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Transaction Analysis

IBM to Acquire Kenexa Corp.
 
Financial Overview:

Transaction Value: $1.26 billion
Transaction Structure: Cash
Implied Enterprise Value: $1.20 billion
EV/ LTM Revenue: 3.8x
EV/ LTM EBITDA: 45.2x

 martinwolf Analysis:
  

IBM (NYSE:IBM) announced that it would acquire Kenexa Corp.
(NYSE:KNXA) in a deal worth $46 per share of Kenexa, for a total of $1.26
billion in cash.
Kenexa has been growing rapidly both organically and inorganically, with
seven previous deals in the past three years that added talent management
capabilities in software, services and exchanges across multiple regions.
This deal represents a significant move into the Human Capital Management
(HCM) space, (particularly on the talent management side) for IBM, and
follows major acquisitions in the space
such as SAP's 2011 purchase of
SuccessFactors, Inc. for $3.8 billion and
Oracle's 2012 purchase of Taleo for $1.9
billion. 
This deal allows IBM to further embed with its clients, and places it further
into a space where it competes with Oracle and SAP's newly acquired SaaS-
based Talent Management businesses.
This deal emphasizes that the best buyer is the one that can do the most with
your asset going forward - and while Kenexa has been struggling to make
money on its own, it offers IBM new capabilities. The press release states
that the deal "bolsters IBM's leadership in helping clients embrace social
business capabilities while gaining actionable insights from the enormous
streams of information gathered from social networks every day."
This is another deal in a series of acquisitions for IBM, which acquired eight
other companies in the first half of 2012 at a total cost of $2.2 billion.
martinwolf previously profiled Kenexa as one of the Top 20 Saas Companies
of 2011, along with Convio, Inc., RightNow Technologies, Inc., DemandTec,
Inc, SuccessFactors, Inc. and Taleo Corp., all of which have been acquired.

Please click here to read the press release.
 
Source: CapitalIQ
 
martinwolf was not the adviser in this transaction.
 
To learn more about martinwolf contact Matthew Putzulu at mputzulu@martinwolf.com.  
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success. It is the
result of

preparation,
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failure.
 

- Colin Powell
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About martinwolf    
 

                
             San Francisco, CA                                                Bangalore, India

With offices in San Francisco and Bangalore, India, martinwolf is a leading middle market M&A
Advisory focused on companies with services-based business models. Since 1997, our team has
completed more than 115 transactions in six countries. We are a five-year member of the Merrill
Lynch PS Referral Network, and were selected as ICICI Bank's (India's leading private bank)
exclusive strategic partner for acquiring U.S. IT companies. martinwolf is a member
of FINRA and SIPC. For more information, visit www.martinwolf.com.
   

June 15, 2012
glendonTodd Capital LLC announced that it acquired Aztec Systems, a leading provider of
enterprise technology solutions to hundreds of U.S. middle-market companies. Aztec was
represented by martinwolf in this transaction. Aztec, a member of Microsoft's Presidents Club,
was recently ranked 27th in revenue on Bob Scott's 2012 Top 100 VARS list and serves more
than 700 middle-market clients. Terms of the transaction were not disclosed. Please click here to
view the announcement.
 
December 1, 2011
Softchoice Corporation (TSX: SO) announced it has it has fulfilled its regulatory requirements
under the Competition Act and has now completed the acquisition of substantially all of the
assets of UNIS LUMIN, one of Canada's most highly regarded Cisco networking and managed
services companies. Softchoice was represented by martinwolf. The acquisition strengthens
Softchoice's professional services capabilities while providing the technology foundation to
support the Company's future cloud offerings.
Please click here to view the announcement.   

 
September 30, 2011
SPS, a leading Unified Communications Provider, announced that Court Square Partners has
made an investment in the company. martinwolf advised SPS in this transaction. SPS is a
premier unified communication services integrator, ranked 131 on the 2011 VAR 500 list with
2010 sales of $143 million. Court Square is a $4B+ New York-based PE Group, with more than
150 lifetime investments. Please click here to view the announcement. 
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