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PLAN YOUR
RETIREMENT LIVING
When planning for retirement, many people think
about how much time they’ll spend with their
grandkids, which destinations they will cross off their
bucket list and how many rounds of golf they will play
each week.
Let’s be clear — those are amazing and important
reasons to be excited about retirement. But they’re
not the only things you need to be thinking about.
Retirement changes the rules when it comes to
finances, and it’s important to make sure you plan
accordingly.
When you were working, you were earning a regular
paycheck, paying bills every month and saving for the
future. As a retiree, you may no longer have that
steady paycheck, but the bills still keep coming. That
means to pay them, it’s likely you’ll have to tap into
your savings. Knowing how much income you’ll
receive during your retirement could greatly affect
your retirement living. That’s why it’s so important to
make a retirement plan when you are healthy and
independent, and can make well-informed decisions.

PLAN YOUR RETIREMENT LIVING ...

It helps to start by asking a couple of questions:
How much money do you need? The exact amount

you need is specific to you and is based on how you want
to live in retirement. Once you figure out the amount you
need, the next step is to find beneficial investment
strategies and tools to help you achieve your income
goals.

When do you need your money? Determining

when you will retire can help you determine when you
will need your money. The key is to match your income
needs with the correct investment strategies to satisfy
those needs. Strategies will be different for everyone,
and a way to find the one that’s right for you is by
working with a retirement professional you can trust.

As you develop a retirement strategy, it is important to
organize your money in ways that provide both
immediate and future retirement income. To do this
successfully, it requires a balance of what we call “Know
So Money” and “Hope So Money.” What do we mean by
that?

On the other hand, “Hope So Money” is more exposed
to risk, but also offers greater return potential. Some
common examples include mutual funds,variable
annuities and real estate investment trust.
A retirement professional can also help you craft a
financial strategy that helps ensure your “Know So
Money” and “Hope So Money” are well-balanced.
Balancing these two types of money is important to
making sure that your retirement income can potentially
last as long as you do.
It is important to organize your finances, because simply
saving is rarely enough. Even the most frugal and diligent
of savers may struggle to create a nest-egg large enough
to support their retirement. By crafting a retirement
strategy that balances your need for asset preservation
and retirement income, but still has some growth
potential, you may be able to effectively bridge any
income shortfalls you have in retirement.

Creating the retirement income you need may have less
to do with how much money you have, and more to do
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with when you have it. Essentially, to bridge your income
you to reasonably depend on them to be there when you
shortfalls you will need strategic and purposeful
need them. For example, two of your biggest “Know So
retirement planning.
ItMoney”
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Other examples of “Know So Money” include savings and
checking accounts, and government-backed bonds. With
these bonds, it is important to note that if you decide to
cash in your bond before it matures, you could make or
lose money depending on prevailing interest rates.

To take the next step in your retirement
plan, contact
[Firm Name] at
[(888) 888-8888]today.
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Favorable tax treatment is one of the main reasons for buying an annuity. But what exactly are the tax benefits?
And are there any drawbacks? It’s important to know the answers to these questions before deciding whether to
purchase an annuity. Of course, any information pertaining to taxes is complex, full of exceptions, and subject to
change. Annuities may be funded with after-tax dollars, or they may be purchased within a tax-advantaged plan
such as an IRA or 401(k). This discussion deals with the general rules for taxation of annuities funded with aftertax dollars you should consult a tax advisor for more specific information before you take any action.
Taxation of premiums: The after-tax money you pay into an annuity (in the form of premiums) is
nondeductible. By placing funds in an annuity, you will not realize any current income tax savings, which you might
receive by putting money into a traditional IRA, 401(k) plan, or other employer-sponsored retirement plan.
Tax-deferred growth: Unlike most investments, an increase in the value of an annuity from interest is not
currently taxable. Generally, annuity funds are allowed to grow tax deferred until they’re distributed, at which
time the owner will pay ordinary income tax on all gains.
Taxation of premature withdrawals: Withdrawals taken before age 59½ may be subject to a 10 percent IRS
penalty tax unless an exception applies. When you make a withdrawal from an annuity, the IRS assumes that
earnings are withdrawn first. The 10 percent penalty applies to the earnings portion of a withdrawal. So, early
withdrawals are costly from a tax standpoint.
For example, if your annuity has grown by $1,000 since you purchased it, a $500 withdrawal would be considered
100 percent interest and would be subject to the 10 percent penalty in this case, $50. In addition, because the
entire withdrawal represents earnings, it would be subject to ordinary income tax. If you are in the 25 percent tax
bracket, your income tax liability on the withdrawal would be $125. Adding this to the early withdrawal penalty,
$175 of your $500 withdrawal would end up in the IRS’s pocket.
Taxation of scheduled distribution: If you choose an annuitization option, you will begin receiving regular
distributions from your annuity over a predetermined period of time. Each distribution consists of two
components: principal (a return of the money you paid into the annuity) and earnings. The percentages of principal
and earnings of each distribution will depend on the annuitization option chosen. Again, the earnings portion of
each distribution will be treated as ordinary income. Also, depending on the annuitization option chosen, the 10
percent penalty rule may not apply.
Note: Annuity guarantees are subject to the claims-paying ability of the annuity issuer.
Note: Variable annuities are long-term investments suitable for retirement funding and are subject to market
fluctuations and investment risk including the possibility of loss of principal. Variable annuities contain fees and
charges including, but not limited to mortality and expense risk charges, sales and surrender (early withdrawal)
charges, administrative fees and charges for optional benefits and riders. Variable annuities are sold by
prospectus. You should consider the investment objectives, risk, charges and expenses carefully before investing.
The prospectus, which contains this and other information about the variable annuity, can be obtained from the
insurance company issuing the variable annuity, or from your financial professional. You should read the
prospectus carefully before you invest.
Taxation of lump-sum distributions: Taking a lump-sum distribution of your annuity funds can have many
consequences. If you make this election within the first few years after purchasing your annuity, you may be
subject to surrender charges imposed by the issuer. In any case, the earnings portion of the distribution will be
treated as ordinary income in the year you take the distribution. Also, keep in mind that a large lump-sum
distribution could actually push you into a higher tax bracket, dramatically increasing your tax liability.

For assistance reviewing your retirement plan, contact [OFFICE] at [PHONE].
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