
REAL	ESTATE	AND	MAJOR	LIFE	CHANGES	– 	9	STRATEGIES	FOR	
MAXIMIZING	THE	VALUE	OF	YOUR	REAL	ESTATE	WHEN	YOU	NEED	

TO	SELL	A	HOUSE	

Information	Presented	by	Uncommon	Capital	LLC.		Uncommon	Capital	LLC	is	a	real	estate	company	
purchasing	properties	in	need	of	improvement,	repair	and	remodeling.		Uncommon	Capital	LLC	

intends	to	acquire	properties	that	can	be	renovated,	repaired	and	sold	for	a	profit.	.	
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Have	you	had	a	death	in	the	family?	Are	you	going	through	a	divorce?	Are	you	an	investor	that	is	staging	out	of	
your	rental	properties?	Do	you	have	a	parent	in	need	of	moving	to	a	long-term-care	facility?		
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Major	life	changes	are	significant	and	challenging	enough	on	their	own	without	
adding	selling	a	house	to	the	equation.		Maybe	you	have	experienced	a	layoff	
and	you	have	to	move	to	a	new	area.		Maybe	you	have	received	a	promotion	
that	requires	a	move	out	of	the	area.		Or,	maybe	it	is	the	death	of	a	parent	and	
now	you	have	to	figure	out	to	what	to	do	with	their	house.		Maybe	you	have	
siblings	or	other	heirs	that	just	want	the	money…fast!		Regardless	of	the	
reason,	if	you	are	now	in	a	situation	where	you	have	to	sell	a	home	quickly,	it	is	
important	to	make	sure	that	you	consider	all	the	factors	that	could	effect	the	
maximum	value	that	you	can	receive	for	that	property.		Even	though	you	have	
to	sell,	nobody	wants	to	leave	money	on	the	table	that	could	have	been	money	
in	your	pocket.			
	
Selling	a	home	is	stressful	and	time	consuming.		You	have	to	clean	it	up.		You	
have	to	get	rid	of	everything	because	nobody	wants	to	move	junk.		You	have	to	
deal	with	inconvenient	“showings”	unless	the	house	is	vacant.		You	have	to	
deal	with	security	issues	if	it	is	vacant.		Just	when	you	think	it	is	sold,	the	deal	
falls	through	because	someone	changes	their	mind,	or	they	lose	their	financing.		
Or,	the	house	goes	into	contract	and	then	someone	hits	you	with	a	demand	for	
repairs	that	is	thousands	or	tens	of	thousands	of	dollars	of	expense.		Not	to	
mention	having	to	coordinate	the	repairs	at	a	time	when	your	life	has	you	
pulled	in	50	other	directions.	
	
I	wrote	this	guide	to	help	you	during	this	challenging	time.	I	am	going	to	
attempt	to	help	you	maximize	the	value	received	from	your	property	in	this	
guide.		I	am	going	to	talk	about	tips	for	avoiding	headaches,	problems	and	
hopefully	selling	the	home	you	have	quickly	for	the	best	value.			
	

	

	

	

	

	

Private	&	Confidential	-	For	Intended	Audience	Only.		Uncommon	Capital	LLC	is	a	real	estate	investment	company	that	buys	houses	to	flip	for	profit.		It	is	possible	that	you	can	receive	a	higher	value	
selling	your	home	to	a	person	or	entity	that	is	not	intending	to	resell	it	for	a	profit.	Be	sure	to	consult	with	an	attorney,	realtor	or	other	real	estate	professional	before	entering	into	an	agreement	to	

