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Performance Summary 

• The Concentrated Equity Value Strategy composite1 returned 31.88% during the quarter, versus 24.21% for the bench-
mark2. 

• FLNT (+114.1%) and TA (+66.8%) were the top contributors to performance 

• WSTG (-16.4%) and AUTO (-21.3%) were the top detractors from performance. 

Commentary 

The fourth quarter capped a tumultuous year that will be remembered for both the stunning economic disruption caused by the 
COVID-19 pandemic and the blistering recovery in capital markets that seems thoroughly disconnected from economic reality. 
Broadly, we observed investor sentiment favoring small-cap stocks and cyclical industries, which provided a tailwind for many 
of the equity securities we own. Despite outperformance relative to our benchmarks, there is still a gap between the current 
value and appraised value of these securities. We are constructive and optimistic about the future. 

We value investments based on fundamental characteristics. Put another way, the companies in which we invest control their 
own destinies. Value can be created in many ways - growing sales, controlling overhead, increasing profitability, astute opera-
tional and financial management, or strategic business acquisitions or divestments, to name a few. Overarching economic 
themes and short-term market movements can certainly drive stock and bond prices, but when we look more deeply, we see 
long-term fundamental improvement in our portfolio companies. This type of improvement creates long-term value and drives 
the outsized investment returns to which we aspire. 

We can recite a litany of reasons to be enthusiastic about future economic growth and investment returns. However, we also 
have significant concerns about economic and market health. Government stimulus spending has added to the growing US 
deficit, which is financed by the issuance of US Treasury debt. Low interest rates have made the cost of borrowing very attrac-
tive to the debtor (the US Treasury) but increasingly unattractive to creditors. As interest rates rise, that relationship inverts. 
The largest US creditors as of November 2020 were Japan ($1.26 trillion), China ($1.06 trillion), and the United Kingdom ($420 
billion), highlighting the complex and intricate economic and geopolitical intersection of US government borrowing. 

The equity valuations of certain companies also present reason for concern. We use the case of Tesla to make this point 
(notwithstanding the company’s scientific contributions, which are numerous and laudable). As of December 31, 2020, Tesla’s 
fully diluted market cap was about $863 billion, or about 213x its TTM EBITDA. For comparison, if valued at the same multiple, 
AAPL would trade at $951 (vs. $132 on 12/31), GE would trade at $248 (vs. $11 on 12/31), and TA would trade at $2850 (vs. 
$32 on 12/31). We have long held that there is a difference between a good company and a good investment. This mantra 
rings truer than ever today. 

Our investment discipline focuses on the allocation of capital only when we are adequately compensated for assuming the risk 
inherent to an investment. We remain focused on this balance in pursuit of outsized long-term investment returns.    
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Equity Performance Highlights: Market sentiment attracted 
attention towards many of the undervalued equities in our 
portfolio during the fourth quarter. While we do not expect the 
gap between purchase price and appraised value to close in a 
linear fashion throughout our investment, we rarely see the 
rapid price appreciation across our portfolio that occurred 
from April through year end. Despite this appreciation, the eq-
uity securities we hold still trade at an average discount to 
appraised value of about 37%. 

Fluent, Inc. (FLNT), which provides performance-based inter-
net marketing services by presenting offers to its database of 
180 million users to drive specific engagement actions, re-
turned 114.1% during the quarter. We attribute this perfor-
mance solely to execution on a long-term, well-communicated 
strategic plan to grow industry verticals and geographic reach. 
FLNT is also beginning to realize the benefits of two small ac-
quisitions meant to deepen its engagement technology and 
expand its reach. FLNT’s management team has strengthened 
as the company has grown. Ongoing insider stock purchases 
in open market transactions are a testament to management’s 
enthusiasm about the company’s future, which we share. 

TravelCenters of America, Inc. (TA), which operates a network 
of large-acreage truck stops throughout the United States, re-
turned 66.8% during the quarter. New management was in-

stalled earlier in the year, and market participants are begin-
ning to recognize the enormous potential for financial im-
provement enabled by a new long-term business plan that in-
volves the centralization of many corporate functions and 
growth through franchising. We believe there is significant 
additional appreciation potential.   

Wayside Technology Group, Inc. (WSTG) detracted from per-
formance during the quarter, returning –16.4%. We view this 
as a retracement following significant price appreciation earli-
er in the year and believe there is significant additional appre-
ciation potential as the company continues both organic and 
inorganic expansion efforts.  

