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FOREWORD

The purpose of The Bronx River Journal is to create a sense of community among the 
diverse residents, workers, and businesses along the stretch of the historic Bronx River. 

This publication will provide The Bronx River community with knowledge of several 
industries through the writings of experts in the area.

We seek to build a smarter and stronger community along The Bronx River by providing 
our readers with critical information that will help them identify the resources they need. 

Our community calendar will provide our audience with up-to-date information on local 
happenings and events.

In our online community forum readers can come together to connect with their neighbors 
and share ideas, and the online local resources will help our readers find what they need 
within The Bronx River community.

The Bronx River Journal is produced by Link NY Realty, led by C.E.O. and Principal Broker 
Valon Nikçi. We hope to benefit The Bronx River community through this publication.
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WHAT’S 
YOUR 
HOME 

WORTH?
Thinking of selling or interested

in learning about a neighbor’s house? 
We can help you see what it’s worth.

2020 Q3 REAL ESTATE STATS -  WESTCHESTER COUNTY

Buyers and sel lers  came back into the market  in  Q3 2020,  
with buyer  act iv i ty  up substant ia l ly  f rom a year  ear l ier .  

Whi le  sel ler  act iv i ty  has improved from last  quarter ,  sel lers  are not
l ist ing enough homes to meet  the increased demand seen from buyers.
Fast  sales ,  mult ip le  offers ,  and low inventory  are l ikely  to cont inue into
what  is  normal ly  a  s lower t ime of  year.

•  Single-Family  Closed Sales were up  11.9 percent  to 2 ,171.
•  Condos Closed Sales were down  19.0 percent  to 336.
•  Co-ops Closed Sales were down  25.4 percent  to 340.

•  Single-Family  Median Sales Pr ice increased  16.0 percent  to $811,000.
•  Condos Median Sales Pr ice increased  6 .3 percent  to $424,500.
•  Co-ops Median Sales Pr ice held steady  at  $180,000.

H G A R . C O M

V A L O N  N I K Ç I
President & CEO, Licensed RE Broker

Cell: 646.321.9428 | Office: 646.495.9838 Ext. 101
Email: valon@LinkNYRealty.com

141 Parkway Road, Suite 10, Bronxville, NY 10708
1270 Broadway, Suite 1007, New York, NY 10001

Y O U R  L I N K  T O  H O M E  

Y O U R  L I N K  T O  B U Y E R S    

Y O U R  L I N K  T O  R E N T E R S

*We have access to foreclosures, 
auctions and tax lien auctions*

www.LinkNYRealty.com

https://bit.ly/3o5OIK3

646.321.9428

Q3 2018
+5.9%

Q3 2019
+5.1%

Q3 2020
+42.1%

Q3 2018
-1.4%

Q3 2019
+9.4%

Q3 2020
+53.3%

Q3 2018
-4.0%

Q3 2019
+1.1%

Q3 2020
+11.9%

Q3 2018
-1.2%

Q3 2019
+3.5%

Q3 2020
-19.0%

Q3 2018
-7.6%

Q3 2019
-16.3%

Q3 2020
-25.4%

Single-Family Home Condos Co-ops Single-Family Home Condos Co-ops

New Listings
A count of the properties that have been newly
listed on the market in a given quarter.

Closed Sales
A count of the actual sales that closed 
in a given quarter.

Q3 - 2020 Q3 - 2020

Q3 2018
-11.1%

Q3 2019
+4.8%

Q3 2020
+54.2%
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Qualify for 
Home Office 
Deduction?

Covid-19 has created a new meaning 
of “Work from Home.” There are those 
that are self- employed and may already 
be accustomed to working from their 
residence. For others, it may now be 
an option provided by their employer 
to work from their “home office”. This 
is important regarding your taxes and 
need to be assessed; so, what is tax 
deductible when  
working from home?

If you are an employee, currently under 
the Tax Cuts and Job Act 2017 the 
unreimbursed for home office (Form 
2106) is no longer allowable. However, if you are able 
to prove the home office is for the convenience of 
the employer then you may qualify. Although IRS, 
routinely denies this deduction there is an exception to 
this rule is being a statutory employee.