sell		your	home	to	Uncommon	Capital	LLC.		
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Strategy	#1	–	Consult	with	a	realtor	or	other	real	estate	professional	to	determine	an	approximate	“fair	
value”	for	your	property.			
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In	the	digital	world	that	we	live	in	today,	it	can	seem	far	less	intrusive	and	
quicker	to	look	up	your	homes	value	on	Zillow	or	another	website	like	Redfin.		
Anyone	that	has	worked	in	real	estate	professionally	will	tell	you	that	a	website	
is	not	going	to	be	a	reliable	source	for	determining	the	fair	value	of	your	home.		
In	an	effort	to	cover	the	entire	country	quickly,	many	major	real	estate	
websites	cannot	give	you	the	current	up	to	date	value	changes	that	can	occur	
quickly	in	any	market.		I	would	strongly	suggest	that	you	consult	with	a	realtor	
to	get	a	professional	assessment	of	value	for	your	property.		Realtors	are	going	
to	look	at	the	property,	the	condition	of	the	property,	the	neighborhood	and	
help	you	determine	a	real	value	for	the	property	based	on	recent	sales	comps	
for	your	neighborhood	or	area.		It	is	quite	simply	a	major	part	of	their	everyday	
job	to	know	this	information	and	give	you	a	qualified	assessment	of	value.		
Most	realtor	will	give	you	this	information	for	free	in	an	attempt	to	get	you	to	
list	your	property	for	sale	with	them.			
	
Keep	in	mind,	an	assessment	of	value	is	not	a	guarantee	of	value.		Markets	
change	day-by-day	and	week	after	week.		A	recent	sale	down	the	street	can	
have	a	positive	or	negative	effect	on	the	value	of	your	property.		Additionally,	
there	are	changes	that	could	occur	with	your	property	that	can	positively	or	
negatively	effect	its	value.		I	will	discuss	some	of	these	changes	in	the	pages	to	
come.		An	assessment	of	value	is	more	like	a	current	reading	on	your	
speedometer,	it	is	extremely	helpful	at	that	moment	in	time	but	many	factors	
effecting	that	“snapshot”	value	can	change	just	like	stepping	on	the	gas	or	the	
brake	can	change	your	speed.		
	
Keep	in	mind	that	you	do	not	need	to	sign	a	contract	to	list	your	home	for	sale	
with	a	realtor	just	to	get	an	assessment	of	value.			
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selling	your	home	to	a	person	or	entity	that	is	not	intending	to	resell	it	for	a	profit.	Be	sure	to	consult	with	an	attorney,	realtor	or	other	real	estate	professional	before	entering	into	an	agreement	to	
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Strategy	#2	–	enhance	your	curb	appeal!	It	matters	A	LOT	to	the	interest	in	your	home	via	online	websites	
and	“drive	by”	buyers.			
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Do	 you	 have	 a	 budding	 refuse	 facility	 in	 your	 front	 yard?	 	 Do	 you	 have	 a	
LAWN	OF	 THE	 DEAD?	 	 Is	 the	 paint	 on	 your	 home	 reminiscent	 of	 a	 snake	
shedding	 its	 skin?	 	 There	 are	 few	 things	 that	 can	effect	 the	 your	 ability	 to	
maximize	the	value	of	your	home	more	than	really	poor	curb	appeal.	 	As	an	
investor	that	buys	houses	to	fix	and	flip,	nothing	gets	me	more	excited	than	
poor	curb	appeal.		Why?		Because	I	know	it	affects	the	excitement	of	buyers	
that	want	 to	 live	 there	personally	 and	 it	 usually	means	 that	 I	 can	buy	 that	
home	 more	 cheaply	 than	 if	 the	 home	 had	 great	 curb	 appeal.	 	 The	 curb	
appeal	of	the	house	is	usually	something	that	can	be	addressed	quickly	and	
fairly	inexpensively.		It	is	the	definition	of	“sweat	equity.”	It	takes	some	time,	
physical	 effort	 and	 a	 little	 money	 but	 the	 changes	 can	 be	 huge	 in	 the	
perception	and	excitement	of	a	potential	buyer.		

	