Positions Sold 

Corning Inc. (GLW) was sold during the quarter after reaching 
our appraised value. We first purchased GLW in May 2012 at 
$12.83, although we opportunistically purchased stock on 
many occasions throughout our holding period (in addition to 
trimming the position at times). We became less enthusiastic 
about the investment as it neared our target price. Manage-
ment issued debt to fund dividends and stock repurchases, 
even introducing a “20-year debt-to-EBITDA” metric to justify 
added financial leverage (such obfuscation did not allay our 
concerns). Regardless, the investment was successful, provid-
ing total return of 208.1% and an annualized return of 14.4%. 

Appraised Value: The chart below displays the price of each equity security as of December 31, 2020 as a percentage of our 
appraised value. The lighter shading represents the investment returns expected from the appreciation of each position to our 
appraised value. Appraised values are subject to change and expected to be updated at least quarterly. 

Investment Philosophy 

When buying equity securities, 
we employ a variety of time-
tested valuation techniques to 
understand and appraise the 
worth of an enterprise. We 
also perform a thorough 
quantitative assessment of 
each potential investment by 
speaking with the company’s 
senior management, 
evaluating the strength and 
durability of its market 
position, considering the 
competitive landscape, and 
speaking with others who are 
knowledgeable about the 
company and its operations. 
We seek to understand a 
business from the perspective 
of owners of the entire 
enterprise. Only when we are 
comfortable with the ability of 
a company to generate 
satisfactory investment 
returns and its management to 
be good stewards of our 
clients’ capital do we invest. 
We generally expect an 
investment to double in value 
over our typical investment 
horizon of five years, which 
equates to an expected annual 
return of about 15%. 
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Historical Strategy Performance 

Total Return (%) Year to Date 1 Year 3 Years 5 Years 10 Years 

Strategy Composite1 33.92% 33.92% 3.81% 5.26% 4.51% 

Benchmark2 3.00% 3.00% 0.38% 4.99% 4.33% 

Hypothetical Growth of $10,000 Over 10 Years 
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Quarterly Strategy Performance 

Quarter Ending 
Composite1 

Return 
Benchmark2 

Return 

Composite1 

Standard 
Deviation 

Benchmark2 
Standard 
Deviation 

Quarter Ending 
Composite1 

Return 
Benchmark2 

Return 

Composite1 
Standard 
Deviation 

Benchmark2 
Standard 
Deviation 

3/31/2011 3.66% 5.47% 26.61% 30.83% 3/31/2016 1.16% 1.65% 11.00% 13.38% 

6/30/2011 -11.76% -2.28% 26.84% 30.28% 6/30/2016 3.42% 1.27% 11.01% 13.24% 

9/30/2011 -20.05% -22.43% 27.53% 31.06% 9/30/2016 0.46% 5.40% 10.68% 12.57% 

12/31/2011 6.29% 10.82% 24.75% 26.14% 12/31/2016 -0.26% 4.65% 10.77% 13.14% 

3/31/2012 20.23% 12.37% 24.15% 23.28% 3/31/2017 2.62% 2.79% 10.62% 12.78% 

6/30/2012 -0.98% -6.84% 23.77% 21.21% 6/30/2017 1.95% 0.46% 10.95% 12.63% 

9/30/2012 2.54% 4.15% 22.45% 20.28% 9/30/2017 -0.31% 3.18% 10.56% 12.07% 

12/31/2012 3.71% 2.30% 21.87% 19.63% 12/31/2017 5.62% 4.26% 10.58% 12.04% 

3/31/2013 12.73% 11.07% 21.88% 19.37% 3/31/2018 -13.05% -2.78% 11.34% 11.89% 

6/30/2013 1.85% 2.65% 20.40% 17.91% 6/30/2018 7.05% 4.20% 12.10% 11.90% 

9/30/2013 5.39% 7.84% 19.03% 16.46% 9/30/2018 1.30% 2.32% 11.57% 10.78% 

12/31/2013 6.96% 8.14% 16.87% 16.05% 12/31/2018 -14.16% -18.96% 12.95% 13.35% 

3/31/2014 1.78% 1.16% 16.69% 16.28% 3/31/2019 18.03% 12.84% 15.75% 13.37% 

6/30/2014 1.34% 2.01% 15.48% 16.21% 6/30/2019 -5.20% 0.05% 18.05% 15.09% 

9/30/2014 -6.02% -5.36% 13.32% 13.90% 9/30/2019 -12.10% -2.36% 19.65% 15.39% 

12/31/2014 2.12% 5.15% 11.34% 11.79% 12/31/2019 4.94% 6.05% 20.56% 14.82% 

3/31/2015 4.61% 1.87% 10.47% 11.86% 3/31/2020 -36.14% -35.82% 25.33% 21.81% 

6/30/2015 2.38% -2.15% 9.27% 10.58% 6/30/2020 31.30% 24.89% 27.69% 24.20% 

9/30/2015 -9.65% -12.40% 10.22% 11.74% 9/30/2020 21.09% 3.46% 31.71% 24.37% 

12/31/2015 -1.40% 1.64% 10.44% 12.46% 12/31/2020 31.88% 24.21% 33.89% 26.44% 
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Equity Holdings 

