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Deer Season Preparation ServiceDeer Season Preparation Service  
 

When A.C. Wharton was elected County Mayor, his first act was to 
close the public firing range at Shelby Farms. This public range was 
operated for four decades, to provide a safe, supervised place for 
Memphians to sight in rifles and prepare for hunting season or other 
shooting sports.  
 

Since very few of you have access now to a 
legal, safe place to sight in a big-bore centerfire 
rifle, we now offer prep service for those of you 
who will be deer hunting in November and De-
cember.  Bring your rifle, and three 20-round 
boxes of ammunition for it to Rangemaster. We 
will inspect the rifle, make sure everything is 
set up correctly, and zero the gun with your se-
lected ammunition. When you pick it back up, it 
will be ready for deer season. 
 

We have you bring three boxes of ammo for a reason. Rifles shoot dif-
ferent bullet weights and different brands of ammo to different points of 
impact. Your rifle needs to be zeroed with the specific ammo you in-
tend to use for hunting. We’ll zero the gun with less than one box of 
ammo. That leaves you two+ boxes for your hunting trips. We will zero 
the rifle so that you can hold dead on at any distance from 15 yards to 
200 yards, which covers 99% of the shots taken at deer in this area.  
You can drop the rifle off and pick it up a couple of days later, ready to 
go. 
 

This service will be offered until November 10. Cost is $65.00 per rifle. 

Handgun Permit Refresher Course, 4 hoursHandgun Permit Refresher Course, 4 hoursHandgun Permit Refresher Course, 4 hours   
 

This course is designed for students who have taken the basic handgun carry per-
mit course at Rangemaster, but haven’t taken any further courses.  If you took 
your permit class a year ago or longer, many things have changed in the law 
since your class. In addition, the skills you learned with your pistol are now very 
rusty.  The Refresher Course will bring you up to date on legal issues, reinforce 
safety and shooting technique, and give you some structured practice on the 
range. Class runs from 6:00pm until 10:00 pm, one evening. We’ll spend a couple 
of hours in the classroom, and a couple on the range.  You may bring your own 
handgun or use ours, and the ammo is included. Cost is only $59.00. 
 

This class will be offered on Tuesday, October 26, and on Monday, November 8. 
Call 370-5600 to register. 
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On The Road Again!On The Road Again!  
In the past couple of months, Tom, Lynn and other Range-
master staff have taught courses in Manchester, TN; Har-
risburg, PA; and Baton Rouge, LA.  In October, we’ll be 
conducting the Mid-Atlantic Tactical Conference in Culpeper, VA; Combative Pistol 2 
near Austin, TX; and a Three-Day Firearms Instructor Development & Certification 
Course in Oklahoma City.  In early November we’ll finish up the 2010 road shows with 
a Combined Skills Course with Southnarc in Trussville, AL. It has been a busy, produc-
tive, and satisfying year of training. 
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Carry AwayCarry Away  

From Home?From Home?  
By Tom Givens 

 
 
I fairly often hear from someone, “I under-
stand having a gun at home in case an in-
truder breaks in, but why would I want to 
carry a gun in public?”  It turns out that is a 
really easy question to answer. The answer 
is, “Because you are far more likely to need 
to defend your life, or the lives of loved 
ones, away from home.” 
 
The FBI collects crime data from police 
agencies all over the United States each 
year. The sheer volume of information re-
quires quite some time to collate and tally, 
so the details don’t come out for some time. 
The following data is for the year 2004, but 
it really doesn’t change much from year to 
year. The following items pertain to crimes 
reported to the police in the US. In 2004, 
there were 99,130 reported robberies in 
which the victim was injured. In .69% of 
those cases, the robbery occurred in public, 
away from the victim’s home. That makes 
sense, if you’ll just think about it. Where do 

robberies occur? The 7-11 parking lot, the 
shopping mall parking lot, the office building 
parking lot… public places. 
 
“Aggravated Assault” refers to an assault in 
which the criminal uses a deadly weapon or 
inflicts serious bodily harm to the victim.  To 
the layman, this is the same crime as 
“Attempted Murder”.  In 2004, in the US 
there were 895,340 Aggravated Assaults, 
and 82% of them occurred away from the 
victim’s home. 
 