Clear	 the	 debris	 and	 trash.	 	 Remove	 any	 vehicles	 that	 seem	 to	 be	 a	
permanent	 fixture	 in	 the	 driveway.	 	 In	 fact,	 remove	 all	 vehicles	 before	 a	
showing	of	the	house.	 	A	home	buyer	wants	to	see	themselves	living	in	your	
home	and	seeing	another	vehicle	that	is	not	their	own	vehicle	reminds	them	
that	it	isn’t	their	home	yet.	 	Fix	the	lawn	by	aerating	the	lawn	and	throwing	
down	some	seed.	 	 If	 the	 lawn	 is	beyond	repair,	consider	purchasing	sod	to	
recover	 the	 lawn.	 	 It	 is	 not	 as	 expensive	 as	 you	 think	 it	 is	 to	 throw	 down	
some	 new	 sod.	 	 Remember,	 if	 you	 want	 to	 sell	 your	 home	 for	 the	 best	
possible	price	a	potential	buyer	 is	going	 to	need	to	be	EXCITED	to	own	the	
home	and	poor	curb	appeal	erodes	excitement	like	an	avalanche	erodes	the	
stability	of	snow	on	a	mountain	peak.		
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selling	your	home	to	a	person	or	entity	that	is	not	intending	to	resell	it	for	a	profit.	Be	sure	to	consult	with	an	attorney,	realtor	or	other	real	estate	professional	before	entering	into	an	agreement	to	
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Strategy	#3	–	Consider	freshening	the	exterior	paint	or	repainting	the	exterior	of	your	home	completely.		
Don’t	be	scared	of	repainting	or	fixing	“dry	rot”….it	is	scarier	in	name	than	it	is	to	fix!		
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First	impressions	matter	in	life	and	in	real	estate.		The	exterior	condition	of	
your	home	is	the	first	thing	that	any	potential	buyer	will	see	and	thus	make	a	
first	impression	decision	on.		If	your	home	is	like	the	above	picture	on	the	right,	
you	can	see	that	any	buyer	is	not	going	to	be	able	to	garner	a	lot	of	excitement	
for	the	home.		Firstly,	it	will	immediately	speak	to	them	that	the	home	is	old.	
Paint	does	not	chip	or	fall	away	on	new	homes	like	the	picture	to	the	right.		The	
second	thing	that	poor	paint	does	is	speak	to	the	interior	condition	of	the	
home.		Buyers	will	make	an	assessment	of	what	the	interior	looks	like	based	on	
the	exterior.		In	fact,	a	poor	exterior	almost	always	means	that	you	are	going	to	
have	potential	buyers	pass	on	even	looking	at	the	interior	because	they	assume	
it	is	the	same	or	worse	inside.		Lastly,	a	poor	exterior	means	that	a	potential	
buyer	would	need	to	paint	the	house	themselves	once	they	purchased	the	
home	to	get	it	to	an	acceptable	standard.		The	major	problem	with	people	
assuming	that	they	would	need	to	paint	the	house	themselves	is	they	will	
assume	a	much	higher	cost	to	painting	the	house	and	more	than	likely	add	an	
“inconvenience”	premium.			
	
I	have	painted	the	exterior	of	several	large	homes	for	between	$5K	and	$7K	
dollars,	however	a	potential	buyer	that	has	never	hired	a	painter	to	paint	a	
house	will	assume	it	is	going	to	cost	10K,	15K	or	maybe	more.		Additionally,	
they	will	not	want	to	go	through	the	inconvenience	of	sourcing	a	painter	they	
can	trust	and	dealing	with	the	potential	challenge	of	getting	the	paint	color	
approved	by	a	homeowners	association.		If	you	have	the	money,	I	would	highly	
recommend	that	you	freshen	the	paint	or	repaint	the	home	completely.		Does	
that	sound	highly	inconvenient	to	you?	Imagine	how	a	buyer	is	going	to	feel	if	
you	aren’t	excited	about	doing	it	yourself	or	spending	the	money	on	it	yourself.	
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Strategy	#4	– De-clutter	the	inside	of	the	house!		Nobody	is	going	to	pay	you	top	dollar	for	a	HOARDER	
HOUSE!	
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To	 get	 top	 dollar	 for	 you	 home,	 you	 need	 to	 continue	 to	 garner	 the	
excitement	of	a	buyer	by	allowing	them	to	see	the	home	the	way	they	
might	 expect	 to	 live	 in	 it.	 	 Stated	 differently,	 when	 you	 go	 to	 a	 job	
interview	 don’t	 you	 want	 to	 give	 a	 prospective	 employer	 the	 best	
possible	overall	view	of	yourself?		You	want	to	make	sure	that	you	look	
sharp,	 that	your	clothes	are	clean	and	that	your	overall	appearance	 is	
the	best	that	it	can	be.	 	You	do	not	want	to	create	any	objections	for	a	
potential	employer	to	focus	on	outside	of	your	skills	and	qualifications.		
The	same	is	true	for	selling	your	home.		You	want	to	give	a	prospective	
buyer	 the	 best	 possible	 view	 of	 your	 home	 without	 creating	 undue	
concerns.		