Allied Motion Technologies Inc. (AMOT): A US-based industrial automation business engaged in the provision of motion control products, marketed to original equipment manufacturers and end users. The company's activities include designing, manufacturing, and 
selling of motors, electronic motion controls, gearing, and optical encoders. AMOT offers brush and brushless DC motors, coreless DC motors, integrated brushless motor-drives, gear motors, gearing, modular digital servo drives, motion controllers, incremental and 
absolute optical encoders, and associated motion control-related products to several critical and diverse end markets. 

Atlas Corp. (ATCO): A globally operated asset manager that owns and operates subsidiary businesses engaged in oceangoing containerized transportation (Seaspan Corporation) and utility-scale customized power solutions (APR Energy). The company’s long-term 
strategy focuses on deploying capital across multiple verticals to create growth opportunities for its shareholders. 

AutoWeb, Inc. (AUTO): A US-based automotive marketing services company providing high-quality consumer leads, internet advertising, and associated marketing services to automotive dealers and manufacturers throughout the United States. The company’s products 
include new and used vehicle lead generation programs, which allow consumers to submit requests for pricing and availability of specific vehicle makes and models within a geographic area, and online advertising programs including impression-based and click-through 
ads. 

Core Molding Technologies, Inc. (CMT): A US-based manufacturer of sheet molding compound and various fiberglass- and plastic-based heat-molded products. The company’s customers include manufacturers of heavy-duty trucks, automobiles, personal recreational 
vehicles, and a variety of consumer and industrial goods that incorporate high-strength molded components. Management’s growth plan contemplates entry into new markets where the strength and weight characteristics of composites can compete with heavier and 
more expensive components.  

Donnelley Financial Solutions, Inc. (DFIN): A US-based, globally operated provider of compliance and technology solutions focused on capital markets. The company offers comprehensive compliance solutions for investment companies through its FundSuiteArc prod-
ucts and regulatory solutions for publicly traded companies through its ActiveDisclosure product. DFIN also offers data management and analytic services, content management and distribution services, and financial printing services. Capital allocation is focused on 
improving and expanding SaaS offerings. 

Flexsteel Industries, Inc. (FLXS): A US-based manufacturer of wooden, metal, and upholstered furniture. Under the leadership of new CEO and industry veteran Jerry Dittmer, the company executed a comprehensive turnaround plan which has substantially improved both 
the balance sheet and income statement. We expect FLXS to continue its growth while maintaining its attractive margin profile and continuing to approach capital allocation dynamically and with the sole objective of creating shareholder value. 

Fluent, Inc. (FLNT): A US-based digital marketing business offering performance-based marketing solutions through targeted digital interactions. FLNT is growing rapidly, and we anticipate that investors will soon appreciate the business’s healthy margins and cash 
generation potential, resulting in significant price appreciation. Excesses cash from operations may be used to prepay debt or for accretive acquisitions. The company possesses a desirable competitive position, unique products, and a young and innovative workforce. 

Fluor Corporation (FLR): A US-based, globally operated, preeminent provider of engineering, procurement, and construction services. FLR is a preeminent provider of engineering, procurement, and construction services. The company operates through five segments: 
Energy and Chemicals, Mining and Industrial, Infrastructure and Power, Diversified Services, and Government (operating segments will be redefined in the first quarter of 2021 to Energy Solutions, Urban Solutions and Mission Solutions). Fluor is a well-managed, leading 
EPC provider and one of only a handful in the world with the scale, technical expertise, and financial wherewithal to undertake large and technically challenging projects. New management has position the company for improved financial performance in the future. 

