-looking statements are subject to ceriain risks, trends and uncertainties that could cause
actual results to differ materially from those projected. Among those risks, trends and uncertainties are the
Company's ability to raise sufficient working capital to carry aut the business plans, the long-teRn efficacy
of the business plans, the ability to protect its intellectual property, and general economic conditions.
Although we believe that in making such forward-looking statements, expectations are based upon
reasonable assumptions; such statements may be influenced by factors that could cause actual outcomes
and results to be materially different from those projected. We cannot assure you that the assumptions
upon which these statements are based will prove to have been correct.
When used in this Memorandum,the words "expect,""anticipafe,""intend,""plan,""be0ieve,""seek,"
"estimate" and similar expressions are intended to identify forward-looking statements, although not all
forward-looking statements contain these identifying words. Because these forv+rard-looking statements
involve risks and uncertainties, actual results could differ materially from those expressed or implied by
these forvvard-looking statements for a number of important reasons, including those discussed under "Risk
Factors"and elsewhere in this Memorandum.
You should read these statements carefully because they discuss the Company's expectations
about its future performance, contain projections of its future operating results or its future financial
condition, or state other '~orwarcl-looking" information. Before you invest in the Units, you should be aware
that the occurrence of any of the contingentfactors described under "Risk Factors"could substantially.harm
the business, results of operations and financial condition. Upon the occurrence of any of these events, you
could lose all or part of your investment.
We cannot guarantee any future results, levels of activity, perfoRnance or achievements. Except
as required by law, we undertake no obligation to update any of the forward-looking statements in this
Memorandum after the date of this Memorandum.
[Remainder ofPage Intentionally Leff Blank]
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ABOUT THIS MEMORANDUM
The terms the Company," °us," "ours and "we,° as used in this Memorandum, refer to RE Income
Fund 2, LLC, a Delaware limited liability company.
You should rely ~o on the information contained in this Memorandum. The Company has not
authorised any other person to provide you with different information. If anyone provides you with different
or inconsistent information, you should not rely on it. The Company is not making an offer to sell these
securities in any jurisdiction where the offer or sale is not permitted. You should assume that the information
appearing in this Memorandum is accurate as of the date on the front cover of this Memorandum only. The
Company's business,financial condition, results of operafions and prospects may have changed since that
date.
The following term sheet summarizes the basic terms and conditions on which the Company
proposes to sell the Units to certain select investors in an exempt offering, subject to documentation in
This
definitive subscription agreements and to completion of all appropriate due diligence investigations.
in
re
this
ng
elsewhe
appeari
summary is qualified in its entirety by the more detailed information
's
n,
the
Company
limitatio
g,
without
includin
Memorandum and in the documents relating to this transaction,
for
nt
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the
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nt,
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articles of organization, limited liability company operatin
the Units.
MEMORANDUM SUMMARY
The Business:

The Company:

The Offering:

Size of Offering:

operate as a
The Company is an early stage company that has been organized to
provide cash
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a limited operating history
202,
Suite
44,
E. SR
prospects. The Company's headquarters is located at 3990
Wildwood, Florida 34785; telephone:(352)448-8220.
select investors in an
The Company proposes to sell the Units only to certain
definitive subscription
in
tation
documen
to
exempt, unregistered offering, subject
naires.
question
investor
agreements and qualifying
an offering
The Company is offering up to 2000 units(the "Units")of its securities at
,000 (the
$50,000
of
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offering
te
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12amount
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(25)
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month 8%-12% promissory notes. Each promissory note is
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to
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,
"Notes")
with a 8%-12% annualized interest rate (the
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Notes as more fully described

one Unit ($25,000
Appendix C. The minimum subscription by an investor is
discretion to sell
sole
its
in
right
the
minimum investment). The Company reserves
one Unit. There
than
less
of
ents
investm
accept
also
fractionalized Units, and may

is no minimum aggregate amount of subscriptions that is required for the initial
acceptance of subscriptions and there is no offering escrow.

Price Per Unit:

$25,000.
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Maturity Date:

Each Note issued will mature 12 months after the date on which the Company
executes a notice of acceptance ("Notice of Acceptance°} in connection with such
issued Note(s), which is then subject to automatic renewal and extension for a
subsequent one-year term unless the holder provides prior written notice of
his/herlits intent not renew ("Maturity Date"). See "Acceptance° below.

Interest:

The holders ofi the Notes will be entitled to receive simple interest at an annualized
rate of 8%-12°~ of the principal amount per Note held by each such respective
investor, payable on a monthly basis whenever funds are legally available and
when and as declared by the Company. Interest shall accrue from the Date of
Acceptance (as defined below). The entire principal shall be due and payable to
the investor no later than the Maturity Date.
We intend to make payments under the Notes as follows:
•
•

Monthly interest payments only.
Upon Maturity Date, return balance of principal.

Interest on the Notes will be computed on the basis of a 360-day year comprised
of twelve 30-day months. Interest will begin to accrue on the ten (10th) day or the
twenty-frfth (25~') day of each month depending upon the date on which payment
for the Note was received by the Company. If the Company receives payment on
the first (1~) through the tenth (10"x) day of a month or the twenty-fifth (25~) day
through the thirty-first(31~) day of the prior month, interest will begin to accrue on
the tenth (10~') day of the month and payments of interest only will be due and
payable on the thirteenth (13~) day of the fo8owing month and each month
thereafter until maturity. If the Company receives payment on the eleventh (11~)
day of the month through the twenty-frfth {25~') day of the month, interest will begin
to accrue on thetwenty-fifth (25th) day of the month and payments of interest only
will be due and payable on the twenty-eighth (28~') day of the following month and
each month thereafter until maturity. For example, if the Company receives a
completed subscription for $100,000 on February 22"d, interest would begin to
accrue on February 25~' and payment of interest only would be due and payable
on March 28~'.
The Company may at any time or from time to time make a voluntary prepayment,
plus any accrued interest at a prorated rate, whether in full or in part, of the Notes,
without premium or penalty. No interest shall accrue past the date of a prepayment in full of any such Note.
Security:

The PVotes will be unsecured debt.

Acceptance:

The Notes will begin to accrue interest from the date ("Date of Acceptance') on
which the Company executes a notice of acceptance ("Notice of Acceptance") in
connection with each such respective investor's subscription payment. Such
Notice of Acceptance shall be in a form substantially similar to the form of Notice
of Acceptance attached hereto as Appendix D. Execution of Notice of Acceptance
must occur within 30 days of each such respective subscription payment or else
such subscription payment will be deemed rejected by the Company and
subsequently returned to the investor.

No Redemption:

The Notes may not be redeemed by the holders.
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Use of Proceeds:

Company
Capitalization:

We intend to use the net proceeds from the sale of the Units for making loans to
merchant cash advance businesses, general and administrative, working capital
requirements, and other general corporate purposes, with broad discretion by the
management of the Company(see "USE OF PROCEEDS" below).
The following table sets forth the consolidated capitalization of the Company as of
July 1, 2019 and as adjusted to give retroactive effect to the issuance and sale of
the maximum number of Units offered hereby. See the "DESCRIPTION OF
SECURITIES° section below.

Securities Authorized

Shares Outstanding
Prior to Offerin

100

100

Membershi Interests

Ownership in
The Company:

Shares Outstanding After
Offering, as Adjusted for
Maximum Subscri ion

This table sets forth, as of July 1, 2019, the beneficial ownership of fhe
Compan~s membership interests: (i) by managers and officers of the Company,
(ii) by persons wha own 5% or more of such securities, and (iii) by the managers
and officers as a group. The total aggregate number of issued and outstanding
membership interests prior to this Offering is 100. No membership interests are
being offered in this Offering.
Percentage Prior to
Offerin

Membership
Interests

Percentage
After
Offerin

John Gissas*

100

100%

100%

All Managers and Officers as
a rou

100

100%

100°~

• Officer and Sole Manager

The Manager:
The Managers)
and Voting Rights:

The Company's sole manager is John Gissas. See"MANAGEMENT below.
The Company is amanager-managed limited liability company. The members of
the Company, in their capacity as members, have no authority to govern the affairs
of the Company other than to vote to elect and remove Manager. The Company is
not offering any membership interests in this Offering, and investors who purchase
the Units will have no equity interest in the Company and will not be members of
the Company. Accordingly, investors in this Offering will have no voting or
governance rights whatsoever, and no ability to elect or remove the Manager.
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Proposed Plan
Of Distribution:

Investor Suitability
Requirements:

Subscription
Agreement:

Risks:

Available
Information:

The Offering will be conducted by the Company on a best efforts basis through its
Managers and/or officers, none of whom will be enticed to any commission or other
special consideration for their sailing efforts. The Company may elect, at its
discretion, to engage the services of a qualified broker-dealers) ar outside
salespersons) in connection with the OfFering, subject to applicable securities
laws.
An investment in the Units and the undertying securities involves a high degree of
risk and is suitable on{y for investors w~io have no need for liquidity of investment
and understand and can afford the high financial risks of such investment It is
expected that the Company will accept subscriptions for the Units only from
investors who are familiar with the Company and/or its principals prior to the
commencement of the Offering. See "INVESTOR SUITABILITY
REQUIREMENTS" below.
The Units investment wil! be made pursuant to a subscription agreement
("Subscription Agreement') between the Company and each investor, which
agreement will contain, among other things, certain representations, warranties
and covenants of the investor.
See "RISK FACTORS" and the other information included in this Memorandum for
a discussion of factors you should carefully consider before deciding to invest in
the Units.
John Gissas, the Company's President, will be available upon request to answer
questions concerning the terms of this Offering, to provide any reasonably
requested information necessary to verify the accuracy of the information
contained in this Memorandum and to provide such other information reasonably
requested by prospective investors as they deem necessary for the purposes of
considering an investment in the Company. Mr. Gissas can be reached by
telephone at(352)448-8220, or by e-mail at john@myretirementevolution.com.
[Remainder ofPage lnfentionally Leff B/ankj
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TERMS OF THE OFFERING
Offering of Units
The Units are being offered to select investors who meet the suitability requirements set forth
below. See "INVESTOR SUITABfLITY REQUIREMENTS° below. We are offering for sale up to 2000 units
(the °Units") of debt securities at an offering price of $25,000 per Unit for an aggregate offering price of
$50,000,000 (the "OfferinQn). Each Unit will consist of twenty-five (25) $1,000 principal amount 12-month
8%-12% promissory notes. Each promissory note is an unsecured debt security with a principal amount
face value of $1,000 that matures in 12 months with a 8%-12% annualized interest rate (the "Notes°). The
minimum subscription by an investor is one Unit ($25,000 minimum investment). The Company reserves
the right in its sole discretion to sell fractionalized Units, and may also accept investrnents of less than one
Unit.
There is no minimum aggregate amount of subscriptions that is required for the infial acceptance
of subscriptions and there is no offering escrow. The Offering will commence promptly after the date of this
Memorandum and will terminate on the earlier of (i) 12 months from the date of this Memorandum, or (ii)
upon the sale of all 2000 Units being offered hereby. The Company reserves the right to terminate or extend
this Offering at any time without notice as deemed necessary in the sole discretion of the Company's
management.
Plan of Distribution
General. Thy Units will be offered and sold on behalf of the Company by certain managers, officers,
and/or other employees of the Company.
Units wil{ be issued to investors upon our acceptance of an investor's subscription. We shall have
the sole discretion to accept or reject individual subscriptions. Neither our managers, officers, nor

employees are entitled to compensation for their services in offering and selling the Units.

No Federal Registration. The Units are not being registered for sale as securities under the
from
Securities Act of 1933 (the `Securities Act") in reliance upon all available and applicable exemptions
be
may
(as
D
Regulation
of
506(b)
Rute
to,
limited
not
but
including,
registration under the Securities Act,
Act.
Securities
under
the
amended from time to time)
Method of Subscription. Investors may subscribe to purchase the Units by (a} completing, dating
and signing the Subscription Agreement accompanying this Memorandum, and (b) delivering the signed
documents to us (or placement agent, if any) and making payment in accordance with the Subscription
Agreement accompanying this Memorandum. We reserve the right to accept or reject any subscription in
whole or in part. If accepted in part, the rejected portion of the investor's subscription will be refunded to
the investor (together with accrued interest thereon, if any). No offer and sale of our Units shall be
considered to have been made until a fully completed set of subscription documents has bean received
and approved by our management.
INVESTOR SUITABILITY REQUIREMENTS
Genera{
An investment in the Company involves risk and is suitable only for persons of adequate financial
means who do not have liquidity requirements with respect to this investrnent and who can bear the
economic risk of investment losses up through a complete loss of the investment made hereby. This offering
is made in reliance on exemptions from the registration requirements of the Securities Act and applicable

state securities laws and regulations.
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The suitability standards discussed below represent minimum suitability standards for prospective
investors. The satisfaction of such standards by a prospective investor does not necessarily mean that our
securities are a suitable investrnent far such prospective investor. Prospective investors are encouraged to
consult their personal financial advisors to determine whether the investment is appropriate.
In the foRn of a subscription agreement, v+ie will require each investor to represent in writing, among
other things, that (i) by reason of the investor's business or financial experience or that of the investor's
professional advisor, the investor is capable of evaluating the merits and risks of an investment in the
Company and of protecting its own interests in connection with the transaction, (ii) the Investor is acquiring
the Units in the Company for its own account, for investrnent only and not with a view toward the resale or
distribution thereof, (iii) the investor is aware that neither the Units, nor the underlying securities, have been
registered under the Securities Act or any state securities laws and that transfer thereof is restricted by the
Securities Act and applicable state securities laws, (nr) the investor is aware of the absence of a market for
the Units and underlying securities, and (v)such investor meets the suitability requirements set forth below.
Suitability
In addition to the foregoing, our securities maybe sold only to those persons who meet the following
standards:
a. Are well informed about the Company,and have a relationship with the Company or its principals,
executive officers, or directors evincing trust between the parties(namely.c(ose business association, close
friendship, or close family ties), and such purchasers acquire the securities as ultimate purchasers and not
as underwriters or conduits to other beneficial owners or subsequent purchasers; and
b. The investor is an accredited investor as such term is defined under Regulation D of the
Securities Act, or the financial capacity of the investor is of such proportion that the total cost of that
investor's commitrnent in the proposed investment would not be material when compared with his total
financial capacity. tt may be presumed that if the investrnent does not exceed 20% of the investor's net
worth (or joint net worth with the investor's spouse) at the time of sale that the amount invested is not
material.
There may be no more than 35 non-accredited investors in this Offering.
Accredited Investors
To be an accredited investor, an investor must fall within ANY of the following categories at the
time of the safe of a Units) to that investor:
(1) A natural person whose individual net worth, or joint net worth with that person's spouse, at the
time of such person's purchase of our securities, exceeds $1,000,000, excluding value of primary
residence; or a natural person who had an individual income in excess of $200,000 in each of the two most
recent years or joint income with that person's spouse in excess of $300,000 in each of those years and
has a reasonable expectation of reaching the same income level in the current year,
(2)A trust with total assets in excess of $5,000,000, not foRned for the specific purpose of acquiring
the securities offered hereby, whose purchase is directed by a sophisticated person as described in Rule
506(b)(2)(ii) of Regulation D;
(3) An organization described in Section 501(c)(3) of the U.S. Internal Revenue Code, a limited
liability company, a corporation, a Massachusetts or similar business trust, or a partnership, not formed for
the specific purpose of acquiring the Units, with total assets in excess of $5,000,000;
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(4)A bank as defined in Section 3(a)(2) of the Securi~es Act, or a savings and loan association or
other institution as defined in Section 3(a)(5)(A) of the Securities Act, whether acting in its individual or
fiduciary capacity; a broker or dea{er registered pursuant to Section 15 of the Securities and Exchange Act
of 1934 (the "Exchange Act"); an insurance company as defined in Section 2(13) of the Securities Act; an
investment company registered under the Investrnent Company Act of 1940 or a business development
company as defined in Section 2(a)(48) of the Investment Company Act; a Small Business Investment
Company licensed by the United States Smatl Business Administration under Section 301(c) or (d) of the
Small Business Investrnent Act of 1958; a plan established and maintained by a state, its political
subdivisions, or any agency or instrumentality of a state or its political subdivisions, for the benefit of its
employees, if such plan has total assets in excess of $5,000,000; an employee benefit plan within the
meaning of the Employee Retirement Income Security Act of 1974, if the investrnent decision is made by a
plan fiduciary, as deftned in Section 3(21) of the Employee Retirement Income Security Acf, which is either
a bank, savings and loan association, insurance company, or registered investrnent advisor, or if the
employee benefit plan has total assets in excess of $5,000,000 or, if aself-directed plan, with the investment
decisions made §olely by persons that are accredited investors;
(5) A private business development company as defined in Section 202(22) of the Investment
Advisers Act of 1940;
(6)An executive officer or other person otherwise deemed an insider of the Company; and
(7)An entity in which all of the equity owners are accredited investors(as defined above).
As used in this Memorandum, the term "net worth" means the excess of total assets over total
liabilities, excluding value of primary residence. {n determining income, an investor should add to the
claimed
investor's adjusted gross income any amounts attributable to tax exempt income received, losses
IRA or
an
to
contributions
depletion,
for
as a limited partner in any limited partnership, deductions claimed
gains
capital
long-term
from
income
which
by
KEOGH retirement plan, alimony payments, and any amount
income.
gross
has been reduced in arriving at adjusted
under the securities
In order to meet the conditions for exemption from the registration requirements
required to meet
be
may
jurisdictions
such
of
laws of certain jurisdictions, investors who are residents
additional suitability requirements.
[Remainder of Page lntenfionally Leff Blank)
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PROCEDURE TO PURCHASE SECURITIES
The suitability standards discussed under "INVESTOR SUITABILITY REQUIREMENTS° above
represent minimum suitability standards for prospective investors. Each prospective investor, together with
his, her or its investrnent, tax, legal, accounting and other advisors, should determine whether this
investment is appropriate for such investor.
Each investor who wishes to subscribe for Units must provide the Company with the following
documents:
(1} A completed and executed Subscription Agreement and Investor Questionnaire (which
accompany this Memorandum); and
(2) A check for the full purchase price of the securities for which the investor subscribes, payable
to "RE Income Fund 2, LLC" or a wire transfer to the Company's bank account. Checks should be
mailed to the Company at the following address: RE Income Fund 2, LLC, 3990 E. SR 44, Suite 202,
Wildwood, Florida 34785.
To wire funds to the Company, use the following wire transfer instructions:
Bank:
Checking Account #:
Routing #:

Wells Fargo
2672075153
121000248

[Remainder ofPage Intentionally Leff Blank]
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THE COMPANY
The Company is an early-stage, manager-managed, Delaware limited liability company organized
on June 28, 2019 as RE Income Fund 2, LLC. The Company's principal business address is located at
3990 E. SR 44, Suite 202, ~Idwood, Florida 34785. The Compan~s telephone number is {352)44&8220.
The Company's is managed by John Gissas {the "Manaae~'). John Gissas also serves as President of the
Company. See"MANAGEMENT" below.
The Company wasfoRned to operate as a lending company to merchant cash advance businesses,
who in turn, provide cash advance financing to small and mid-sized businesses in need of working capital
as an alternative to traditional business loan financing.
RISK FACTORS
An investment in the Company's securities involves substantial risk. Prospective investors
should consider carefully the factors referred to below as well as others associated with their
investment. In addition, this Memorandum contains forward-looking statements regarding future
events and the future financial perfoRnance of the Company that involve significant risks and
uncertainties. Investors are cautioned that such statements are predictions and beliefs of the
Company,and the Company's actual results may differ materially from those discussed herein. The
discussion below includes some of the material risk factors that could cause future results to differ
from those de$cribed or implied in the forward-looking statements and other infoRnation appearing
l risks and
elsewhere in this Memorandum. If any of the following risks, or any additiona
could be
business
our
occur,
actually
us,
uncertainties not listed below and not presently known to
t.
investmen
your
of
part
or
harmed or fail. In such case, you may lose all
The following risk factors, in addition to those discussed elsewhere in this Memorandum, should
be carefu{ly considered when evaluating the Company as an investment opportunity.
General Risks Associated with an Eahy Stage Company
The Company was
We have a lirroited operating history upon which you may evaluate us.
a limited operating
has
Company
foRned on June 28, 2019 as a Delaware limited liability company. The
begun limited
already
have
We
prospects.
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below.
TION°
fNFORMA
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"FINANCI
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d~culties
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expense,
risk,
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of
fight
in
prospects must be considered
evolving
and
e
competitiv
highly
in
companies in early stages of development, particularly companies
or obtain and grow our
markets. !t we are unable to effectively allocate our resources, generate sales
affected and we
adversely
be
would
condition
financial
and
customer base, our business operating results
fail.
could
business
our
and
plan,
may be unable to execute our business
that our
Our success is dependent on our management and key personnel. We believe
the
sole
and
President
s
Company'
the
success will depend on the continued expertise of John Gissas,
of
our
any
that
event
the
in
Company
the
to
nces
Manager. Moreover, there could be adverse conseque
is
therefore
Company
the
of
success
The
Company.
to
the
senior management ceases to be available
expected to be significantly dependent upon the expertise and efforts of these individuals. Our success
if
may also depend on the assistance of advisors. If any of our senior management, or any of our advisors,
be
disrupted
could
and
operations
business
our
any, were unable or unwilling to continue in their positions,
or fail.
Management has broad discretion as to the use of proceeds. The net proceeds ftom this
reserves the
Offering will be used for the purposes described under"USE OF PROCEEDS.T The Company
ted,
contempla
presently
no#
purposes
similar
other
for
Offering
this
from
obtained
Tunds
right to use the
changed
address
in
to
order
which it deems to be in the best interests of the Company and its stakeholders
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circumstances or opportunities. As a result of the foregoing, the success of the Company will be
substantially dependent upon the discretion and judgment of management with respect to application and
allocation of the net proceeds of this Offering. Investors for the Units offered hereby will be entrusting their
funds to the Companys management, upon whose judgment and discretion the investors must depend.
Management has voting control of the Company. The Company is amanager-managed limited
liability company. The members of the Company, in their capacity as members, have no authority to govern
the affairs of the Company, and only limited voting rights to elect and remove Manager in accordance with
the provisions of the Compan~s Operating-Agreement The Manager of the Company is already in place,
and he presently holds all of the membership securities in the Company and expects to continue to hold all
such securities after the Offering. Investors in this Offering are not being offered membership interests and
accordingly are not members of the Company and have no governance or voting authority or rights.
Actua! results of operations will vary from the Company's projections. Management has
prepared projections regarding the Company's anticipated financial performance. The Company's
projections are hypothetical and based upon a presumed financial performance of the Company's business
and other factors influencing our business. The projections are based on managements best estimate of
the probable results of operations of the Company, based on present circumstances, and have not been
reviewed by any independent accountants. Any projected financial results prepared by or on behalf of the
Company have not been independently reviewed, analyzed, or othervvise passed upon. Such ~forwardlooking" statements are based on various assumptions, which assumptions may prove to be incorrect Such
assumptions include, but are not limited to (i) anticipated demand for our services, (ii) anticipated costs
associated with sates and marketing, and {iii) anticipated procurement and retention of a customer base.
Some assumptions upon which the projections are based, however, invariably will not materialize due the
inevitable occurrence of unanticipated events and circumstances beyond our control. Therefore, actual
results of operations will vary from the projecfions, and such variances may be material. Assumptions
regarding future changes in sales and revenues are necessarily speculative in nature. In addition,
projections do not and cannot fake into account such factors as general economic conditions, unforeseen
regulatory changes, the entry of additional competitors into our target market, the terms and conditions of
future capitalization, and other risks inherent to our business. Accordingly, there can be no assurance that
such projections, assumptions, and statements will accurately predict future events or actual performance.
Any projections of cash flow should be considered speculative and are qualified in their entirety by the
assumptions, information and risks disclosed in this Memorandum. Investors are advised to consult with
their own independent tax and business advisors concerning the validity and reasonableness of the factual,
accounting and tax assumptions. No representations or warranties whatsoever are made by the Company,
its affiliates or any other person or entity as to the future profttability of the Company or the results of making
an investment in the Units.
We may rtot effectively manage growth. The anticipated growth of the Company's business will
result in a corresponding growth in the demands on the Company's management and its operating
infrastructure and internal controls. Whi{e we are planning for managed growth, any future growth may
strain management resources and operational, financial, human and management information systems,
which may not be adequate to support the Compan~s operations and will require the Company to develop
further management systems and procedures. There can be no guarantee that the Company will be able
to develop such systems or procedures effectively on a fimely basis. The failure to do so could have a
material adverse effect upon the Company's business, operating results and financial condition.
Our efficiency may be limited while our current employees and future employees are being
integrated into our operations. In addition, we may be unable to find and hire additional qual~ed
management and professional personnel to help lead us. There is intense competition for qual~ed
personnel in the area of the Company's activities, and there can be no assurance that the Company will be
able to attract and retain qual~ed personnel necessary for the development of our business.
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In addition, there is a risk of a conflict of interest between the interests of our management and key
technical personne{, and the interests of the Company, as well as their interests in other potential unrelated
activities. If such conflicts arise, this could have a material adverse impact on the Company's business.
The Company may not be able to compete efFectivety with competitors. The Company will
compete with other companies that lend to small and mid-sized businesses. These companies include
traditional banks, merchant cash advance providers, and newer, technology-enabled lenders. In addition,
other technology companies that primarily lend to individual consumers have already begun to focus, or
may focus in the future, their efforts on funding merchant cash advance businesses. In some cases,
competitors focus their marketing on the Company's industry sectors and seek to increase funding
merchant cash advance businesses and other financial relationships with speck industries such as
restaurants. In other cases, some competitors may offer a broader range of financial products to the
Company's clients, and some competitors may offer a specialized set of specific products or services. Many,
if not all, of these competitors have greater brand recognition, and greater financial, marketing, and other
resources than the Company, and may be able to attract customers more effectively. Consequen~y, such
competitors may be in a better position than the Company to take advantage of customer acquisition and
business opportunities, and devote greater resources to marketing and sale of their product offerings.
When new competitors seek to enter one of the Company's markets, or when existing market
participants seek to increase their market share, they sometimes undercut the pricing and/or credit terms
prevalent in that market, which could adversely affect the Company's market share or ability to exploit new
market opportunities. In the future, the Company's pricing and credit terms could deteriorate if it acts to
meet these competitive challenges, which could adversely affect business, results of operations, financial
condition and future growth. There cannot be any certainty that the Company will be able to compete
successfully.
Increased iT security threats and more sophisticated and targeted computer crime could
pose a risk to our systems, networks, products, solutions and services. Increased global IT security
threats and more sophisticated and targeted computer crime pose a risk to the security of our systems and
networks and the confidentiality, availability and integrity of our data. While we intend to mitigate these risks
by employing a number of measures, including employee training, comprehensive monitoring of our
networks and systems, and maintenance of backup and protective systems, our systems, networks,
products, solutions and services remain potentially vulnerable to advanced persistent threats. Depending
on their nature and scope, such threats could potentially lead to the compromising of confidential
information, improper use of our systems and networks, manipulation and destruction of data, downtimes
and operational disruptions, which in tum could adversely affect our reputation, competitiveness and results
of operations.
There may be unanticipated obstacles to the execution of the Company's business plan.
The Company's business plans may change signficantiy. Our business plan is capital intensive. We believe
that our chosen activities and strategies are achievab{e in light of current economic and legal conditions
with the skills, background, and knowledge of our principals and advisors. Our management reserves the
right to make significant mod cations to its stated strategies depending on future events.
Our business plan is unproven. Although the cash advance and aftemative lending industry has
generally moved in the direction of adoption by the broad small business market over the past five to ten
years, the success of our business depends on the continuation of the trend toward utilizing cash advance
financing as a viable alternative to standard business loans for the small businesses. Our target maiicet
may not fuNy embrace our services and our business objectives may fail to materialize as projected and
our business may fail. Accordingly, investors could face a total or partial loss of their investment.
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General Risks Associated with our Business
We may be unable to recognize or act upon an operational or financial problem with a debtor
in a timely fashion so as to prevent a credit loss of loans made to that debtor. Our debtors may
experience operational or financial problems that, if not timely addressed by us, could result in a substantial
impairment or loss of the value of our loans, and the collateral underlying our purchases or loans. We may
fai! to identify problems because a debtors did not report.them in a timely manner or, even if the debtors
did report the problem, we may fail to address it quickly enough or at all. As a result, we could suffer credit
losses, which could have a material adverse effect on our revenues; net income and results of operations.
The loans we hold may decline in value. As with any investment, there is a risk that the value of
the loans we hold may fall. The performance of these loans is subject to numerous factors which are neither
within the control of nor predictab►e by us. These factors include a wide range of economic, political,
competitive and other conditions (including catastrophic events such as acts of war or tenarism), which
may affect investments. In recent years, the financial markets have become increasingly volatile, which
may adversely affect our ability to collect an the receivables we purchase by impacting account debtors. As
a result of the nature of our business activity, which is based on making loans, it is possible that our ftnancial
performance may fluctuate substantially from period to period.
We may be affected by changes in interest rates. Our Ioans are fixed interest-based and are
therefore subject to interest rate risk. Should interest rates rise significantly, we would need to re-negotiate
our rates, and there are no assurances that we will be able to increase our rates without losing debtors.
There is also the general risk that interest rate changes may affect debtors and account debtors negatively,
thereby impacting our ability to collect on our loans.
The value of our portfolio is subject to credit and financing risks. There are two components
to financing risk. The first component is the impact on our portfolio resul~ng from changes in the cost of
financing. The portfolio may be adversely affected by an increase in funding costs. The second component
is lender risk or the risk that credit conditions or lender terms change, causing a credit squeeze. To the
extent we utilize outside financing, a sudden, significant change in financing terms may adversely impact
the value of our portfolio.
The value of our portfolio is subject to risks from unanticipated events. Event risk is the risk
of an unexpected event that adversely shifts market va{uations. For example, a sudden decline in a debto►'s
business or the default by a major debtor on its debt could have sudden, unexpected negative impact on
our portfolio. While it is impossible to predict such occurrences or their exact effect, we believe that
maintaining some degree of portfolio divers cation may provide some offset to the negative impact of such
an event.
The value of our portfolio is subject to risks from inflation. Because our loans are generally
short term in nature, we usually are not concerned about the impact of inflation. However, inflation is a
general risk that may affect our debtors thereby impacting our ability to collect on our loans.
Our portfolio has very limited liquidity. Loans that we make will be illiquid. If a loan becomes
uncollectible, we could have difficulty unwinding our position at a desirable price. We might suffer significant
losses if forced to unwind an illiquid investment or loan as a result of changing market conditions or as a
result of other factors.
We may be adversely affected by defaults or bankruptcies of third parties. We engage in
transactions in loans that involve third parties (merchant cash advance debtors), the companies who are
the debtors under the loan transactions we enter into. Under certain conditions, we could suffer losses rf a
third party debtor to a transaction were to default even though we can look to our debtors if they do not pay
for any reason. Despite our ability to look to our debtors for payment, we may be unable to collect from our
debtors for any number of ~~asons beyond our control, including financial di~tres~ of our debtors.
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General economic conditions may have a significant impact on our performance. Our
financial performance is subject to factors such as business confidence, inflation, interest rates, money
supply, growth prospects, and increased labor and employee costs. Delinquencies and credit fosse.
generally increase during economic slowdowns and recessions. Because we fund primarily small to
medium sized businesses, many of our debtors may be particularly susceptible to economic slowdowns or
recessions that could impair a debtor's cash flow or lead to other events, such as bankruptcy, which could
limit our ability to collect on the loans we make to debtors. Unfavorable economic conditions could also
increase our funding costs, limit our access to capital or result in a decision by our lenders not to extend
credit to us. Any substantial deterioration in general economic conditions in the United States could have a
material adverse effect on our financial condition and results of operations.
Our profitability is dependent on the cost of capital. Our profitability is dependent on our ability
to offer loans at competitive prices. Various factors beyond our control may affect our cost of capital. While
we have been able to anticipate and react to changing costs to date through our financing practices, capital
structure, and price adjustments, there can be no assurance that we will be able to do so in the future.
We may have a high concentration of loans to businesses in a few industries. While we intend
to maintain certain diversfication requirements and allocate our capital among a number of different
indusfies, it is nevertheless possible that a large portion of our capital rt~ay be loaned to one or a small
number of debtors. The concentration of our portfolio in any one debtor, industry, or strategy would subject
us to a greater degree of risk with respect to the failure of one or a few debtors or with respect to economic
downturns in relation to such industry.
The use of leverage may increase our risk of loss. We intend to use leverage, which includes
the use of borrowed funds. While such strategies and techniques increase the opportunity to achieve higher
returns on the amounts invested, they also increase the risk of loss. To the extent we make loans with
borrowed funds, our net assets will tend to increase or decrease at a greater rate than if borrowed funds
are not used. If the interest expense on borrowings were to exceed the net return on the portfolio of loans
with bo~owed funds, our use of leverage would result in a lower rate of return than if we were not leveraged.
The use of leverage, while providing the opportunity for a higher return on loans, also increases
the volatility ~f such loans and the risk of loss. Investors should be aware that a tending program utilizing
leverage is inherently more speculative, with a greater potential for losses, than a program that does not
utilize leverage.
We are not registered with any governmental or regulatory body. The Company is not
registered with, or subject to the supervision of, any governmental or regulatory body. Consequently,
investors will not beneftt from some of the protections afforded by such registration, including oversight by
the SEC, FDIC or any other regulatory authority.
We may incur liability under state usury Taws or other state laws and regulations if any of
our funding arrangements are deemed to exceed interest rate limits. Various state laws and
regulations limit the interest rates, fees and other charges lenders are allowed to charge their borrowers.
Such laws and regulations limit the interest rates,fees and other charges we are able to charge our debtors
and if any such transactions are deemed to exceed any interest rate limits that may apply at the time, then
we may became subject to penalties under such state laws and regulations. This could have a material
adverse effect on our business, financial condition, liquidity and results of operations.
We may not have all of the material information r~alating to a potential debtor at the time that
we make a credit decision with respect to that potential debtor or at the time we advance funds to
the debtor. There is generally a limited amount of information that is publicly available about the privately
owned companies to which we make loans. We attempt to obtain informa~on from data filed by our debtors
with governmental agencies or third parties. However, we must rely on our debtors and the due diligence
efforts of our employees to obtain the information that we consider when making our credit decisions. To
some e~ctent, our employees depend and rely upon the management of these companies to provide full and
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accurate disclosure of material information concerning their-business, financial condition and prospects. If
we do not have access to all of the material information about a particular debtors business, financial
condition and prospects, or if a debtor's accounting records are poorly maintained or organized, we may
not make a fully informed credo decision which may lead, ultimately, to a failure or inability to collect on our
loans in their entirety.
Risks Associated with the Cash Advance Business
The Company's business involves lending funds to merchant cash advance businesses.
Accordingly, such businesses have historically been, and may in the future remain, more likely to be
affected or mare severely affected than large enterprises by adverse economic conditions. These conditions
may result in a decline in the demand for merchant cash advance businesses by potential customers, higher
default rates by future customers, or slower rates of receiving cash advance income ftom third-party
debtors. If any merchant cash advance businesses' future receivables are lower than the Company
projected, collection of the merchan# cash advance businesses' income will take longer than projected,
which could result in a loss of income to the Company.
The Company will also bear a loss of income if the customer fails to generate future business
sufficient to deliver the total amount of cash advance income the merchant cash advance businesses
expect. If a customer defaults on a cash advance, the cash advance enters a collections process where
systems and collections teams initiate contact with the customer for payments owed. If a cash advance
contract is subsequently charged off, the merchant cash advance business will generally sell the contract
to a third-party collection agency and receive only a small fraction of the remaining amount payable to that
merchant cash advance business in exchange for the sale. There can be no assurance that economic
conditions, demand for cash advances, or default rates by customers will remain favorable for the merchant
cash advance businesses, which will ultimately affect the Company's business. Reduced demand for cash
advances would negatively impact merchant cash advance businesses growth and revenue, while
increased default rates by cash advance customers may inhibit merchant cash advance businesses' access
to capital and negatively impact profitability. Furthermore, if an insufficient number of qual~ed small
businesses apply for the cash advances, merchant cash advance businesses and the Company's growth
and revenue could decline.
The Company's business may be adversely affected by disruptions in the credit markets,
including reduced access to credit. The Company is reliant on debtor's ability to access credit. Merchant
cash advance businesses depend, at least in part, on debt facilities and other forms of debt in order to
finance a portion, if not all, of the cash advances they make to their customers. However, merchant cash
advance businesses cannot guarantee that these financing sources will continue to be available beyond
the current maturity date of each debt facility, on reasonable terms, or at all. As the volume of cash
advances made by the mercharrt cash advance businesses increases, it may become necessary to expand
their borrowing capacity on existing debt facilifies and other debt arrangements or the addition of new
sources of gpital. The availability of these financing sources depends on many factors, some of which are
outside of merchant cash advance businesses' and therefore the Company's conVol. Merchant cash
advance businesses may also experience the occurrence of events of default or breaches of financial or
performance covenants under its debt agreements, which could reduce or terminate its access to
institutional funding.
If customers provide information to merchant cash advance businesses that is incorrect or
fraudulent, merchant cash advance businesses may misjudge a customer's qualification to receive
a cash advance and as a result, their operating results as welt as ours may be harmed. Merchant
cash advance businesses' decisions are based parHy on information provided by their applicants. To the
extent that these applignts provide infoRnation in a manner that merchant cash advance businesses are
unable to verify, it may not be able to accurately determine the associated risk. Inaccurate analysis of credit
data that could result from false cash advance app{ication information could harm various merchant cash
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advance businesses' reputation, business and operating results. This would have aknock-on affect on the
Compan~s own ability to conduct business operations.
While merchant cash advance businesses intend to use identity and fraud checks analyzing data
provided by external databases to authentica#e each customers identity, there is a risk that these checks
could fail, and fraud may occuF. Merchant cash advance businesses may not be able to recoup funds
underlying cash advances made in connection with inaccurate statements, omissions of fact or fraud, in
which case its revenue, operating results and profitability will be harmed. Fraudulent activity or significant
increases in fraudulent activity could also lead to regulatory intervention, negatively impact operating
results, brand and reputation, and require merchant cash advance businesses to take steps to reduce fraud
risk, which could increase their costs. This may, in turn, put the Company at greater risk to recoup loans
made to such merchant cash advance businesses.
Inability to effectively forecast Toss rates may negatively impact operating results. In making
a decision whether to enter into a cash advance agreement with prospective customers, merchant cash
advance businesses rely on a evaluation process. If this system fails to adequately predict the projected
income of potential customers, or if any information pertaining to the prospective customer is false,
inaccurate, or incomplete, and the system fails to detect such falsities, inaccuracies, or incompleteness, or
any or all of the other components of the decision process described herein fails, the merchant cash
advance businesses may experience higher than forecasted losses which may result in the Company's
own inability to recoup loans made to those merchant cash advance businesses.
The Company's risk management efforts may not be effective. The Company could incur
substantial losses and its business operations could be disrupted rf we are unable to effectively idenY~fy,
manage, monitor and mitigate financial risks, such as credit risk, interest rate risk, liquidity risk, and other
market-related risk, as weH as operational risks related to our business, assets and liabilities. A failure on
the Company's or the Manager's part to accurately identify the creditworthiness and potential risks of
potential customers could result in higher risk than anticipated. The Company's risk management policies,
procedures, and techniques may not be sufficient to identify all of the risks it is exposed to, mitigate the
risks that it has ident~ed or identify concentrations of risk or additional risks to which it may become subject
in the future.
Allowance for losses are determined based upon both objective and subjective factors and
in
may not be adequate to absorb losses. Customers may fail to deliver cash advance income full.
for
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established an evaluation process designed to determine the adequacy of those allowances for losses.
While this evaluation process will use historical and other objective information, the forecasts and
establishment of losses are also dependent on our subjective assessmen# based upon our experience and
judgment. Actual losses are difficult to forecast, especially if such losses stem from factors beyond historical
experience. As a result, there can be no assurance that the merchant cash advance businesses' albwance
for losses will be comparable to that of traditional banks subject to regulatory oversight or sufficient to
absorb losses or prevent a material adverse effect on business, financial condition, and results of
operations.
An increase in customer default rates may reduce overall profitability. Customer default rates
may be sign~cantly affected by economic downturns or general economic conditions beyond our control
and beyond the control of individual customers. In particular, loss rates on cash advances may increase
due to factors such as prevailing interest and rates, the rate of unemployment, the level of consumer and
business confidence, commercial real estate values, the value of the U.S. dollar, energy prices, changes in
consumer and business spending, the number of personal bankruptcies, disruptions in the credit markets
and other factors. If customer defaul4 rates increase beyond forecast levels, this will harm merchant cash
advance businesses reputation, operating results, and profitability, which will ultimately affect the
Company's own business operations and investors may lose all or part of their investment.
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Investors have risks from inflation and from deflation. As a result of inflation, there has been a
history of increasing taxes, energy and labor costs, and other operating and capital expenses. If the
revenues generated by operations are not sufficient to pay fixed obligations, merchant cash advance
businesses may attempt to increase rates on cash advance income in addition to attempting to reduce
operating expenses. However, competition may preclude such increases. On the other hand, deflation is
likely to cause rates to decrease faster than expenses decrease. Inflation or deflation could have a material
adverse effect on merchant cash advance businesses and the Company's business, results of operations,
and financial condition.
Capital expenditures may be greater than predicted. Capital expenditures are difficult to predict.
There can be no assurance that any working capital reserve or other funds available will be sufficient to
meet substantial capital expenditure requirements that might occur from time to time. Both anticipated and
unanticipated expenditures may decrease the funds available to make loans to merchant cash advance
businesses, pay expenses, and make distributions.
Determination by a legislative or judicial body that a cash advance is a loan, rather than a
sale, will adversely affect the merchant cash advance business and Company's business. Currently,
the merchant cash advance business structures its cash advances as sales, rather than loans. This allows
merchant cash advance businesses to avoid applying for and complying with a commercial lending license.
Additionally, state usury laws are often, if not always, inapplicable. However, if a legislative or judicial body
determines that the merchant cash advances are loans, the merchant cash advance business could be
found to be in violation of state and federal lending regulations. A material failure to comply with any such
laws or regulations could result in regulatory actions, lawsuits, and damage to the mercf~ant cash advance
business reputation, which could have a material adverse effect on its business and financial condition.
A proceeding relating to one or more allegations or findings of the merchant cash advance business
violation of such laws could result in modifications in its methods of doing business or could impair its ability
to collect cash advance income or could result in the requirement that merchant cash advance businesses
pay damages and/or cancel the balance of cash advance income associated with such violation. The
Company cannot assure you that such claims will not be asserted against merchant cash advance
businesses in the future.
New regulations could affect the Company's operating resu4ts. As a new and growing industry,
the cash advance business is subject to potential future regulation. Such regulations could negatively affect
the merchant cash advance businesses' profitability and operating results, requiring it to change the way it
makes transactions with customers. Future regulations could affect many aspects of the merchant cash
advance business including, but not limited to, the rates at which the merchant cash advance businesses
receives its cash advance income, the method of collecting the cash advance income, licensing and
reporting requirements, the amount of money merchant cash advance businesses can advance, and
quaycations for customers to receive a cash advance. The Company cannot assure investors that such
cash advance regulations will not materially affect its business.
Merchant cash advanoe businesses may be unable to collect cash advance income on the
cash advances made to customers. Our debtors will rely on unaffiliated banks and service providers for
the Automated Clearing House ("ACH") transaction process used to disburse the proceeds of newly
originated advances to its customers and to automatically collect scheduled payments on the advances.
Because merchant cash advance businesses are not a bank, they do not have the ability to directly access
the ACH payment network, and must therefore rely on an FDIC-insured depository institution to process
the transactions, including daily payments. Although merchant cash advance businesses build
redundancies between these banks and service providers, if they cannot continue to obtain such services
from its then-current institutions or elsewhere, or if merchant cash advance businesses cannot transition to
another processor quickly, their ability to process payments will suffer. If the merchant cash advance
businesses fail to adequately collect cash advance income as a result of the loss of direct debiting or
otherwise, then payments to those merchant cash advance businesses may b~ delayed or reduced and its
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revenue and operating results will be harmed. This will have a direct impact on the Company's own ability
to retrieve loans made to merchant cash advance businesses
Failure to continue to innovate and respond to evolving technological changes may reduce
demand for cash advances. The cash advance industry is characterized by rapidly evolving technology
and frequent product introductions. Merchant cash advance businesses rely on technology to make its
platfoRn available to customers, determine the creditworthiness of cash advance applicants, and service
the cash advances it makes to customers. In addition, merchant cash advance businesses may increasingly
rety on technological innovation as it introduces new products, expands its current products into new
markets, and continues to streamline the cash advance process. The process of developing new
technologies and products is complex and if merchant cash advance businesses are unable to successfully
innovate and deliver a superior customer experience, customers' demand for the merchant cash advances
may decrease and the merchant cash advance business and ultimately the Company's growth and
operations may be harmed.
The Company and merchant cash advance business is subject to the risks of earthquakes,
fire, power outages, flood, and other catastrophic events, and to intertvption by man-made
problems such as terrorism. Events beyond the Company and/or Manager's control may damage
merchant cash advance businesses' ability to accept its customers' applications, issue cash advances,
maintain its platform or perform its servicing obligations. In addition, these catastrophic events may
negatively affect customers' demand for merchant cash advances and/or ability to take credit card
payments in order to deliver merchants cash advance income. Such events inc{ude, but are not limited to,
power outages, fires, earthquakes, teRorist attacks, natural disasters, computer viruses, and
telecommunications failures. Despite any precautions taken, system interruptions and delays could occur
if there is a natural disaster, if a third-party provider closes a facility we use without adequate notice for
financial or other reasons, or if there are other unanticipated problems at the merchant cash advance
businesses'leased facilities. As merchant cash advance businesses rely heavily on their servers, computer
and communications systems and the Internet to conduct business and provide high-quality customer
service, such disruptions could haRn the merchant rash advance businesses ability to run its business and
cause lengthy delays which could harm the its business, results of operations, and financial condition. The
merchant cash advance business interruption insurance may not be sufficient to compensate it for losses
that may result from interruptions in its service as a result of system failures. A system outage or data loss
could haRn the merchant cash advance businesses,financial condition, and results of operations.
The processing,storage, use and disclosure of personal data could give rise to liabilities as
a result of governmental regulation, conflicting legal requirements or differing views of personal
privacy rights. In the processing of consumer transactions, merchant cash advance businesses may
receive, transmit and store personally identifiable information and other user data. There are federal, state
and international laws regarding privacy and the storage, sharing, use, disclosure and protection of
personally identfiable information and user data. Spec~cally, personally identifiable information is
increasingly subject to legislation and regulations in numerous jurisdictions around the world, the intent of
which is to protect the privacy of personal information that is collected, processed and transmitted in or from
the governing jurisdiction. Merchant cash advance businesses and the Company could be adversely
affected if legislation or regulations are expanded to require changes in business practices or privacy
policies, or if governing jurisdictions interpret or implement their legislation or regulations in ways that
negatively affect the merchant cash advance business, financial condition and results of operations.
The merchant cash advance business may also become exposed to potential liabilities as a result
of differing views on the privacy of the consumer and other user data collected by us. Merchant cash
advance businesses'failure w the failure of the various third-party vendors and service providers with which
merchant cash advance businesses may do business to comply with applicable privacy policies or federal,
state or similar international laws and regulations or any compromise of security that results in the
unauthorized release of personally ident~able information or other user data could damage merchant cash
advance businesses' repu4ation, discourage petenti~l ~ttt~ndees Fwd sponsors at the Arnph~theater fr~rv~
trying their products and services, and/or result in fines ancUor proceedings by governmental agencies
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and/or consumers, one or ail of which could adversNy affect the merchant cash- advance business and
Company's, financial condition and results of operations.
We may fail to adequately protect our inteUectuai property rights or may be accused of
infringing upon intellectual properly rights of third parties. We may fail to adequately protect our
intellectual property rights or may be accused of infringing upon intellectual property rights of third parties.
We regard our intellectual property rights, including patents,.service marks,trademarks and domain names,
copyrights, trade secrets and similar inteAectual property(as applicable) as critical to our success. We may
also rely upon software codes, informational databases and other components that make up our services.
We expectto rely on a combination of laws and contractual restrictions with employees, customers,
suppliers, affiliates and others to establish and protect these proprietary, rigfits. Despite these precautions,
it may be possible for a third party to copy or othervvise obtain and use trade secrets or copyrighted
intellectual property without authorization which, if discovered,~ might require legal action to correct In
addifion, third parties may independently and lawfully develop substantially similar intellectual properties.
We expect to generally register and continue to apply to register, or secure by contract when
appropriate, our trademarks and service marks as they are developed and used, and reserve and register
domain names as we deem appropriate. We consider the protection of our trademarks to be important for
purposes of brand maintenance and reputation. While we expect to vigorously protect our trademarks,
service marks and domain names, effective trademark protection may not be available, and contractual
disputes may affect the use of marks governed by private contract Similarly, not every variation of a domain
name may be available or be registered, even if available. Our failure to protecf our intellectual property
rights in a meaningful manner or challenges to related contractual rights could result in erosion of brand
names and limit our ability to control marketing on or through the intemet using our domain names or
otherwise, which could adversely affect our business, financial condition and results of operations.
We will consider applying for patents or for other appropriate statutory protection if and when we
develop valuable new or improved proprietary technologies or identify inventions, and will continue to
consider the appropriateness of filing for patents to protect any proprietary technologies and inventions as
circumstances may warrant. The status of any patent involves complex legal and factual questions, and the
breadth of claims allowed is uncertain. Acxordingiy, any patent application filed may not result in a patent
being issued or existing or future patents may not be adjudicated valid by a court or be afforded adequate
protection against competitors with similar technology. In addition, third parties may create new products
or methods that achieve similar results without infringing upon patents that we own. Likewise, the issuance
of a patent to us does not mean that its processes or inventions will not be found to infringe upon patents
or other rights previously issued to third parties.
From time to time, litigation may be necessary to enforce our intellectual property rights, protect
trade secrets or determine the validity and scope of proprietary rights claimed by others. Any litigation of
this nature, regardless of outcome or merit, could result in substantial costs and diversion of management
and technical resources, any of which could adversely affect our business, financial condition and results
of operations. Patent litigation tends to be particularly protracted and expensive.
Risks Associated with an Investment in Securities
Best efforts offering. This Offering is being made on a "best efforts" basis with no minimum
number of Units required to be sold. As subscriptions are accepted (and any required rescission periods
expire}, the subscription funds will be available for use by the Company immediately for its intended use of
proceeds. Subscriptions are irrevocable (after expiration of any rescission period) and subscribers will not
have the opportunity to have their funds returned notwithstanding any future lack of success in recruiting
other investors. Accordingly, initial subscribers will necessarily have a greater degree of risk. The Company
h~~ ^~t engaged the ~^ri„~ of a ~lacerrent ag~~t o~ underwriter w~itti r~p~t tc the ~eri~.g, ark w~~~ vKe~
the Units through its managers and executive o#ficers at its discretion. Nevertheless, the Company may
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seek to elect, at its discretion, to engage the services of a qualified broker-dealer or
outside salesperson in
connecfion with the Offering.
There is no minimum capitalization for this offering and investors' subscription funds
will
be used by us as soon as they are received. There is no minimum capitalization required in
this Offering.
There is no assurance that all or a significant number of Units may be sold in this Offering. We will
use
investors' subscription funds as soon as they are received. If only small portions of the Units are
placed,
then the Company may not have sufficient capital to operate. There is no assurance that we could obtain
additional financing or capital ftom any source, or that such financing or capital would be available to us on
terms acceptable to us. Under such circumstances, the Company's plans would need to be scaled down,
and this would have a material adverse affect on the Company's business.
Units are not guaranteed and could become worthless. The Units are not guaranteed or insured
by any government agency or by any private party. The amount of earnings is not guaranteed and can vary
with market conditions. The return of all or any portion of capital invested in the Units is not guaranteed,
and the Units could become worthless.
We are relying on certain exemptions from registration. The Units are being offered for sale in
reliance upon certain exemptions from the registration requirements of the Securities Act and applicable
state securities laws. If the sale of the Units were to fail to qua{ify for these exemptions, purchasers may
seek rescission of their purchases of the Units. If a number of purchasers were to obtain rescission, the
Company would face sign cant financial demands, which could adversely affect the Company as a whole,
as well as any non-rescinding purchasers.
If the Company incurs debt, there may be risks associated with such borrowing. If the
Company incurs indebtedness, a portion of its cash flow wiN have to be dedicated to the payment of principal
and interest on such indebtedness. Typical loan agreements also might contain restrictive covenants, which
may impair the Company's operating flexibility. Such loan agreements would also provide for default under
certain circumstances,such as failure to meet certain financial covenants. A default under a loan agreement
could result in the loan becoming immediately due and payable and, i# unpaid, a judgment in favor of such
lender which would be senior to the rights of shareholders of the Company. A judgment creditor would have
the right to foreclose on any of the Company's assets resulting in a material adverse effect on the
Company's business, operating results or financial condition.
Future capital needs. The Company believes that the net proceeds of the Offering of the Units
will be sufficient to fund the implementation of the Company's business plan, operations and growth for the
foreseeable future, assuming that it sells all 2000 Units offered hereby and that year one revenue forecasts
are substantially achieved. Nevertheless, in the event additional capital is required, no assurance can be
given that additional financing will be available at all or on terms favorable to the Company. If adequate
funds were not available to satisfy either short or long-term capital requirements, the Company would be
required to limit its operations sign~cantly and could be unable to continue in business, with a resulting
loss of all or part of investrnents made by the Company's investors.
The Units are restricted securities and a market for such securities may never develop.
Investors should be aware of the potentially long-term nature of their investment. Each purchaser of Units
will be required to represent that it is purchasing such securities for its own account for investment purposes
and not with a view to resale or distribution. Purchasers may be required to bear the economic risks of the
investrnent for an indefinite period of time. The Company has neither registered the Units nor underlying
securities, nor any other securities under the Securities Act. Consequently, shareholders may not be able

to sell or transfer their securities under applicable federal and state securities laws. Moreover, there is no
public market for the Company's securities, such a market is not likely to develop prior to a registration
undertaken by the Company foc the public offering of its securities for its own account or the account of
others, and there can be no assurance that the Company will ever have such a public offering of its
seCuriti@g: l~ltimg#Plv, F+~~h inyagt~~g nek with reg~1 t~ thig nffe^^~ !^C!L'~~~ the ~stentiad #o.~ CO^'~r~~~2
loss of his or her investrnent.
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We may be required to register under the Securities Exchange Act. The Company will be
required to conform to the rules and regulafio~s promulga#ed under the various federal and state securities
laws applicable to the conduct of its business. Management does not believe that the Company's activities,
as presently contemplated, will require registration or qualfication of the Company with any federal or state
agency.
Although the Company does not intend to be required to~register its securities under the Securities
Exchange Act of 1934, as amended, it is possible that the Securities and Exchange Commission (the
"SEC") may require the Company to so register. For example, under Section 12(g)(1) of the Securities
Exchange Act (as amended by the JOBS Act of 2012), private companies with over 2,000 shareholders
and over $10,000,000 in assets, may be required to register with the SEC within 120 days after their fiscal
year end. Such registration would increase the operational expenses of the:Company and would restrict its
activities, thereby possibly having an adverse effect on its business.
The Sarbanes-Oxley Act of 2002 ~~ould, should theCompany take such action, make the
Company's entrance into the public market difficult and expensive. In the wake of well-publicized
corporate scandals associated with Enron and WorldCom involving management self-dealing and
accounting fraud, in July 2002, President Bush signed into law the Sarbanes-Oxley Act of 2002. The
Sarbanes-Oxley Act—the most far reaching legislation affecting the federal securities laws since they were
created in the 1930's—impacts everything from the role of auditors to public reporting of stock trades by
management,from committee independence to reporting ofoff-balance sheet transactions, and from officer
loans to employee whistle-blowing.
Public and registered companies are facing dramatic changes in disclosure and corporate
governance requirements under the Sarbanes-Oxley Act, and under new and proposed rules from the SEC,
NASDAQ and the NYSE. While these new rules and regulations do not generally corner private companies,
their influence on private companies is being felt in the following ways:
A private company will become subject to the Sarbanes-Oxley Act upon filing a registration
statement with the SEC in anticipation of an IPO.
• The Sarbanes-~xley Act may result in increased scrutiny of a private company being considered
for acquisition by a public company.
in order to conduct an IPO, a private company would need to evaluate its organization against the
requirements of the Sarbanes-Oxley Act and develop a compliance program.
• Full compliance with the Sarbanes-Oxley Act —which can be time-consuming and expensive —can
sign~cantly slow the efforts of private companies such as the Company that may seek to enter the
public markets.
•

The Offering price is arbitrary. The price of the Units and the underlying securities offered has
been arbitrarily established by the Company, without considering such matters as the state of the
Company's business development and the general condition of the industry in which it operates. The price
of the Units and underlying securities bears little relationship to the assets, net worth, or any other objective
criteria of value applicable to the Company.
Additional unforeseen risks. In addition to the risks described in this section,"RISK FACTORS,"
and elsewhere in this Memorandum, other risks not presently foreseeable could negatively impact our
business, could disrupt our operations and could cause the Company to fail. Ultimately, each investor in
the Units bears the risk of a complete and total lass of his/her/its investment
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BUSINESS AND PROPERTIES
Overview of the Business
RE Income Fund 2, LLC will act as a lender to merchant cash advance businesses, who in tum,
provide an achievable financing option to small and mid-sized businesses in need of working capital. Unlike
a traditional business loan that can take months to receive approval and are often denied, the merchant
cash advance business can provide its customers the cash they need by purchasing a small, faced
percentage of the customer's future revenue or credit card sales at a discounted rate.
We believe that merchant cash advance businesses are a particularly attractive financing option to
small and mid-sized businesses for two reasons. First, approval of a cash advance is based on the strength
of a customePs business instead of its credit history. Small businesses are frequently turned down for a
traditional business loan because they have a limited credit history and limited collateral to offer up.
Merchant cash advance businesses instead focus on a business's actual sales. Second, cash advances
are made on a cash flow basis. Accordingly, instead of requiring fixed dollar monthly payments, cash
advances are paid back by automatically deducting a fixed percentage of the customers credit card sates
until full payment and costs are paid in full. When the customers business is doing welt, higher dollar
payments are taken, but when business is slow, smal{er payments are deducted, which is good for the
customers cash flow. Ultimately, this flexible payment plan allows a business to pay for its cash advance
in proportion to its monthly income.
The Company will provide lo8ns to merchant cash advance businesses who rely on the capital to
provide to their customers. As described herein a portion of the proceeds of this Offering will go directly to
making loans to merchant cash advance businesses ident~ed by the Company.
Merchant Cash Advanre Income
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the payment industry, estimates the market for merchant cash advances is
with the potential to reach $3-5 billion within the next several years.
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Traditional Lending for Small Businesses
We believe traditional tenders face a number of challenges and limitations that
make it difficult to
address the capital needs of small businesses, such as:. .
•

Organizational and Sfructura! Challenges. The costly combination of physical
branches and
manually intensive underwriting procedures makes it difficult for traditional lenders
to efficiently
serve small businesses. They also serve a broad set of customers, including both
consumers and
enterprises, and are not solely focused on addressing the needs of small businesses.

•

Technology Limitations. Many traditional lenders use legacy or third-party systems that
are
to integrate or adapt to the shifting needs of small businesses. These technology limitatio difficult
ns make
it challenging for traditional lenders to aggregate new data sources, leverage advance
d analytics,
and streamline and automate credit decisions and funding.

• Loan Prr~ducts are not Designed for Small Businesses. SmaN businesses are not well
served by
traditional loan products. We believe that traditional lenders often offer products character
ized by
larger loan sizes, longer durations and rigid collateral requirements. By contrast, small
businesses
often seek small loans for short-teRn investments.
As a result of the foregoing, the Company believes that small businesses whom our debtors
are underserved by traditional lenders. According to the FDIC,the percentage of commercial and serve,
industrial
Ioans with a balance less than $250,000 has declined #rom 20% of total dollars borrowed in
2004 to 13%
in the second quarter of 2014. According to Oliver 1Nyman,75% of small businesses are looking
to
less than $50,000. In addition, according to the second quarter 2014 Wells FargaGallup Small borrow
Business
Index, only 25°~ of small businesses reported that obtaining credit was easy.
Credit Products Have Sign~cant Limitations
Certain additional products, including widely available business credit cards, provide small
businesses with access to capital but may not be designed for their borrowing needs. For
example,
business credit cards may not have sufficient credit limits to handle the needs of the small
business,
particularly in the case of large, one-time projects such as capital improvements or expanding
to
location. In addition, certain business opportunities, such as discounts for paying with cash, and a new
certain
business expenses, such as payroll, rent or equipment leases, may not be payable with
credit cards.
Business credit cards are also typically not designed to fund many small business' working capital
needs.
Challen4es for Small Businesses
The Company believes that small business owners that our merchant cash advance
debtors serve
lack many of the resources available to larger businesses and have fewer staff on which
to rely for critical
business issues. According to a survey by eVoice, a telecommunications service owned
by j2 Global, Inc.
that manages incoming and outgoing calls for businesses throughout the U.S., time is viewed
as the most
valuable asset to small business owners. Small businesses typically do not employ
a financial staff or
internal advisors, and small business owners often act as both manager and employee.
According to the
same survey, 91% of small business owners perform three or more employee roles in any given
day. Time
spent inefficiently may mean lost sales, extra expenses and personal sacrifices.
Traditional Lending is not Geared Towards Small Businesses
Traditional lenders do not meet the needs of small businesses for a number of reasons,
including
the following:
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•

Time Consuming Process. According to a Harvard Business School study, the traditional lending
process typically required a small business, on average, to dedicate 26 hours, contact more than
two financial institutions and~submit at least two or more loan applications.

•

Non-Tailored Credit Assessment. There is no widely accepted credit score for small businesses.
Traditional lenders frequency rely upon the small business owner's personal credit as a primary
indicator of the business's creditworthiness, even though it is not necessarily indicative of the
business's credit profile. As a result, a creditworthy business may be denied funding or offered a
product that fits poorly with its needs
Product Mismatch. Acxording to Oliver Wyman,an international management consulting firm, small
businesses often seek small loans and evaluate their investment opportunities on a "dollars in,
dollars ouY' basis, because the payback period is short. According to survey data reported by Oliver
Wyman, 75% of. small businesses are {ooking to borrow less than $50,000. Small businesses often
seek small, short-term loans to fund short-term projects and investments, but are met with
traditional loan products that feature large loan sizes, longer durations, and rigid collateral
requirements that are not wel( suited to their needs.