	

Less	is	more.		The	smaller	the	room,	the	less	you	want	to	have	in	it.		Get	
rid	of	personal	 items,	clothes,	and	oversize	 furniture.	 	Make	sure	that	
you	 are	 fostering	 more	 of	 a	 “blank	 slate”	 feel	 than	 the	 feeling	 that	
someone	 is	 walking	 through	 your	 personal	 home	 without	 you	 being	
there.	 	The	best	possible	way	to	think	about	this	is	the	way	you	might	
feel	 walking	 through	 a	 model	 home.	 	 If	 you	 pay	 attention	 to	 how	 a	
model	home	is	decorated,	there	are	no	personal	items	in	model	homes.		
Remember,	 this	 is	 a	 temporary	 situation	 where	 you	 are	 trying	 to	
maximize	the	excitement	of	a	potential	buyer.		
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Strategy	#5	–	Consider	freshening	the	interior	paint	or	repainting	the	interior	of	your	home	completely.		
Be	sure	to	get	rid	of	polarizing	colors	and	dated	wall	paper	from	the	70’s!				
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Interior	paint	colors	are	as	personal	to	people	as	food	choices	and	clothing	
preferences.		Not	everyone	likes	spicy	food.		Not	everyone	likes	floral	prints	or	
plaid	shirts.		Clothing	is	personal.		Food	is	personal.		Paint	is	personal!	
	
When	you	are	selling	a	home,	neutral	paint	colors	are	far	better	choices	for	
maximizing	the	value	of	your	home.		Stated	differently,	strong	paint	colors	are	
risky.		There	is	a	chance	that	someone	will	love	your	color	choices.		However,	
there	is	a	greater	chance	that	the	more	bold	the	color	the	less	it	will	appeal	to	
the	majority	of	buyers.		Think	of	it	this	way,	it	is	better	the	interior	paint	be	
neutral	or	“boring”	than	creating	a	reason	to	dislike	the	home.		Strong	paint	
can	be	a	buyer	negative	whereas	white	paint	is	hardly	ever	a	buyer	negative.		
White	paint	is	more	of	a	blank	slate	that	most	buyers	can	imagine	personalizing	
themselves	versus	the	picture	to	the	right.		If	your	house	is	as	yellow	as	the	
picture	to	the	right,	paint	it	white	otherwise	it	will	cost	you	money.			
	
Buyers	that	imagine	that	they	have	to	paint	the	interior	of	the	home	typically	
imagine	that	being	more	laborious	than	costly.		Most	people	are	unwilling	to	
paint	the	exterior	of	their	home	versus	the	interior.		However,	if	someone	
knows	that	they	have	to	paint	the	interior	immediately	after	they	purchase	the	
home,	they	can	assign	a	greater	“inconvenience”	to	it	and	thus	a	lower	price	
offered	for	the	home.	When	in	question,	stick	with	white.		Paint	is	cheap	
relative	to	someone	offering	you	thousands	less	because	they	are	not	excited	
about	the	home.		
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Strategy	#6	–	Consider	removing	all	of	your	current	furniture	and	hire	a	professional	staging	company	to	
stage	your	home	for	sale.		
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As	someone	that	renovates	and	flips	homes	for	a	living,	I	cannot	advocate	enough	
for	the	professional	staging	of	your	home.		As	I	have	already	mentioned,	the	more	
neutral	you	can	make	your	home	the	better.		However,	when	it	comes	to	
accentuating	the	positives	of	your	home,	a	professional	staging	company	will	help	
perspective	buyers	see	the	potential	of	each	of	the	spaces	in	your	home.		
Sometimes,	there	are	awkward	or	unusual	areas	of	space	in	a	home.		A	professional	
staging	company	is	going	to	have	an	abundance	of	furniture	to	use	to	give	a	home	
buyer	a	better	example	of	how	to	use	those	awkward	areas.			
	