Folks, that’s 4 out of 5 Aggravated Assaults 
occurring in public places. The same pattern 
holds true for other violent crimes. 
 
As of September 1, 2010, some 56 Range-
master students have had to resort to the 
use of a gun in self defense, or in defense 
of a family member. Only a small handful of 
those incidents occurred in the students’ 
homes. Approximately 90% of these inci-
dents occurred in public places, including 
convenience stores, shopping mall parking 
lots, a bakery, a park, and an outside ATM 
kiosk.  In not one single case did the stu-
dent know of an impending attack in ad-
vance. Fortunately, in every case, the stu-
dent was smart enough to be armed on a 
daily, routine basis, so that when the unfore-
seen attack came, they were prepared to 
deal with it. On the other hand, to the best 
of my knowledge, two people have trained 
at Rangemaster and subsequently been 
murdered. Both were killed on the street, in 
armed robberies; essentially they were exe-
cuted for the contents of their pockets. Nei-
ther student was armed.  Let’s see, 56 out 
of 56 who had enough sense to be armed 
won their fights. Two out of two who were 
caught unarmed died.  A policeman would 
call this a “clue”.  Carry your gun.   
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Training Conferences: Bang for Your Buck   
By Rob Pincus 

Posted: August 30, 2010 
Training conferences represent an outstanding opportunity to learn and network at an affordable price. Every year, I 
participate in several conferences in various places around the United States. In 2010, I will attend at least 
seven. Some, like the New York Law Enforcement Expo, are more focused on vendors and the exhibit hall while 
others, like the Northeast Shooters’ Summit, are almost entirely focused on training courses. Some, such as 

SWAT Round-Up International, are even centered around competitions. 
Regardless of which type of conference you attend, you are likely to find 
some things that they all have in common:  
 
 Industry Leaders   
 

At least a couple of industry leaders are almost always going to be pre-
sent at any conference worth attending. Organizers of conferences, es-
pecially those more heavily focused on training, recruit top names in the 
training field to give presentations or short courses to attendees. The 
instructors, in turn, get to meet prospective students, share their material 
and network with each other.  
 

Quite often, the instructors offer abbreviated versions of their best (or 
most popular) material at these conferences. Attendees will find that 
they get a lot out of the two- to four-hour sessions that are the mainstay 
of the conference schedule. Any professional instructor is going to make 

valuable use of the time allotted to them with students who may be considering attending a full course in the fu-
ture and, more importantly, might need the information the instructor is providing in a life-or-death situation that 
occurs after the conference. 
 

Another benefit for the instructor who attends conferences is the opportunity to take classes from other instruc-
tors in the field. The industry is incredibly busy, and the schedule of a full-time instructor doesn’t always make it 
easy to attend classes. Seeking out opportunities to train can be easier if you add a few conferences to the 
schedule each year. Finding opportunities to learn is, of course, a mark of a lifelong student and professional. 
Networking with our peers at these events is one way to avoid stagnation in the constantly evolving world of tac-
tics and techniques, as well as a good way to keep abreast of trends in the industry and learn what other instruc-
tors are doing in their courses. 
 

Multiple Training Topics 
One of the best things about well-organized training conferences is that they offer the opportunity to train in a 
variety of different areas over the course of a weekend or a few days. At many events, you can attend a live-fire 
range session, a medical training course, an unarmed combatives block, and still fit in a classroom lecture on 
legal issues or instructor development concepts. 
 

This facet of conferences gives people who might not be inclined to attend a multi-day unarmed fighting course, 
for example, the chance to gain some skill in this area. It also might motivate them to attend a full- or multi-day 
course at some point in the future by making them more comfortable with the material and an instructor. Simi-
larly, a martial artist who was primarily interested in the unarmed blocks might take the opportunity to begin train-
ing with a defensive firearm. 
 