Gulf Island Fabrication, Inc. (GIFI): A US-based fabricator of complex steel structures, modules and marine vessels, and a provider of project management, hookup, commissioning, repair, maintenance and civil construction services. The company's customers include 
U.S. and international energy producers; refining, petrochemical, LNG, industrial, power and marine operators; EPC companies; and the US Government. GIFI has a strong liquidity position after rightsizing its physical footprint, and trades at a substantial discount to net 
cash per share. Recent changes to the board of directors and executive management will provide fresh perspectives on capital allocation and corporate strategy. We expect continued growth in backlog and improved execution, resulting in meaningful share price appre-
ciation. 

Heidrick & Struggles International, Inc. (HSII): A US-based, globally operated leading executive search firm. HSII offers both comprehensive executive search services through its experienced consultants and consulting and culture shaping services through its fledgling 
Heidrick Consulting division. The company has and continues to invest in an IT infrastructure to support its operations and differentiate its product offering. High returns on invested capital have been notable under the current management team. 

Hooker Furniture Corporation (HOFT): A US-based manufacturer and seller of furniture. HOFT sells a wide variety of casegoods and upholstered products. The company maintains a large network of third-party manufacturing partners in Southeast Asia as well as a 
domestic manufacturing footprint focusing on high-end and custom-made items. HOFT’s customers include independent furniture stores, specialty retailers, department stores, catalog and internet merchants, interior designers, and national and regional chains. HOFT’s 
ecommerce distribution is well-developed, a reflection of the company’s adaptive corporate strategy. The company is conservatively positioned and pays an attractive dividend. 

Kraft Heinz Company (KHC): A US-based diversified manufacturer and marketer of food and beverages products. In 2015, Warren Buffett’s Berkshire Hathaway and investment firm 3G Capital orchestrated the merger of Kraft Foods and H.J. Heinz; the two investment 
firms hold a combined equity position in KHC of nearly 50%. Aggressive cost cutting after the merger led to an underinvestment in legacy brands, resulting in an impairment of goodwill in early 2019. Recently appointed CEO Miguel Patricio has taken a measured ap-
proach to brand development and rationalizing KHC’s product portfolio, which we expect to be a catalyst to value creation. 

LSB Industries, Inc. (LXU): A US-based producer of nitrogen-based agricultural and industrial products at three owned facilities and one non-owned staffed plant. Ongoing changes to operational and maintenance procedures have meaningfully improved on-stream rates. 
Growth opportunities exist in both the cyclical agricultural fertilizer markets and the high-margin industrial and mining markets. Historical execution issues are fading from the market’s memory, although the company’s capital structure is heavily weighted towards debt. 
We expect balance sheet strengthening as cash flow improves. 

New York Community Bank, Inc. (NYCB): A US-based mid-tier consumer and commercial bank offering deposit and loan products and services. NYCB has established a niche lending position in the rent-controlled multi-family housing market in New York City and contin-
ues to grow its specialty commercial financing business. Loan loss provisions and actual write-offs are consistently among the lowest in its peer group. NYCB has resumed growth after several stagnant years, and we remain optimistic about the potential for it to acquire 
another bank or be acquired. 

StealthGas Inc. (GASS): An Athens, Greece-based, globally operated shipping company that provides seaborne transportation of liquified petroleum gas (LPG). GASS is dominant in the small-sized pressurized LPG shipping market, which continues to improve with 
accelerating demand for product transportation and a favorable outlook for global fleet growth in the segment. We believe GASS is trading at an attractive discount to net asset value and has significant appreciation potential. 

Subsea 7 S.A. (SUBCY): A London, England-based, globally operated company engaged in the provision of engineering and construction services to the offshore oil and gas industry and offshore wind industry. The company provides cost-effective technical solutions to 
enable the delivery of complex projects in all water depths and challenging environments. Subsea 7’s renewables business unit, Seaway 7, provides exposure to the growing offshore renewable energy market. The company’s technology portfolio is among the best in its 
industry, and its balance sheet is very conservatively leveraged, leaving it in an enviable position amid the current oil price slump and COVID-19 pandemic. 

TravelCenters of America Inc. (TA): A US-based operator and franchisor of travel centers. TA’s products and services include diesel fuel and gasoline, truck repair and maintenance services, full-service restaurants, quick serve restaurants, travel and convenience stores, 
and various driver amenities. The company operates travel centers under TA, Petro Stopping Centers and TA Express brand names. Its properties are concentrated along the US interstate highway system and larger state highways. In early 2020, TA hired a new CEO and 
new CFO, who together bring a fresh perspective on corporate strategy and a renewed focus on cost control and earnings growth. The company’s portfolio of unique assets has substantial intrinsic value. 