How	Will	Staging	Affect	Time	on	Market?			
The	Real	Estate	Staging	Association	(RESA)	has	a	staging	savings	calculator	that	lets	
you	figure	out	how	much	time	and	money	(mortgage	payments,	carrying	costs,	etc.)	
to	save	if	you	stage	your	home	before	listing	it.	Its	“Consumers	Guide	to	Real	Estate	
Staging”	reports	that	homes	that	had	not	been	staged	before	listing	sat	on	the	
market	an	average	143	days.	Once	these	homes	were	staged,	they	sold	in	40	days.	
Homes	that	were	staged	pre-listing	averaged	23	days	on	the	market.	You	can	expect	
differences	from	state	to	state	–	in	California	homes	sold	five	times	faster,	in	
Oregon	seven	times	faster	–	but	”faster”	is	the	key	word	here.		
	
How	Will	Staging	Affect	the	Selling	Price?		
According	to	the	NAR	report,	58%	of	sellers’	realtors	believe	that	buyers	offer	more	
money	for	staged	homes	(29%	think	they	offer	1%	to	5%	more;	21%	put	the	
increase	at	6%	to	10%;	3%	put	it	as	high	as	20%).	Only	14%	of	the	realtors	didn't	feel	
staging	had	any	impact	on	a	home's	selling	price.	Home	Staging	Resource,	an	
organization	that	offers	training	and	resources	to	stagers,	is	even	more	bullish	on	
staging	(as	you’d	expect):	Its	website	states	that	in	a	survey	of	3,500	staged	homes,	
46%	sold	for	10%	more	than	they	would	have	unstaged.		
	
Source	(https://www.investopedia.com/articles/personal-finance/052815/professional-home-staging-worth-
cost.asp)	
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Strategy	#7	–	Consider	getting	your	own	home	inspection	prior	to	selling	your	home.		A	home	inspection	
is	going	to	give	you	the	points	of	negotiation	that	a	buyer	is	going	to	focus	on	to	reduce	the	price	they	pay	
for	your	home.	
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I	can	assure	you	that	the	price	that	you	pay	for	your	own	home	inspection	is	going	to	
save	you	money	in	the	negotiation	process.		When	you	sell	your	home	to	a	buyer	
that	will	occupy	the	house	themselves,	they	are	going	to	want	to	know	what	works,	
what	doesn’t	work	and	what	needs	to	be	repaired	for	the	safety	of	living	in	the	
home.		If	your	home	has	a	mold	problem	based	on	an	inspection	report	finding,	a	
prospective	buyer	might	find	that	to	be	a	deal	breaker.		If	the	mold	is	not	a	deal	
breaker,	you	can	rest	assured	that	the	buyer	will	want	a	sizeable	discount	on	the	
price	that	was	originally	agreed	upon	by	you	and	them	because	of	the	mold.		
However,	having	the	mold	remediated	yourself	will	be	likely	be	less	expensive	than	
any	discount	that	the	buyer	may	have	wanted	you	to	give	them	for	having	it	done.		
There	is	a	difference	between	something	that	used	to	be	a	problem	but	now	is	fixed	
versus	something	that	needs	to	be	fixed	now.		Additionally,	it	will	be	something	that	
a	prospective	buyer	will	always	know	and	potentially	think	about	in	the	back	of	their	
mind.		The	same	would	be	true	of	pest	problems,	foundation	issues	and	a	whole	host	
of	other	things	that	buyers	will	imagine	are	far	more	significant	than	is	usually	
warranted.		Spending	$500	on	a	home	inspection	will	allow	you	to	know	of	these	
problems	in	advance	and	potentially	address	them	so	they	are	not	big	points	of	
negotiation	later.	
	