Alternatives to Traditional Bank Loans are Inadequate
Small businesses whose funding needs are not met by traditional bank loans have historically
resorted to a fragmented landscape of products, including credit cards, receivables factoring, equipment
leases, and home equity lines of credit, each of which comes with its own challenges and limitations. Credit
cards are pervasive but cannot be used for certain types of expenses and face limitations on size.
Equipment leasing and receivables factoring both have a cumbersome application process and are only
appropriate for specific use cases. Home equity lines have strict collateral requirements, are often
unappea{ing to business owners on a personal level, and are challenging for businesses with multiple
owners.
U.S. Economy Impacts Our Business
Changes in the overall U.S. economy may impact the Company's business in several ways,
including demand for our products, credit pertormance, and funding costs.
Demand for Merchant Cash Advances. In a strong economic climate, demand for the merchant
small
cash advance businesses' products may increase as consumer spending increases and
underwriting
the
meet
may
customers
potential
more
addition,
In
expand.
businesses seek to
requirements to qualify for a cash advance. At the same time, small businesses may experience
improved cash flow and liquidity resulting in fewer customers requiring cash advances to manage
their cash flows. Traditional lenders may alsa approve loans for a higher percentage of merchant
cash advance businesses' potential customers. In a weakening economic climate or recession, the
opposite may occur.
Credit Pertormance. In a strong economic climate, customers may experience improved cash flow
and liquidity, which may result in lower cash advance losses that our debtors would incur due to
our customers' inability to repay the cash advance. In a weakening economic climate or recession,
the opposite may occur. Our debtors factor economic conditions into its cash advance underwriting
anaysis and determinations for dollar reserves for cash advance losses. Nevertheless, changes in
economic conditions, particularly sudden changes, may affect actual cash advance fosses. These
effects may be partly mitigated by the short-term nature of cash advances, which should allow our
debtors to react more quickly than if the teRns of debtors' cash acNances were longer.
•

Cash Advance Losses. Our debtors' undervvriting process is designed to iimii cash advance id~~s
to levels compatible with our business strategy and financial model. Overall, cash advance losses
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are affected by a variety of factors, including extemai factors such as prevailing economic
conditions, general small business sentiment and unusual events such as natural disasters, as well
as intema! factors such as the accuracy of the underwriting analysis, the effectiveness of the
underwriting process and the introduction of new products, such as lines of credit, with which our
debtors may have less experience to draw upon when forecasting their loss rates.
Operatin4 Excenses
Operating expenses will consist of sales and marketing, technology, processing and servicing, and
general and administrative expenses. Salaries and personnel-related costs, including benefits, bonuses
and equity-based compensation expense, are expected to comprise a significant component of each of
these expense categories. The Company expects to hire new employees in order to support our growth
strategy. All operating expense categaries also include an allocation of overhead, such as rent and other
overhead, which is based on employee headcount.
Sales and Markefinq Exc~enses
Sales and marketing expenses will consist of salaries and personnel-related costs of the
Company's sales and marketing and business development employees, as well as direct marketing and
advertising costs, online and offline customer acquisition costs(such as direct mail, paid search and search
engine optimization costs), public relations, radio and television advertising, promotional event programs,
corporate communications and allocated overhead. The Company expects its sales and marketing expense
to increase in absolute dollars and as a percentage of gross revenue in the foreseeable future as the
Company increases the number of sales and marketing professionals and increases its marketing activities
in order to expand direct customer acquisition efforts and build our brand.
Customer Acquisition Costs
Customer acquisition costs ("CACs") will differ depending upon the acquisition channel. CACs in
our direct channel will include the commissions paid to our internal sales force, and expenses associated
with items such as direct mail, social media, and other online marketing activities. CACs in our strategic
partner channel will include commissions paid to our internal sales force and strategic partners. CACs in
our funding advisor channel will include commissions paid to our internal sales force and funding advisors.
Technoloav and Analytics Expenses
Technology and analytics expenses will consist primarily of the salaries and personnel-related
costs of our engineering and product employees as well as our credit and analytics employees who develop
our credit scoring models. Additional expenses will include third-party data acquisition expenses,
professional services, consulting costs, expenses related to the development of new products and
technologies and maintenance of existing technology assets, amortization of capitalized internal-use
software costs related to our technology platForm, and allocated overhead. The Company believes that
investing in technology is essential to maintaining a competitive position, and the Company expects these
costs to rise in the near term on an absolute basis and as a percentage of gross revenue.
General and Administrative Expenses
General and administrative expenses will consist primarily of salary and personnel-related costs
for our executive, finance and accounting, legal, and personnel operations employees. Additional expenses
include consulting and professional fees, insurance, legal, occupancy, other corporate expenses and travel.
The Company effects its general and administrative expenses to increase in absolute dollars as a result
of our preparation to launch and operate the business of the Company. After the completion of this Offering,
these expenses will also include costs associated with compliance with the Securities Act and other
regu{ations governing private offerings, increased directors' and officers' liability insurance, increased
accounting, legal and other professional services fees, and an enhanced investor relations function.
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The Merchant Cash_ Advance Process
Merchant cash advance businesses cash advance underwriting process begins with submission of
a cash advance appliption by a prospective customer. Merchant cash advance businesses have several
methods for submitting cash advance applications. The majority of customers wilt apply on our debtors'
website, but they can also apply over the phone, via fax or through a customer service representative. As
part of the application process, the prospective customer is asked to provide certain information, including
personal details, bank account information, and business history. Applicants may complete an application
on the website in minutes, sign~cantly reducing the time normally spent applying for a small business loan
with a financial institution.
Credit Assessment and Funding
In order to efficiently screen applicants, merchant cash advance businesses have developed an
initial qualification phase to review basic information regarding a prospective customer that has been
submitted with the application. Once complete, either the prospective customer's cash advance application
proceeds to the next phase of the underwriting process or the prospective customer is notified of our
decision to decline the application. Under the merchant cash advance businesses' credit policies, small
businesses in certain industries are not eligible for a cash advance.
Following initial qualification, merchant cash advance businesses initiate a credit review to generate
an undenxriting assessmentfor the prospective customer that drives the decision whether to make the cash
advance. Following credit evaluation and an analysis of the customePs operating cash flows, the cash
advance application enter into the auto
-approval phase. In the auto
-approval phase, cash advances are
either auto-approved and do not require manual underwriting, or are rejected as a result of failing to meet
all necessary criteria.
Servicing and Collections
Merchant cash advance businesses utilize a daily Automated Clearing House("ACHn) system and
credit card processing process for collecting scheduled cash advance payments from customers. Each
customer author'¢es the merchant cash advance business to debit their business bank account by ACH for
the transfer of scheduled cash advance payments or to draw payments from the customer's credit card
processing accounts with the merchant cash advance business. The customer's operating account used to
undervvrite the business cash advance is required to be the designated bank account used for the ACH
debit process.
The merchant cash advance business will monitor and track payment activity. With built-in payment
tracking functionality and automated missed payment notrfications, the cash advance servicing platform will
allow the merchant cash advance business to monitor performance of outstanding cash advances on a
real-time basis. The merchant cash advance business will service all cash advances on its platform
regardless of funding source.
Merchant cash advance businesses have developed a strategy to optimize the collections process
for delinquent cash advances. Upon becoming one day delinquent, a cash advance enters the merchant
cash advance business's collections process. The collections process is divided into distinct stages based
on the delinquency severity of the applicable cash advance, which dictates the level of collection steps
taken. Generalty, cash advances progress through the collection cycle based upon the number of days past
due but can be accelerated based on specfic circumstances. In certain circumstances, delinquent
customers may enter a workout program. The merchant cash advance business may also use certain third
party service providers for collection efforts. The merchant cash advance business may also sell its
charged-off cash advances to established and reputable third-party collection agencies. These agencies
purchase charged-off cash advances in exchange for a fee calculated based on the percentage of the
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unpaid cash advance balance and seek to collect payment on such cash advances after they have been
purchased.
Competition
The financial services industry is highly fragmented and competitive. Competitive factors vary
depending upon financial senrices products offered, customer, and geographic region. Pressure on our
margins is intensive and we cannot assure you that we will be able to successfully compete with our
competitors. Our competitors include national, regional, and local financial services organizations, such as
banks, accounting firms, artd IT firms. Many of these competitors are larger than we are and may have
access to capital at a lower cost than we do. To our knowledge, no single firm dominates the small business
segment of the industry.
Many of our competitors are much larger than us, have much greater financial resources, and much
greater brand recognition.
In addition, there is also the possibility that new competitors could seize upon certain aspects of
our business model and produce competing products and services. Likewise, these new competitors may
be better capitalized than the Company, which could gnre them a signficant advantage. There is the
possibility that such competitors could capture signficant market share of our intended market There is no
assurance that we will be able to continue to successfully compete.
The cash advance industry in which our debtors operate, is a large and competitive business. We
expect to face competition from national and local banks,factoring funding firms, and cash advance funding
firms throughout the U.S. Although we believe the nature of the business and size of the market will allow
us to compete effectively, it is possible that increased competition could make it more challenging for us to
meet our objectives. Our ability to compete may also be impacted by global, national and local economic
trends, availability of funding alternatives, availability and cost of capital, existing laws and regulations, new
legislation, and small business financing trends.
See "RISK FACTORS"for a discussion of the risks associated with the Company's competition.
;~i;Tom?
The Company's principal executive offices are located at 3990 E. SR 44, Suite 202, Wildwood,
Florida 34785. The Compan~s telephone number is(352)448-8220. The Company believes that it currently
has adequate space to accommodate current operations and that facilities for administrative personnel are
adequate for expansion plans. Office space will be increased as the Company deems necessary.
MANAGEMENT
John Gissas, age 69 —President and Sole Manager
The Company is amanager-managed limited liability company. The Compan~s sole Manager is
John Gissas.
Rest>onsibility of the Manacaer
The Manager is accountable to the Company and must exercise good faith and integrity in handling
Company affairs. The Manager is authorized to direct all operations and actions of the Company.
John Gissas is the sole member of the Company, and serves as our President and sole Manager.
Mr. Gissas has been working in the health, life, and annuity industry since 2004 and holds
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life/accidentlhealth and annuity licenses in Connecticut and Florida. He is considered a Medicare insurance
expert.
Mr. Gissas seeks out strategies to provide clients with quality investments that will provide income
void of stock market risk. With more than 45 years of entrepreneurial experience, he continually displays
the foresight to recognize innovative opportunities for clients
Mr. Gissas attended Washington &Jefferson College and the University of Hartford. He was a
member of the Army National Guard for6 years. He also continues to certrfy annually to retain his insurance
licenses and attends a number of educational trainings, such as training with Ed Slott, author and public
speaker, focusing on IRA and retirement distribution planning.
Board of Advisors
The Company may also seek to establish a board of advisors, which would include one or more
high{y qualified business and industry professionals. The board of advisors w+ll advise management in
making appropriate decisions and taking efFective acction. However, the board of advisors will not be
responsible for management decisions and has no Iegal or fiduciary responsibility to the Company.
The Company will have employees who will assist Mr. Gissas with administrative matters and other
support services. All employees will be paid wages and/or salaries at customary and prevailing rates for
similarwork in the area in which the Company operates. No employee will receive any remuneration directly
arising from or related to the sale of the Notes.
MANAGEMENT COMPENSATION
There may be accrued compensation that is due certain members of our management team. The
Manager may be entitled to reimbursement of expenses incurred while conducting Company business.
Each member of our management team may also be a shareholder in the Company and as such may also
share in the profits ofthe Company to the extent the membership interests owned and held by such member
allows for accrual and distribution of profrts when and if revenues are disbursed. Management reserves the
right to reasonably increase compensation assuming the business is performing profitably and Company
revenues are growing on schedule in accordance with the Company's operating agreement.
Compensation to tfie Manager
The Manager, John Gissas, may receive compensation for its service to the Company in the form
of pro rata distributions and/or a percentage of proceeds from this Offering.
CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS
Management of the Company
The Company's manager and advisors devote only such time to our operations as they, in their
sole discretion, deem necessary to help carry out our operations effectively. The Company's manager and
advisors may work on other projects, and conflicts of interest may arise in allocating management time,
services or func~ons among affiliates.
Conflicts of Interest
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as well as their interests in other potential unrelated activities. Accordingly, in addition to such potential
conflicts of interest noted herein and under "Management of the Company' above, other conflicts of interest
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may exist or may arise in the future. The Company does.not have any
formally documented procedures to
identify, analyze or monitor conflicts of interest.
Duties of the Manager to the Company
Duty of Care and the 'Business Judgment Rule'
Just as officers and directors of corporations owe a fiduciary duty to their sharehold
ers, the
Manager are required to perform their duties with the care, skill, diligence, and prudence of
like persons in
like positions. The Manager will be required to make decisions employing the diligence, care,
and skill an
ordinary prudent person would exercise in the management of their own affairs. The 'business
judgment
rule' should be the standard applied when determining what constitutes care, skill, diligence,
and prudence
of like persons in like positions.
Dutv of Disclosure
The Manager has an affirmative duty to disclose material facts to the members. Informatipn
is
considered material if there is a substantial likelihood that a reasonable investor would consider it
important
in making an investment decision. The Manager must not make any untrue statements to the members
and
m ust not omit disclosing any material facts to the members.
Duty of Loyalty
The Manager has a duty to avoid undisclosed conflicts of interest. Before raising money from
members, the Manager must disclose any conflicts that may exist befinreen the investrnent interests of
such
Manager and the investment interests of the Company or any of the individual Members.
Litigation
The Company is not presently a party to any material litigation, nor to the knowledge of
management is any litigation threatened against the Company, which may materially affect the business of
the Company or its assets.
Transfer Agent and Registrar
The Company will act as its own transfer agent and registrar for the Units issued hereby.
OPERATING AGREEMENT
Manager-Managed
The Company's limited liability company operating agreement (the "Operating Agreement")
provides for the sole authority to manage the Company to reside with one Manager. Moreover,
the
Operating Agreement does not require annual meetings of the members.
The Manager of the Company is currently in place, and a Manager may only be removed by the
majority vote of the members or Managers at a special meeting called for such purpose in accordanc
e with
the Operating Agreement.
Each member's and Manages liability for the debts aid obligations ofthe Company shall be limited
as set forth in our Operating P~greement, the Delaware Limited Liability Company Act, and other applicable
law. All distributions, except in the case of dissolution or liquidation, will be in the sole discretion c~ the
Manager,subject to the provisions of our Operating Agreement and the Delaware Limited Liability Company
Act.
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Indemnification by Company
Our Operating Agreement provides for indemnification of Manager and officers to the fullest extent
permitted under the Delaware Limited Liability Company Act(the "Act"), as follows:
To the fullest extent permitted by the Act, the Company shall indemnify each Manager and member
and make advances for expenses to each Manager and member arising from any loss, cost, expense,
damage, claim or demand, in connection with the Company, the Manager's or members status as a
Manager or member of the Company, the Manager's or members participation in the management,
business and affairs of the Company or such Manages or member's activities on behalf of the Company.
To the fullest extent permitted by the Act, the Company shall also indemnify its officers, employees and
other agents who are not Managers or members arising from any loss, cost, expense, damage, claim or
demand in connection with the Company, any such person's participation in the business and affairs of the
Company or such person's activities on behalf of the Company.
Limitation of Liability
The Operating Agreement provides that our management will not be liable for actions taken by
them in good faith in furtherance of our business, and will be entitled to be indemnfied by us in such cases.
Therefore, our members may have a more limited right against the management, their affiliates and their
respective related parties than they would have absent such limitations in the Operating Agreement. In
addition, indemn~cation of the management, their affiliates and their respective related parties could
deplete our assess possibly resulting in loss by the Unit holders of a portion or all of their investment.
Not a Complete Description
The foregoing description of the Company's Operating f~greement should in noway be relied upon
as complete, and it is qualified in its entirety by the actual Operating Agreement of the Company.
All Interest holders are entitled to the benefit of, are bound by, and are deemed to have notice of,
the provisions of the Memorandum, the Company's Operating Agreement, and the Company's artiGes of
organization (the °Articles of Organization").
Nothing in this Memorandum purports to be and should not be construed as a complete description
of the Operating Agreement or Articles of Organization of the Company, copies of which may be furnished
on request made to the Company at its principal office.
MARKET PRICE OF COMMON EQUITY
AND RELATED INTEREST HOLDER MATTERS
The offering price of the securities to which the Memorandum relates has been arbitrarily
established by the Company and does not necessarily bear any specific re{ation to the assets, book value
or potential earnings of the Company or any other recognized criteria of value. Neither the Units, nor the
underlying securities, have been registered under the Securities Exchange Act of 1934.OurUnits have not
been traded or quoted on any exchange or quotation system. There is no public market in which
shareholders may sell their securities, and there can be no assurance given that such a market will ever
develop. The securities offered hereby are restricted and the investors' rights to sell or transfer their

interests are severely limited.

Page ~ 29

Case 9:20-cv-81205-RAR Document 30 Entered on FLSD Docket 07/27/2020 Page 52 of 66

Confidential Offering Memorandum • RE Income Fund 2, LLC

USE OF PROCEEDS
The net proceeds to the Company from the sale of ail 2000 Un"its offered hereby, after deducting
legal fees, filing fees, and other offering expenses(not including potential broker fees)of up to an estimated
amount of $15,000, are estimated to be $49,850,000.
The principal use of proceeds is subject to the broad discretion of management, but is expected to
include Cash Advance payments; general and administrative expenses; working capital requirements; and
other general corporate purposes.
The following table reflects our estimated anticipated use of proceeds:
Cat o
Legal and other Misc. Offering
Costs
Workin Ca ital
Loans to Merchant Cash Advance
Business
TOTAL

Estimated
Dollar A ount

Percentage of Total
Proceeds

$ 15,000.00
$ 4,850,000.00

0.3%
9.7%

$45,000,000.00
~50 000 000.00

90.0%
100.0%

Assuming the Company sells the full 2000 Units offered hereby, the Company believes that the net
proceeds from the Units offering will be sufficient to fund the Company's operations for at least 12 months.
If the Company sells less than the full number of Units offered hereby, the Company may need to raise
additional capital sooner than expected. In addition, the Company expects that it may require significant
additional capital in the future to fund operations and growth. There can be no assurance that the Company
will be able to obtain additional capital, or on terms agreeable to the Company.
The Company's use of proceeds may differ materially from the foregoing as a result of changing
conditions and as deemed appropriate in the absolute discretion of management. Therefore, we reserve
broad discretion in the use of proceeds and the right to alter the use of proceeds of this Offering without
notice in the interest of the Company and its stakeholders.
DESCRIPTION OF SECURITIES
General
Our equity securities consist of membership interests (the "Interests°) and the promissory notes
(the "Notes"). We have issued 100 Membership Interests and no other equity securities, as of June 28,
2019(see "MEMORANDUM SUMMARY—Company Capitalization° above).
Membership Interests
Holders of our Membership Interests have very limited voting authority and are deemed members
of the Company. The holders of our Membership Interests are entitled to one vote for each interest held of
record by them (see "MEMORANDUM SUMMARY—Company Capitalization" and "MEMORANDUM
SUMMARY—Ownership in the Company' above). Holders of a majority of the aggregate issued and
outstanding equity securities in the Company (Membership Interests) can elect and remove the Manager
of the Company in accordance with the Compan~s Operating Agreement. The holders of the Membership
Interests have the right to receive distributions of net profits when, as, and only if declared by the Manager
Dui u.~uius iey~iiy ~v~iia`vie t~i~~~`r~P~. in ine eveni of our iiquidaoon, dissoiuiion or winding up, the holders
of the Interests would have the right to share proportionately in our remaining net assets after payment to
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Promissory Note holders has been made, and to the extent funds/profits are available after payment of the
Company's creditors and liquidation expenses.
tlndesiQnated Membership Interests
!n the future, the Company may authorize and sel(additional membership interests to that which is
currently authorized, or even one or more series of membership interests not yet designated. The Manager
has sole authority, in accordance with the provisions of our Operating Agreement, and without action by
the members, to designate and issue all or any portion of the remaining authorized but un-issued Interests
of each of the series currently authorized, as well as authorize, designate and issue one or more series of
other membership interests and to determine the voting rights, preferences, privileges and restrictions,
including without limitation dividend rights, conversion rights, terms of redemption, liquidation preferences
and the number of interests constituting any series in the designation of such series.
The Notes
The Company is offering up to 2000 units (the "Units°) of debt securities at an offering price of
$25,000 per Unit for an aggregate offering price of $50,000,000 (the "Offering°). Each Unit will consist of
twenty-five (25)$1,000 principal amount 12-month 8°~-12% promissory notes. Each promissory note is an
unsecured debt security with a principal amountface value of $1,000 that matures in 12 months with a 8%12% annualized interest rate, as more fully described in the forth of promissory note attached hereto in
Appendix C (the "Notes").
The Notes will be unsecured obligations of the Company. Each Note will mature on the date that is
12 months from the date of its issuance, which is then subject to automatic renewral and extension for a
subsequent one-year term unless and until the holder provides prior written notice of his/hedits intent not
renew (the Date of Maturity'}. The Notes are not subject to redemption, call, or prepayment by the holder
prior to the Date of Maturity. The Notes may be prepaid prior to the Date of Maturity at the Company's
option.
The Notes will bear interest at the rate of 8% to 12% (depending on the class purchased) per
annum until the principal of Notes has been paid in full. Interest on the Notes will be computed on the basis
of a 360-day year comprised of twelve 30-day months. Interest will begin to accrue on the ten (10th) day or
the twenty-fifth (25"') day of each month depending upon the date on which payment for the Note was
received by the Company. If the Company receives payment on the first(1~)through the tenth (10'") day of
a month or the twenty-fifth (25~') day through the thirty-first(31~) day of the prior month, interest will begin
to accrue on the tenth (10~) day of the month and payments of interest only will be due and payable on the
thirteenth (13~} day of the following month and each month thereafter until maturity. If the Company
receives payment on the eleventh (11'") day of the month through the twenty-fifth (25"x) day of the month,
interest will begin to accrue on the twenty-frfth (25th} day of the month and payments of interest only will be
due and payable on the twenty-eighth (28"') day of the following month and each month thereafter until
maturity. For example, if the Company receives a comple#ed subscription for $100,000 on February 22nd,
interest would begin to accrue on February 25'" and payment of interest only would be due and payable on
March 28"'.
Because the Notes will not be issued pursuant to an indenture, each holder will be responsible for
acting independently with respect to any matter affecting such holder's Note, including enforcing the
agreements contained therein, responding to any requests for consents, waivers or amendments and giving
written notice of default or accelerating the maturity of the Notes upon the occurrence an event of default
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Subscription Agreement
Purchase of the Units shall be made pursuant to the execution of a subscription agreement, the
form of which is attached hereto as Appendix A, and which contains, among other things, certain
representations and warranties by the subscribers and covenants reflecting the provisions set forth herein.

OTHER MATtERS'
Certain Transactions
Other Contemporaneous and Subsequent Offering Transactions
The Company, in its absolute discretion may carry out contemporaneous and additional
subsequent offerings of its securities on terms and conditions it deems appropriate without notice to
investors herein or other stakeholders, subject~to applicable securities laws.

FINANCIAL INFORMATION
This Memorandum contains forward-looking statements. These statements are based on the
Company's current expectations about the businesses and the markets in which it operates. Such forwardlooking statements are not guarantees of future performance and involve known and unknown risks,
uncertainties or other factors which may cause our actual results, performance or achievements to be
materially different from any future results, performance or achievements expressed or implied by such
forward-looking statements. Actual operating results may be affected by various factors including, without
limitation, changes in national economic conditions, competitive market conditions, uncertainties and costs
related to government regulation, and actual versus projected timing of events, all of which may cause such
actual results to differ materially from what is expressed or forecast in this Memorandum.
Results of Operations
As of July 1, 2019, the Company has generated limited revenues from its operations. The
Company anticipates that it will cover its working capital requirements until sufficient investments are
received.

ADDITIONAL INFORMATION
John Gissas, President, wil( be available upon request to answer questions concerning the terms
of this Offering, to provide any reasonably requested information necessary to verify the accuracy of the
information contained in this Memorandum and to provide such other information reasonably requested by
prospective investors as they deem necessary for the purposes of considering an investment in the
Company. Mr. Gissas can be contacted by telephone at(352) 448-8220.
You should rely only on the information contained in this Memorandum. We have not authorized
any other person to provide you with different information. If anyone provides you with different or
inconsistent information, you should not rely on it. We are not making an offer to sell these securities in any
jurisdiction where the offer or sale is not permitted. You should assume that the information appearing in
this Memorandum is accurate as of the date on the front cover of this Memorandum only. Our business,
financial condition, results of operations and prospects may have changed since that date.
[Remainder of Page Intentionally Left Blank)
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Aaaendix A: Subscription As~reemerrt

RE INCOME FUND 2, LLC
A Delaware limited liability Company

$50,000,000 AGGREGATE AMOUNT 8%-12% PROMISSORY NOTES
2000 UNITS OFFERED
Class A Notes: $25,000 - $99,000 principal amount one-year 8% promissory note
Class B Notes: $100,000 up fo $199,000 principal amount oneyear 9% promissory note
Class C Notes: $200,000 up to $299,000 prfncipal amount oneyear 10% promissory note
Class D Notes: $3Q0,000 up to $499,000 principal amount oneyear 7 T %promissory note
Ciass E Notes: Above $500,000 principal amounf oneyear 12% promissory note

OfFering Price: $25,000 Per Unit

Minimum Subscription: One Unit

SUBSCRIPTION AGREEMENT
RE Income Fund 2, LLC
3990 E. SR 44, Suite 202
W ildwood, Florida 34785
Dear Prospective Investor:
This Subscription Agreement (~AgreemenY') has been executed by the undersigned in connection
with the exempt offer and sale to a select group of accredited investors of up to 2000 units (the "Units") of the
debt securities of RE Income Fund 2, LLC (the "Com an )for an aggregate offering price of $50,000,000 (the
°Offerin "). Each Unit will consist of twenty-five (25) $1,000 principal amount 12-month 8%-12% promissory
notes. Each promissory note is an unsecured debt security with a principal amount face value of $1,000 that
matures in 12 months with a 8°~-12%annualized irrterest rate, as more fully described in the form of promissory
note attached to the accompanying private offering memorandum. The minimum subscription by an investor is
one Unit($25,000 minimum investment).
The Company reserves the right, in its sole discretion to accept fractional Units and subscriptions from
investors.
AJI of the Units will be sold on a "best-efforts" basis which means that net Offering proceeds will be
available to the Company upon receipt, acceptance and clearance thereof and that no minimum amount of Unit
sales will be required in order to complete and close this Offering. There can be no assurance that all of the
Units offered will be subscribed for.
The Unrts and the underlying Notes may also be referred to herein as "securities".
The undersigned hereby makes the following representations, warranties, and agreements:
1.
Information. The undersigned has received and carefully reviewed the Company's
corrfiderrtial offering memorandum dated July 1, 2019 (the "Memorandum") accompanying this Agreement.
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Agreemerrt and the sale of the Units hereunder.
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2.
Agreement to Subscribe. The undersigned hereb subscribes for
Units at
a price of $25,000 per Unit, paymerrt for which in the amount of
is made herewith. Payment
for such subscription is being made by wire transfer or by check, bank draft or money order.
The Company may accept or reject any subscription in whole or in part or otherwise alter the terms
under which subscriptions may be accepted. The Company, its officers, directors, advisors, employees,
currerrt interest holders, and its and their affiliates may purchase the Units on the same basis as other
subscribers.
The undersigned understands that except as provided under state securities laws, this subscription
is irrevocable and that the execution and delivery of this Agreement wilt not constitute an agreement between
the undersigned and the Company until this Agreement has been accepted by the Company.
3.
Access to Formation. The undersigned acknowledges that the undersigned is subscribing
for the Units after what the undersigned deems to be adequate investigation of the business and prospects
of the Company by the undersigned, or the purchaser represerrtative(s) appointed by the undersigned. The
undersigned and the undersigned's purchaser rep~esentative(s), if any, have been furnished with the
Memorandum and any other materials relating to the business and operation of the Company which have
been requested by them and have been given an opportunity to make any further inquiries desired of the
management and any other personnel of the Company. The undersigned and the undersigned's purchaser
represerrtative(s), if any, have received complete and satisfactory answers to any such inquiries.
4.
Certain Representations. The undersigned represents and warrants that the information
submitted herewith to the Company by or on behalf of the undersigned is true and correct as of the date
hereof. The undersigned further represents and warrants that:
(a) If the undersigned is a corporation, it is duly organized, validly existing and in good standing under
the laws of the state and country of its incorporation; that the corporation has the corporate power to
carryon its business and to make the investment contemplated herein and that this investment is for
a proper corporate purpose; that this subscription has been duly and validly authorized, executed
and delivered and when accepted by the Company will constitute the valid, binding, and enforceable
agreement of the undersigned; that the corporation has sufficient Iiguid assets to pay the full
acquisition costs in connection with the securities it proposes to acquire; and that the corporation
has suffiaent assets such that it can afford a total loss of its investment in the securities.
(b) if the undersigned is a partnership or association, that each individual partner or member of the
partnership or association can bear the economic risks of his, her, or its pro rata share of this
investment and can afford a total loss of his, her, or its investrner~t; and that each individual partner
or member has sufficierrt liquid assets to pay his, her, or its portion of the full acquisition costs in
connection with the securities the partnership or association has agreed to acquire, has adequate
means of providing for his, her, or its current needs and possible personal contingencies, and has
no present need for liquidity of his, her, or its investment.
(c) The undersigned has been advised that neither the llnits nor the underlying securities are being
registered under the Securities Act of 1933, as amended (the "Act"), on the basis of an applicable
statutory exemption, which may include, without limitation or exclusion, Rule 506(b)of Regulation D,
as may be amended from time to time, and on the representations made by the undersigned herein.
The undersigned understands that no federal agency has passed on or made any recommendation
or endorsement of the Units and that the Company is relying on the truth and accuracy of the
representations, declarations and warrarrties herein made by the undersigned in offering the Units
for sale to the undersigned without having first registered the same under the Act.
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(d) The undersigned is acquiring the securities for investment for the undersigned's own account and
not with a view to their resale or distribution and does not intend to divide his, her, or its participation
with others or to resell or otherwise dispose of ail or any park of the securities unless and until they
are subsequently registered under the Act, or an exemption from such registration is available.
(e} The undersigned has an e~asting relationship with the Company or its principals, executive officers,
or directors evincing trust between the parties(namely close business association, close friendship,
or close family ties}, and is acquiring the securities as ultimate purchaser and not as underwriter or
conduit to other beneficial owners or subsequent purchasers.
{f~ The financial gpacity of the undersigned is of such proportion that the total cost of his/her
commitment in the proposed subscription would not be material when compared with his/her total
financial capacity, or the undersigned is an accredited investor as such term is defined in Rule 501
of Regulation D, as amended, unrJer the Act. It may be presumed that if the subscription doss not
exceed 20% of the undersigned's net worth (or joint net worth with the undersigned's spouse)at the
time of sale that the amount invested is not material.
(g) The undersigned alone, or together with the undersigned's purchaser representative, has the ability
to evaluate the merits and risks of an investment in the Company based upon his, her, its, or their
knowledge and experience in financial and business matters.
(h) The undersigned understands that, in tfie view of the Securities and Exchange Commission (the
"Commission"), the applicable statutory exemptions) referred to above would not be available if,
notwithstanding the undersigned's represerrtations, the undersigned had in mind merely acquiring
the securities for immediate resale or distribution upon a market developing therefore.
(i) The undersigned further understands that in the event Rule 144 of the Act ("Rule 144°) hereafter
becomes applicable to the securities, any routine sale of the securities made thereunder can be
made only in limited amounts in accordance with the terms and conditions of this subscription
agreement and of Rule 144 and that in the event Rule 144 is not applicable, compliance with a
disclosure exemption will be required before the undersigned can transfer part or all of the securities.
However, the Company shall supply the undersigned with any information necessary to enable the
undersigned to make routine sales of the securities under Rule 144, if applicable, and if there shall,
at such time, be a market therefore, o#which there is no assurance.
(j) The undersigned accepts the condition that, before any transfer of any of the securities can be made
by the undersigned, written approval must first be obtained from the Company's counsel. The basis
of such approval, which shall not be unreasonably withheld, shall be in compliance with the
requi~emerrts of the federal and state statutes regulating securities. The undersigned understands
that a legend to this effect may be placed on the underlying securities, and that stop transfer
instructions will be issued by the Company, to its transfer agent, if any.
(k) The undersigned understands and agrees thatrf the undersigned's subscription is accepted, the
undersigned may be required to execute other documents to effectuate or evidence his, her, or its
purchase of the Units.
(I) No one acting on behalf of the Company has made any representation, warranty, or agreement to or
with the undersigned with respect to purchase of the Units, except as described herein and in the
Memorandum accompanying this Agreement.
(m)The undersigned affirms that the information and representations contained herein, particularly those
representations relating to the undersigned's general ability to bear the risks of the investment being
made hereby and the undersigned's suitabilrry as an investor are true and collect.
(n) The undersigned's investment in the Company has not been solicited by means of public solicitation
or advertisemerrt and all of the information and representations contained herein, particularly those
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representations relating to the undersigned's general ability to bear the risks of the investment being
made hereby and the undersigned's suitability as an investor are true and correct.
{o) The undersigned is aware that the securities are a speculative investment involving a very high
degree of risk and that there is no guarantee that the undersigned will realize any gain from the
undersigned's investment. The undersigned is able (i) to bear the economic risk of this investmerrt,
(ii) to hold the securities indefinitely, and (iii) presently able to afford a complete loss of this
investment.
(p) The undersigned has adequate other means of providing for the undersigned's current needs and
personal contingencies and therefore has no need for liquidity in this investmerrt. The undersigned's
overall commitment to investments, which are not readily marketable, is not disproportionate to the
undersigned's net worth and the undersigned's investment in the securities will not cause such
overall commitment to become excessive.
(q) The undersigned represents that the funds provided for this investment are either separate property
of the undersigned, community property over which the undersigned has the right of control or are
otherwise funds as to which the undersigned has the right of management.
(r) The undersigned understands the meaning and legal consequences of the represerrtations and
warranties made herein, all of which are true and correct as of the date hereof and will be true and
correct as of the date of the undersigned's acquisition of the securities subscribed for herein. Each
such representation and warranty shall survive such purchase.
(s) The undersigned will indemnify and hold harmless the Company, its agerrts, counsel, successors,
and assigns, and each of their affiliated persons, from any and all damages, losses, costs and
e~enses(including reasonable attorneys fees} which they, or any of them, may incur by reason of
the undersigned's failure, or alleged failure, to fulfill any of the terms and conditions of this
subscription or by reason of the undersigned's breach of any of his, her, or its represerrtations and
warrarrties contained herein.
(t) The undersigned is a bona fide resident of the state setforth on the signature page hereof, maintains
his, her, or its principal residence there and is at least 21 years of age.
(u) The undersigned has relied on his, her, or its own legal counsel to the extent the undersigned has
deemed necessary as to all legal matters and questions presented with reference to the offering and
sale of the securities subscribed for herein.
(v) The undersigned hereby agrees that this subscription is irrevocable and that the representations and
warranties set forth in this Agreement shall survive the acceptance hereof by the Company.
(w) The undersigned hereby agrees and acknowledges that the agreements and representations herein
set forth shall become effective and binding upon the undersigned and the undersigned's heirs, legal
representatives, successors, and assigns upon the Companys acceptance hereof.
5.

