
Lyndon Creek 
Subdivision  
Lot #: _____________ 
Sale Price: $__________ 

 
 

                          LOT RESERVATION AGREEMENT 
 
This Agreement entered this ___ day of ________ between Paces Ferry Builders LLC 
(“The Builder”) and ______________ (“Purchaser”) for the property located at 
_______________ (“The Lot”). 

 
Witnesseth: 

 
For and in consideration of the sum of $____________, cash in hand paid, check, or wire 
transfer. Sufficiency of which is hereby acknowledged, Builder/Seller and  Purchaser hereby 
agree as follows: 

 
1. Deposit: Purchaser shall deposit the total sum of $ 20,000 (“Deposit”) with 

Builder/Seller upon              the full execution of this agreement. 
 

2. Use of Funds: Builder/Seller shall use the Deposit to pay for a land planner, 
draftsman, project management, and home designer to prepare the plans and 
specifications for construction of a new house on the Property. The following are the 
initial purchases with the retainer: 

 

a. Purchase Plans, $2psf, based on 4,500 SF 
b. Plan Modifications (Hourly Allowance) 
c. Builder Overhead – Project Management 
d. Preliminary Allowance Buyout with Designer 
e. Create House Location Plan - Site Plan 
f. Survey For Permitting 

$ 9,000 
$ 5,000 
$ 3,000 
$ 1,000 

       $ 1,000 
       $ 1,000

 
 

3. Owner to Approve Additional Uses: All additional disbursements from the 
Deposit must be approved in writing by the   Purchaser prior to such disbursement. 

 



 
 

4. Due Diligence / Lot Closing: Within 30 days of the signing of this agreement, 
Purchaser agrees to schedule the closing of the lot and execution of the “Cost Plus a Fee 
For Construction on Owner’s Land”. The Construction Agreement requires a 10% 
Construction Deposit. This construction agreement is available for review on the 
Builder’s website. 

 
5. Value Engineering/ Unit Pricing and Buy-Out: The parties understand that due to the 

unique market conditions prices will vary. The Builder and Purchaser will work together 
to adjust the floor plan, interior and exterior appointments and allowances to achieve the 
Purchasers Budget goals. Attached is a concept budget based on the Builder’s initial 
interview with the Purchaser. After the plans are developed, the Builder will work with 
the Purchaser to “Buy Out” the project. 
 

6. Budget Goals: The Builder has provided a Concept Budget to the Purchaser based on the 
Builder’s interview. The Builder is committed to work with the Purchaser to achieve that 
budget. The Builder manages his subcontractors and Vendors with Purchase Orders and 
subcontract agreements based on Unit Pricing.  The Purchaser will have full access to the 
purchase orders and subcontract agreements to adjust those agreements or the general 
plan before or during construction to manage the budget. If the Purchaser elects against 
adjusting square footage and/or interior/exterior appointments, the Purchaser shall be 
responsible for any resulting overages. 

 
7. Supply Chain Affected by Coronavirus Pandemic: All parties agree that the Concept 

Budget is only an estimate of the cost of construction, materials, and labor.  The Concept 
Budget is based on current market conditions; due to the ongoing COVID Pandemic and 
supply chain issues, the cost budget is currently difficult to estimate.  As such, the cost 
budget may increase through no fault of Paces Ferry Builders (“PFB”). Therefore, 
Purchaser shall be responsible for any cost overages.   To help manage the potential 
overruns Purchaser agrees to budget for a 15% construction contingency. 

 
8. Refund Policy: If for any reason, Builder and Purchaser cannot agree on a suitable plan 

for the construction of the new house on the Property, Builder/Seller shall refund all the 
unused portion of the Deposit to Purchaser, less the Builder’s overhead fee.   

 
Builder/Seller: Purchaser: 
 
 
Project Manager,   
Paces Ferry Builders LLC Purchaser 

 
 
 
 