UFP Technologies, Inc. (UFPT): A US-based designer, engineer, and producer of high-grade foam and molded fiber solutions for electronic, medical, and specialty packaged products. A disciplined management team has consistently executed on growth and efficiency 
initiatives, driving long-term shareholder value. We anticipate accretive transactions in the future focused in high-margin medical markets. The business is exceptionally fundamentally sound and there are several obvious avenues to continued growth. 

Wayside Technology Group, Inc. (WSTG): A US-based, globally operated technology wholesale company that distributes computer software and hardware developed by others, as well as provides technical and related customer services. WSTG completed two acquisi-
tions in 2020. We expect continue organic and inorganic growth, fueled by the company’s high cash balance and consistent cash generation, to create substantial long-term value. 
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Footnotes 

 
1Composite consists of certain accounts under the firm’s discretionary control and is gross of fee  

 
2Benchmark: Value Line Geometric Composite Index 

 

Disclosures 

 

DISCLOSURE STATEMENT  

 

This document is published by Milwaukee Institutional Asset Management (MIAM), a division of Global Value Investment Corp. (GVIC). MIAM is the institutional investment advisory division of Global Value Investment Corp., providing 

investment advisory services to institutional investors including Registered Investment Advisors and Broker-Dealers.  

 

MIAM encourages its associates and other contributing persons (“covered persons”) to invest in the individual equity and debt security strategy mentioned in this report. MIAM believes doing so better aligns the firm’s interests with those 

of its institutional clients and helps its covered persons better understand the capital markets and share their knowledge and experience. The firm has in place strict restrictions and disclosure policies, described in its Code of Ethics, in 

order to establish and hold the interests of clients above those of its covered persons.  

  

DEFINITIONS  

 

Appraised value refers to MIAM’s quantitative and qualitative assessment of the value of an enterprise. 

 

Standard deviation is a measure of the variability of investment returns. It is calculated using monthly inputs on a trailing-three-year basis, and is presented as an annualized value. 

 

DISCLAIMER  

  

All statements or opinions contained herein are solely the responsibility of Milwaukee Institutional Asset Management, a division of Global Value Investment Corp. All information provided herein is based on public and non-public infor-

mation believed to be accurate and reliable, but is not necessarily complete and cannot be guaranteed. No judgment is hereby expressed or should be implied as to the suitability of any security described herein for any specific investor or 

any specific investment portfolio. The decision to undertake any investment regarding the security mentioned herein should be made by each reader of this publication based on its own appraisal of the implications and risks of such deci-

sion.  

 

This publication is intended for informational purposes only and shall not constitute an offer to buy/sell or the solicitation of an offer to buy/sell any security mentioned in this report, nor shall there be any sale of the security herein in any 

state or domicile in which said offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such state or domicile.  

 

This publication and all information, comments, statements or opinions contained or expressed herein are applicable only as of the date of this publication and subject to change without prior notice. Past performance is not indicative of 

future results.  

 

An investor should consider a strategy’s investment objectives, risks, and charges and expenses carefully before investing. This and other important information can be found in the Firm’s SEC form ADV Part II. To obtain a copy of GVIC’s 

ADV Part II, call 866-452-0640 or visit www.gvi-corp.com. Please read the ADV carefully before investing.  

 

WARNING  

 

This report is intended to provide general securities advice, and does not purport to make any recommendation that any securities transaction is appropriate for any recipient’s particular investment objectives, financial situation or particu-

lar needs. Prior to making any investment decision, recipients should assess, and seek advice from their advisors, on whether any relevant part of this report is appropriate to their individual circumstances.  

 

MIAM’s investment strategies generally invest in a smaller number of securities than some other strategies. The performance of these holdings may increase the variability of a strategy’s return. There is no assurance that dividend-paying 

stocks will reduce price variability. Value investments are subject to the risk that their intrinsic value may not be reflected in market prices.  

 

This report may not be reproduced, distributed or published for any purpose unless explicitly authorized in advance by Global Value Investment Corp.  

 

U.S. CLIENTS  

 

For purposes of distribution in the United States, this report is prepared for persons who can be defined as "Institutional Investors" under U.S. securities regulations. Any U.S. person receiving this report and wishing to effect a transaction 

in any security discussed herein must do so through a U.S.-registered Broker-Dealer. Neither Global Value Investment Corp. nor Milwaukee Institutional Asset Management is a registered Broker-Dealer.  

 

Additional information is available upon request. Any recipient of this report that wishes further information regarding the subject strategy or the disclosure information mentioned herein should  

contact Global Value Investment Corp. by mail, phone, or otherwise. 