General.

(a) All notices or other communications given or made hereunder shall be in writing and shall be
delivered, or mailed by registered or cert~ed mail, return receipt requested, postage prepaid, to the
undersigned at the undersigned's address set forth below and to the Company at the address set
forth above.
(b) Notwithstanding the place where this Agreement may be executed by any of the parties hereto, the
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with and governed by the internal laws of the State of Florida, without giving effect to conflicts of law.
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(c) This Agreemerrt constitutes the entire Agreemerrt between the parties hereto with respect to the
subject matter hereof and may be amended only by a writing executed by all parties. The
undersigned agrees not to transferor assign this Agreement, or any of his, her, or its interest herein,
without the egress written consent of the Company.
(d) The undersigned agrees that counsel to the Company shall not be liable for taking any action
pursuant to this Agreement in the absence of willful misconduct, misfeasance, malfeasance, or fraud.
(e) The undersigned has enclosed with this Agreemerrt appropriate evidence of the authority of the
individual executing this Agreement to act on its behalf (i.e. if a trust, a copy of the trust agreement;
if a corporation, a certfied corporate resolution authorizing the signature and a copy of the articles
of incorporation; or if a partnership, a copy of the partnership agreement).
- Signature Page Follows —
...~

i N~~~7,~ ~,~ ,~-~=Y
4~ ~1 r ~7~J
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Aaaendix C: Form of Promissory Note

THIS NOTE HAS BEEN MADE FOR INVESTAAENT PURPOSES ONLY AND NOT WITH A VIEW TO OR
FOR SALE !N CONHECTIOid WfCH THE DISTRIBUTION THEREOF AND HAS NOT BEEN REGISTERED
UNDER THE SECURITIES ACT OF 1933, AS AMENDED(THE "ACT"), THIS NOTE MAY NOT BE SOLD,
TRANSFERRED,OR ASSIGNED(`TRANSFERS UNLESS IT tS SUBSEQUENTLY REGISTERED OR AN
EXEMPTION FROhA SUCH REGfSTRATION IS AVAILABLE AND THE MAKER CONSENTS IN WRITING
TO SUCH TRANSFER.

RE INCOME FUND 2, LLC
A Delaware Limited liability Company

50,000,000 AGGREGATE AMOUNT 8%-12% PROMISSORY NOTES
2000 UNITS OFFERED
Class A Notes: $25,000 - $99,000 principal amount oneyear 8% promissory note
Class B Notes: $100,000 up to $199,000 principal amount one-year 9% promissory note
Class C Notes: $200,000 up to $299,000 principal amount one-yeas 10% promissory note
Class D Notes: $300,000 up to $499,000 principal amounf oneyear 11%promissory note
Class E Notes: Above $500,000 principal amount one-year '~2'~o promissory note

Offering Price: $25,000 Per Unit

Minimum Subscription: One Unit

Certificate No.:

Issuance Date:

Principal Amount: S

Maturity Date:

Holder:

Interest Rate:

~ ~-a'

Date:
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RE Income Fund 2, LLC, a Delaware limited liability company, with a business address at 3990 E.
SR 44, Suite 202, Wildwood, Florida 34785, is offering up to 2000 units comprised of twenty-five(25)$1,000
principal amount 12-month 8% -12% promissory notes per unit(the "Units°)for an aggregate offering price
of $50,000,000 (the °Offering°). Each promissory note is a deb# security consisting of a $1,000 principal
amount 12-month 8% - 12% note (depending on the number of Units purchased) (the Notes°). The
minimum subscription by an investor is one Unit($25,000 minimum investmer~).
RE Income Fund 2, LLC (theMaker"), for value received, promises to pa to the individual and/or
legal enfity designated in this Note as the "Holder," the principal sum of
($~
Dollars. The Notes will have an annual rate of return of ~°/a percent, simple interest, aver the term
thereof, with a maturity date of 12 monthsfrom date of issuance this Note, which is then subject to automatic
renewal and e~dension for a subsequent one-year term unless the holder provides prior written notice of
nis~her~rcs intent not renew (the "Ma#unity Date"). The Holder will bs errtitled to receive interest accrued at
an annual rate of

% of the principal amount of the Notes held, to be paid ottt whenever funds are

legally available and when and as declared by the Maker's officers) and/or manager(s). The Maker may
pay irrterest in cash or capitalize interest to principal, on a monthly basis. The Notes being offered by the
Company are not secured. Interest shall accrue annually and be based on the commencement date of the
Note. The entire principal shall be due and payable to the Holder na later than the Maturity Date. The Maker
may at any time ar from time to time make a voluntary prepayment, whether in full or in part, of this Note,
without premium or penalty.
Interest on the Notes will be computed on the basis of a 360-day year comprised of twelve 30-day
months. Interest will begin to accrue on the ten (10th) day w the twenty-frfth (25~') day of each month
depending upon the date on which paymerrt for the Note was received by the Company. if the Company
receives payment on the first (1~) through the tenth (90"') day of a month or the finrenty-frith (25~') day
through the thirty-first (31 n) day of the prior month, interest will begin to accrue on the tenth ('f0~') day of
the month and paymerifs of interest only will be due and payable on the thirteenth (13"'}day of the following
month and each month thereafter until maturity. If the Company receives payment on the eleventh (11 ~n)
day of the month through thetwenty-fifth (25~') day of the.marrth, interest will begin to accrue onthe twentyf►fth (25th) day of the month and payments of interest only will be due and payable on the twenty-eighth
(28"') day of the following month and each month thereafter until maturity. For example, if the Company
receives a completed subscription for $100,000 on February 22"d, interest would begin to accrue on
February 25~' and payment of interest only would be due and payable on March 28~'.
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The Company may at any time orfrom time to time make a voluntary prepayment, plus any accrued
interest at a prorated rate, whether in full or in part, of the Notes, without premium or penalty. No interest
shall accrue past the date of apre-payment in full of any such Note.

1.

NOTES
The Notes represented by this document are in the principal amount set forth above, and are

offered for sale by the Maker, pursuarrt to the terms, conditions and information contained in that certain
"Confidential Offering Memorandum" dated July 1, 2019. The Notes shall be senior debt of the Maker.
2.

EVENTS OF DEFAULT
A default shall be defined as one or more of the following events ("Event of Default°) occurring and

continuing:
(a)

The Maker shall fail to pay any interest and/or principal payments on the Notes when due
and declared payable by the Maker for a period of thirty (30) days after notice of such
default has been sent by the Holder to the Maker.

(b)
(c)

The Maker shall dissolve or teRninate the e~astence of the Maker.
The Maker shall file a petition in bankruptcy, make an assignment for the benefit of its
creditors, or consent to or acquiesce in the appointmerrt of a receiver for all or substantially
all of its property, or a petition for the appointment of a receiver shall be filed against the
Maker and remain unstayed for at least ninety (90)days.

Upon the occurrence of an Event of Default, the Holder of the Notes may, by written notice to the
Maker, declare the unpaid principal amount and all accrued and unpaid interest of the Notes immediately
due and payable.
3.

NO SECURITY FOR PAYMENT OF THE NOTES
The Notes offered by the Maker are unsecured.

4.

STATUS OF HOLDER

The Maker may treat the Holder of the Notes as the absolute owner of the Notes for the purpose
of making payments of principal or irrterest and for all other purposes, and shall not be affected by any
notice to the contrary, unless the Maker so consents in writing.
5.

LIQUIDATION

Upon liquids#ion, an investor will have the right to receive repaymerrt of all unpaid principal and
irrterest due on the Notes. A sale, merger, reorganization or similar transaction will be treated as a
liquidation event.
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6.

NO REDEMPTION
The Holder has no right to redeem the Notes.

7.

SECURITIES ACT RESTRICTIONS

This Note has not been registered for sale under the Act. This Note may not be sold, offered for
sale, pledged, assigned or otherwise disposed of, unless certain conditions are satisfied, as more fully set
forth in the Subscription Agreement.
8.

TERM

The Notes will mature 12 months from the date set forth on this certificate, subject to a one year
renewal period.
9.

ATTORNEYS'FEES
The prevailing party in an action to enforce this Note shall be entitled to reasonable attorneys' fees,

costs and collection expense.
10.

MISCELLANEOUS.
(a)

Successors and Assigns. The Holder may not assign, transferor sell this Note to any party
without the egress written consent of the Maker. This Note shall be binding upon and shall
inure to the benefit of the parties, their successors and, subject to the above limitation, their
assigns, and shall not be enforceable by any third party.

(b)

Entire Agreement. Subject to and in addition to all terms, conditions, representations and
warranties in the Subscription Agreement executed by the Holder, this Note contains all
oral and written agreements, representations and arrangements between the parties with
respect to its subject matter, and no representations or warranties are made or implied,
except as specifically set forth herein. No modification, waiver or amendment of any of the
provisions of this Note shall be effective unless in writing and signed by both parties to this
Note.

(c)

Notices. All notices in connection with this Note shall be in writing and personally delivered
or delivered via overnight mail, with written receipt therefor, or sent by certified mail, return
receipt requested, to each of the parties hereto at their addresses set forth below (or such
other address as may hereafter be designated by either party in writing in accordance with
this Section 10}. Such notice shall be effective upon personal or overnight delivery or five

(d}

(5)days after mailing by cert~ed mail.
Section Headings. The headings of the various sections of the Note have been inserted as
a matter of convenience for reference only and shall be of no legal effiect.
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(e}

Severability. if any provision or portion of this Note or the application thereof to any person
or party or circumstances shall be invalid or unenforceable under applicable law, such
event shall not affect, impair, or render invalid or unenforceable the remainder of this Note.

(fl

Applicab{e Law. This Nate shall be deemed to have been made in the State of Florida, and
any and all performance hereunder, or breach thereof, shall be irrterpreted and construed
pursuant to the laws of the State of Florida without regard to conflict of laws rules applied
in the State of Florida. The parties hereto hereby consent to personal jurisdiction and venue
exclusively in the State of Florida with respect to any action or proceeding brought with
respect to this Note.

l ,,

RE I

HOLDER:
e Fund , LLC

`
By. \

~,

/~''.

John (~issas,
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Appendix D: Notice of Acceptance

RE INCOME FUND 2, LLC
A Delaware limited Liability Company

$50,000,000 AGGREGATE AMOUNT 8%-12% PROMISSORY NOTES
2000 UNITS OFFERED
Class A Notes: $25,000 - $99,D00 principal amount oneyear 8% promissory note
Class B Notes: $100,000 up fo $199,000 principal amount one-year 9% promissory note
Class C Notes: $200,000 up to $299,000 principal amount oneyear 10% promissory note
Class D Notes: $300,000 up to $499,000 principal amount one-year 11%promissory note
Class E Notes: Above $500,000 principal amount one-year 12% promissory note

Offering Price: $25,000 Per Unit

Minimum Subscription: One Unit

NOTICE OF ACCEPTANCE
Investor:
Number c
Date of A
The subscription by the above referenced investor for the above referenced
number of Units being offered by the Company in accordance with the terms and
conditions provided by the offering documents famished to the investor is hereby
accepted as of the date set forth above.
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DECLARATION OF JOSEPH PUCCI
I, the undersigned, Joseph Pucci, pursuant to 28 U.S.C. § 1746, declare that:
1. My name is Joseph Pucci, I am over twenty-one years of age, and I have personal
knowledge of the matters set forth herein.
2. I previously owned a company called American Heritage Billiards, LLC (the “Company”),
which is located in Ohio.
3. In October 2019, Complete Business Solutions Group (“CBSG”) loaned the Company
$792,000 (the “Loan”) through what CBSG calls its “merchant capital advance” (“MCA”) business.
4. I applied to CBSG for the Loan and was the sole source of contact with CBSG on behalf
of my Company during the Loan application process and CBSG’s underwriting process.
5. At no time did CBSG offer me or my Company insurance of any kind.
6. CBSG did not perform an on-site inspection of my Company before approving the Loan.
7. CBSG did not request information about my Company’s expenses during the underwriting
process or at any other time prior to approving the Loan.
8. CBSG did not request information about my Company’s profit margins during the
underwriting process or at any other time prior to approving the Loan.
9. CBSG did not request a debt schedule for my Company during the underwriting process
or at any other time prior to approving the Loan.
10. CBSG did not assign me or my Company a personal liaison at CBSG.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on July ___, 2020, in Hudson, Ohio.

___________________________
Joseph Pucci
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THE UNITED FIDELIS GROUP

flDELIS FINANCIAL PLANNING

PRIVATE PLACEMENT MEMORANDUM
PRINCIPAL BIO
The Fidelis Financial Planning Fund is managed by Michael C. Furman of The United Fidelis Group.
Michael has over 16 years of experience in the investment & financial planning industries. He is both
President & Founder of The United Fidelis Group which manages numerous alternative investment
funds. Michael holds both the Chartered Trust & Estate Planner@and the Master Financial Planner@
designations from the Global Academy of Finance & Management. He holds the highest honors in his
industry as part of the Million Dollar Round Table, reaching both the Top of the Table and the Court of
the Table annually. Michael was named by Insurance Business America Magazine as one of the top 100
advisors in the country in 2016 & 2017. Starting his career with Prudential Securities, he then opened
his independent firm 4 years later in order to help his clients as a Fiduciary in the highest national
standards by using proprietary planning techniques with proprietary investments & insurance options.
After partnering with national leading investment, insurance, tax & legal specialists, Michael has
formed a leading group of local advisors that have helped thousands of clients achieve financial
independence. Michael has been a Registered investment Advisor and has passed the Series 7 & 66
Securities along with various state license exams during his career. He currently he holds his state 215
insurance license in Florida as well as other select states for his clientele. He has multiple degrees in
Banking & Finance, Financial Management, and Accounting from Northwood University with continued
education courses through various institutions such as the Wharton School of Business. Michael is a
member of the National Ethics Association, The Association of Insurance & Financial Advisors, along with
many other professional organizations nationally. First published in 2006, he has written many financial
articles in both local and national media . He takes a client service needs analysis approach, helping
every client in a separate unique way. Venturing outside of financial planning Michael also has been the
CFO for 4 start-up companies ranging from energy gum to specialty alloys. He keeps busy in his free
time playing competitive golf & with automotive shows as well as various animal shelter charities in the
Palm Beach area .

Michael C. Furman, MFP@, CTEP@
Master Financial Planner@, Chartered Trust & Estate Planner@

THE UNITED FIDELIS GROUP
1615 FORUM PLACE, 5TH FLOOR, WEST PALM BEACH, FL 33401

561-623-0913 - Main Office
MFurman@UnitedFidelisGroup.com
c,Of.?"10 1+

I &-l!l!~•t\;
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MORT
Million Dollar Roundt3hk
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REQUIRED ATTENDANCE INFORMATION & SURVEY

Name _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _Age _ _

Spouse Name _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _.Age _ _
Address _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ __
City _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ State _ _ _ _ Zip _ _ _ __
Phone Number _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ _ __
Email- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - CONFIDENTIAL - WE DO NOT SHARE THIS INFORMATION! Are You an Accredited Investor?

Yes / No

How Would You Rate This Event? (circle one)

10

9

8

7

6

5

4

3

2

1

What Portion did you Like Most? _ _ _ _ _ _ _ _ __ Least? - - - - - - - - - - - - Do You Currently Work With a Broker or Financial Planner? Yes / No
How Would You Rate Your Experiences with Previous Advisors? 10
Are You Currently Invested in Any Alternative Investments?

9

8

7

6

5

4

3

Yes / No

Would You Like More Information On Alternative Investments?

Yes / No

Are You Interested In Scheduling a Complimentary One on One Consultation? Yes I No
Preferred Contact Time -

Morning / Afternoon I Evening

What Area's Interest You? (circle all that may apply)

Merchant Cash Advance

- Life Settlements - Real Estate - Oil & Gas - Financial Planning

Annuities - Investment Management - Fee & Risk Analysis · - Tax Planning

«.iii
BROKERAGE SERVICES

ANNUITIES&
INSURANCE

ALTERNATIVE
INVESTMENTS

TAX PLANNING

2

1

n

"Tj
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INDUSTRY OVERVIEW
Traditional small busines s lending has decreased dramatically since
the collapse of the U.S. banking indu stry in 2008.
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Why do billions of dollars in Small Business loan
applications go unfunded each year?
Many banks have legacy portfolios of nrn1-pmforming loan s
and higher rf)serve requirl:mo11ts makin~J l hem roluct cmt to
lend money in this ca l egory.

Sma ll Busi11ess
Fu11d i11gVolume
Additiona lly, traditional lendi11g institution s have employed
stric ter u11derwriting guidelines rurther limiting tile amount of
sma ll bu siness fu11di11g .
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What is the alternative for many of these businesses
left under serviced in a post-banking crises U.S.?

MCA's provide a viable alternative to banks. 1
MCA's enable businesses to leverage cash flow when needed
to uplift their business. 1
MCA payback systems based on a percentage of business
receipts is a major advantage to the small business borrower. 1

/,~ ,,11, ·r, / / I.'../ .<,i,1.1//l>'t1s111, ss. /r1't1111J1::/1, 1//, ,,,
1
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WHY PAR FUNDING?
Par Funding is uniquely positioned to capitali ze in this multi-billion
segment of small business funding through MCA's.

Our MCA's provide high

Through our customer

We have provided over

Our staff managos the

rates of return and

acquisition metho ds.

$600 mi llio11in MCA's and

bus ir1es s re lationship

continuous daily cash

we have a generated a

ma intained a below

from underwriting through

flow beginning the day

diversified pool of qualified

industry bad debt funding.

repayment to reduce

after initial fund ing.

merchants seeking

non-performance to the

opportun istic cap ita l

lowest pos sible levols.

PAR
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THE PAR FUNDING ADVANTAGE
Once an MCA is approved and funded it begins
to generate cash flow the next day.

We provide cash advances that range
for $5,000.00 to $500,00 0.00, with an
average funding size of $50,000.00.

We collect remittances directly via
automated clearing hou se (ACI-I)
debits from client bank accounts .

Funding term s arc typica lly given for a
period of 100 business days, or 5to 6 month s,
based on 22 business days per month.

PAR

The average payback is based on a
factor rate of 1.35 -1. 40.
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COLLATERAL&INSURANCE
Par Funding now offers real estate collateral
and insurance backed products

If a merchant has real estate
collateral to provide additional
support on an advance, we extend
the duration of the terms while
increasing the advance amount.

PA R

We offer insu rance on al l of our
products up to $150,000. There is no
deductible,just a sma ll fee for the
merchant.The insurance protects us in
case of a default or non-payment.
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I: [•l't'f •IIJ :I~~ [1] •]:ll'i'l•l:1 ~~
It all starts wi t h un derwriting .
700 1

·s
_ 6
-----

-J.. 3
I

l

I

.-.. . <O /

Par Funding uses a fin ancial matrix for our

We investigate numerous sources in add ition

We complete the underwriting process

underwriting wh ich evaluat es clients with

to credit scores to screen applica nt s inc luding

to reach a dec ision in 48-72 hours.

an em phasis based on cas h flow rather

• MCA Industry databases

than traditional credit metrics.

• Background checks
• On-Site inspection s

PA R

-------
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USING SOCIAL MEDIA TO EXPAND
UNDERWRITING INTELLIGENCE

EXCEPTIONAL UNDERWRITING RIGOR:
BEYOND UNDERWRITING ALGORITHMS
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The Par Funding emphasis on
thorough underwriting Is especially evident In details of our process, such as on-site inspection.
Visual confirmation of a business's viability yields the highest
levels of confidence in the future
'viability of merchant partners.

'.;, 1i:1;il, 11,,, h" , 11 ,d I lin 1';11 I u11cl111q f,J1i:1• 111 1111d, •1w111t :1:; ::1-,ill,,, 11, 11 ''", 11.
!Jivr,:: 11·: 1H:i:i,•": Io 11111 111p111c,,, 1, 1111, ,o I 1,11 l! ,, , nl ndcfr,,I d,11:1 f 01 " "fll"" I 11111

t I 10 p1uf 1111: , lll "' I 1< :1·: 111 I I 1u 11«1 wo, Is :11111 I 111111 i:11•d11 i11< l1 c: 1lu1 :, 1/l/,, ,;un
th,, ·:11u111JI Ii nl th,• :1ppl1c; 11 1I ·:: p1 ol ,,:;:,11111:t; r1<1lwuils::

1111

f In 'JII ,, in 1 ,pP1;t11111', nl

ne~;s p1ov1rl0 u· pp: ;il 1vPVP11l1cation 111 1111, h•q1! mr11 :y of t liP

•.111:/i

Jl; h:11 1\, •;I ,r,...,n,•1d•,. 1n.l p,•1'a,11;il 1.·r;•,li;

al

cl is l rn 11m ~;. ~~ , 1ppliPt • ;,

,u, 11 th,1.ippl1c1111 t \

cu111pl il 11Of: i,

; 11 HI 11

nh1~:>I ,y 111ur 111JI •1~,;

.t1 1tr~inP11l<1111ul, ,111tl1♦

We (~Xd111111e lmy 1nd1cutor~; of busin1 s~3 /1nnl tl 1. 1nch1d111fJ ·1v1i1.1!_J:'
monthly l1.-11 11<t~deposits. othrn sou1Cl)~_j of lurnl1ng. 1Pct1t111l11 ,·.11•1

hc1;; bron pruv(ir1

ll) 11 11l 11 ln< ;u

tl1n lm,v dHf milt 1<1t,· wt

1hr •;1q11Pd

hmd n11d 111 i,n, out sl ,11 1ding payn lf'llt obh!Jnllonr.

oxperi onc0

HU1P1 •1111'111. wh1d1

uwlttdt•'., ;1 \H'1•,rnl 11q11c1rrn1l(~1~ f r11111

1ind 1inc1d1i1nl u11d l11P 111r)1.111·1 lrn lull\, l1t111';pnienl acco~,~} tu thn
l;o11l 11111~

thn! I lit' n1erch<11 it w,, lt111< I

';;: 1y

1110, chant

b<..111', c:.1ccnu1t

ill!

tl1<

1

I Pflll rJf t hP PllfJd'tPtr1r•nl.1JOU'.3

lmJoru thucrerhtcOJ1 11<11llue

Pnrsoml 1ntprv1ew~ w11 h I ho me1rh·int p,ov1clp th8 oppo<l urni y

Rus111, •ss from 8ppl1cant s ihRI n,mi' t app1ovml cm1bo bmkert'd

lo build rapport. answer questions and prepn1 e for our r:rmJ1t

lo olhor MCA co,nparnes w,th less demanding unde1wlit1ng

comm1ttec dec1sion

standmds Th,s helps lo provide our sales prof ess1onals with tho

oppor lurnties.

I his npp1 onr:h coniplnrnrm t s nlgrn 1i hn 1::. wh,d, :11 0 by d,11 ,nit 11J11 t11 ,rf I" '""1<1110 :ii I In • pn:~l lhf'y
I h,'"" ,110 b1t>'.lktl11D11!Jlll111d,,1w, 1l111r1 lt>ch111q1<1<,, tlml lir •lp spot

"'J" o,uly, 11lnnt 1fy1nn pllurn•;111u

p,11I nr1i:; :ind lny1nn I h,, I rn 111dnl 1<J11 I01 lullfJ I rn 11 1. <l'flllfl l l,ui:1nns:; , "'"' ionsl 11p<;

PAR

1

1

incentive to continue to pursue all feasible new

won'! hdp you f 111rl a 1110 1< k111t'•: vision. :11nh1 t1011 rn 1d , h,vu lo, ti 11111 P nxp,111::ion ;11JJI <]iowlh

1prhcHl 1rn1

wh;it

,:h,11 c1cl <'I and d,iy lo d;iy p1m;I 1cu:; f/r'p111111 1011 c,111

IJ,, crnal11d. ,:h;ipr1d 111JJI a1 nplilu•d on sor:i;il 1nr,di;,

h(" 1r11•1dr1nt''."l lJl1·, •;11 .\I j)!;-l1;1· :, of bus1

hu<;in0.:;i)nndiH 1:1.r,11-yo!

i~ hl<Ply to '"' 1Pl1nble ,111d t1uslW(•1I l 1y

utl H)l '--i

l

I he 011 s1l<' 111•;JJ1't:t1on can be :i labo, 1111 ,,11· ,1w "xtra step, but 1t

A bcl1lw1111111!, ·Ileek 11 ii tl1rn

Ou1 111Pd1il •;:.1vvy u11dnr w111 <~r•,; ,1! ~;0 ll;JVI! 1;il 1i ~:<K;in l tHd wrn 1<~1 I u '.;nu

Y\ H' lldll

al

1·11 '1

;111rl \)Ill ,1 111,ll o

111 rlL,pth

:; ~)f:1/lf'

,_· 111011 q: 11 '11'1 ~> 1hP hn'.:1c~1. 1,,11, I'. I 111' I 11·1, 1 111 bu~ ;11 1u:;•,.()1,:\111, ,

1

.1111•rnr<11t pli1lll·:opl1y, bu,:1no'.:,; v1·:1011 ' " ·" 110:11:,, ,1rh 1cal 1011. wrnl, hi::trny,

1.·:11t • 1111 H':

I Iii' lj 11111

;1pphc: 11 ,t :1111 I n lh<11rno10 l cll l!f1i>lu :111t l llh ,;i,a 11:ililn 111d1f:1ls I h, rn 1qh t 11<111
:;ucinl 1uit w, 11ki:. w11 ! lillll ins 1!1ht• ; 11111111 1L:11 :l 1;111t 1 lpli11din!111;-il >il 'i. 11 1, 111

',I If 11:\1•_; CH'dit Ill' ;I my. 1;11 •dt+

dl'l.-111·, ,llH I plnrn K~rl u:.;1 nl c,,p1I; d !I 111qUll l'?'., \'V ldP11t:P Ill
wrn!l1111•••,•

rl«t:1::1<J11,, :11111111 c:11«ht W()l \l111 1<,::.:. ll ··,,1w-11tl,1wlll ll1t•1:li:11 ,1i:1,,, 111 ,11

l?t!t1l1i1 ; 01I

chi 'Ill tnkp:; 11 ll' I 11 ::1 •;\ op hy p1 nv 1d1111111111 :rn I 11 ;:

';1 lppO! I Ull l)II 11;11 l{)f 111 1 11 ~; I u11dir1u j 1pphc 1I tU I l

/\, ll'rll prof iii•

(1 1(;()) ""' •;1n11d111!f 111•11•,. """"' ' l11 rni ·,. 11•,I. •;,, ""'. 1,1, dl'l ll •, n111 I
11 1h1•1 111!11111 1;1 t 1q11 lVilll tlilP /11D1;ql1~;n1:1:1l111,•ck1.1:ll':11 fltrnn:;011

1

Case 9:20-cv-81205-RAR Document 30-2 Entered on FLSD Docket 07/27/2020 Page 19 of 24

RISK MITIGATION
(li~HROUGH DIV.ERSIFICATION
• Technology - 9.70/o

• Marketing - 7.0°lo

• Retail - 8.8°10

• Manufacturing - 6.9°lo

■

Construction - 8.4°lo

Food Distribution -

■

Finance - 8.40/o

Gym / Salons -

• Automotive - 8.3°lo

Home Services -

■

Restaurant - 8.3°lo

Travel -

Energy -

Other Industries -

Medica l -

PA R
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EXCEPTIONAL CLIENT SERVICE
LEADS TO BETTER PERFORMANCE
In addition to quick funding deci sions we offer additional
service s to help clients manag e t heir cas h.
Cap1t1l

Ccnkr " '

.,, ·mg
....,,,

,, !SI i" ..