I	just	bought	a	house	where	a	deal	fell	through	because	of	inspection	issues.		A	
prospective	buyer	had	the	home	in	contract	and	then,	based	on	the	home	inspection	
the	buyer	ordered,	demanded	that	the	seller	take	another	$75K	off	of	the	agreed	
upon	price	for	“issues”	that	had	come	up	in	the	inspection.		The	“issues”	were	really	
maybe	$10K	of	additional	expense	but	the	seller	lost	that	buyer	because	the	
inspection	was	done	after	a	deal	was	reached.		I	was	able	to	capitalize	on	this	deal	
because	I	am	a	flipper	and	I	know	what	things	cost	to	repair.		Make	sure	you	know	all	
of	the	potential	“problems”	of	your	home	before	you	list	it	for	sale.		Or,	sell	to	a	
flipper	like	me	that	is	likely	going	to	fix	all	of	those	issues	anyway!	J		
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Strategy	#8	–	find	your	own	buyer	and	reduce	or	eliminate	your	real	estate	commissions	
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Just	in	case	you	missed	my	subtle	hints,	I	buy	houses	for	cash	to	fix	and	flip!		
I	am	a	real	estate	investor	that	seeks	to	purchase	properties	with	lots	of	
problems,	but	also	lots	of	potential.			
	
Real	estate	commissions	are	the	biggest	cost	you	will	likely	face	to	“sell”	
your	home.		Now,	let	me	be	clear,	I	believe	that	real	estate	agents	are	very	
valuable	to	people	that	want	to	sell	their	home.		I	think	that	most	realtors	
will	bring	significant	value	to	you	if	you	do	not	already	have	a	buyer	lined	up.		
However,	if	you	already	have	a	buyer	lined	up	for	your	home,	is	it	really	
worth	$24,000.00	in	lost	money	(example	to	the	right)	to	have	a	realtor	do	
the	paperwork	for	the	purchase?	Probably	not.		I	realize	that	a	competent	
realtor	will	reduce	their	commission	if	you	already	have	a	buyer	but	they	are	
not	likely	going	to	reduce	it	to	nothing.			
	
If	you	sell	to	an	investor	like	myself,	you	are	not	going	to	have	to	worry	
about	many	of	the	issues	that	I	have	outlined	in	this	guide.		I	don’t	care	what	
the	exterior	looks	like	as	I	am	probably	going	to	change	it	anyway.		I	don’t	
care	what	the	paint	looks	like	because	I	have	already	factored	that	in	to	my	
rehab	or	renovation	costs.		I	don’t	care	what	the	inside	looks	like	because	I	
will	likely	consider	changing	the	layout	of	the	interior	and	always	seek	to	
paint	the	home	as	well.		I	am	not	going	to	be	an	“emotional”	buyer	but	I	will	
be	a	pragmatic	buyer.			
	
If	you	can	find	someone	that	wants	to	buy	your	home	yourself,		you	will	save	
a	significant	amount	of	money	in	real	estate	commissions	and	likely	net	
more	in	your	pocket.			
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Strategy	#9	–	Consider	selling	your	home	to	me!		I	buy	houses	for	cash.		Here	are	some	of	the	advantages	
to	having	me	buy	your	home	for	cash.		#FixerUpper	
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Have	you	ever	watched	HGTV’s	Fixer	Upper	with	Chip	and	Joanna	Gains?		That	is	what	I	
do	with	my	family!		I	have	my	whole	family	involved.		My	wife	Jen	is	the	designer	of	all	
of	our	homes.		I	am	the	investor	or	“money	man”	for	our	projects.		My	oldest	son	is	our	
“Projects”	Manager.		My	brother-in-law	is	my	lead	deal	maker	and	my	Superintendent	
of	Rehab	and	Construction.		My	sister-in-law	is	also	our	deal	maker	and	Finished	
Projects	realtor.		My	three	other	sons,	Gavin,	Braden	and	Madden	are	all	involved	in	
demolition	and	overall	cleaning	and	tidiness.			
	