Understandably, the live-fire range sessions are often the most popular events at training conferences, but I can 
honestly say that some of the highlights of my experiences have been classroom lectures from the likes of Mas-
sad Ayoob and Tom Givens. Also, you might find a session in an area that you would never have considered 
training in that is worth a couple of hours to try out and yields valuable information. For example, in 2006, I at-
tended a combatives conference that included a Fundamentals of Parkour session, which spawned the foot pur-
suit course that we now offer through I.C.E. Training Company. 
 

(Continued on page 6) 

Tony Blauer addresses attendees at 
his 2010 Combatives Camp. 
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Students with Diverse Backgrounds 

When you attend a conference and select your courses, you have no idea who will be in the course with you. This is 
especially true if the conference you’re attending is one with national prominence that draws people from a large area 
and/or if the conference has a diverse slate of courses covering many topics. 
 

When you get to your classroom or training area, you may end up sitting next to active-duty military personnel, a po-
lice officer from a neighboring state, or a concealed carry permit holder from another part of the country. I find that 
there is often much more diversity in a conference session than in the average full-length course.  
 

The diversity in the student body sometimes gives you the opportunity to learn almost as much from your peers in the 
class and the questions or comments that they contribute as you do from the instructor’s lesson plan itself. In fact, 
most instructors will modify their material to fit the context of their students to some degree. Participating in a class 
with people whose backgrounds differ greatly from yours provides the opportunity to hear about contexts of use that 
you may not normally encounter. My last instructor development session at a conference featured students who were 
instructors for virtually every type of defensive shooter, from military intelligence operatives to urban police officers to 
novice shooters interested in obtaining concealed carry permits.  
 

Up and Comers 
Rarely is a conference course menu comprised totally of well-known instructors whose names and programs you are 
familiar with. Quite often there will be sessions being taught by people and companies whose names are new to you. 
This offers a great opportunity to assess the value of their material and presentation without investing significant time 
and money on an “unknown.” Mixing your course selections with offerings from instructors whom you consider estab-
lished plus some lesser-known teachers is a great way to expand your understanding of material and might just allow 
you to stumble upon the next industry leader or someone with a great new idea that hasn’t quite caught on yet.  

 
Product Demonstrations 

Some conferences are largely funded by the exhibitors and vendors that are there to show off their wares to potential 
customers. These exhibitors often take the opportunity to demonstrate the capabilities and proper use of their prod-
ucts. Sometimes these are formal demonstrations that are scheduled at specific times, but more often demonstra-
tions are being done constantly at the booths themselves, whenever someone asks questions or demonstrates inter-
est. The opportunities to understand a product from the manufacturer’s perspective and to get answers to your spe-
cific questions are valuable if you are in the market for potentially life-saving pieces of equipment. 
 

Sometimes exhibitors will even team up with instructors to have their products featured in the course sessions. Of 
course, you need to be careful that you don’t sign up for a training course and end up getting a sales pitch for a prod-
uct, but most of the time there will be valuable training information that just happens to feature the use of a specific 
product. 
 

Some conference exhibit areas will have a gun show-like atmosphere in which you can purchase items from the ven-
dors, while others are set up more like trade shows and will not feature many items for sale. The latter environments 
tend to be the best for you to interact with the company representatives and learn more about the products or ser-
vices they offer. 
 

Here is a brief overview of some of the conferences I have participated in over the past year: 
 

1 Inch to 100 Yards Warrior Conference - Reno, Nevada 

Since 2007, Wes Doss of Khyber Interactive has run several Warrior Conferences. The latest event was by far the larg-
est and most ambitious. It featured a large exhibitor area, a banquet and, of course, a diverse collection of training 
opportunities. Exhibitors included US P.A.L.M., Blackhawk, XS Sight Systems, Victory Defense Consulting and OM 
Tactical, and covered products ranging from knives to training dummies to clothing. 
 
The course offerings were among the most diverse I’ve seen at a conference, ranging from Dr. Robert Smith’s early-
morning fitness session through the Close Protection Services K9 operations block to the expected live-fire sessions 
at the range. While the exhibitor area and classroom sessions took place at the Grand Sierra Resort Casino, range 
support and services were provided by John Chapman and his team at Last Man Standing’s Combat Development 
Center about 30 minutes away. 