Dasht1oa rrl
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J>,ARl=UN[)ING: ~SAMPLE ADVANCE
• 1-3 day attainment of cas h
• We provide cash advances that range
rrom $5,000 to $500,000, with an
average funding size of $50,000
■

1=umJinSJ tcmns are typico lly given for
a period of 100 business days,
or 5 to 6 months, based on a 22 business
day cycle per month

■

We co ll ect remittances directly via
c1utornated clearing house (ACI I) debits
from cl ient bank accounts

• The average payback is based on a
factor rate of 1.35-1.40

PAR
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REVENUE ACCELERATION THROUG
CASH FLOW REINVESTMENT
As our daily cash flow grows so does our rate of return.
FIRST FU NDING

SECOND FUNDING

THIRD FUNDING

Dai ly /\CH payment~:; co ll ected from cl ients are pooled

AMOUNT

together and useci to fund new clients to accelmate returns.
PAYBACK

TERM

REVENUE

$28,800.00.
'-'·{•f,::.

t,•·.

PAl\

Compounding effect more than mitigates percentage of

. .)i.f?"
$52,320.00

non-performance
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FIRST FUNDING

SECOND FUNDING

THIRD FUNDING

;: ~.._.

AMOUNT

i

.,,,
~
.....

PAYBACK@ 1.4

,.g
/

~;.
·,\:

TERM

REVENUE

PA"R.

$1,400;000

.,:,

,,
\.

.·,-_

.• •

·-·

:a.·.
'
\iift
$1,96~,ooo
,•,r~
~;fj/,;,

88
$960,000

1

4:,

1•

$1,960,000

·. :
'\O

"

. ·~
· .•.·:. ·

f~ $2,744,ooo
·•}t"

': ,~·:

88
$1,744,000
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CONTINUING PERSONAL RELATIONSHIPS
TO CULTIVATE FUTURE OPPORTUNITIES
Each merchant is ass igned a Par 1-unding liaison to lay the groundwork
for building profitable revenue for years to como
We want our merchants to succeed We bu ild our success when they do

PAR
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From:
Subject:
Date:
To:

Dean Vagnozzl dean@abettertinancialplan.com ~
Important MCA Update
March 26, 2020 at 9:05 AM
Dean Vagnozzi dean@abetterfinancialplan.com

Dear MCA Investor,
Please read the email that we received Tuesday night from Par Funding. I provide
my thoughts at the end of their emall.
Dean

I

j

I1

From: Par Funding Management
Sent: Tuesday, March 24, 2020 5:31 PM
Subject: Par Funding Covid 19 Update
Over the past several months, Par Funding, like many other companies across the globe,
has been severely impacted by the Coronavirus pandemic. Rather than modulating, as
we all hoped for, the virus has gotten worse. Just in the last several weeks, for example,
we have been forced to close our physical offices and transition to a remote workforce as
we continue to actively manage our MCA portfolio in a near zero revenue environment.
We continue to be laser focused on collecting client payments and reducing exposure for
the existing deals within our MCA portfolio of small business owners. However, despite
our diligent efforts, the impact of this pandemic has been disproportionate within our
community of small business owners, many of whom have been caused to shut down
during this crisis. In point of fact, over just the last week, our average daily deposits have
already dropped substantially; and based on conversations with our MCA clients, we
believe it is going to get worse.
We are actively taking steps to try to mitigate losses and preserve the Company's
operations as a going concern, to the best extent possible. First and foremost, we are
working with each of our MCA clients, virtually all of whom have called seeking a
moratorium on payments and other restructured payment terms. Next, given all of the
uncertainty in the market at this time, we are revising our underwriting guidelines and
limiting future advances to only MCA deals that offer compelling risk/return opportunities.
Further, we will make corresponding reductions in the amount of additional creditor
capital incurred.
Most importantly, we need to maintain our liquidity and cash reserves to protect the
Company as a going concern and your capital with us. However, to do this, it has become
clear that, in light of the dramatic reduction in business among our client base, we will
need to make corresponding modifications to our current loan terms. Towards that end,
we are currently reviewing our financial situation and projections, and are putting together
a comprehensive plan for moving forward.
Based upon early guidance from our financial advisors, we will likely need to restructure
our current loan portfolio to incorporate a temporary moratorium on payments until the
market stabilizes and our MCA clients return to business. Thereafter, based upon the
ability of our client base to recover, we will start to incorporate interest into our debt
structure;
once business has returned to historic levels, we look forward to
. ... ,. and thereafter,
,.
,.

A

;

I
I

I
'
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re-1nsmuung amomzauon

OT

pnnc1pa1 ana interest payments to eacn

OT

our 1oya1 1enaers.

This is an unprecedented situation, but we are confident that we can put together a plan
to ensure the future success of our company.

We remain grateful for your support and hope you are faring well during these
challenging times.
Company Manag,cmcut

PAR
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Here are my comments to the letter above.
First and foremost. .. DON'T PANIC!
Everyone knows that small businesses have been crushed by this pandemic, absolutely
decimated. As much as it pains me, I actually understand the reasoning as to why Par is
not dispersing money to any investors for the time being. My own father was due to
receive his principal back today after his 1 year note expired, and he is not going to get
his money back yet. And its pains me to have to tell him that, and each of you. But I
believe in Par and their decision. Par needs to retain capital to stay in business until the
economy gets back on its feet. My personal opinion is that this economy and small
businesses will come roaring back. This country will have a unity that will be stronger
than it was after 9/11. Just my opinion of course, but many people agree.
As each of you know, up until now, Par Funding has delivered interest and return of
investor principal for every one of our 600+ merchant cash investors since August 2016.
Not one payment has ever been late. Par·s revenues have gone from 30 million in 2016
to over 500 million today. I have said 1
that the employees at Par are some of the
hardest working people I have ever met. I thought I was a hard worker ... but the
employees at Par flat out make me look lazy!

ooox

We intend to work with Par to put together a "plan" to restructure payments, including a
timetable to begin on making payments again. I will review it with my attorney, John
Pauciulo with Eckert Seamans and we won't sign off on anything unless it makes sense
for the investors ... and let me remind many of you that I too have a substantial investment
with Par.
A few other points ... Par had an insurance policy that they purchased to help offset a
bunch of defaults. But the small print basically says claims cannot be paid as a result of
War, acts of Terrorism and Pandemics etc.
Also many of you may be asking if we should take legal action against Par. I spoke to
ml/ li>n.AI

r,n,

1nc:i>I ::1nrl thi> c:hnrt .Anc:wi>r ic: th.At wi> r.An

Wi> ::1hc:nh 1ti>h1 r.An

P::1r h.Ac:
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defaulted on a note with the fund that you each invested in, and they will continue to
default for the next few months. But, in short, my attorney John said it I will take 1-2
years to win a judgement against Par ... and along the way, they definitely will not be
paying us if we are in a legal fight with them, we will incur legal fees and then collect and
enforce any judgment.
At this point, I believe that the better course of action is to develop a workout with PAR.
Give them the time needed for the economy to recover and for the for small business to
get ramped up again. Once that happens, we have a much better chance of seeing cash
flow.
Another point to keep in mind. When Par advances money to a merchant, that merchant
basically signed his/her life away to Par. Par has a lien on personal assets and business
assets. Par has the right to confess judgment (an expedited legal process that let's them
foreclose on collateral) in every state except NY. Par has a lien on all future receivables
by the merchant too. Lastly, if the merchant closes his/her business and opens a new
business, Par can and will pursue a claim for "fraudulent conveyance". My point is this,
when the merchants/companies get back up and running, the overall majority of them
willingly pay back the money they owe Par. For the rest of the merchants that try not to,
Par has all of the above in place to collect what is owed to them .... in addition to having
the law-firm of Fox Rothschild as their in house legal counsel to collect the money. That
is why they have historically had such a low default rate.
Par Funding has been good to all of us. The returns they have delivered have been
unmatched. In 4 years, I think we've had less than 5 of our 600 investors not reinvest
after the end of their 1 year note. That is a testament to PAR, and their ability to execute
on their business. This pandemic is a once in a 100 year occurrence, and you know
that. Nobody could have foreseen the catastrophic impact it has had on our economy.
am certain that PAR will rebound as the broader economy does and you will get your
money when they do.
We will update you as soon as we develop a plan with Par. This is all we can tell you
now. Please remember that we have 600 investors effected by this and it is virtually
impossible for us to call or email everyone back individually.
Stay Healthy.
Dean Vagnozzi
Dean Vagnozzi
President & CEO
Abetterfinancialplan.com,.lli;
234 Mall Blvd, Suite 270
King Of Prussia, PA 19406
C: (267) 471-6935
0: (484) 425-7393

-~~
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Sent:

Dean Vagnozzl ,dean@abetterfinancialplan.com>
Tuesday, July 7, 2020 5:1 !l PM

To:

Anit~ ijt,1Qeili;m1'll!:--iti

Subjett:

MCA Upci;;te

nom:

Dear MCA Investor,
nd

On ~riday, we sent out the 2 MCA payment since the restructuring. You all should have
received your money by now either directly, or through cama.
Par Funding is seeing a steady increase in activity from small business. During the month of
June they made 400 advances. In February they made about 1000 small business cash
advances ... so they are not back to where they were, but they like the way things are
trending. I say this to you all again so that you feel comfortable that your money is safe.
That's all. Enjoy the month of July!
Dean Vagnozzi
President & CEO
Abetterfinancialplan.com, lk
234 Mall Blvd, Suite 270
King Of Prussia, PA 19406
0: (484) 425-7393

F: (610) 910-3920

f!J

C
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ea·.-----------------

, · · · steven weinkraru:
From~
Ser.t:

Subject:
/\ttachments:
Importance:

Gean Vagnozzi <dean((o~r ;",erf:r-1ancia:pla11.com>
~iday, April 1'l, 2020 3:~C ;,,,i
ABFP income r-und 2 Upi:ii.
MCA Ammortization Sch, . ,,~.xisx
LOW

Dear ABFP Income Fund 2 Investors,
Thank you in advance for your patience during ;his stressful time., The email below is a
modified version of an email that went to individual MCA/Par Funding investors. I removed a
few points that do not apply to ABFP Income Fund 2.
Our ABFP Income Fund 2 has about 6.2 million ;.1vested with Par Funding, and as you are
aware, PAR has faulted on the notes we have with them. Our Par Funding Notes were paying
about 11% annually before PAR defaulted. In addition to our notes with PAR, we own
254,032 shares of FSK ... a stock that has paid
a.,...
dividend
of about between 8-10% annually to
. . -,
...
our fund.
This Merchant Cash situation has consumed mq .. 1bet that 80% of my waking hours over the
past month has been 'dedicated to finding a rer :Aution to this dilemma. I assure you that I am
doing my absolute best to find a solution that i~ in the best interest of everyone. This email is
intended to summarize the plan moving forward for every investor of PAR ... not just ABFP
Income Fund 2.
There is good news and bad news. First, the bal news: PAR Funding appears to be insolvent.
It is as simple as that. They owe investors like you and me over $360 million dollars. Because of
the pandemic and the fact that small businesse'.; across our country have been forced to close
on the orders of state and local government. P:>.. 's merchants are paying back a fraction or
nothing of what they used to pay Par on 2 dail',•' and weekly basis. The fear is that many of Par's
merchants will never reopen for business and cever be able to fully pay back the money owed
to Par. As for Par having liens against the asset; of the merchants, that is a process that takes a
long time and also results in receiving a lot less than what is owed. This headline/image from
the Wall Street Journal saY5 it all:

B
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Bottom line is this .. :-Par either declares bankruptcy themselves ... which obviously would be
catastrophic for every investor... or they rebuild. So here is the good news... Par wants to
rebuild. They are not throwing in the towel. They want to get the company back on its feet,
return to profitability and, ultimately, return to the thriving business that they have been up
until the time this Pandemic hit.
•

Step One: In order for Par to .-ebuild, they need cash. That is why they ceased principal

and interest payouts to all of its investors. They can't start the II merchant advancing"
process with new merchants without ca~n on hand. Believe me, it is a tough pill to
swallow, particularly if you were due to(· c•t your principal back soon as many of you
were (as I told you my father and severai;other family members of mine were to receive
their principal back last month. ·1 assure you they received no special treatment. They
received nothing back).
•

Step Two: Par needs to restructure the 'r1otes they have withali of its lenders. Every

investor/ lender was receiving between;',0-16% a year in interest. On top of that my
company earns a fee for every investor c:io!lar that we bring i~. Par is currently paying a
total of 14-20% on every investor dollar i hat comes in. PAR cannot continue to pay that
high a price for capital. They need to restructure the notes they have each
le111der/investor.
•

Step Three: Par needs time. The first thir,g that need:; to happen is for small business

to get back to work. 'It will take time for Par to ascertain what companies are worthy of
cash advances, and ,vhich ones are not. The good news for the MCA industry is that
small business cannot rely on traditional banks to lend money. In 2008, banks
drastically reduced the number of loans they gave tci small business. Hence, the MCA
industry thrived. That should happen again. But, Par needs to make up for the

·",.·-2.

,.'/,"
(±)
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potentially hundreds of millions of dollar:. that they will never collect on, in addition to
paying their staff and themselves, and paying each of you back. That will not happen
over-night. It will take years .

..,i

So, here is the plan that Par Funding is offering. .. Starting June 1•t, ABFP INCOME FUND 2 will
earn 4% interest over a period of 7 years. EVERYONE will be paid back assuming you had the
st
same investment date (Presumably May 1st invristment date which means we receive our 1
interest check June 1st ). The principal we receive back, in addition to the 4% interest will
increase after the 1st year. The image below shows the combination of principal and interest
payouts monthly over the next 7 years. There is an excel spreadsheet attached to this email
which you can you to see how much money you will receive back each month. It is defaulted
with 100k. You can change that number.

Vur
1
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3
4

·--

7

I

I

IIIIINll Ptlt Jpal
Eamad ,a.tun.cl.
! 49'
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I
4%
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10%
15%

4%

25%

I have spent many hours negotiating the terms of any restructuring with Par and I truly belive
that this is Par's final offer; we wont get a better deal although we have tried. These payout
terms are not negotiable. The executive team c. t Par has told me that they want to pay this
money back much sooner than 7 years. Some have asked/told me that there is no incentive for
Par to pay the investors back sooner than 7 years. To that, all I can say is this ... l believe that if
they can, they will, even if not legally obligated. The Par team is the hardest working group of
people I have ever seen .. Let's have faith that when they get on their feet they will do
everything they can to accelerate your payoff.

1. If you break it down. our options are simple ... we work with Par... or fight them legally. If
Par successfully rebuilds, then ABFP Income Fund 2 will not lose a penny and we will get
all of our money returned to us over 7 years (if not sooner), plus 4% interest.
Remember, this is the worst economic situation to hit our country in 100 years. If we
fight PAR, we will incur hundreds of thousands of dollars in legal fees. It will take 18
months to two yearsto get a judgment against Par. We would indeed get a judgment
against Par ... but it wi•II take a long time, will cost a lot of money and they will not pay us
a penny along the way. If we do fight them, the executive team at Par my very well
throw in the towel and file for bankruptcy, which ultimately means that you will get
penny's on the dollar SEVERAL years from now. Very candidly, ''YOU" may be someone
;3

(j)
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that can afford to go without the ABFP i,\!COME FUND 2 monthly payments, and you
may be someone that can afford to sett!(~ for penny's on the dollar 3 years from now by
the time you get money from a liquidation .... but I am telling you that 90% (if not more)
of the investors absok.Jtely can't have that, or don't want that. FOR THE REASON I JUST
OUTLINED, I am moving forward witn the deal. The risk of getting pennies on the dollar
is too much for too many of my clients. So I need to take this deal for them.
2.

PAR is giving us a lien on their assets. This is a big deal! Currently, we have unsecured
notes with Par. We will get a lien in allot Par's assets and Par will file a UCC-1
Financing Statement with the state which proves that we have the lien. In the event
they default on us again, the UCC filing makes collecting money from PAR
easier. Bottom line, we give PAR a chance to rebuild ... if they fail we are in a better
position to collect than we are today. A UCC filing will improve our future position. This
is another reason I will sign the
deal.

3. Some of you have suggested that I not sign anything now ... that we wait it out for 6
months for the economy to recover ... as :f you knew for certain when that would
be. Well, the answer to that comment is similar to the reasoning I provided in reason #1
above ... 90% of ABFP Income Fund 2 Investors can't afford to wait and the "unknown" of
what's happening to their money is almost as bad as losing it. As I type this up, I have
seen no less th~n 30 emails come to me asking for an MCA update. Not knowing what is
going on with your money is something the majority of people cannot handle. Maybe
you personally can wait...most people can't! That is another reason I am taking this deal
now ... and not in 6 months.
Lastly, I don't know how to say this politely ... so forgive me if it comes off
insensitive. Everything you read above "is what it is". Before you try to contact me or a
member of my staff to discuss the terms outlined in this email, please keep in mind that we
have hundreds of investors that are receiving this. It is impossible for me or my staff to spend
10 minutes speaking with each of you. I have exhausted all questions and strategies regarding

the terms this deal over countless hours with my team and attorney, John Pauciulo. The terms
that are presented ta us today are non-negotia.':l/e. I remind you that I have substantial dollars
invested with PAR, in addition to the 230k I have in this fund along with you ... and so do
several of my aunts, uncles, cousins and in-laws. If you have a question or two that was not
addressed in this email, yo!l can email me and i will do my best to reply to you. Thank you for
understanding.

CV

Stay Healthy and Safe.
Dean Vagnozzi
4
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President & CEO
Abetterfinancialplan.com, II~
234 Mall Blvd, Suite 270
,
King Of Prussia, PA 19406 ~;
C: (267) 471-6935
0: (484) 425-7393

-10-3920
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DECLARATION OF SEAN WHALEN
I, the undersigned, Sean Whalen, pursuant to 28 U.S.C. § 1746, declare that:
1. My name is Sean Whalen, I am over twenty-one years of age, and I have personal
knowledge of the matters set forth herein.
2. I own a company called Flexogenix Group, Inc. (the Compan ), which is located in
California.
3. In October, 2018, Complete Business Solutions Group ( CBSG ) made a loan to the
Company in the amount of $800,000.00 (the Loan ) through what CBSG calls its merchant capital
advance ( MCA ) business.
4. The Loan was underwritten by CBSG in less than 48 hours from the time I applied.
5. At no time did CBSG offer me or the Company insurance of any kind.
6. CBSG did not perform an on-site inspection of the Company prior to approving the Loan.
7. To my knowledge, CBSG did not perform a background check on me during the
underwriting process or at any time prior to approving the Loan.
8. CBSG did not request information showing the Compan s profit margins or e penses
during the underwriting process or at any other time prior to approving the Loan.
9. CBSG did not assign me or the Company a liaison.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on this 7th day of July 2020 in Los Angeles, California.

___________________________
Sean Whalen
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DECLARATION OF SEAN WHALEN
I, the undersigned, Sean Whalen, pursuant to 28 U.S.C. § 1746, declare that:
1. My name is Sean Whalen, I am over twenty-one years of age, and I have personal
knowledge of the matters set forth herein.
2. I own a company called Flexogenix Group, Inc. (the Compan ), which is located in
California.
3. In October, 2018, Complete Business Solutions Group ( CBSG ) made a loan to the
Company in the amount of $1,200,000.00 (the Loan ) through what CBSG calls its merchant
capital advance ( MCA ) business.
4. The Loan was underwritten by CBSG in less than 48 hours from the time I applied.
5. At no time did CBSG offer me or the Company insurance of any kind.
6. CBSG did not perform an on-site inspection of the Company prior to approving the Loan.
7. To my knowledge, CBSG did not perform a background check on me during the
underwriting process or at any time prior to approving the Loan.
8. CBSG did not request information showing the Compan s profit margins or e penses
during the underwriting process or at any other time prior to approving the Loan.
9. CBSG did not assign me or the Company a liaison.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on this 7th day of July 2020 in Los Angeles, California.

___________________________
Sean Whalen
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DECLARATION OF SEAN WHALEN
I, the undersigned, Sean Whalen, pursuant to 28 U.S.C. § 1746, declare that:
1. My name is Sean Whalen, I am over twenty-one years of age, and I have personal
knowledge of the matters set forth herein.
2. I own a company called Flexogenix Group, Inc. (the Compan ), which is located in
California.
3. In November, 2018, Complete Business Solutions Group ( CBSG ) made a loan to the
Company in the amount of $1,000,000.00 (the Loan ) through what CBSG calls its merchant
capital advance ( MCA ) business.
4. The Loan was underwritten by CBSG in less than 48 hours from the time I applied.
5. At no time did CBSG offer me or the Company insurance of any kind.
6. CBSG did not perform an on-site inspection of the Company prior to approving the Loan.
7. To my knowledge, CBSG did not perform a background check on me during the
underwriting process or at any time prior to approving the Loan.
8. CBSG did not request information showing the Compan s profit margins or e penses
during the underwriting process or at any other time prior to approving the Loan.
9. CBSG did not assign me or the Company a liaison.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on this 7th day of July 2020 in Los Angeles, California.

___________________________
Sean Whalen
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DECLARATION OF SEAN WHALEN
I, the undersigned, Sean Whalen, pursuant to 28 U.S.C. § 1746, declare that:
1. My name is Sean Whalen, I am over twenty-one years of age, and I have personal
knowledge of the matters set forth herein.
2. I own a company called Flexogenix Group, Inc. (the Compan ), which is located in
California.
3. In December, 2018, Complete Business Solutions Group ( CBSG ) made a loan to the
Company in the amount of $500,000.00 (the Loan ) through what CBSG calls its merchant capital
advance ( MCA ) business.
4. The Loan was underwritten by CBSG in less than 48 hours from the time I applied.
5. At no time did CBSG offer me or the Company insurance of any kind.
6. CBSG did not perform an on-site inspection of the Company prior to approving the Loan.
7. To my knowledge, CBSG did not perform a background check on me during the
underwriting process or at any time prior to approving the Loan.
8. CBSG did not request information showing the Compan s profit margins or e penses
during the underwriting process or at any other time prior to approving the Loan.
9. CBSG did not assign me or the Company a liaison.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on this 7th day of July 2020 in Los Angeles, California.

___________________________
Sean Whalen
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DECLARATION OF GIANNA WOLFE

I, the undersigned, Gianna Wolfe pursuant to 28 U.S.C. § 1746, declare that:
1.

My name is Gianna Wolfe, I am over twenty-one years of age, and I have personal

knowledge of the matters set forth herein.
2.

I own a company called Radiant Images Inc. (the "Company"), which is located in

Los Angeles, California.
3.

In November 2015, March 2016, June 2016, December 2016, January 2017, February

2017, March 2017, April 2017, June 2017, August 2017, September 2017, October 2017,
November 2017, December 2017, January 2018, Complete Business Solutions Group ("CBSG")
made loans to my Company totaling $6,126,054.13 (the "Loans") through what CBSG calls its
"merchant capital advance" ("MCA") business.
4.

I applied to CBSG for the Loans and was the sole source of contact with CBSG on

behalf of my Company during the Loan application process and CBSG's underwriting process.
5.

My Loans were underwritten by CBSG in less than 48 hours.

6.

At no time did CBSG offer me or my Company insurance of any kind.

7.

CBSG did not conduct a personal interview before giving my Company the Loans.

8.

CBSG did not request information about my Company's expenses during the

underwriting process or at any other time prior to approving the Loans.
9.

CBSG did not request information about my Company's profit margins during the

underwriting process or at any other time prior to approving the Loans.
10.

CBSG did not request a debt schedule for my Company during the underwriting

process or at any other time prior to approving the Loans.
11.

After obtaining the Loans, my primary contact at CBSG was Joe Mack, who I have

now come to learn is Joseph LaForte.
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12.

My company entered into a Non-Disclosure Agreement with Par Funding in

September 2017. A true and correct copy of the NDA Agreement is attached as Exhibit A and
shows "Joe Mack" as the signatory for CBSG, which is also known as Par Funding.
13.

Joe Macki, who is also Joseph Laforte, was involved on behalf of Par Funding in

connection with litigation concerning the Loans. A true and correct copy of a July 2018 email
exchange is attached as Exhibit B.

I declare under penalty of perjury that the foregoing is true and correct.
Executed on July 7th, 2020, in Los Angeles, California.
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Joe Macki

September 13, 2017

A
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From: Joe Mack <joe@parfunding.com>
Sent: Thursday, July 26, 2018 5:44 PM
To: NORMAN VALZ <nvalz@msn.com>; Heskin, Shane <heskins@whiteandwilliams.com>
Subject: RE: Radiant Images
CAUTION: This message originated outside of the firm. Use caution when opening attachments, clicking
links or responding to requests for information.

We can resolve this by having your client pay the weekly payments that I was generous enough to
give to them.. Please

Joe Macki

Client Services Manager
Office: 215-922-2636
Fax: 888-803-4886
Email: joe@parfunding.com

From: NORMAN VALZ <nvalz@msn.com>
Sent: Thursday, July 26, 2018 5:40 PM
To: Joe Macki <joe@parfunding.com>
Subject: Fwd: Radiant Images

We got their attention.
From: Heskin, Shane <heskins@whiteandwilliams.com>
Sent: Thursday, July 26, 2018 5:36 PM
To: nvalz@msn.com
Subject: Radiant Images
Hi Norm and Lucy,
Can you please speak with Joe and try to figure out what happened here? It looks like there
has been some misinformation going on.

B
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First, our client received via regular mail a copy of the COJ that filed on July 19th in the total
amount of $2,356,741.10. The 50+ pages that were included in the package state that Radiant
entered into 17 agreements and it included agreements that were already paid in full.
Second, and perhaps most alarming, Exhibit R is someone else's payment history. It has
nothing to do with Radiant.
Third, Exhibit C reflects my client’s full DL number exposing them identity theft.
Fourth, Exhibit G includes a Disclosure for Confession of Judgement re: factoring agreement
dated March 28, 2017 which was paid in full and is not related at all to the factoring
agreement included in exhibit G.
Fifth, Exhibit H includes a signed COJ dated April 17, 2017 for a 190 day agreement also
included. We do not believe this loan had any balance due in mid-Feb 2018 because the
estimated pay off date on the agreement states Jan 30, 2018 which was before Radiant stopped
payments. Most likely, Radiant entered into a new loan that paid this one off.
Sixth, Exhibit I reflects a factoring agreement that was paid off when entering into a new
agreement.
Seventh, Exhibit M, O, and Q includes agreements that they did not require a signed or
notarized COJ, yet a blank one is included. Exhibit P does not include any copy of any signed
COJ because they did not require one.
Eighth, Exhibit R funding history document does not reflect actual payments sent by Radiant
Images.
Please let me know how we can resolve this ASAP.
Thanks,
-Shane
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Complete Business Solutions Group Inc.
Account Record Type

Account Owner
Account Name
DBA

Amendment on File

Actum Merchant

Account Status

Lisa Janacek
Complete Business Solutions Group Inc.

Phone

NONE ACTUM

Par Funding

Parent Account
Website

Reseller of Record

Active

Risk Level Score

28.0

http://www.parfunding.com
(215) 820-8206

Fax
Reseller SF
Notification Email

Address Information
Billing Address

Shipping Address

141 N 2nd St
Philidelphia, PA 19105
United States

Additional Information
Type
Federal Tax ID

Industry

Customer

Employees

453686215

Account Source

Annual Revenue

SIC Code

SIC Description

Financial Services
25
$10,000,000

System Information
Created By

Last Modified By

Callie Stuart, 3/3/2015 2:49 PM

Anthony Leem, 6/17/2019 5:52 PM

Custom Links
Actum Reports
Google Search
Hoovers Profile

Google Maps

Google News

Parent Record ID's (Account)
PRID000692
Parent ID
Record Type
Last Modified Date
Last Modified By

A20150035
Actum Merchant
3/17/2015
Anthony Leem, 3/17/2015 9:41 AM

Contacts
James (Jim) Klenk
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Contact Role
Title Financial Controller
Email james@parfunding.com
Phone (215) 922-2636 Ext 1040
Fax
Mobile
Description

Lisa McElhone
Contact Role
Title CEO
Email lisa.mcelhone@gmail.com
Phone (215) 820-8206
Fax
Mobile
Description In house agent: Vinny

Joe Cole
Contact Role Primary Contact
Title
Email joecole@parfunding.com
Phone (215) 613-4126
Fax
Mobile (949) 232-2463
Description

Susan Graeser (No Longer Authorized)
Contact Role CS Manager
Title
Email susan@parfunding.com
Phone (215) 820-8206
Fax
Mobile
Description

Aida Lau
Contact Role
Title Accounting Manager
Email aida@parfunding.com
Phone (610) 292-2722
Fax
Mobile
Description

Activity History
FUP on POA request
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

6/24/2019
6/24/2019
6/24/2019 1:24 PM
Maura Wright

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Last Modified By Alias maura
Merchant provided POAs. It is CCD, going to Whitaker Enterprises. POAs show client started a new
Comments business for auto detailing. POAs are thorough, complete. No concern at this time, now that we can
see its b2b.

Em to/from Merchant - POA Requests
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/24/2019
Due Date 6/24/2019
Last Modified Date/Time 6/24/2019 12:45 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments -------- Forwarded Message -------Subject: RE: POA Requests - Complete Business Solutions - A20150035
Date: Mon, 24 Jun 2019 12:17:46 -0400
From: Aida Lau <aida@parfunding.com>
To: Jared <jared@actumprocessing.com>
CC: ellen@actumprocessing.com
Both submitted.
Let me know if you need anything else.
Thanks.
Aida Lau
-------- Forwarded Message -------Subject: POA Requests - Complete Business Solutions - A20150035
Date: Mon, 24 Jun 2019 11:04:36 -0500
From: Jared <jared@actumprocessing.com>
To: aida@parfunding.com
CC: ellen@actumprocessing.com <ellen@actumprocessing.com>
Good Morning Aida,
Our Risk & Compliance Team has asked if you can provide us with a copy of the agreements
between Complete Business Solutions and the following customer listed below:
Abraham Whitaker - $2,083.33
Abraham Whitaker - $1,360.50
Please upload a copy of the agreement to our secure document portal. You will receive a separate email with login credentials to the portal shortly.
-Best Regards,
Jared Apilado

Hello! Can you please request POAs for the following orders to check for compliance? Thanks!
06/03/2019 16:05:10 $2,083.33 Return Abraham Whitaker Whitaker Enterprise 19085262 Check Return
R07 - Authorization Revoked by Customer Abraham Whitaker
06/04/2019 16:05:13 $1,360.50 Return Abraham Whitaker Whitaker Enterprise 19088305 Check Return
R10 - Customer Advises Not Authorized

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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06/05/2019 16:05:15 $1,360.50 Return Abraham Whitaker Whitaker Enterprise 18888853 Check Return
R10 - Customer Advises Not Authorized

Unauth return investigation
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/24/2019
Due Date 6/24/2019
Last Modified Date/Time 6/24/2019 10:17 AM
Assigned To Maura Wright
Last Modified By Alias maura
Originator received three R10s. CCD only. Looked up receiver, appears to be part of an llc:
https://opencorporates.com/companies/us_tn/000778112
Comments
No details in WTS besides a name of "Whitaker Enterprise." Receiver also has two R07 returns.
Requesting POAs for a couple of orders from this recv. to make sure its CCD.

Bypass limits search
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/19/2019
Due Date 6/19/2019
Last Modified Date/Time 6/19/2019 10:03 AM
Assigned To Maura Wright
Last Modified By Alias maura
Ran sql query for merchants that are potentially bypassing limits. Large one was for A20150035 on
Comments acct ending x118. Found client online on LinkedIn in PA. IP matches their location out of PA. Does
not appear to be bypassing limits, does daily debits of various sizes. Still staying within limits.

