Intraoperative Neuromonitoring:
Putting Patients First
A winning strategy for achieving a high-quality, integrated surgical environment

Your Partner in Electroneurodiagnostics

Healthcare is
quickly becoming
a consumerfocused business.

Survey: Top 10
issues facing hospital
executives in 2018

Expanded ambulatory care, enhanced customer service and a
greater emphasis on patient convenience all are tangible
examples of where we’re headed as an industry. The reasons are
complex, but patients overall are paying more out of pocket than
they have in the past and are exhibiting more traditional
consumer buying behavior like checking reviews and comparison
shopping and budgeting for elective care. And hospital leaders
are taking notice — and responding.
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Hospitals are making new investments to boost patient
satisfaction, survey shows
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To meet the growing needs of
today's patients, leading providers
also collaborate on Intraoperative
Neuromonitoring programs and
solutions that protect an
anesthetized patient's
neuromuscular system.
Through well-honed clinical and business
management processes and procedures, Catalyst
Partners helps to develop and execute successful
IONM programs for hospitals and health systems,
healthcare providers as well as independent
IONM companies. These programs combine
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IONM-speciﬁc management experience with the
knowledge of local communities and clinical
excellence to co-create IONM businesses that are
proﬁtable and at the height of patient care.
Emphasizing patient education and safety eﬀorts,
IONM partnerships mean happier patients who
have a full understanding — including risks,
beneﬁts and alternatives — prior to their
procedures. Interested in learning more about
how an IONM partnership can improve patient
safety and satisfaction? Let’s talk. Catalyst
Partners is the strategic operations and
management aﬃliate of a well-respected and
successful end-to-end provider of IONM services.

Best practices for clinical excellence and ﬁnancial success

Catalyst Partners will help you achieve
best practice guidelines, clinical excellence
and ﬁnancial success through the following:

The beneﬁts of implementing an IONM
program with Catalyst Partners include:

Data compilation and analysis

Clinical competencies and compliance or
quality assurance

Goal assessment

Increased opportunities for growth

Conﬁrmation of regulatory compliance

Access to capital and resources

Scheduling, coordination and logistics

Reduced management and
administrative burdens

Education and training
Recruiting and credentialing
Technical and clinical support
Supply management
Quality assurance

Operational expertise
Enhanced eﬃciency
Revenue cycle expertise
Stronger focus on patient care

Professional medical services
EMR and workﬂow management
Revenue cycle management
Regulatory compliance
Financial control and reporting

www.catalyst-partners.co
info@catalyst-partners.co
(914) 266-8717
399 Knollwood Road, Suite 108
White Plains, NY 10603
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