We	may	want	to	buy	your	house.		Here	are	some	of	the	advantages	of	having	us	buy	
your	home:	
Quick	Close	–	we	usually	close	our	deals	in	14	to	21	days	
Cash	offer	–	we	use	cash	or	already	secured	financing	to	purchase	our	houses	
No	contingency	sales	–	we	are	not	reliant	upon	selling	something	else	to	buy	your	
house.	
No	Inspection	Hang	Ups	–	we	are	not	going	to	view	an	inspection	report	like	a	normal	
buyer.		We	anticipate	many	of	the	problems	that	can	derail	a	normal	purchase	
Non-Emotional	Purchase	–	we	are	not	buying	your	home	to	live	in	it	so	we	are	not	
going	to	get	hung	up	on	things	that	a	conventional	buyer	might	find	offensive	
No	Financing	Contingencies	–	we	are	not	waiting	on	financing	contingencies	
No	Fixing	Problems	–	you	will	not	have	to	worry	about	fixing	the	“problems”	of	the	
house	because	that	is	what	we	do	as	part	of	the	renovation	
No	Real	Estate	Commissions	–	if	we	come	to	a	deal	without	using	a	realtor,	you	will	be	
able	to	avoid	the	significant	costs	of	a	realtor	
Improving	the	Property	–	you	will	have	the	knowledge	that	we	intend	to	make	your	
home	beautiful	and	we	want	it	to	reach	its	highest	design	and	aesthetic	potential	
Improving	Neighborhoods	–	if	we	renovate	your	home,	will	intend	to	sell	it	for	a	profit	
and	increase	the	value	of	the	neighborhood	as	a	whole	
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If	you	are	interested	in	selling	your	home	–	How	do	you	connect	with	me	and	my	team	to	see	if	we	would	
like	to	make	you	an	offer?	
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If you want to sell your home, we first need to gather some 
information about your home to evaluate whether or not we want 
to come see it in person.  If you are interested in starting the 
process to determine if we would like to make you an offer on 
your home, please call 800-506-0126.  The toll free 
number is available 24 hours a day, 7 days a week.  My team 
will ask you a few brief simple questions to help us understand 
your property and then we will be back in touch to let you know 
if we are interested in pursuing it further.  Please call 
800-506-0126.

Uncommon Capital LLC 
PO Box 1168
Newcastle, CA 95658

If you would like to see examples of the properties that we have 
renovated already, please follow us on Facebook at 
LiveSaltandStone.  Additionally, we are also on Instagram 
@livesaltandstone.  

Private	&	Confidential	-	For	Intended	Audience	Only.		Uncommon	Capital	LLC	is	a	real	estate	investment	company	that	buys	houses	to	flip	for	profit.		It	is	possible	that	you	can	receive	a	higher	value	
selling	your	home	to	a	person	or	entity	that	is	not	intending	to	resell	it	for	a	profit.	Be	sure	to	consult	with	an	attorney,	realtor	or	other	real	estate	professional	before	entering	into	an	agreement	to	
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Disclosure	Information	
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This	guide	is	meant	to	be	informative	to	sellers	of	real	estate	properties.		It	is	also	meant	to	be	a	marketing	opportunity	for	Uncommon	
Capital	LLC	to	buy	houses	that	can	be	renovated	and	sold	for	a	profit.	This	guide	is	not	a	binding	offer	to	buy	a	property	that	you	may	have	
for	sale.		An	offer	to	purchase	a	property	will	only	be	made	if	Uncommon	Capital	LLC	has	had	an	opportunity	to	research	a	property,	inspect	
the	property	and	deem	the	property	to	be	a	good	candidate	for	rehab,	renovation	and	eventual	sale	to	a	retail	buyer.		
This	material	does	not	constitute	an	offer	to	sell	or	a	solicitation	to	buy	any	specific	property.		Before	reaching	an	agreement	to	sell	your	
property,	be	sure	to	consult	an	attorney,	realtor	or	other	real	estate	professional.			
	
	

“If	you	are	looking	for	a	clean,	quick,	worry-free	real	estate	transaction,	please	give	me	the	chance	to	make	
an	offer	on	your	home.		I	buy	houses	for	cash.”	

	 			 	-	Shawn	Davis	
Host	–	Flipped	Out	Radio	on	Talk	650	KSTE	on	Saturday’s	at	2:00PM	

	

	

	
	

	
	

Private	&	Confidential	-	For	Intended	Audience	Only			
This	information	is	not	intended	as	legal	or	tax	advice.	Please	consult	with	your	own	legal	or	tax	

advisors	regarding	your	individual	situation.		
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