Confirmed 4 biz day settlement
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 4/15/2019
Due Date 4/15/2019
Last Modified Date/Time 4/15/2019 1:55 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

Sent Aida import file template
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 4/8/2019
Due Date 4/8/2019
Last Modified Date/Time 4/8/2019 12:48 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Comments

Em from/to Aida - Confirmed Monthly Fee & Reserve
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/28/2019
Due Date 3/28/2019
Last Modified Date/Time 3/28/2019 12:19 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments -------- Forwarded Message -------Subject: Re: Fast Advance Funding Reserve
Date: Thu, 28 Mar 2019 12:18:14 -0500
From: Jared <jared@actumprocessing.com>
To: Aida <aida@parfunding.com>
CC: 'Charles' <chucke@actumprocessing.com>, ellen@actumprocessing.com
<ellen@actumprocessing.com>
Good Afternoon Aida,
I confirmed that all monthly fees should be taken at the end of the month for these Parent IDs. I also
confirmed that for PAR Funding, there is no percentage reserve that is being taken from
transactions. You should be receiving the full amount of the transactions deposited into your bank
account.
Best Regards,
Jared Apilado
Actum Processing
Business Relationship Manager
Office: (512) 402-0082 Ext: 1168
Email: jared@actumprocessing.com
Learn more about NACHA's Operating Rules
Important: Review your account limits and reach out to us to avoid any transaction delays.
Actum Processing does not recommend or endorse transmitting protected information via e-mail or
fax.
Please transmit all sensitive information through our secure document portal.
On 3/28/2019 8:51 AM, Aida wrote:
>
> Good morning,
>
>
>
> I just want to confirm if this is resolved.
>
>
>
> Also I would like to double check if we have monthly actum fee instead of daily for all 4 accounts,
followings are the account numbers,
>
>
>
> A20150035
>
> A20170047
>
> A20180058
>
> A20180160
>
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>
>
>
>
> Thanks.
>
>
>
>
>
> Aida Lau

ckup - per G2 new BBB complaints/accred revoked
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/27/2019
Due Date 3/27/2019
Last Modified Date/Time 3/27/2019 2:47 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments 4 complaints - revocation only per failure to respond

Aida inquiring about import
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/25/2019
Due Date 3/25/2019
Last Modified Date/Time 3/25/2019 3:53 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments Ellen Connaway <ellen@actumprocessing.com>
Attachments
3:49 PM (3 minutes ago)
to Aida, Lisa
Aida:
Not a problem!
I've attached our batch import spec which uses a CSV format and we also support a NACHA format
for import also.
Our import cut-off times are 30 minutes before the normal cut-off times.
Let me know if you have any other questions...
Ellen Connaway
Actum Processing
www.actumprocessing.com
Merchant Support
Office: (512) 402-0082 Ext: 1107
Email: ellen@actumprocessing.com
Learn more about NACHA's Operating Rules
Actum Processing does not recommend or endorse transmitting protected information via e-mail or
fax. Please transmit all sensitive information through our secure document portal.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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On 3/25/2019 2:52 PM, Aida wrote:
Hi Ellen/Lisa,

Is there anyway we can use any kind of actum import instead of manually entering data, specially we
have many weekly clients that need to be scheduled manually.

Please confirm.

Thanks.

Aida Lau
Accounting Manager

Em from Aida - Reserve Options
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/19/2019
Due Date 3/19/2019
Last Modified Date/Time 3/19/2019 10:47 AM
Assigned To Jared Apilado
Last Modified By Alias Jared
-------- Forwarded Message -------Subject: Fast Advance Funding Reserve
Date: Tue, 19 Mar 2019 11:30:31 -0400
From: Aida <aida@parfunding.com>
To: 'Jared' <jared@actumprocessing.com>
CC: 'Charles' <chucke@actumprocessing.com>
Comments

Hi Jared,
Can you please review our account and see if we need to have reserve taken out for each
transactions?
Thanks.
Aida Lau
Accounting Manager

Em to Charles - Move to Monthly Billing
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/20/2019
Due Date 2/20/2019
Last Modified Date/Time 2/20/2019 10:31 AM
Assigned To Jared Apilado
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Last Modified By Alias Jared
-------- Forwarded Message -------Subject: Fwd: RE: Daily Transactions
Date: Wed, 20 Feb 2019 10:30:40 -0600
From: Jared <jared@actumprocessing.com>
To: chucke@actumprocessing.com <chucke@actumprocessing.com>
CC: ellen@actumprocessing.com <ellen@actumprocessing.com>

Comments

Hello Charles,
Per the e-mail below, can we move Complete Business Solutions Group Inc dba Par Funding
(A20150035) to monthly billing?
If so, is it possible to move them over immediately?
Best Regards,
Jared Apilado

Em from Aida - Move to Monthly Billing
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/20/2019
Due Date 2/20/2019
Last Modified Date/Time 2/20/2019 10:29 AM
Assigned To Jared Apilado
Last Modified By Alias Jared
-------- Forwarded Message -------Subject: RE: Daily Transactions
Date: Fri, 15 Feb 2019 14:28:01 -0500
From: Aida <aida@parfunding.com>
To: 'Jared' <jared@actumprocessing.com>, 'Ellen Connaway' <ellen@actumprocessing.com>, 'Lisa'
<lisa@actumprocessing.com>
Jared,
Comments

Joe is happy to hear that we can move to monthly billing.
Please proceed with the current month, if you can refund the fee that you have already taken out and
charge us a monthly fee starting this month, it will be great.
Let me know if you have any questions.
Thanks.
Aida Lau
Accounting Manager

Em to Charles - Adding Origination Date to Settlements
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/15/2019
Due Date 2/15/2019
Last Modified Date/Time 2/15/2019 1:07 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments -------- Forwarded Message -------https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Subject: Merchant Activity Report - Adding Origination Date to Settlements
Date: Fri, 15 Feb 2019 13:07:01 -0600
From: Jared <jared@actumprocessing.com>
To: chucke@actumprocessing.com <chucke@actumprocessing.com>
CC: Anthony Leem <anthony@actumprocessing.com>, ellen@actumprocessing.com
<ellen@actumprocessing.com>
Hello Charles,
I had a long phone conversation with a merchant who had an incredibly difficult time understanding
our reporting to reconcile deposits/fees/returns.
At the end of our conversation, she finally understood a little more about what she needs to look for,
but we both agreed that having the "origination date" added to the Settlements in the Merchant
Activity Report would have made it much easier for her to understand and for me to explain.
Is is possible for us to add a column to the Settlements in the Merchant Activity Report that also
shows the origination date, similar to how the Returns show it?
Returns:
Settlements:
Ideally it would be the first column on the left just like the Returns show.
-Best Regards,
Jared Apilado

Call w/ Aida (Accounting) - Discussed Reconciling & Accounting
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/15/2019
Due Date 2/15/2019
Last Modified Date/Time 2/15/2019 12:53 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
They need to know the origination dates for the settlements. When they see a deposit, they don't just
need to know the settlement date for the associated transactions, they also need to know the
origination date for the associated transactions.
Comments

Right now, our reporting requires them to look at multiple reports to reconcile this information.
Adia will confirm if their management would like them to move to a monthly billing.
I will ask that the origination date be added to the Merchant Activity Report's "settlements" link.

Rcvd Signed Ex Bs w/ High Ticket Fee - Client is Cool w/ it
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/6/2019
Due Date 2/6/2019
Last Modified Date/Time 2/6/2019 1:10 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments -------- Forwarded Message -------https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Subject: Re: Updated Exhibit B - A20150035
Date: Tue, 5 Feb 2019 17:59:48 -0500
From: Joe Cole <joecole@parfunding.com>
To: Jared <jared@actumprocessing.com>
CC: ellen@actumprocessing.com <ellen@actumprocessing.com>
Ok, understood. We're good with the fees and agree it won't have a material impact on business.
Please see the attached form.
Thanks for the details on how this would impact our account.

reply to Aida's ? on HT fee
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/6/2019
Due Date 2/6/2019
Last Modified Date/Time 2/6/2019 9:39 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Good morning, Aida.
As each entry carries it's own risk, this is a per item fee, and will apply to each originated debit $15K
or more. Should you have a customer on multiple loans, and only the sum of their various debits
totals $15K or more, the fee would not apply. Please also note that each originated debit must match
Comments the specific customer agreement/ACH authorization, though. Breaking up any single amount owed
on an agreement into multiple debits is prohibited.
Let us know if you have any additional questions - always here to assist!
Lisa

Em to Joe - Sent Ex B w/ High Ticket Rate
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/5/2019
Due Date 2/5/2019
Last Modified Date/Time 2/5/2019 2:55 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments -------- Forwarded Message -------Subject: Updated Exhibit B - A20150035
Date: Tue, 5 Feb 2019 14:45:09 -0600
From: Jared <jared@actumprocessing.com>
To: joecole@parfunding.com
CC: ellen@actumprocessing.com <ellen@actumprocessing.com>
Good Afternoon Joe,
Actum sent out a notice last month about a High Ticket Fee that would be implemented on February
10th. Accordingly, we are updating the Exhibit Bs for our clients to reflect this change.
The High Ticket Fee is a percentage rate of 0.25% that would be applied to individual debit
transactions that are $15,000 or more.
I reviewed the account history for Par Funding from 6/1/2018 to 2/5/2019 and saw that you only
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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processed 190 transactions that were $15,000 or more out of a total of 37,877 transactions, so this
fee would have a very minimal impact on your current processing.
With that said, I have attached the updated Exhibit B to this e-mail. Please send back the signed
copy at your earliest convenience. We thank you for your continued partnership!
-Best Regards,
Jared Apilado

Bank Change Completed
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/4/2019
Due Date 2/4/2019
Last Modified Date/Time 2/4/2019 12:04 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments Updated based on Ex A-1 and voided check provided.

A-1 & ck rcvd from Joe-saved & asked Jared to process update
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/4/2019
Due Date 2/4/2019
Last Modified Date/Time 2/4/2019 11:32 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Hi, Joe. Hope you've been well. We'll get this taken care of for y'all.
@ Jared, documents saved to file. Would you please update the system?
Best!
Lisa
Comments

On Mon, Feb 4, 2019 at 11:23 AM Joe Cole <joecole@parfunding.com> wrote:
Good afternoon Lisa,
Can we please change our ACH debit / credit account with CBSG back to the Bancorp account we
used previously?
Please see the attached request form and voided check.
Thanks.

EM back from Joe regarding fee change - this applies to all associated companies
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 1/10/2019
Due Date 1/10/2019
Last Modified Date/Time 1/10/2019 2:03 PM
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Thanks, Joe! I greatly appreciate our relationship.
Let me know if you need any further detail or if questions pop it. It really doesn’t impact your
companies that much at all, at least based on December processing.
Regards,
Vinny Lipari, MBA
President
Actum Processing
Toll Free: (800) 975-5640 ext. 1401
Direct: (602) 912-5707
Mobile: (480) 677-0555
Email: vinny@actumprocessing.com
Calendar: calendly.com/vinny-actum
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.
On Jan 10, 2019, at 12:32 PM, Joe Cole <joecole@parfunding.com> wrote:
Thanks Vinny,
We understand and will comply accordingly.
Let me know if you need anything else in the meantime.
Joe Cole
On Thu, Jan 10, 2019 at 11:22 AM vincent lipari <vinny.lipari@actumprocessing.com> wrote:
Dear Valued Client,
I hope this message finds you well.
A portion of our 2018 audit was centered around the Merchant Cash Advance industry. The results of
our evaluation lead to our executive team making decisions on how best to move forward with
current and future business opportunities in this space. A significant portion of our ACH debit
volume (MCA related) is for individual transactions greater than $14,999. I am writing you today
because you are one of our clients that currently processes or are approved to process individual
items larger than that number.
As a long-term partner, you’ve experienced first hand how we value our relationship and always go
above and beyond to accommodate your needs. As an organization we continue to strengthen not
only our ACH offerings, but also our infrastructure, operations and how we manage all facets of risk
and communication associated with our MCA clients. With that being said, we are providing you with
proper notice that there will be a change in our fee structure across all current and future accounts
in this space.
Effective February 10, 2019, ACH debit entries of $15,000 or greater will be assessed an additional
rate of 0.25%.
In addition, Actum will be introducing some new requirements for high ticket debits in your vertical,
which may include: proof of funding/loan origination, copy of voided Receiver check or bank letter,
executed customer agreement; and Actum may also require direct contact with the Receiver for a
one-time verification and quality control purpose. It is our intention to streamline this process and
work in tandem with your team on any requests that arise.
Certain industries require additional levels of compliance and customer service, as well as pose
certain financial risks that Actum must take into consideration when pricing our processing
services.
I am happy to discuss these in more detail with you directly. If you’d like to schedule a call please
email me with a few suggested dates/times and I will accommodate. Rest assured Actum is behind
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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your business and the MCA industry as a whole.
We look forward to the continued growth and success of our partnership in 2019.
Regards,
Vinny Lipari, MBA
President
Actum Processing
Toll Free: (800) 975-5640 ext. 1401
Direct: (602) 912-5707
Mobile: (480) 677-0555
Email: vinny@actumprocessing.com
Calendar: calendly.com/vinny-actum
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.

EM w/Joe re: Cease & Desist Order
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 12/31/2018
Due Date 12/31/2018
Last Modified Date/Time 12/31/2018 12:53 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments Lisa Janacek <lisa@actumprocessing.com>
12:52 PM (0 minutes ago)
to Joe, Vinny
Joe,
Thank you for the response. Actum appreciates your partnership as well and finds the matter
satisfactory at this time.
Happy new year and best wishes for 2019,
Lisa
On Mon, Dec 31, 2018 at 12:01 PM Joe Cole <joecole@parfunding.com> wrote:
Good afternoon Lisa,
Please see the attached letter our counsel prepared on Friday reflecting the company's position in
regards to the order from New Jersey.
We intend to have the New Jersey order dismissed on the grounds that our creditor notes are simply
loans to the company with no security interest in the business as the NJ BOS claims. Our attorney's
prepared these documents with close attention to SEC regulations and this was further
substantiated from the settlement we had with the PA Department of Banking last month. They
concurred that the creditor note and security agreements we issued are not securities and we expect
New Jersey to follow suit. The fees paid were only in respect to working with finders from 2017 and
prior, a practice which the company no longer engages in.
Furthermore, the company has never had issues with it's creditors and we pride ourselves in
maintaining a healthy working relationship with them. Our company conducts regular compliance
audits and will pro-actively continue to refine our business practices and documentation to adhere
to any new regulatory requirements.
We welcome any additional questions and can schedule a call with our counsel if desired.
CBSG greatly appreciates our business relationship with your firm. Thank you.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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On Mon, Dec 31, 2018 at 11:27 AM Lisa Janacek <lisa@actumprocessing.com> wrote:
Good morning, Joe.
The Cease & Desist Order out of NJ has come to our attention and we'd like to get your response.
https://www.nj.gov/oag/newsreleases18/pr20181227a.html
Thank you,
Lisa

Thread from Dailyfunder.com - SEE NOTES!!!! NJ AG office, settling unregistered securities - See notes in RE: EM
w/Joe re: Cease & Desist Order
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 12/28/2018
Due Date 12/28/2018
Last Modified Date/Time 12/31/2018 1:12 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
https://www.bloomberg.com/news/articles/2018-12-28/par-funding-sanctioned-by-new-jersey-overhigh-yield-note-sales
Comments

https://www.law.com/njlawjournal/2018/12/27/nj-ags-office-blocks-philadelphia-company-fromselling-unregistered-securities/
GAMBINO CRIME FAMILY
https://www.bloomberg.com/graphics/2018-confessions-of-judgment-visit-from-gino/

em Joe & Aida re: FI f/u rqst on POA
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/18/2018
Due Date 7/18/2018
Last Modified Date/Time 7/18/2018 3:51 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Joe & Aida,
Back in May Aubree requested the below referenced Proof of Auth from you per a request by our
banking partner. It looks like you sent over the page for the ACH debit auth, but the bank is doing an
audit and has now requested the customer agreement to go with it.
Comments
Would you be able to send that my way by tomorrow morning, Thurs, 7/19?
Many, many thanks!
Lisa

James requested end of year monthly statements--sent over to Anthony. He is handling.
Name
Status Completed
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Related To Complete Business Solutions Group Inc.
Task
Create Date 6/21/2018
Due Date 6/21/2018
Last Modified Date/Time 6/21/2018 3:03 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Thank you
As I had mentioned our Auditors are requesting the statements as part of our year end audits.
Any thing you could do to expedite the process would be appreciated
Thank you
Jim

From: Aubree <aubree@actumprocessing.com>
Sent: Thursday, June 21, 2018 2:33 PM
To: James Klenk <james@parfunding.com>
Comments
Subject: Re: Par Funding Balances

Hi James,
Monthly statements are a new feature that we have very recently begun to put in place and are still
working on the finishing touches. However, I have reached out to the team to see if we can
accommodate your specific request and generate these for you. I will be in touch as soon as I
receive a response.
The numbers that I sent over last night I had simply calculated myself. Let me go through them again
and compare to yours to determine why these didn't match up. :)
Thanks!
Aubree

EM chain w/Aida, on 6/12/18 she revoked Order #'s 17992263 & 17931208 at the same time they originated to the
bank, both R29'd, adjusted Origination/Submitted report for that day.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/21/2018
Due Date 6/21/2018
Last Modified Date/Time 6/21/2018 1:56 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments Hi Aida,
The transactions for Order #'s 17992263 and 17931208 are showing up in the Origination Report for
6/12/18. Let us know if you have any questions.
Thanks!
Ellen Connaway
Merchant Support
ellen@actumprocessing.com
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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On 6/20/2018 4:05 PM, Ellen Connaway wrote:
> Hi Aida,
>
> Our CTO is working to update the reporting to show that those 2 transactions were originated.
There are actually 2 more that were revoked at the same time they originated to the bank.
>
> Order # 18118977 - $3900 / Jason Walsh Baltimore. This transaction settled yesterday, 6/19/18
>
> Order # 18191760 - $9850 / Jason Walsh ABC Capital. This transaction settled yesterday as well.
>
> I'll let you know when this has been completed.
>
> Thank you!
>
> Ellen Connaway
> Merchant Support
> ellen@actumprocessing.com
>
> On 6/20/2018 2:53 PM, Aida wrote:
>> Actum Processing
>>
>> Do we have any updates on this?
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-logo.png
>>
>> 20 N 3rd St
>> Philadelphia, PA 19106
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 922-2636 x444
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 268-3594
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Fax: (888) 803-4886
>>
>> http://www.parfunding.com/email-signature/par-signature-email-icon.png
>>
>>
>> aida@parfunding.com
>>
>> http://www.parfunding.com/email-signature/par-signature-bottom-element.png
>>
>>
>>
>>
>>
>>
>>
>> From: Aida <aida@parfunding.com>
>> Sent: Wednesday, June 20, 2018 10:56 AM
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>> To: 'Ellen Connaway' <ellen@actumprocessing.com>; 'Aubree' <aubree@actumprocessing.com>;
'Brad Ericson' <brad@actumprocessing.com>
>> Subject: RE: Return Discrepancies - 06/12/18
>>
>>
>>
>> But we never schedule the transaction on that date.
>>
>>
>>
>> Please check on the origination report.
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-logo.png
>>
>> 20 N 3rd St
>> Philadelphia, PA 19106
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 922-2636 x444
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 268-3594
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Fax: (888) 803-4886
>>
>> http://www.parfunding.com/email-signature/par-signature-email-icon.png
>>
>>
>> aida@parfunding.com
>>
>> http://www.parfunding.com/email-signature/par-signature-bottom-element.png
>>
>>
>>
>>
>>
>>
>>
>> From: Ellen Connaway <ellen@actumprocessing.com>
>> Sent: Wednesday, June 20, 2018 10:53 AM
>> To: Aubree <aubree@actumprocessing.com>; Aida <aida@parfunding.com>; 'Brad Ericson'
<brad@actumprocessing.com>
>> Subject: Re: Return Discrepancies - 06/12/18
>>
>>
>>
>> Hi Aida,
>>
>> Sorry for the delay as I was out sick yesterday. I misunderstood the information that was given to
me and the 2 debits will not be credited to the payout. This is a case where the revokes happened at
the same time we were sending the transactions to the bank, so those 2 debits did actually originate
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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and they were returned as R29. I apologize for the confusion on this. Let us know if you have any
questions.
>>
>> Thanks!
>>
>> Ellen Connaway
>> Merchant Support
>> ellen@actumprocessing.com
>>
>>
>> On 6/19/2018 1:30 PM, Aubree wrote:
>>
>> Hi Aida,
>>
>> Ellen is out of the office today but will be reaching out to you tomorrow morning when she
returns.
>>
>> Best,
>>
>> Aubree
>>
>>
>>
>> On 6/19/2018 11:39 AM, Aida wrote:
>>
>> Hi Ellen,
>>
>>
>>
>> Can we please follow up with this.
>>
>>
>>
>> Thanks.
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-logo.png
>>
>> 20 N 3rd St
>> Philadelphia, PA 19106
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 922-2636 x444
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 268-3594
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Fax: (888) 803-4886
>>
>> http://www.parfunding.com/email-signature/par-signature-email-icon.png
>>
>>
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>> aida@parfunding.com
>>
>> http://www.parfunding.com/email-signature/par-signature-bottom-element.png
>>
>>
>>
>>
>>
>>
>>
>> From: Ellen Connaway <ellen@actumprocessing.com>
>> Sent: Monday, June 18, 2018 3:36 PM
>> To: Aida <aida@parfunding.com>; 'Aubree' <aubree@actumprocessing.com>; 'Brad Ericson'
<brad@actumprocessing.com>
>> Subject: Re: Return Discrepancies - 06/12/18
>>
>>
>>
>> Hi Aida,
>>
>> Sorry for the delay in responding as I'm trying to get more clarification on this. I'll let you know.
>>
>> Thank you!
>>
>> Ellen Connaway
>> Merchant Support
>> ellen@actumprocessing.com
>>
>>
>> On 6/18/2018 12:38 PM, Aida wrote:
>>
>> Is our deposit going to be refunded?
>>
>>
>>
>> Aida Lau
>>
>>
>>
>> From: Ellen Connaway <ellen@actumprocessing.com>
>> Sent: Monday, June 18, 2018 1:30 PM
>> To: Aida <aida@parfunding.com>; 'Aubree' <aubree@actumprocessing.com>; 'Brad Ericson'
<brad@actumprocessing.com>
>> Subject: Re: Return Discrepancies - 06/12/18
>>
>>
>>
>> Hi Aida,
>>
>> We'll be changing the status of these from returned to approved. I'll let you know when the
reporting updates and I've also removed the block on the account.
>>
>> Thanks!
>>
>> Ellen Connaway
>> Merchant Support
>> ellen@actumprocessing.com
>>
>>
>> On 6/18/2018 11:02 AM, Aida wrote:
>>
>> Ok got it, thanks.
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-logo.png
>>
>> 20 N 3rd St
>> Philadelphia, PA 19106
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 922-2636 x444
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 268-3594
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Fax: (888) 803-4886
>>
>> http://www.parfunding.com/email-signature/par-signature-email-icon.png
>>
>>
>> aida@parfunding.com
>>
>> http://www.parfunding.com/email-signature/par-signature-bottom-element.png
>>
>>
>>
>>
>>
>>
>>
>> From: Ellen Connaway <ellen@actumprocessing.com>
>> Sent: Monday, June 18, 2018 12:01 PM
>> To: Aida <aida@parfunding.com>; 'Aubree' <aubree@actumprocessing.com>; 'Brad Ericson'
<brad@actumprocessing.com>
>> Subject: Re: Return Discrepancies - 06/12/18
>>
>>
>>
>> Hi Aida,
>>
>> I'm escalating this one and I will let you know what I find out ASAP.
>>
>> Thanks,
>>
>> Ellen Connaway
>> Merchant Support
>> ellen@actumprocessing.com
>>
>>
>> On 6/18/2018 10:35 AM, Aida wrote:
>>
>> Yes.
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager
>>
>>
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>>
>> http://www.parfunding.com/email-signature/par-signature-logo.png
>>
>> 20 N 3rd St
>> Philadelphia, PA 19106
>>
>>
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 922-2636 x444
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Office: (215) 268-3594
>>
>> http://www.parfunding.com/email-signature/par-signature-cell-icon.png
>>
>>
>> Fax: (888) 803-4886
>>
>> http://www.parfunding.com/email-signature/par-signature-email-icon.png
>>
>>
>> aida@parfunding.com
>>
>> http://www.parfunding.com/email-signature/par-signature-bottom-element.png
>>
>>
>>
>>
>>
>>
>>
>> From: Ellen Connaway <ellen@actumprocessing.com>
>> Sent: Monday, June 18, 2018 11:34 AM
>> To: Aida <aida@parfunding.com>; Aubree <aubree@actumprocessing.com>; 'Brad Ericson'
<brad@actumprocessing.com>
>> Subject: Re: Return Discrepancies - 06/12/18
>>
>>
>>
>> Hi Aida,
>>
>> Are you seeing these returns in the Returns By Batch Report?
>>
>> Thanks!
>>
>> Ellen Connaway
>> Merchant Support
>> ellen@actumprocessing.com
>>
>>
>> On 6/18/2018 8:51 AM, Aida wrote:
>>
>> Good morning,
>>
>>
>>
>> I have the following returns from 06/12/18, which they were not scheduled on 06/12/18, see
attached.
>>
>>
>>
>> 6/12/2018
>>
>>
>> Jason Walsh
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>>
>>
>> ABC Capital Investment
>>
>>
>> $5,303.03
>>
>>
>> R29 - Corporate Customer Advises Not Authorized
>>
>> 6/12/2018
>>
>>
>> Jason Walsh
>>
>>
>> ABC Capital Investment
>>
>>
>> $7,000.00
>>
>>
>> R29 - Corporate Customer Advises Not Authorized
>>
>>
>>
>> Please confirm.
>>
>>
>>
>> Thank you.
>>
>>
>>
>>
>>
>> Aida Lau
>>
>> Accounting Manager

Email from Joe giving permission to release information to James Klenk.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/21/2018
Due Date 6/21/2018
Last Modified Date/Time 6/21/2018 1:38 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments Yes, please go ahead.

He’s out company financial controller and should be an authorized member from our company.

Thanks Aubree.

Joe Cole
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG

22/71

8/15/2019
Case

Complete Business
Group
~ Salesforce
- Enterprise
Edition
9:20-cv-81205-RAR Document
30-7 Solutions
Entered
onInc.FLSD
Docket
07/27/2020
Page 23 of 71

From: Aubree <aubree@actumprocessing.com>
Sent: Wednesday, June 20, 2018 4:28 PM
To: Joe Cole <joecole@parfunding.com>; aida@parfunding.com
Subject: Par Funding

Good afternoon,
I received an email today from James Klenk requesting accounting activity for December of 2015,
2016, and 2017.
Would you please confirm that we have permission to send James this information?
Thank you!

Unscrubbed acct # assoc with 18200178, Aida sent new auth signed by cust 6/15/18.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/15/2018
Due Date 6/15/2018
Last Modified Date/Time 6/15/2018 10:30 AM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

Aida asked to unscrub acct # associated with 18200178, adv to get brand new auth from cust because of 10 R29 in
the past 2 days. Did not unscrub.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

6/15/2018
6/15/2018
6/15/2018 10:02 AM
Ellen Connaway
Ellen

Limits increased--they are moving volume over to us.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 5/9/2018
Due Date 5/9/2018
Last Modified Date/Time 5/9/2018 11:24 AM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments

reviewed statements from Joe w/Brad; replied to Aubree on limit increase request
Name
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG

23/71

8/15/2019
Case

Complete Business
Group
~ Salesforce
- Enterprise
Edition
9:20-cv-81205-RAR Document
30-7 Solutions
Entered
onInc.FLSD
Docket
07/27/2020
Page 24 of 71

Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

5/8/2018
5/8/2018
5/8/2018 12:48 PM
Lisa Janacek

Last Modified By Alias Lisa
Hi, Aubree.
Thanks for getting these! Looks great and do let Joe know how much we appreciate his
transparency. His increase is approved by Brad and I. Please determine exactly what $ and # Limits
he wants setup now for the revised Exhibit B (and if it's less than the total volume he has mentioned
Comments
he processes I hope you and/or Vinny will talk with Joe about how we can capture it all).
Cheers,
Lisa

reply to Aubree on Joe's limit increase rqst
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

Comments

5/8/2018
5/8/2018
5/8/2018 9:01 AM
Lisa Janacek
Lisa
Hi, Aubree.
This is great news and, indeed Joe has been a great Actum client! Because this is such a large
increase request, and we have not updated CBSG's file in quite a while, please request 2 most recent
months processing statements reflecting the volume he would like to move over to Actum, as well as
2 most recent bank statements. This is also a good time to check that the company info we have onfile is current.
Upon receipt we'll be able to review & knock out the limit increase request. Please give my best to
Joe.
Thanks!
Lisa

Received T&C 3.2.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

4/24/2018
4/24/2018
4/24/2018 11:22 AM
Jared Apilado

Last Modified By Alias Jared
Comments

Same-Day Debits added.
Name
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/15/2018
Due Date 3/15/2018
Last Modified Date/Time 3/15/2018 3:43 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments

Per Item increased.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 2/8/2018
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

2/8/2018
2/8/2018 1:09 PM
Jared Apilado
Jared

Limits increased.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

12/29/2017
12/29/2017
12/29/2017 11:28 AM
Jared Apilado

Last Modified By Alias Jared
Comments

FUP with Joe on new account from Bill
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 11/20/2017
Due Date 12/14/2017
Last Modified Date/Time 12/22/2017 2:31 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments

EM chain with Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 12/14/2017
Due Date 12/14/2017
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Last Modified Date/Time 12/14/2017 4:52 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Awesome, I really appreciate it.
We really benefit from these changes, I’ll forward over the form to sign now.
I got the application back from Bill but need to add a couple missing items with the ACH amounts.
I’m hoping to get both things back to you tomorrow.
I wish you guys a prosperous 2018 as well. Thanks.
Joe Cole

Comments

From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Thursday, December 14, 2017 4:37 PM
To: joecole@parfunding.com
Cc: Vinny Lipari <vinny@actumprocessing.com>
Subject: Re: Updated CBSG Exhibit B
Hi Joe,
Thanks for the nudge with Bill. :-)
See attached and let me know if the transaction limits make sense from a # and $ standpoint. We got
you the increases to $350K daily and $8M month, but want to ensure the # of daily and # monthly
cover you.
We also got you down to a 3 business day hold and confirmed that the account does NOT have a
rolling reserve on it.
Cheers to another successful year in 2018!
Best,
Vinny Lipari, MBA
President
Actum Processing

EM BRM & MS Revised Final Ex B
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

12/12/2017
12/12/2017
12/12/2017 8:39 AM
Nate Peña
Nate
Hi Aubree & Ellen,

Please see revised Final Exhibit B attached and confirm when updates have been made :) This
Comments merchant was set up before I worked here, so I don't have their original file - otherwise I would make
a revised RS for y'all.
Thank you!

EM from Joe - updated Exhibit B and feedback on tech
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

12/11/2017
12/11/2017
12/11/2017 4:34 PM
Vinny Lipari
VinnyL
Hi Joe,
Thanks for sending over the Exhibit and feedback! I will forward the Exhibit over and confirm with
you when the changes have been made.
I’ll keep an eye out for Bill’s email and will follow up towards the end of the week if I don’t receive
anything.
Hope you had a great weekend!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny@actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.
On Dec 11, 2017, at 11:16 AM, joecole@parfunding.com wrote:
Good afternoon Vinny,
Please see the attached countersigned document signed by Lisa.
Let me know when it will go into affect.