To qualify for the “home office deduction” you must 
meet these conditions: a)it must be an exclusive use 
portion of the home, and b) it must qualify as your 
principal place of business, aka, you have no other 
fixed location where you conduct substantive activities 
for your trade or business. Exceptions to exclusive 
use, storage of inventory or product samples and part 
of home used as daycare facility. Some expenses that 
are available for deduction: mortgage interest, real 
estate taxes, utilities, maintenance, insurance, cleaning 
services and many more.

There are two methods to calculate the home office 
expense, the regular method which includes the 

direct, indirect and depreciation expenses incurred 
for the “home office” and the simplified option which 
is a $5 per square foot business use of home with the 
maximum size of 300 square feet. Under this method 
the maximum deduction is $1500.

You may use the same home office for more than 
one business activity, but it must be accounted for 
separately based on the corresponding business 
activity.

S-Corp owners may also take advantage of 
reimbursement for their “home office” if you have an 
“accountable plan.” The plan must outline the eligible 
expenses for reimbursement and how they are paid.

As we close out this unusual year, this is a perfect time 
to review whether we qualify for “remote work” or 
“home office” reimbursements and better tax plan our 
real estate investments. See IRS Publication 587 and 
Form 8829.

Support your local businesses. EASTCHESTER-TUCKAHOE CHAMBER OF COMMERCE

This is for educational purposes only and is not to constitute for legal, accounting or other professional 
advice. If you have specific questions, you should consult with your personal tax advisor.

Rick Kouns, 1099 Accountant LLC, help@1099accountant.com, a virtual accounting and tax firm for the 
solopreneurs,Freelancers, Independent contractors, self employed and the ‘gig’ and ‘sharing’ economy.

www.1099accountant.compg. 4
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JOSEPH SALVATORE 
& SONS

Est. 1921

ROOFING • SIDING • MASONRY
CIRCA 1945

“Same Office and Phone # for Over 75 Years”“Same Office and Phone # for Over 75 Years”

Main Office & ShowroomMain Office & Showroom
1187 Yonkers Avenue • Yonkers, NY1187 Yonkers Avenue • Yonkers, NY

Tel: (914) 297-9982 Fax: (914) 237-0937Tel: (914) 297-9982 Fax: (914) 237-0937

Joseph Salvatore Joseph Salvatore 
E-Mail: joe@nyroofer.comE-Mail: joe@nyroofer.com

nyroofer.comnyroofer.com



WEALTHIE$T from WE$TCHE$TER
Jeff Bezos: Scarsdale

Mark Zuckerberg: White Plains/Scarsdale

Michael Bloomberg: Armonk/North Salem

George Soros: Katonah

Dr. Savis Shaw: Hastings on Hudson

David Siegel: Scarsdale

Ralph Lauren: Bedford

Daniel Och: Scarsdale

Thomas Secunda: Croton-on-Hudson

David “Sandy” Gottesman: Rye

??
?

Population: .................................. 967,506

Median Housing Value: ......$528,300

Median Rent:. ............................... $1,493

Median Household Income: $92,758

Mean travel time to work: .. 34.6 Min
Source: Census.com

Source: Forbes.comHarbor Island Park Mamaroneck

SCARSDALE A+
Public Schools A+
Housing B
Good for Families A+
Nightlife B
Diversity B-

YONKERS B-
Public Schools B-
Housing D-
Good for Families B
Nightlife A
Diversity A+

TUCKAHOE A+
Public Schools A-
Housing B+
Good for Families A+
Nightlife A-
Diversity A-

BRONXVILLE A+
Public Schools A+
Housing B-
Good for Families A+
Nightlife A-
Diversity B-

EASTCHESTER A
Public Schools A+
Housing C+
Good for Families A+
Nightlife A-
Diversity B+

Your Town Grade:

Source: Niche.com

How much do you 
really know about  
WESTCHESTER

???
A+BC-
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Carl D Ranieri, ARM, CRIS
carl.r@dcranieri.com

WHAT WE OFFER:
As an independent agency we have the unique opportunity to work with dozens of carriers 
in order to find the best coverage and price for our clients. We provide constant policy 
review and create an open dialogue with our clients, forming a personal relationship and a 
deeper portfolio understanding. We have dedicated personal and commercial lines teams 
to ensure our clients are handled by a product line expert.