(Continued from page 5) 



 

Wes Doss is one of the most connected veterans in the training industry and 
has been able to recruit a diverse group of instructors and professionals to 
attend his events and ensure that all attendees have an experience well 
worth their time and money. 
  
 

Rangemaster Tactical Conference - Tulsa, Oklahoma 
 

 The Rangemaster Tactical Conference is organized and operated by Tom 
Givens’ crack staff and volunteers. Tom has been in the training business for 
a long time and he’s been running this event (formerly known as the “Polite 
Society” Conference) for many years. In 2010, the event was located for the 
second time at 
the outstanding 
U.S. Shooting 

Academy facility just outside Tulsa, Oklahoma. The 
Rangemaster Conference is probably the best-run event 
that I attend every year. Tom recruits some of the most 
established names in the industry (Massad Ayoob, Marty 
Hayes and John Farnam have been regulars for years) 
and offers his attendees, many of whom attend annually, 
a predictably high-quality experience. 
 
The Rangemaster event offers a shooting competition 
that goes on in the background of the training conference 
but is clearly the highlight of the event for some atten-
dees. That said, the event is so well-organized that the 
games don’t interfere with the training. Tom’s event does 
not feature much in the way of vendors, though some 
participants and attending instructors have products on 
display or available for use during training sessions. 
 
One of the highlights of this year’s event was a closed-door session of professional exchange among the attending 
instructors on the proper use and value of force-on-force training. The discussion, which was moderated by Craig 
Douglas, took place during the dinner that Tom throws every year to thank the participating instructors. It exemplified 
the spirit of peer review and development that these conferences engender. 
  

Northeast Shooters’ Summit - Nashua, New Hampshire 
The Northeast Shooters’ Summit is perhaps the most casual event I know of that truly draws instructors from around 
the country. Jim Conway and Mike Nastek decided to invite a handful of instructors to participate in the first confer-
ence as a way of introducing more people in New England to the opportunities to train with the instructors that they 
host for full courses throughout the year. The conference, which is very affordably priced, gives people the chance to 
train with four or five instructors over the course of a day or two, and to meet like-minded people in their region. 
 
The Summit is all about training. No banquet, no vendor area and a tight schedule that this year featured live-fire ses-
sions, unarmed training, a presentation on interacting with law enforcement after a defensive shooting, and a tactical 
medicine lecture. 
  

New York Law Enforcement Expo - Manhattan, New York 
The NYLE Expo, organized by Kelly Simon and her team of trade show experts, is unique in this list of events in that it is 
not open to the public and does not feature any live-fire sessions. In fact, the expo is set up more as a trade show 
than any other event listed here and has a very small list of instructors who are invited to give presentations or, occa-
sionally, unarmed training courses. 
 

(Continued on page 8) 
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Clyde Caceras demonstrates new 
product for controlling combative sub-
jects at 1 Inch to 100 Yards Warrior 

Conference Expo. 

Author (far right) at Rangemaster Tactical Conference. 
Training groups at conferences tend to be diverse, 
bringing students of various backgrounds, skill levels 
and primary interests together. This allows for a lot of 
positive information exchange. 
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The biggest draw for law enforcement, military or professional security personnel who attend this conference 
might be the opportunity to speak with the vendors about products and get specific product demonstrations. In 
fact, the NYLE Expo has some products on display, including firearms, which are not part of any other event or 
show in Manhattan.  
 
The opportunity to meet with armed professionals from New York City and the surrounding region and for 
those officers to interact with one another in an environment of professional exchange are other key reasons 
why many of us attend this event. 
 

Summing Up 

Regardless of what part of the country you are in or what area of defensive training is your primary interest, 
odds are there’s a reasonably priced and conveniently located training conference for you to attend. I encour-
age you to do so and to consider traveling to at least one national conference every year. Look for one that 
offers most, if not all, of the attributes outlined above and I think you’ll get a lot out of it. The opportunities that 
conferences offer to train while learning about products and instructors and while being able to network within 
the industry are unsurpassed. 

(Continued from page 7) 

 