Comments Bill updated me and said he will get the documents for CS 2000 submitted today. I’ll send over the
ACH statements for them as well.
We also have the following recommendations on the reporting system you have in place:
Submitted Transactions Report total should be the same as the Originations Report, meaning all the
stopped pay from the current date report should be taken out from the Submitted Transactions
Reports.
NSF returns should be remain active until merchant manually revokes it.
You mentioned you guys were working on developing the system in house and we’d like to
incorporate this feedback if possible
Let me know if you have any questions, thanks.
Joe Cole
CFO
<image009.png>
141 N 2nd St
Philadelphia, PA 19106
<image010.png>
Office: (215) 613-4126
<image010.png>
Cell: (949) 232-2463
<image011.png>
joecole@parfunding.com
<image012.png>
<4917_001.pdf>
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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EM from Joe - get docs to other email and SF lead - Capital Source 2000
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 11/21/2017
Due Date 11/21/2017
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

11/21/2017 11:46 AM
Vinny Lipari
VinnyL
Bam! Good stuff all around. I’ll keep an eye out for your follow up.
Attached is the most recent version of our agreement and W-9. Get me back all of the standard
supporting documents and include a copy of your Client Agreement and BSA/AML policy. I’ll get the
account expedited for you. Appreciate the business a great deal!
You want me to match whatever your current pricing is with Actum?
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny@actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.
On Nov 20, 2017, at 4:13 PM, joecole@parfunding.com wrote:
Actum Processing W-9 logo.pdf
Hi Vinny,
Just a couple updates:
I’m waiting on the executed copy of the revised agreement and should have to you in the morning
I have another MCA company we started 18 months ago we’d like to set up ACH processing for.
They’re called Capital Source 2000 and have BSA / AML compliance documentation in place.
Currently processing about $18K per day through a local bank.
Greg got me sorted out with the debit card increase, Qualpay doubled our processing volume to
$300K monthly. He really goes above and beyond with this stuff, great guy.
Just let me know how we should get the ball rolling for the new company.
Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Wednesday, November 15, 2017 5:29 PM
To: Joe Cole <joecole@parfunding.com>
Cc: Vinny Lipari <vinny@actumprocessing.com>
Subject: Follow up to call
Importance: High
Hi Joe,
It was great to connect today.
Before I go back to UW and request some of the changes we discussed, can you please review the
attached Exhibit B. This is the most recent version we have for you guys. We don’t have you on a

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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rolling reserve, but have a fixed reserve in place for around $12K. So we shouldn’t have to change
anything on the reserve.
I am going to shoot for a 2 business day hold. UW will likely come back with a 3 or 4, but I want to
shoot for the best and see what they come back with. I can also have you added to invoice billing
starting in December.
Please review the current limits and tell me any of the areas you would like to see increased. I will go
back to UW tomorrow and see what they come back with. Call or email me with any questions.
Have a great night!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny@actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.

EM from Joe with another account - update on current as well (Sent out fresh APP)
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

11/20/2017
11/20/2017
11/20/2017 6:24 PM
Vinny Lipari
VinnyL
Bam! Good stuff all around. I’ll keep an eye out for your follow up.
Attached is the most recent version of our agreement and W-9. Get me back all of the standard
supporting documents and include a copy of your Client Agreement and BSA/AML policy. I’ll get the
account expedited for you. Appreciate the business a great deal!
You want me to match whatever your current pricing is with Actum?
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny@actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.
On Nov 20, 2017, at 4:13 PM, joecole@parfunding.com wrote:
Hi Vinny,
Just a couple updates:
I’m waiting on the executed copy of the revised agreement and should have to you in the morning
I have another MCA company we started 18 months ago we’d like to set up ACH processing for.
They’re called Capital Source 2000 and have BSA / AML compliance documentation in place.

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Currently processing about $18K per day through a local bank.
Greg got me sorted out with the debit card increase, Qualpay doubled our processing volume to
$300K monthly. He really goes above and beyond with this stuff, great guy.
Just let me know how we should get the ball rolling for the new company.
Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Wednesday, November 15, 2017 5:29 PM
To: Joe Cole <joecole@parfunding.com>
Cc: Vinny Lipari <vinny@actumprocessing.com>
Subject: Follow up to call
Importance: High
Hi Joe,
It was great to connect today.
Before I go back to UW and request some of the changes we discussed, can you please review the
attached Exhibit B. This is the most recent version we have for you guys. We don’t have you on a
rolling reserve, but have a fixed reserve in place for around $12K. So we shouldn’t have to change
anything on the reserve.
I am going to shoot for a 2 business day hold. UW will likely come back with a 3 or 4, but I want to
shoot for the best and see what they come back with. I can also have you added to invoice billing
starting in December.
Please review the current limits and tell me any of the areas you would like to see increased. I will go
back to UW tomorrow and see what they come back with. Call or email me with any questions.
Have a great night!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny@actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message.

Call
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

11/15/2017
11/15/2017
11/15/2017 11:49 AM
Vinny Lipari
VinnyL

Comments still doing most volume with Intercept - about 700K per day.
He wants to beef up volume with us, but asked that we work on reduction in payout schedule, no
rolling reserve (possible no reserve at all) and place them on monthly invoice,
We got to talking about BSA/AML. I explained this is a new requirement for us dealing with all
lenders. His agreed that this is something important and they have been talking internally about
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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putting one together. Although they follow much of what would be included in the policy, they do not
have one. This is something they plan to do my 1st quarter next year.
He did say the argument is that they are not considered a lender. They purchase future receivables
and perform factoring. They are not delivering a loan, but more of an advance on their receivables.
So this does not categorize them as a lender.
See what we can do on his payout schedule and reserve, then he will get us even more volume

Late File Fee set to $0 but kept Late File on (see notes)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/6/2017
Due Date 6/6/2017
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

6/6/2017 4:31 PM
Jared Apilado
Jared
Hi Aubree,
I had an exchange with Joe and reiterated what Ellen explained about changing payments (see
below).
Can you please remove the late file fee on his account(s), but keep the services activated for them?
He will sign an updated Exhibit B if needed.
Let me know if you need anything from me.
Thank you!
Vinny
Actum Processing
www.actumprocessing.com
Vinny Lipari, MBA
President
Office: 602.912.5707
Mobile: 480.677.0555
Email: vinny@actumprocessing.com

> Begin forwarded message:
>
> From: "Joe Cole" <joecole@parfunding.com>
> To: "'vincent lipari'" <vinny.lipari@actumprocessing.com>
> Subject: RE: Late File
> Date: June 4, 2017 at 3:56:31 PM MST
>
> Congratulations Vinny, that’s wonderful news. I’m sure you’ll have your hands full with the new
addition to your family.
>
> I’ll convey to my team that we can add transactions until 9p but will not be able to transactions
already scheduled after 5p. This should be okay since we can just play it conservatively with any
clients having nsf issues to ensure we have the lowest amount of returned payments as possible.
>
> Thanks for sorting out the late fees as well. We continue to prosper in deal flow and look to
increase volume again soon. Especially with the new Fast Advance account we set up.
>
> Thanks for confirming and I hope you enjoy the time spent with your new son.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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>
>
> Joe Cole
>
> From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
> Sent: Friday, June 2, 2017 1:23 PM
> To: Joe Cole <joecole@parfunding.com>
> Cc: Vinny Lipari <vinny@actumprocessing.com>
> Subject: Re: Late File
> Importance: High
>
> Hi Joe,
>
> I am still not technically back to the office, but peeled away this morning for a little catch up. My
son was born on 5/27, so it’s been diapers and naps the past week. :-)
>
> I spoke with my team and I guess this is the actual case. It has to do with how recurring is coded in
our system. Your cutoff is 9pm for submitting new transactions, but anything that is already
scheduled for recurring will get pushed out in the earlier cutoff time. It’s a code deal that is way over
my head, but apparently a very large rewrite if we wanted to change it.
>
> If you were sending daily files and managing the recurring on your end, then the 9pm cutoff would
work for you. In this case, our system is managing the recurring which places this limitation on how
late you can revoke or edit transactions.
>
> I’ll have our crew remove the late file fees on all of your accounts, but we will keep the late cutoff
and Sundays active should you want to put initial deals in up until 9pm and have the origination take
place the next available business day.
>
> I’ll have to own this one my friend. Hope it doesn’t cause you any heartache.
>
> Have a great weekend!
>
> Best,
> Vinny
>
> Actum Processing
> www.actumprocessing.com
> Vinny Lipari, MBA
> President
> Office: 602.912.5707
> Mobile: 480.677.0555
> Email: vinny@actumprocessing.com
>
>
>
>
>
>
>
>
>
>> On May 31, 2017, at 12:03 PM, Joe Cole <joecole@parfunding.com> wrote:
>>
>> Hi Vinny,
>>
>> When you get a chance, can you please confirm the information we received from Ellen earlier.
>>
>> She’s saying the cutoff is still 4p to make changes on payments we want to remove from
tomorrow’s batch?
>>
>> I thought we’re good to make changes until 9p.
>>
>> Please see below.
>>
>>
>> Joe Cole

EM with Joe about cutoff deal
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 6/2/2017
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

6/2/2017
6/2/2017 12:23 PM
Vinny Lipari
VinnyL
Hi Joe,
I am still not technically back to the office, but peeled away this morning for a little catch up. My son
was born on 5/27, so it’s been diapers and naps the past week. :-)
I spoke with my team and I guess this is the actual case. It has to do with how recurring is coded in
our system. Your cutoff is 9pm for submitting new transactions, but anything that is already
scheduled for recurring will get pushed out in the earlier cutoff time. It’s a code deal that is way over
my head, but apparently a very large rewrite if we wanted to change it.
If you were sending daily files and managing the recurring on your end, then the 9pm cutoff would
work for you. In this case, our system is managing the recurring which places this limitation on how
late you can revoke or edit transactions.
I had my crew remove the late file fees on all of your accounts, but we will keep the late cutoff and
Sundays active should you want to put initial deals in up until 9pm and have the origination take
place the next available business day.
I’ll have to own this one my friend. Hope it doesn’t cause you any heartache.
Have a great weekend!
Best,
Vinny
Actum Processing
www.actumprocessing.com
Vinny Lipari, MBA
President
Office: 602.912.5707
Mobile: 480.677.0555
Email: vinny@actumprocessing.com

On May 31, 2017, at 12:03 PM, Joe Cole <joecole@parfunding.com> wrote:
Hi Vinny,
When you get a chance, can you please confirm the information we received from Ellen earlier.
She’s saying the cutoff is still 4p to make changes on payments we want to remove from tomorrow’s
batch?
I thought we’re good to make changes until 9p.
Please see below.
Joe Cole

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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From: Ellen Connaway [mailto:ellen@actumprocessing.com]
Sent: Wednesday, May 31, 2017 2:30 PM
To: Aida <aida@parfunding.com>; 'Aubree' <aubree@actumprocessing.com>
Cc: 'Joe Mack' <joemack888@aol.com>
Subject: Re: FW: Late File
Hi Aida,
Yes, 9pm is the cut-off time to submit transactions. ACH is done is batches which means that
transactions entered before 4pm CT will be sent to the bank with the afternoon batch. Transactions
entered after 4pm CT will be sent with the late night batch.
All recurring transactions must be revoked before 4pm CT because the recur engine runs at 3am to
create a debit entry to go out with the afternoon batch. Any transaction entered after 4pm CT can be
revoked up until 9pm CT.
Let us know if you have any questions.
Thanks!
Ellen Connaway
Merchant Support
ellen@actumprocessing.com
On 5/31/2017 1:18 PM, Aida wrote:
Hi Ellen/Aubree,
We have signed up for late filing on CBSG/FAF.
Please see below for the email confirmation from Aubree.
I believe 9pm is the cut off time for our transactions.
Thanks.
Aida Lau
Accounting
<image001.jpg>
141 N 2nd St
Philadelphia, PA 19106
Office: 215.922.2636 x444
Office: 215.268.3594
Fax: 888.803.4886

From: Joe Cole [mailto:joecole@parfunding.com]
Sent: Monday, May 1, 2017 2:24 PM
To: 'Aubree' <aubree@actumprocessing.com>; 'vincent lipari' <vinny.lipari@actumprocessing.com>
Cc: 'Lisa Janacek' <lisa@actumprocessing.com>; 'Ellen Connaway' <ellen@actumprocessing.com>;
'Aida' <aida@parfunding.com>
Subject: RE: Late File
Ok, thanks Aubree.
We’ll process accordingly going forward.
Joe Cole
From: Aubree [mailto:aubree@actumprocessing.com]
Sent: Monday, May 1, 2017 2:22 PM
To: Joe Cole <joecole@parfunding.com>; 'vincent lipari' <vinny.lipari@actumprocessing.com>
Cc: 'Lisa Janacek' <lisa@actumprocessing.com>; 'Ellen Connaway' <ellen@actumprocessing.com>
Subject: Re: Late File
Hello Joe,
Thank you! We have updated these accounts for you.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Best,
Aubree
On 4/28/2017 4:59 PM, Joe Cole wrote:
Hi Aubree,
Please see attached. We only need it for FAF / CBSG.
Let me know if you need anything else, thanks.
Joe Cole
From: Aubree [mailto:aubree@actumprocessing.com]
Sent: Friday, April 28, 2017 2:11 PM
To: vincent lipari <vinny.lipari@actumprocessing.com>; Joe Cole <joecole@parfunding.com>
Cc: Lisa Janacek <lisa@actumprocessing.com>; Ellen Connaway <ellen@actumprocessing.com>
Subject: Late File
Hello Joe,
Please see the attached revised Exhibit B's outlining the addition of Late File / Sunday processing
for: Broadway Advance LLC, Fast Advance Funding, and Complete Business Solutions. Once you
have reviewed, please return to me with authorized signatures and we will have our systems
updated.
Should you have any questions, please do not hesitate to ask.
Thank you,
Aubree

Credits/Same Day Credits added--Funding Instructions sent
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 5/9/2017
Due Date 5/9/2017
Last Modified Date/Time 5/9/2017 10:21 AM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments

EM about credits - sent to Aubree / Lisa
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 5/8/2017
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

5/8/2017
5/8/2017 12:50 PM
Vinny Lipari
VinnyL
Hi Aubree,
Hope you had a great weekend.
Joe would like to add ACH Credits and Same Day ACH Credits to his accounts. Can you please work
with him on getting this set up? He is aware of the Ledger Reserve and we have agreed to the
following pricing.
ACH Credit $0.65
Same Day Credit $0.65
He has some limits in mind, but I’ll let you all hash that out. Circle back if you need anything from

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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me.
Thank you!
Vinny

Another email - price pitched
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 5/5/2017
Due Date 5/5/2017
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

5/5/2017 6:25 PM
Vinny Lipari
VinnyL
Can you swing $0.85 per? Probably saves you a ton and makes me a little.. :-) You can also leverage
us for Same Day ACH Credits at the same price point.
If you start to get into paying out syndicates daily or the volume starts to really grow, we can revisit
the cost and get the price dropped. You know how we work in that regard.
Also - All credits have to be pre-funded as well. We set you up with someone that manages this and
your pre-funds go into a ledger based virtual account. You can only send out up to whatever you
have in the ledger.
Let me know if you wan to jump on a call to discuss. If not, I can get this added to your account(s)
Monday.
Have a great weekend as well!
Vinny
Actum Processing
www.actumprocessing.com
Vinny Lipari, MBA
President
Office: 602.912.5707
Mobile: 480.677.0555
Email: vinny@actumprocessing.com

On May 5, 2017, at 3:30 PM, Joe Cole <joecole@parfunding.com> wrote:
Thanks Vinny,
We’re looking to do about 50 ACH Credits per month to start and it would be mainly used for
syndications and paying ISOs.
I’d estimate about $300,000.00 in monthly volume with $30,000.00 as the largest single transaction
amount. Though this may increase in volume sooner than later.
Let me know if you need anything else.
I appreciate the quick response, have a great weekend!
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Sent: Friday, May 5, 2017 6:10 PM
To: Joe Cole <joecole@parfunding.com>
Subject: Re: Late File
I’ll take care of you. Answer these for me and I’ll fire back some pricing:
Number of monthly ACH Credits (#)
Dollar amount of monthly ACH Credits ($)
High dollar amount of a single ACH Credit ($)
Are you using credits to pay agents / iso’s, syndicates, fund loans, etc?
Thanks!
Vinny

EM with Joe about credits - see below
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

5/5/2017
5/5/2017
5/5/2017 5:10 PM
Vinny Lipari
VinnyL
I’ll take care of you. Answer these for me and I’ll fire back some pricing:
Number of monthly ACH Credits (#)
Dollar amount of monthly ACH Credits ($)
High dollar amount of a single ACH Credit ($)
Are you using credits to pay agents / iso’s, syndicates, fund loans, etc?
Thanks!
Vinny
Actum Processing
www.actumprocessing.com
Vinny Lipari, MBA
President
Office: 602.912.5707
Mobile: 480.677.0555
Email: vinny@actumprocessing.com

On May 5, 2017, at 9:30 AM, Joe Cole <joecole@parfunding.com> wrote:
Hi Vinny,
Can you give me a ballpark on what it would cost to get ACH credits set up with you guys? We’re
getting killed with some of our bank fees for transfers.
I believe it was part of the last pricing sheet you gave me but can’t locate it.
Please confirm when you get a chance pal, thank you.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Sent: Thursday, April 27, 2017 7:30 PM
To: Joe Cole <joecole@parfunding.com>
Cc: Aubree <aubree@actumprocessing.com>; Lisa Janacek <lisa@actumprocessing.com>; Ellen
Connaway <ellen@actumprocessing.com>
Subject: Re: Late File
Importance: High

Added Late/Sunday File
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 5/1/2017
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

5/1/2017
5/1/2017 1:44 PM
Jared Apilado
Jared

EM from Aida - Vinny & Ellen did walk through
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

4/27/2017
4/27/2017
4/27/2017 12:28 PM
Vinny Lipari

Last Modified By Alias VinnyL
Good afternoon Vinny,
This is Aida from Par Funding/Fast Advance Funding.
I would like to know if we can set up a training session mainly on setting up ACH payments and daily
reporting.
I’m currently experiencing trouble pulling initial payments as I was instructed to and I’m very
confused with the reporting that we have at the end of the day.
We already have issues with the weekly clients on Fast Advance Funding and the ACH payments did
not get processed at all.
Comments

I would like to have the training to address the issues as soon as possible if you can.
Please let me know when is the best time for you.
Thank you.
Aida Lau
Accounting
logo
141 N 2nd St
Philadelphia, PA 19106
Office: 215.922.2636 x444
Office: 215.268.3594
Fax: 888.803.4886

Schedule E Reveived
Name
Status Completed
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To

2/8/2017
2/8/2017
2/8/2017 2:00 PM
Jared Apilado

Last Modified By Alias Jared
Comments

FUP on Joe Cole's new account for Fast Advance Capital
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 1/19/2017
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

2/7/2017
2/9/2017 6:02 PM
Vinny Lipari
VinnyL

requested Sched E to add Aida to account
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

2/6/2017
2/6/2017
2/6/2017 8:17 AM
Lisa Janacek
Lisa
Good morning, Aida and Joe.
We do not currently have Aida on-file as an authorized contact for Par Funding and need to update
our records accordingly. Please complete the attached Schedule E, have Lisa M. sign, and return to
Aubree w/Actum.

Comments

Also, we would ask that when you are submitting a request for assistance from the Actum team,
kindly indicate the Parent ID relative to the request (A20150035, etc.).
Thank you and have a great day,
Lisa

EM from Joe - he has another account
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 1/19/2017
Due Date 1/19/2017
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

1/19/2017 11:18 AM
Vinny Lipari
VinnyL
Good morning Vinny,

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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I wanted to follow up to see if we can open another account with you guys to process ACH payments
through another company we own, called Fast Advance Funding. This is the same business as Par
Funding which currently processes about $8,000.00 in volume per day.
Let me know if this is something we can get started today. Thanks.
Joe Cole
logo
141 N 2nd St
Philadelphia, PA 19106
Office 1: 215.613.4126
Office 2: 215.922.2636 x106
Cell: 949.232.2463

advise Joe, payout coming via SDC
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/18/2017
Due Date 1/18/2017
Last Modified Date/Time 1/18/2017 10:07 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Hi, Joe.
Wanted to give you a heads-up that there was an issue with payout generator last night. Charles is
working on a Same Day ACH Credit to you now to get the funds delivered to you this afternoon.
Comments

Please let us know if you have any questions.
Best,
Lisa

payout trace reports to joe
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

12/1/2016
12/1/2016
12/1/2016 8:54 AM
Lisa Janacek
Lisa
Good morning, Joe.
I've attached 2 additional Trace Reports for your reference - 11/29/2016 and 11/18/2016 (the previous
Friday).

Even though banks are closed on Sundays, the Federal Reserve system starts up Sunday night. Your
bank should be able to get this same report plus their local report to show when they received the
Comments request from the Federal Reserve to credit your account and when the bank actually transferred the
funds to your account. Perhaps that will provide insight on the delay directly following the holiday.
Let me know if there is anything else I can do to assist.
Very best,
Lisa
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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EM chan with Joe and Lisa about payouts - my reply to Joe to take his temp on moving volume away.
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 11/28/2016
Due Date 11/28/2016
Last Modified Date/Time 11/28/2016 4:02 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Hi Joe,
Thanks for keeping me looped in. I double checked on this one with Lisa and all payouts went out as
scheduled. Not sure why deposits from other providers show up before Actum’s, but you have me
curious. Do you need me to have my crew produce a trace number that you can bring to your bank to
confirm the credit was received?
It’s odd that this is happening. You did say it happens whenever there is a bank holiday, correct? Let
Comments me know if you need me to get you the trace number.
Also, I certainly don’t want to see you move your volume elsewhere after a how long we’ve been
working together. Please confirm you feel the same and lets jump on a call if needed.
Hope you had a wonderful Thanksgiving Holiday!
Best,
Vinny

bank account issues/returns resolved
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 8/15/2016
Due Date 8/15/2016
Last Modified Date/Time 8/15/2016 1:00 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Joe - will act as a reference for me - Greenbox
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias
Comments

8/15/2016
8/15/2016
8/15/2016 11:48 AM
Vinny Lipari
VinnyL

FUP with Joe and see if volume is pumping
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Create Date 7/21/2016
Due Date 8/11/2016
Last Modified Date/Time 8/11/2016 5:28 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments

payout & fee returned-see notes for handling
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 8/11/2016
Due Date
Last Modified Date/Time
Assigned To
Last Modified By Alias

8/11/2016
8/11/2016 1:15 PM
Lisa Janacek
Lisa
Joe,
We've just received the following Returns:
-$35.00 debit (Account Maintenance Fee for changing the bank account on-file)
+$19,558.52 (payout sent out Monday 8/8)
We anticipate that the payout sent out Tuesday will also be Returned, $21,794.03.

The Return Reason is "Invalid Account". Three of our team members have verified the account
number and routing number entered in the system match the voided check & Exhibit A-1 you
Comments
provided for account *****4126.
We are resubmitting the Returned debit and credit to your Bancorp account *****6442. When the
payout sent out on Tuesday is Returned, we will also resend it out to ****6442. Today's payout is
going to *****6442.
So that we can get the new account number w/Republic Bank setup correctly for your funding going
forward, please request a bank letter that specifically outlines ACH instructions for credits and
debits.
Thank you, Joe! If you have any questions or additional concerns, please give me a call.

new voided ck rcvd, sent A-1 to Joe so we can update payout info
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 8/1/2016
Due Date 8/1/2016
Last Modified Date/Time 8/1/2016 10:48 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

EM confirming good to go with Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/25/2016
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Due Date 7/25/2016
Last Modified Date/Time 7/25/2016 10:48 AM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Hi Joe,
I received confirmation that you are good to go as of Friday.
Let me know when things get rolling.
Have a good start to your week!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 23, 2016, at 7:10 AM, Joe Cole <joecole@parfunding.com> wrote:
Ok, thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Friday, July 22, 2016 6:28 PM
To: joecole@parfunding.com
Subject: Re: Signed Pricing Agreement
Hi Joe,
Sorry for the delay. I’ve been running around most of the day. Our Austin office is closed, but I’m
pretty certain the change was made earlier today.
I’ll shoot you an email confirming all is good.
Have a nice weekend!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 22, 2016, at 2:33 PM, Joe Cole <joecole@parfunding.com> wrote:
Hi Vinny,
We you guys all good on your end with the changes to our account?
I wasn’t sure if we could start increasing our volume yet or if were waiting on final approval.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Please confirm, thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Thursday, July 21, 2016 2:30 PM
To: joecole@parfunding.com
Subject: Re: Signed Pricing Agreement
Got it! Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 21, 2016, at 11:15 AM, Joe Cole <joecole@parfunding.com> wrote:
Vinny,
Please see the signed doc attached.
Joe Cole
<image003.jpg>
141 N 2nd St
Philadelphia, PA 19106
Office 1: 215.613.4126
Office 2: 215.922.2636 x106
Cell: 949.232.2463
<Actum Revised Pricing 072116.pdf>

have Ellen ck Limits & update tiered pricing per revised Exh B (note that volume will be ramping up)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/22/2016
Due Date 7/22/2016
Last Modified Date/Time 7/22/2016 10:13 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

have Charles change to Fixed Reserve (sweep $12,708 to hold)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/22/2016
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Due Date 7/22/2016
Last Modified Date/Time 7/22/2016 10:12 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Hi, Charles.

Comments

We are changing A20150035 to a Fixed Reserve and it's been agreed that $12,708 will be moved over.
Would you please do that and confirm?
Thank you!
Lisa

FUP on updated Exhibit and Submit Routing Sheet with changes
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/21/2016
Due Date 7/21/2016
Last Modified Date/Time 7/21/2016 6:27 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments

EM sent to Lisa and Austin crew - updated routing sheet and signed exhibit
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/21/2016
Due Date 7/21/2016
Last Modified Date/Time 7/21/2016 6:26 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Hi Lisa,
The executed Exhibit B was attached to the previous email. My primary question was whether or not
you needed me to complete the updated Combined Routing Sheet. I went ahead and knocked that
deal out for you! :-) Thanks for sending over the original.
Attached is the Updated Routing Sheet and executed Exhibit B.
Please confirm when all is completed and I will notify Joe / Par Funding.
Have a wonderful night!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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On Jul 21, 2016, at 1:07 PM, Lisa Janacek <lisa@actumprocessing.com> wrote:
Hi, Vinny. Thanks for thinking of this ;)
I have attached the Word version of the mostly recently signed Exhibit B (revision date 3/17/15), as
well as the original/only Routing Sheet we have on-file.
To confirm, we have not yet changed this account over to Fixed Reserve; will do that upon receipt of
signed revised Exh. B you're working on now.
Cheers!
Lisa
On Thu, Jul 21, 2016 at 1:36 PM, vincent lipari <vinny.lipari@actumprocessing.com> wrote:
Hi Lisa,
Attached is the executed Exhibit B for the above merchant. This one was boarded so long ago that
it’s possible changes have been made to their account that could be different on the Routing Sheet I
have on file. I do not want to cause any confusion like I did with Last Chance. :-)
Can you please do one of the following:
1 - Create the updated Routing Sheet on your end to reflect the changes on the Exhibit
2 - Send me the most recent Routing Sheet you have and I will copy that information on the
Combined Routing Sheet and add the new information from the Exhibit.
Either is fine by me. Let me know your preference.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 19, 2016, at 11:37 AM, Lisa Janacek <lisa@actumprocessing.com> wrote:
Hi, Vinny.
I'm happy to report that we are good to go with the account revisions you've proposed for
A20150035. Please reassert to Joe that his transactions submitted to Actum must hit only corporate
accounts. We'll continue to monitor, of course, but appreciate you mentioning it.
We'll look for the signed revised Exhibit B to update accordingly and if there is anything else we can
assist with, please let me know.
Best!
Lisa
On Mon, Jul 18, 2016 at 11:55 PM, vincent lipari <vinny.lipari@actumprocessing.com> wrote:
Hi Lisa,
I received supporting information from the Joe Cole regarding Complete Business Solutions (dba,
Par Funding). They are processing upwards of $4.5 million a month with their other provider. They
like our system functionality better and I feel confident we could obtain the majority of their volume.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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I would like their account to be reviewed in consideration of making changes to their pricing, limits
and reserve requirements.
Attached are the following:
2 Years Financials
6 months ACH processing statement (returns & statement of fees included)
Less than 4% overall
Less than .10% CB
Updated Exhibit B - suggested changes below
1% rolling reserve over 30 days (review again when volume reaches $2,000,000 (m) and potentially
remove reserve)
Merchant has no reserve requirement with current ACH provider
Tiered heavily reduced
Return fee reduced
CB fee reduces
Limit Increases
Daily Dollar - $275,000
Daily Number - 350
Monthly Dollar - $4,000,000
Monthly Number - 20,000
Please review with the team and let me know your thoughts. If approved, I will communicate with Joe
and see if we can get his volume moved over to Actum.
Depending upon how the call goes, I may come up on the pricing side. Any changes that are made to
his Exhibit B will be noted and submitted to UW along with an updated Routing Sheet.
Let me know if you have any questions or would like to chat more about this over the phone.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message

-Actum Processing
www.actumprocessing.com
Facebook Twitter Linkedin Instagram
Lisa Janacek,
Business Relationship Manager
P: 512-402-0082 ext.1134
C: 512-913-8229
F: 512-597-0258
E: lisa@actumprocessing.com
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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7004 Bee Cave Road, Bldg. 3, Suite 312
Austin, TX 78746

-Actum Processing
www.actumprocessing.com
Facebook Twitter Linkedin Instagram
Lisa Janacek,
Business Relationship Manager
P: 512-402-0082 ext.1134
C: 512-913-8229
F: 512-597-0258
E: lisa@actumprocessing.com
7004 Bee Cave Road, Bldg. 3, Suite 312
Austin, TX 78746
<CBSG Inc dba Par Funding_A20150035 - Actum Final Exhibit B.docx><CBSG dba Par
FundingActum Processing Merchant Routing Sheet.pdf>

