
 
 

 

 

 
 

WHAT ORGANIZATIONS WILL RECOVER THE FASTEST? 

 

 

1. Organizations that can quickly/easily grab new customers 

There is +$1 Trillion (and growing) in consumer/corporate spending, 

looking to move to certified sustainable companies.  This is fertile ground 

for certified sustainable organizations to grow market share.  Further, this 

business will be lost by non-certified sustainable organizations once the 

buyer finds a certified sustainable alternative. 

 

2.  Organizations that can differentiate from their competitive peers 

Per MIT / Boston Consulting Group, the biggest challenge to your 

organization is competitive differentiation.  Per Nielsen, sustainability 

certification is the top competitive differentiator, as +80% of consumers 

want to buy from a company that is certified sustainable. 

 

3. Organizations that can raise price / grow margin 

Per Nielsen, a certified sustainable company, enjoys a 5% YOY price 

increase.  Its non-sustainable competitors grow prices 1% YOY.  If you 

are not a certified sustainable company, you are sacrificing margin. 

 

4.  Organizations that can outperform competition 

Per NYU/Stern, pre-virus, sustainable brands were growing 5.6x faster 

than their non-sustainable peers.  The gap has widened by 7% during the 

virus and researchers believe it will continue to expand post-virus, as the 

global community is expected to demand more proof of sustainability 

from organizations.   



 
 

 

5. Organizations that can deliver what the buyer wants 

Per Forbes, 88% of consumers want organizations to prove their 

commitment to sustainability.  

 

6.  Organizations that can make smart adjustments  

Per a BAR study, Certified Sustainable companies enjoy +24.6% Net 

Income and +11% EBITDA gains.  Data shows there is nothing a business 

can do, that will have a bigger positive impact on combined increased 

revenues, lower costs, improved employee performance, enhanced brand 

image, profitability and valuation, than to become certified sustainable. 

          

 

Summary of Our Role 

 

We do the work to get you certified as sustainable 

We help you find/regain competitive differentiation 

We help you lower your operating costs and increase margins 

We help you promote the certification, driving sales/revenues/image 

We help you profitably acquire and retain new customers 

 

End Game – Value to You, the Business Owner/Manager 

 

First off, it’s the right thing to do 

Differentiation from competition, positively impacting sales 

Improved financial performance (lower costs / higher revenues) 

Improved valuation / brand image / public image / market influence 

Designed and priced at 5% of lesser programs 

 

Call 844-722-3937 or email dgoodman@edenark.com 
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