PERSONAL LINES
•  Homeowners 
•  Automobile 
•  Umbrella
•  Recreational Vehicles
•  Collectors Car
•  Valuable Items 
•  Renters
•  Condo/ Co-Op
•  Flood
•  Marine/ Boat 
•  Motorcycle

COMMERCIAL LINES
•  Commercial General Liability 
•  Workers Compensation
•  Commercial Property 
•  Business Automobile 
•  Commercial Excess Liability 
•  BOPs 
•  Short Term Disability 
•  Directors and Officers 
•  Professional Liability (E&O)

457 Palmer Road, Yonkers, NY 10701
914.376.2560 • www.dcranieri.com

Founded in The Bronx, NY in 1939 by 
Ralph Ranieri, D.C. Ranieri Insurance 
Agency has grown into a full service 
independent agency supporting personal 
and commercial insurance products in 
10 states. Locally owned and operated, 
we continue to be a family business and 
integral part of our community.

pg. 7



Bronxville is considered one of the most attractive and 
accessible communities located within the New York 
metropolitan area as it has retained its small scale and sense 

of history with an enviable location just 16 miles from midtown 
Manhattan. The Metro North Harlem line runs through the 
center of the business district providing a less than 40 minute 
commute to New York City. The Village is just 12 miles from the 
Westchester County airport and only 15 miles to LaGuardia. 
The  community is well served by major highways with the 
Bronx River Parkway and the Sprain Brook  Parkway located 
immediately to the west of the Village and the Cross County and Hutchinson River Parkways just minutes 
away. An extremely walkable community at  only one square mile, the Village’s central business district, 
schools and parks are an easy walk for every resident. Within just this one square mile, the Village has a four 
year college, a first rate hospital affiliated with Columbia Presbyterian and a K to 12 public school that is 
consistently ranked one of the top schools in the country.

Bronxville offers a robust selection of recreational activities from tennis to paddle tennis and with easy access 
to the miles of natural beauty offered along the Bronx River pathway.

The village also has a very vibrant business district with a robust mix of stores and a great dining scene 
...everything from Italian to sushi to craft beer. The village offers a great mix of housing stock from studio 
apartments to 10 bedroom historical homes. 60% of villagers live in single-family homes while 40% have the 
choice of condos co-ops and rentals.

Bronxville actively invests in infrastructure making improvements to sewer lines, installing energy saving 
lighting, creating an expansive paving and curbing program and increasing parking for visitors, shoppers and 
commuters. As the historical author Kenneth Jackson said in 1985, “Bronxville has a reputation as a suburb 
endlessly copied but never matched.”

Mayor Mary C. Marvin, Bronxville

Mayor’s Corner

Bronxville

Support your local businesses. BRONXVILLE CHAMBER OF COMMERCE
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Founded By Anthony Forte and David Linn, 
Quintessential Mortgage Group has grown to 
become a household name within the mortgage 
industry. Serving the states of New York, New Jersey, 
Connecticut, and Florida for all residential and 
commercial loan needs. Quintessential Mortgage 
Group prides themselves on educating, advising and 
empowering their clients with mortgage planning tools 
to help them make informed decisions.

Anthony Forte has been working in the mortgage industry for 17 years, 
helping thousands of families and individuals become homeowners. 
Anthony has been named the number 2 mortgage broker in the state of 
New York and ranked top 30 in the United States by the Scottsman Guide. 
Anthony runs his business on the saying that "Everything is business but all 
of that is personal."

WHAT WE OFFER: 
As a Mortgage Brokerage, we have the ability to work with multiple 
different lenders, allowing us to find the best mortgage for your specific 
situation. We offer a mortgage process that is going to educate you from 
pre-approval all the way to closing. We have dedicated ourselves to 
making the dream of owning a home a reality.