EM sent to Joe with proposal and docs
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/19/2016
Due Date 7/19/2016
Last Modified Date/Time 7/19/2016 8:48 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Hi Joe,
I hope this message finds you well. Thank you for sending over all of the supporting documentation.
It made our decisions much easier to make.
I was able to get you approved at the following:
Significantly Reduced Tiered Pricing
Significantly Reduced Return Fee
Reduced Chargeback Fee
No Additional Reserve Hold
Increased Limits ($275K daily / $4MM)
The other vendors pricing is honestly tough to beat unless we are seeing 5,000 transactions per
month coming our way. If that is the case then you will see $1,800 - $2,200 in annual savings.
We currently have $12,708.00 in reserve. If you decide to move forward as outlined, then we will
remove the rolling reserve and move the $12K into a hard reserve account. You will receive all future
payouts without any reserve adjustments.
Basically my friend… I got you everything on your wish list and more.
Attached is the updated Final Exhibit B that will require Lisa’s signature. I included a spreadsheet
that shows Actum’s true cost of processing based on the number of transactions you send and how
your return rates looks. You can change all the numbers in Green and it will adjust your true cost
with Actum.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Side note; If you know of any other B2B Lenders that you think would be a good fit for Actum, please
send them my way.
I appreciate your business and look forward to growing our partnership.
Have a great evening!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 19, 2016, at 10:02 AM, Joe Cole <joecole@parfunding.com> wrote:
CBSG Inc dba Par Funding_A20150035 - Final Exhibit B_7.19.16.pdf
Thanks for the follow up Vinny
I think these fees would work well us, though I don’t know if we would immediately move the
majority of our volume over. We were thinking about moving over $50,000.00 a day to start and ramp
up another $50,000.00 after 30 days assuming payment processing went well.
If everything goes well it’s foreseeable that we could move the majority over. So we’d star by doing
$1M in volume the first month and $2M in the second.
This is under the assumption that we’d be able to do a fixed reserve amount and we’d receive the
entirety of our ACH batches less the returns.
Please let me know how we should move forward.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Tuesday, July 19, 2016 1:22 AM
To: joecole@parfunding.com
Cc: Vinny Lipari <vinny@actumprocessing.com>
Subject: Re: Docs Requested
Importance: High
If I come back with what’s listed below would you be willing to move the majority of your volume
over to Actum?
Annual cost savings of $3,000 - $4,000
1% rolling reserve over 30 days or perhaps eliminate the reserve completely
Approved daily limit of $275K and monthly limit of $4M
Let me know your thoughts.
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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On Jul 18, 2016, at 1:37 PM, Joe Cole <joecole@parfunding.com> wrote:
Please see the attached fee sheet and billing statement for June.
We were debited about $2,300.00 for all our activity last month.
Let me know if you need anything else, thanks.
Joe Cole
From: Vinny Lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Saturday, July 16, 2016 11:11 AM
To: joecole@parfunding.com
Subject: Re: Docs Requested
No worries. For now just tell me what you pay for the following fees with the other vendor. I'll come
up with something for you early next week.
Per transaction
Per return
Per R08
Per chargeback.
Have a great weekend!
Thank you!
Sent from my iPhone
On Jul 16, 2016, at 7:59 AM, Joe Cole <joecole@parfunding.com> wrote:
Sorry, yesterday got tied up in meetings. They don’t really provide a fee schedule statement for us,
maybe I can run a payment summary from quickbooks? It’s like $2,000.00 - $2,500.00 usually.
I may have a fee schedule from the original application but it may have changed with our increased
volume.
Let me know if that works. Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Friday, July 15, 2016 7:39 PM
To: joecole@parfunding.com
Subject: Re: Docs Requested
Any luck on the statement of fees?
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 14, 2016, at 1:17 PM, Joe Cole <joecole@parfunding.com> wrote:
Vinny,
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Please see the attached financials and ACH processing statements from January through June this
year.
I have to make the correction, while we’re on the phone I saw we’re using ACH Works instead of
Intercept. While we do have an account with ACH Works through our subsidiary Fast Advance
Funding, the $4M in monthly volume is actually being run through a company called Intercept EFT.
Sorry for the confusion. I can provide the ACH Works statements as well but they are for a separate
legal entity we manage and for a lower dollar amount volume than stated.
Let me know if you need anything else.
Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Tuesday, July 12, 2016 3:49 PM
To: Joe Cole <joecole@parfunding.com>
Subject: Docs Requested
Hi Joe,
Good to reconnect today. I think it’s awesome that you guys are growing and would like to work
towards becoming your primary ACH partner.
Please send me two months most recent ACH processing statements from ACH Works. Also, please
send 2015 Financials and Interim 2016.
Once received, I will get them over to Risk for review and come back with a tightened proposal,
reserve adjustment, and volume increases.
Sound good?
Side note: Ellen will reach out to you about the Automated Return Processing via SFTP.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
<CBSG Intercept ACH Batch Summary 0616.pdf><CBSG Intercept ACH Returns Summary 0616.pdf>
<CBSG Profit Loss 2015.pdf><CBSG Balance Sheet 0630.pdf><CBSG Profit Loss 0630.pdf>
<CBSG Intercept Fees.pdf><CBSG Intercept Billing Detail 0616.pdf>

reply to Vinny on account revision request
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/19/2016
Due Date 7/19/2016
Last Modified Date/Time 7/19/2016 1:37 PM
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Assigned To Lisa Janacek
Last Modified By Alias Lisa
Hi, Vinny.
I'm happy to report that we are good to go with the account revisions you've proposed for
A20150035. Please reassert to Joe that his transactions submitted to Actum must hit only corporate
accounts. We'll continue to monitor, of course, but appreciate you mentioning it.
We'll look for the signed revised Exhibit B to update accordingly and if there is anything else we can
assist with, please let me know.
Best!
Lisa
******************
Hi Lisa,
I received supporting information from the Joe Cole regarding Complete Business Solutions (dba,
Par Funding). They are processing upwards of $4.5 million a month with their other provider. They
like our system functionality better and I feel confident we could obtain the majority of their volume.
I would like their account to be reviewed in consideration of making changes to their pricing, limits
and reserve requirements.
Attached are the following:
2 Years Financials
Comments 6 months ACH processing statement (returns & statement of fees included)
Less than 4% overall
Less than .10% CB
Updated Exhibit B - suggested changes below
1% rolling reserve over 30 days (review again when volume reaches $2,000,000 (m) and potentially
remove reserve)
Merchant has no reserve requirement with current ACH provider
Tiered heavily reduced
Return fee reduced
CB fee reduces
Limit Increases
Daily Dollar - $275,000
Daily Number - 350
Monthly Dollar - $4,000,000
Monthly Number - 20,000
Please review with the team and let me know your thoughts. If approved, I will communicate with Joe
and see if we can get his volume moved over to Actum.
Depending upon how the call goes, I may come up on the pricing side. Any changes that are made to
his Exhibit B will be noted and submitted to UW along with an updated Routing Sheet.
Let me know if you have any questions or would like to chat more about this over the phone.
Thank you!

Em chain about current fees
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/18/2016
Due Date 7/18/2016
Last Modified Date/Time 7/18/2016 10:06 AM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Ok, I’ll call our rep on Monday and let you know. I couldn’t find it from our online client portal.
Thanks.

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Joe Cole
From: Vinny Lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Saturday, July 16, 2016 11:11 AM
To: joecole@parfunding.com
Subject: Re: Docs Requested
No worries. For now just tell me what you pay for the following fees with the other vendor. I'll come
up with something for you early next week.
Per transaction
Per return
Per R08
Per chargeback.
Have a great weekend!
Thank you!
Sent from my iPhone
On Jul 16, 2016, at 7:59 AM, Joe Cole <joecole@parfunding.com> wrote:
Sorry, yesterday got tied up in meetings. They don’t really provide a fee schedule statement for us,
maybe I can run a payment summary from quickbooks? It’s like $2,000.00 - $2,500.00 usually.
I may have a fee schedule from the original application but it may have changed with our increased
volume.
Let me know if that works. Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Friday, July 15, 2016 7:39 PM
To: joecole@parfunding.com
Subject: Re: Docs Requested
Any luck on the statement of fees?
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
On Jul 14, 2016, at 1:17 PM, Joe Cole <joecole@parfunding.com> wrote:
Vinny,
Please see the attached financials and ACH processing statements from January through June this
year.
I have to make the correction, while we’re on the phone I saw we’re using ACH Works instead of
Intercept. While we do have an account with ACH Works through our subsidiary Fast Advance
Funding, the $4M in monthly volume is actually being run through a company called Intercept EFT.
Sorry for the confusion. I can provide the ACH Works statements as well but they are for a separate
legal entity we manage and for a lower dollar amount volume than stated.
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Let me know if you need anything else.
Thanks.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Tuesday, July 12, 2016 3:49 PM
To: Joe Cole <joecole@parfunding.com>
Subject: Docs Requested
Hi Joe,
Good to reconnect today. I think it’s awesome that you guys are growing and would like to work
towards becoming your primary ACH partner.
Please send me two months most recent ACH processing statements from ACH Works. Also, please
send 2015 Financials and Interim 2016.
Once received, I will get them over to Risk for review and come back with a tightened proposal,
reserve adjustment, and volume increases.
Sound good?
Side note: Ellen will reach out to you about the Automated Return Processing via SFTP.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message
<CBSG Intercept ACH Batch Summary 0616.pdf><CBSG Intercept ACH Returns Summary 0616.pdf>
<CBSG Profit Loss 2015.pdf><CBSG Balance Sheet 0630.pdf><CBSG Profit Loss 0630.pdf>

FTP set up, sent creds, will get trans/return file
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/13/2016
Due Date 7/13/2016
Last Modified Date/Time 7/13/2016 11:36 AM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

response from Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/12/2016
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Due Date 7/12/2016
Last Modified Date/Time 7/12/2016 6:37 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Thanks Vinny,
I’ll work on getting these items over to you shortly.
I just sent Ellen my IP address to get set up on the FTP program.
Follow up with you soon.
Joe Cole
From: vincent lipari [mailto:vinny.lipari@actumprocessing.com]
Sent: Tuesday, July 12, 2016 3:49 PM
To: Joe Cole <joecole@parfunding.com>
Subject: Docs Requested
Hi Joe,
Good to reconnect today. I think it’s awesome that you guys are growing and would like to work
towards becoming your primary ACH partner.

Comments

Please send me two months most recent ACH processing statements from ACH Works. Also, please
send 2015 Financials and Interim 2016.
Once received, I will get them over to Risk for review and come back with a tightened proposal,
reserve adjustment, and volume increases.
Sound good?
Side note: Ellen will reach out to you about the Automated Return Processing via SFTP.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing
Office: 602.912.5707 / Mobile: 480.677.0555
Email: vinny.lipari@actumprocessing.com
Website: www.actumprocessing.com
CONFIDENTIALITY NOTICE: This email message, including any attachments, is for the sole use of
the intended recipient(s) and may contain confidential and privileged information. Any unauthorized
review, use, disclosure or distribution is prohibited. If you are not the intended recipient, please
contact the sender by reply email and destroy all copies of the original message

Emailed Joe about FTP setup
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/12/2016
Due Date 7/12/2016
Last Modified Date/Time 7/12/2016 3:07 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

EM sent to Joe
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/12/2016
Due Date 7/12/2016
Last Modified Date/Time 7/12/2016 2:49 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Hi Joe,
Good to reconnect today. I think it’s awesome that you guys are growing and would like to work
towards becoming your primary ACH partner.
Please send me two months most recent ACH processing statements from ACH Works. Also, please
send 2015 Financials and Interim 2016.
Once received, I will get them over to Risk for review and come back with a tightened proposal,
reserve adjustment, and volume increases.
Comments
Sound good?
Side note: Ellen will reach out to you about the Automated Return Processing via SFTP.
Thank you!
Best,
Vinny Lipari, MBA
President
Actum Processing

Call with Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/12/2016
Due Date 7/12/2016
Last Modified Date/Time 7/12/2016 2:46 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
He has over $4M a month with ACH works. Cost is much lower, they have no reserve with them and
their system works better.
is willing to increase volume to $1M a month if we can accommodate some of their needs. He is also
Comments paying $15 per R08. Keep that in mind when coming up with fees.
Follow up with Lisa and Ellen on auto returns via SFTP.
Get 2 months ACH statements and 2 years financials before getting them set up at higher limits.

EM sent to Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 7/11/2016
Due Date 7/11/2016
Last Modified Date/Time 7/11/2016 6:02 PM
Assigned To Vinny Lipari
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Last Modified By Alias VinnyL
Hey Joe,
Hope the summer is treating you well.
Thought I’d touch base and revisit our previous discussions about ACH Credits and ramping up the
ACH Debit volume. The new bank is rolling strong and our portfolio of B2B lenders is continuing to
grow. I appreciate your business a great deal and would like to see if there are any ways for us to
expand our relationship.
Comments
I’m around this week if you want to catch up.
Hope to talk soon!
Best,
Vinny Lipari, MBA
President
Actum Processing

Vinny, ok to have Ellen remove Credit Limits? (emld 7/6)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/6/2016
Due Date 7/7/2016
Last Modified Date/Time 7/7/2016 9:45 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

cred limits removed-adjust exh b w/next revision
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/7/2016
Due Date 7/6/2016
Last Modified Date/Time 7/7/2016 9:45 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Req COA's for 2 customers - confirmed they are billing biz accounts.
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/30/2016
Due Date 6/30/2016
Last Modified Date/Time 7/5/2016 10:07 AM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Gerald Perkins - 16871865
Thomas Suess - 16888627
Comments
Can't see in logs if they are billing biz accounts
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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turn Monthly Fee back ON so it'll bill July
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/21/2016
Due Date 6/14/2016
Last Modified Date/Time 3/21/2016 2:32 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments PER CHARLES 3/21 WILL RESUME AUTOMATCALLY

call no message left for Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 5/11/2016
Due Date 5/11/2016
Last Modified Date/Time 5/11/2016 4:57 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments

Call with Joe about credits and missed file
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/24/2016
Due Date 3/24/2016
Last Modified Date/Time 3/24/2016 11:17 AM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
He wasn't as understanding this time. I gave him background on Bank of KU and BB&T. them not
Comments being equipped to handle TPS. He understood. Said to follow up in May after we've transitioned to
the new bank and see about adding credit again at $4.50 per

(merch waiting on Credits [fi file issues made him rethink])Fixed Reserve to be wired to Actum; Vinny sent revised
Exh B for merch sign/return
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/16/2016
Due Date 3/23/2016
Last Modified Date/Time 3/23/2016 3:50 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

turn OFF Monthly Fee for April, May 7 June
Name
Status Completed
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Related To Complete Business Solutions Group Inc.
Task
Create Date 3/21/2016
Due Date 3/21/2016
Last Modified Date/Time 3/21/2016 1:41 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Removed $25 monthly fee per LJ
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/21/2016
Due Date 3/21/2016
Last Modified Date/Time 3/21/2016 12:47 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

EM back from Joe about us missing files.
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/21/2016
Due Date 3/21/2016
Last Modified Date/Time 3/21/2016 12:18 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Vinnie,
I just had a long discussion with Lisa, unfortunately we have to put the ACH credit project on hold
until we get the issue with your bank resolved. We really can’t afford inconsistencies with our
payment schedules and having the batch rejected twice in the past two weeks is a major issue.
Please understand that we have a reputation to maintain with our clients and in collecting daily
payments per our agreements with them. We had to send out another set of apology emails this
Comments morning and run make up payments for Monday which is a big inconvenience for their cash flow.
The relationship we maintain with them is extremely important since that’s a major selling point in
retaining our business.
Hopefully you guys have your bank issues ironed out and we can go over potentially doing other
lines of business after we have more consistency down the road.
Joe Cole

LM and EM sent to Joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/17/2016
Due Date 3/17/2016
Last Modified Date/Time 3/17/2016 5:09 PM
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Hi Joe,
I just tried to call you..
We are in the process of moving away from one of our banks. The same bank that missed the file a
few weeks back. Unfortunately, they missed another file on March 10th. We were just informed by
them today. We will be placing those transactions into a declined status, just as we did when the last
bank error occurred. Let me know if this is good by you.
We apologize for the inconvenience. As a courtesy, we will be waiving your monthly fee for June Comments August (3 months x $25 = $75). This will be on both Broadway Advance and Par Funding.
Side note: Any news on the credits? I have my team doing development to automate this for you. I
am also able to come down to $4.50 per ACH credit, if you think it will help get it done.
Thank you.
Best,
Vinny Lipari, MBA
President
Actum Processing

Added credit capabilites
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/15/2016
Due Date 3/15/2016
Last Modified Date/Time 3/15/2016 4:44 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

Vinny to discuss (negotiate pricing if it comes to that) Credits request w/Joe
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/9/2016
Due Date 3/9/2016
Last Modified Date/Time 3/9/2016 1:21 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Joe requesting Credits - info to Pam, Dan, Vinny, Ellen for review
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/9/2016
Due Date 3/9/2016
Last Modified Date/Time 3/9/2016 11:52 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Comments Hi, Pam.
Complete Business Solutions Group (A20150035), one of Actum's highest volume accounts, is
requesting Credits. Info on this from Joe is outlined below.
Sidenote: CB Ratio reported 1/27/16 was 3.33%; this was due to 8 cb's by a single customer, which
we attempted to have dishonored for being late CCD returns. Dan knows about that; I just wanted to
point it out herein for reference. Other than those 8 cb's, the account has only had 2 others, both by
another single customer. Monthly volume on account:
Mar-15 $5,503.77 15
Apr-15 $49,282.96 115
May-15 $51,438.48 110
Jun-15 $74,350.06 154
Jul-15 $69,123.65 136
Aug-15 $43,213.56 106
Sep-15 $59,422.56 129
Oct-15 $58,393.56 129
Nov-15 $50,050.23 97
Dec-15 $83,467.14 137
Jan-16 $60,475.03 111
Feb-16 $64,216.18 131
I've attached the Exhibit B hereto. Current Reserve balance is $10K (rolling). Please let me know
what else you/the team need to evaluate this request. The account is currently boarded @ BB&T with
no indication it was presented to CkComm before....
Thanks much,
Lisa
*********************
---------- Forwarded message ---------From: Joe Cole <joecole@parfunding.com>
Date: Wed, Mar 9, 2016 at 10:43 AM
Subject: RE: ACH Credits
To: Lisa Janacek <lisa@actumprocessing.com>
Lisa,
This would be for CBSG. I have the following responses to the questions you listed:
- CBSG is providing participation with other MCA companies with its advances, making payments via
ACH credits
- These are commercial only transactions
- The maximum ACH would be $10,000.00
- The average ACH would be around $1,000.00
- At the beginning, we will process less than 5 credits daily
- This will be about 100 credits a month
- At the beginning, we’ll need about $5,000.00 daily and $200,000.00 monthly in ACH credits
processing
- The description can be the same as the ones for debits, showing that CBSG is the transferring
party for the transactions
We are not currently doing this with any other processors. We were looking as doing it via daily
wires but that will get expensive with the bank fees.
So let me know if that’s something Actum could add to our ACH services. Thanks.
Joe Cole
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Joe Cole Contact
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/8/2016
Due Date 3/8/2016
Last Modified Date/Time 3/21/2016 4:27 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Joe Cole
CFO
<image006.jpg>
Comments 39 Broadway Ste 930
New York, NY 10006
Office 1: 215.613.4126
Office 2: 215.922.2636 x106
Cell: 949.232.2463

Spoke with Joe about missed bank file - he said to delete or decline and he will manage it on their end. No double
billing please
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/8/2016
Due Date 3/8/2016
Last Modified Date/Time 3/8/2016 1:04 PM
Assigned To Vinny Lipari
Last Modified By Alias VinnyL
Comments Joe Cole - good with deleting files and they will manage on back end

Joe's reply re: unable to dishonor returns (all good)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/26/2016
Due Date 1/26/2016
Last Modified Date/Time 1/26/2016 2:47 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Ok, thanks for trying. They have been a very difficult client to deal with.
We are following up through our legal channels to recover the owed payments from this client.
Comments Things are looking good to ramp up business in the coming weeks.
I appreciate the follow up and hope things are going well on your end as well.
Joe Cole

advise Joe attempt to dishonor returns was unsuccessful
Name
Status Completed
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Related To Complete Business Solutions Group Inc.
Task
Create Date 1/26/2016
Due Date 1/26/2016
Last Modified Date/Time 1/26/2016 11:25 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Hi, Joe. How i the week treating you?
I wanted to let you know the attempt to dishonor the JB Interiors returns (on Order 16736596) was
not successful. You'll likely want to take it up with the customer directly at this point.
Comments It looks like volume is starting to ramp up again - I hope business is indeed going well and if there is
anything else I can work to assist you with, just give me a shout.
Very best,
Lisa

Charles submitted CCD CBs as dishonored Returns to FI (Order 16736596)...status?
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/21/2016
Due Date 1/25/2016
Last Modified Date/Time 1/25/2016 9:09 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Charles to have CCD CBs dishonored (Order 16736596)...status?
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/12/2016
Due Date 1/20/2016
Last Modified Date/Time 1/21/2016 10:35 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

advise Joe recommend including all cust info w/orders (currently submitting cust nm only)
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/12/2016
Due Date 1/12/2016
Last Modified Date/Time 1/12/2016 9:24 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments Good morning, Joe. Hope the week's treating you well.
While reviewing your transactions under A20150035, I noticed that your team is still entering only
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Customer Name & Account ABA/#. Would you please look into why address, ph# and email are not
being entered as well?
While we have the account setup without all of these additional fields being required, it is highly
recommended that you do include all data that you have for the customer.
Thanks much!
Lisa

Charles to have CCD CBs dishonored (Order 16736596)...status?
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 1/5/2016
Due Date 1/12/2016
Last Modified Date/Time 1/12/2016 9:18 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
1/12
Hi, Charles. Can I please get a status update on this?
Thank you,
Lisa
*****
Charles,
Comments Joe of A20150035 is questioning 7 CB's that are CCD and well beyond the 2-business day return
period. Dan said to send this to you and you'd look into having the Returns dishonored. The Returns
are on Order 16736596.
Please let me know what additional info you may need and if you could keep me updated on this, I'd
appreciate it. I've never worked on this type of issue so wanting to learn what I can.
Thanks much,
Lisa

email to Joe re: email issues & payout delay
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 7/21/2015
Due Date 7/21/2015
Last Modified Date/Time 7/21/2015 3:11 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments Good afternoon, Joe.
I wanted to let you know that I'm having email issues so this (actum.lisa@gmail.com) is my alternate
address (rather than lisa@actumprocessing.com). If you have tried to message me lately, please
know that the issue was just recently discovered but could have started on Thursday.
Secondly, I'm told by our accounting department that payouts did not go out but all will be caught up
tomorrow. If I receive any information you may find helpful as to why that happened, I will definitely
pass along to you.
Very best,
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Lisa

engage Merch Support re: PID vs SubID and managing future billings when NSF
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/30/2015
Due Date 6/30/2015
Last Modified Date/Time 6/30/2015 8:52 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Byron / Ellen,
I'm looking at the PreAuths & Returns for both Broadway Advance (A20140067) and Complete
Business Solutions Group (A20150035) - which are both "Joe Cole" accounts, and thinking two
things:
1. Seems they are submitting Initials and Recurs under their Parent ID sometimes and their SubID
other times.
Comments
2. When a debit is returned NSF, they don't seem to be managing this, as in adjusting the (daily)
billing cycle so the next day's debit won't also be returned NSF....
If you are not already working with these accounts on these issues, would you please reach out?
Thank you!
Lisa

Signed Exhibit B Back from sales
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/17/2015
Due Date 3/24/2015
Last Modified Date/Time 3/24/2015 1:58 PM
Assigned To Jared Apilado
Last Modified By Alias Jared
Comments

updated A-1 rcvd, wt updated, fee logges - print file save
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/20/2015
Due Date 3/23/2015
Last Modified Date/Time 3/23/2015 8:25 AM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

send brm intro
Name
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/17/2015
Due Date 3/19/2015
Last Modified Date/Time 3/19/2015 3:18 PM
Assigned To Lisa Janacek
Last Modified By Alias Lisa
Comments

Get signed Ex b and send credentials to merchant
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/17/2015
Due Date 3/18/2015
Last Modified Date/Time 3/17/2015 2:56 PM
Assigned To Callie Stuart
Last Modified By Alias Callie
Hi Lisa,
Congratulations, this account has been approved! I have attached the Final Exhibit B for your
execution. Please review, sign, and return as soon as you can and I will send over your log in
information so that you may begin processing. We look forward to working with you!
-Kind regards,
Comments
Callie Latuhoi
ACTUM PROCESSING
Office: (480)339-7142
Cell: (480)828-0331
Fax: (512)-597-0258
Email: Callie@ACTUMPROCESSING.com
Website: www.ACTUMPROCESSING.com

Welcome Letter
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/17/2015
Due Date 3/17/2015
Last Modified Date/Time 3/17/2015 2:56 PM
Assigned To Callie Stuart
Last Modified By Alias Callie
Comments Hi Lisa,
Welcome to Actum Processing!
We are pleased to have you as our newest partner. Please take a minute to review this email and
reply confirming you have received the message. Below you will find your account details and
introduction to Byron, your Actum Processing Merchant Support Contact. Feel free to contact him
should you have any technical questions. He can help guide you through our system and explain the
features of our Virtual Terminal. We value your business and look forward to many years of ongoing
success together!
User Credentials:
Go to - https://reports.actumprocessing.com
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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username: A20150035
password: changeme
SubID:
CBSC001 -CCD
Test Account:
Name Bob Yakuza
Address 893 Ginza, Austin TX 00893
Phone 893-555-0893
SSN 008-93-0893
DOB 12/07/1941
ABA 999999999
Acct 257168279
Actum Processing Merchant Support Contact:
- Byron@actumprocessing.com
Please let me know if you have any questions.
-Kind regards,
Callie Latuhoi
ACTUM PROCESSING
Office: (480)339-7142
Cell: (480)828-0331
Fax: (512)-597-0258
Email: Callie@ACTUMPROCESSING.com
Website: www.ACTUMPROCESSING.com

FUP with joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/12/2015
Due Date 3/13/2015
Last Modified Date/Time 3/12/2015 1:24 PM
Assigned To Callie Stuart
Last Modified By Alias Callie
Hi Joe,
I have just heard back from my underwriting department regarding this account. It looks like the
bank has requested some information.
Please provide the following:
Merchant Questionnaire (attached)
Copy of policies/procedures or list of prohibited business types you would not offer merchant cash
advances
Comments This is all they've requested so once we have these items, things should move pretty quickly. Please
let me know if you have any questions.
Kind regards,
Callie Latuhoi
ACTUM PROCESSING
Office: (480)339-7142
Cell: (480)828-0331
Fax: (512)-597-0258
Email: Callie@ACTUMPROCESSING.com
Website: www.ACTUMPROCESSING.com

https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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FUP with joe
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/4/2015
Due Date 3/6/2015
Last Modified Date/Time 3/4/2015 1:36 PM
Assigned To Callie Stuart
Last Modified By Alias Callie
Hi Joe,
My name is Callie, I am Vinny's assistant. I have just finished reviewing your application and will
need a few things.
Please provide the following:
Pg. 1 and 2 of app - Initials at the bottom of each page
Sample authorization form
Business contract between Par Funding and the borrower
Comments

Once I receive these items, I will be able to submit this to my underwriting department. Please let me
know if you have any questions.
-Kind regards,
Callie Latuhoi
ACTUM PROCESSING
Office: (480)339-7142
Cell: (480)828-0331
Fax: (512)-597-0258
Email: Callie@ACTUMPROCESSING.com
Website: www.ACTUMPROCESSING.com

Get Ex B from Vinny
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/4/2015
Due Date 3/5/2015
Last Modified Date/Time 3/10/2015 10:29 AM
Assigned To Callie Stuart
Last Modified By Alias Callie
Comments

Sent app to UW
Name
Status Completed
Related To Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Task
Create Date 3/4/2015
Due Date 3/4/2015
Last Modified Date/Time 3/4/2015 1:29 PM
Assigned To Callie Stuart
Last Modified By Alias Callie
Comments Hi Monica,
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I have attached a new application for the above merchant.
Please note the following:
In house agent: Vinny
Merchant cash advance
Waiting on Exhibit B
Waiting on legible terms and conditions for business contract
Please let me know if anything else is needed.
-Kind regards,
Callie Latuhoi
ACTUM PROCESSING
Office: (480)339-7142
Cell: (480)828-0331
Fax: (512)-597-0258
Email: Callie@ACTUMPROCESSING.com
Website: www.ACTUMPROCESSING.com

Email - reducing NSF's / adv FTP setup
Name Joe Cole
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 6/30/2015
Due Date
Last Modified Date/Time 6/30/2015 2:34 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments Thanks for the insight Ellen, we will do as advised and take a more conservative approach in regards
to the payments we process for our clients.

One of the biggest obstacles we have is the lag between when we process payments to when we see
if it has been returned, especially with the recent issue with the returns report.

It is our standard practice to immediately hold payments for clients with returns and only resume
when we confirm with the client that funds are sufficient to continue processing their payments. We
aim to have the fewest amount of returns possible.

I will check with our systems administrator in regards to the FTP functionality.

We appreciate the attention to this issue and value our working relationship with your company.
Please let me know if you notice any other potential issues down the road.

Joe Cole

From: Ellen Connaway [mailto:ellen@actumprocessing.com]
Sent: Tuesday, June 30, 2015 3:04 PM
To: Joe Cole (A20140067 Broadway Advance)
https://na47.salesforce.com/001G000001ml1tG/p?retURL=/001G000001ml1tG
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Cc: Lisa; <byron@actumprocessing.com>
Subject: Actum Account Overview

Hi Joe,
We were taking a look at both of your accounts, Complete Business Solutions Group (A20150035)
and Broadway Advance (A20140067), and noticed that the returns due to Insufficient Funds is rather
high.
For the month, Complete Business Solutions Group has a total of 14 NSF transactions and
Broadway Advance has a total of 21 NSF transactions.
Accounts that utilize the "daily billing cycle" tend to run into this sort of problem, but we have a
recommendation that might help you lower these type of returns.
As soon as you notice your customer's payment has been returned due to Insufficient Funds,
contact your customer and ask when they will have the funds available in their account. Since our
system automatically puts the account in "Deleted" status when a return occurs, you'll need to
change the account status to "Active" and change the next billing date to the date of when your
customer will have the funds in their account. This will also help avoid potential administrative
returns and chargebacks.
Also, we do have another way for you to retrieve the transaction history details of your accounts.
This is done via FTP and we can set this up one of two ways.
1) We will put the file on our server and you can retrieve them at will, in which case we will need to
know what IP(s) you will be connecting from.
2) We can upload the files directly to your sever each day in which case we would need the
hostname, username, and password for the FTP location you would like us to upload to.
If you are interested in the FTP reports, let us know which of the above methods you prefer and we'll
get to work setting it up for you.
As always, please feel free to let us know if you have any questions.
Have a great afternoon!
Thank you,

App fee $150.00, waiting on signed Ex. B
Name
Status Completed
Related To Complete Business Solutions Group Inc.
Task
Create Date 3/17/2015
Due Date
Last Modified Date/Time 3/17/2015 3:44 PM
Assigned To Ellen Connaway
Last Modified By Alias Ellen
Comments

Opportunities
Actum Processing Merchant-Complete Business Solutions Group Inc. dba Par Funding
Stage Closed Won
Amount
Close Date 3/31/2015
Probability (%) 100
Lead Source Employee Referral
Owner Full Name Lisa Janacek
Won
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Fiscal Period Q1-2015
Next Step
Type
Last Modified Date 1/25/2016
Description

Notes & Attachments
Not using negative db

Same Day Debits added 03/15/18

Type Note

Type Note

Owner Ellen Connaway

Owner Jared Apilado

Description

Description

Related To Complete Business Solutions Group Inc.

Related To Complete Business Solutions Group Inc.

Late file fee waived as of 6/6/17
Type Note
Owner Ellen Connaway

REQUESTS TRANSFER PAYOUT TO CREDIT RESERVE
Type Note
Owner Lisa Janacek

Description

Description

Related To Complete Business Solutions Group Inc.

Related To Complete Business Solutions Group Inc.

Credits/Same Day Credits added 5/8/17--Ledger
Type Note
Owner Jared Apilado

Late File/Sunday File added 05/01/17
Type Note
Owner Jared Apilado

Description

Description

Related To Complete Business Solutions Group Inc.

Related To Complete Business Solutions Group Inc.

Fixed Reserve

creds/test account

Type Note

Type Note

Owner Jared Apilado
Description

Owner Lisa Janacek
Reseller:
None

Related To Complete Business Solutions Group Inc.

SubID:
CBSC001 -CCD

BOK Approval 3.17.15
Type Note
Owner Jared Apilado
Description

Description

Related To Complete Business Solutions Group Inc.

Login:
username: A20150035
password: changeme
Test Account:
Name Bob Yakuza
Address 893 Ginza, Austin TX 00893
Phone 893-555-0893
SSN 008-93-0893
DOB 12/07/1941
ABA 999999999
Acct 257168279

Related To Complete Business Solutions Group Inc.
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