PROGRAMS OFFERED
 ◆ Fixed Rate Mortgages
 ◆ FHA Loans
 ◆ Adjustable Rate Mortgages (ARMS)
 ◆ Balloon Mortgages
 ◆ Graduated Payment Mortgages
 ◆ Interest Only Loans
 ◆ Hybrid ARM Mortgages
 ◆ Reverse Mortgages
 ◆ VA Loans

399 Knollwood Road Suite 320
White Plains, NY 10603

(914) 804-8278
Anthony@qmgllc.com
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2 Station Plaza, Bronxville, NY 10708
(914) 600-8139
www.bxvlcoffeehouse.com

112 Kraft Ave, Bronxville, NY 10708
(914) 779-1777

thebronxvillediner.com

Maintain a  
healthy lifestyle: 

as best as you can with 
proper diet, adequate sleep 

and exercise, and social 
interaction with loved ones at 

home or online.

Seek  
professional help:
for physical and mental 
health needs instead of 

using smoking, alcohol, or 
drugs to cope.

Manage your 
emotions:

by using skills that you’ve 
used in the past when 
facing life’s adversities.

Gather factual 
information:

from credible sources to help 
you accurately determine your 

risk and take reasonable 
precautions.

Avoid bad media:
Lessen the time you and your 

family spend watching or listening 
to media coverage of news that 

you find upsetting.

Coping with 
stress during 

COVID-19

Source: World Health Organization
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Avvo Top Attorney 10.0
312 Google Reviews - 4.9 stars

(914) 965-1011 570 Yonkers Avenue, Yonkers, New York 10704 www.dibbinilaw.com
*ATTORNEY ADVERTISING - does not constitute legal advice. Prior results do not guarantee a similar outcome. Please consult a lawyer to determine your rights*

James G. Dibbini & Associates, P.C. is a full 
service real estate law firm representing and 
advising individuals and businesses in:

I have used many attorneys for real estate and business  
over the past 30 years. And I have to say that James is a 
true  professional. He is extremely detailed and keeps you  
well informed all the way through the process. The only 
regret I  have is that I did not meet him years ago!! Quite 
frankly the best attorney I have ever used.
—David 

Landlord-Tenant

Real Estate

Civil Litigation

Foreclosures

Land Use/Zoning

DHCR

Wills & Estates

Should I Fill Out the New York State 
Property Condition Disclosure Statement? 

Something to Think About When Selling Your Home.

The New York State Property Condition Disclosure Act’s 
purpose is to hold sellers liable for issues with a house after 
it is sold to buyers concerning common problem areas that 
may not be readily observable. There are several 
exemptions from required disclosure, but most single-family 
home transactions are subject to the Act. New York home 
sellers subject to the Act must fill out a Condition Disclosure 
Statement, to the best of their knowledge, attesting to the 
current condition of the home and property by answering 
the provided questions on the statement with “Yes,” “No,” 
or “Unknown.” Sellers must answer the questions based 
upon their actual knowledge at the time of signing the 
disclosure statement. The seller doesn’t have to conduct any 
type of professional inspection of the property or to check 
public records in an effort to complete the disclosure 
statement. Depending upon how your sale contract is 
negotiated, you could subject yourself to liability for years 
after the transaction based on what is answered on the 
form! The good news is that the Act allows for the seller to 
refuse to sign the disclosure statement but in turn must 
provide a “credit” in the amount of $500.00 to buyer. Doing 
so will absolve the seller of liability with the exception of 
latent defects known to the seller that cannot be discovered 
by a reasonable inspection. Generally, the results are mixed 
as to whether sellers fill out the form or just give the credit. 
On higher dollar transactions sellers tend to just give the 
credit, but on smaller sized transactions, sellers tend to fill 
out the disclosure as $500.00 will have a much larger impact 
on the final amount the seller will receive after closing costs 
despite the risk for future litigation. 

Each home sale is different and filling out the Statement 
may be beneficial in some situations while others may not. If 
you need help in making this decision or need an attorney 
for the purchase or sale of your home, give us a call at 
(914) 965-1011 or email us at jdibbini@dibbinilaw.com 
to learn more. pg. 11
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Your Community Connection

The Bronx River Journal keeps you connected!

Connect with your community 
through the Bronx River Journal!

Do you like to write? 
Share a story with us.

Own a business and need exposure? 
Work with us. Grow with us.

(914) 222-1296  |  info@bronxriverjournal.com


