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EVENT OVERVIEW
Most procurement teams are grappling with the
challenges of ‘going digital’. The drivers for this
are many; from the desire to streamline processes
and drive efficiencies, to better serve end users, to
capture better data, to drive greater compliance,
to free up procurement time to work more
strategically or simply to buy better.
Now in its seventh year, ProcureTECH is the
region’s only event specifically focussed on
those technologies that enable and assist the
procurement function.
The 2020 programme will address the key
challenges most procurement teams face when
making the business case for adopting technology,
selecting the right solutions and ensuring that
implementation goes to plan. It will also include
practical insights into how you can leverage
existing technology to achieve great things.
The programme will be highly interactive with
many sessions featuring cross-room discussions
and workshop-type activities. In keeping with the
theme of the event, we will also be using interactive
event technology to drive increased engagement
with delegates throughout the event.
As at all previous ProcureTECH events, buyers will
be able to attend under the FREE ‘hosted buyer’
model: See details below.

TECHNOLOGY SHOWCASE
ProcureTECH will provide the only opportunity of
the year for procurement professionals to explore
a wide range of procurement enabling solutions in
one place – at one time.
The Technology Showcase (trade show) at
ProcureTECH usually features most of the leading
providers of technology solutions in the market,
with everything from enterprise end-to-end
solutions to more niche players who specialize in
specific elements of the procurement process.
Viewing the solutions in one-to-one pre-scheduled
meetings in the tech showcase provides a far better
opportunity to understand their different features
and benefits than is often the case at events, where
you are trying to have the discussion during a
break with your hands full of coffee and muffins (or
the like!).
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BUYERS CAN ATTEND FREE
As has been the case at all previous ProcureTECH
events, this event will adopt a ‘hosted buyer’
model, whereby buyer/procurement delegates can
attend free of charge, in exchange for committing
to undertake a minimum of four pre-scheduled
twenty-minute meetings with participating
solutions providers. Given that one of the main
reasons that most delegates attend ProcureTECH
is to look at the different technology solutions on
offer, participating in the pre-scheduled meetings is
a great benefit.
The pre-scheduled meetings will be conducted
while the main conference programme is in
progress, meaning that hosted buyers must
elect to opt out of two of the scheduled seminar
sessions during the programme. The meetings are
organised using an online meetings scheduling
platform that we open up to buyer delegates and
solutions providers in the week before the event.
Any one organisation may only claim a maximum
of two hosted buyer tickets.

REASONS TO ATTEND
Adoption of the right technologies has long been
recognised as one of the three key pillars for
building procurement capability.
By attending ProcureTECH you will not only have
the chance to explore what technologies are
out there and what they can do for you, but also
accelerate your understanding of the key issues
involved in:
•
•
•
•
•
•
•
•

Identifying the business problems you are
looking to solve
Understanding the types of solution available
and what problems they solve
Scoping your technology needs
Making the business case for technology
adoption
Selecting appropriate technologies
Implementing new technology
Integration and use of API’s
Viewing a wide variety of technology solutions
in the technology showcase

WHO SHOULD ATTEND?
If you have responsibility for any of the following,
you should be at ProcureTECH
•
•
•
•
•
•
•

Process improvement in your organisation (and
who isn’t?)
Making the business case for technology
adoption
Building procurement capability
Driving procurement excellence
Selecting appropriate solutions
Ensuring successful implementation
Delivering improved customer experience

Don’t miss out – Register today

VENUE
The Sydney Boulevard Hotel
90 William St, Sydney NSW 2011
Telephone: 02) 9383 7222
W: sydneyboulevard.com.au

No other event in the calendar provides you with
this unique opportunity

PASA ProcureTECH Sydney

Page 3

DAY ONE - 26TH FEB
Time

Session

8.00-9.00am

Registration

9.00-9.05am

Introduction and Welcome from chair

Partner
Meetings

Nigel Wardropper, managing director, PASA
9.05-9.45am

Building a Long Term Digital Strategy
• Identifying the primary value drivers for your Procurement organisation,
• Prioritising digital investments that advance Procurement’s primary value driver, and
• How to create a long-term digital strategy roadmap for the next 5 years.
Jeremy Suter, Senior Principal advisory, Gartner

9.45 – 10.25am Digital procurement – an Essential Transition
This session presents a point of view on what ‘digital procurement’ is and why it is a critical part
of a more general transition that the Procurement function needs to make
• What is digital procurement – a point of view
• Procurement’s role in supporting the business’ increasing need for speed
• Resolving the tension between compliance and speed – new thinking, new technology
• How to bring digital procurement to life
Vernon Kringas, Director, Infosys Portland
10.25-11.00am What are your procurement technology hot buttons?
Facilitated round-table discussions to identify what the audience’s key priorities and challenges
are in relation to procurement technology.
The outcomes of the discussions will help the chair and speakers steer the conversation during
the remainder of the conference to best address the audience needs.
Moderator: Nigel Wardropper, PASA
11.00-11.30am Morning Refreshment Break for networking & general viewing
11.30-12.10pm Developing your Contract Management Maturity
Having a Contract Management platform in isolation is not enough to
mature your capability from Ad Hoc to Optimised. Through the building
of a collaborative roadmap, Mark and Stuart will demonstrate how you can
maximise your return on investment and drive value to the bottom line.
Mark Reddy, Head of Growth & Stuart Hunter, Value Engineering & Account
Management Lead, Portt

Meeting 1
11.30-11.50am
Meeting 2
11.50-12.10pm

12.10-12.15pm Break to Switch sessions
Five minutes to allow delegates to come or go from or to pre-scheduled meetings
12.15-12.55pm Use of Technology in Sustainable and Ethical Procurement
Nicholas Bernhardt, CEO, Informed 365

Meeting 3
12.15-12.35pm
Meeting 4
12.35-12.55pm

12.55-1.50pm

Lunch & General viewing time
Opportunity to meet those solutions providers with whom you have not made scheduled
appointments

1.50-2.30pm

Using your existing toolkit to increase stakeholder engagement through
effective spend analytics
The possibilities with the latest Business Intelligence tools are endless
and the speed to delivery will surprise and delight you. See the power of
effective spend data visualisation, at both a macro and category level, to drive
engagement with senior stakeholders within your organisation.
• Utilising Microsoft PowerBI, you will see how a picture (especially an
interactive one) is worth more than 1,000 words and will drive internal
customers towards procurement.
• What do the components of good data visualisation look like?
• How can this be used strategically to gain buy-in with stakeholders?

2.30-2.35pm

Meeting 5
1.50- 2.10pm

Meeting 6
2.10-2.30pm

Break to switch sessions
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DAY ONE - 26TH FEB
Time

Session

2.35-3.15pm

The Macquarie Bank Digital Transformation Journey
A fireside chat with Dean Baruah, Division Director - Head of Procurement
Operations at Macquarie Bank
In 2016 (?), recognising that their business processes were inefficient and
inconsistent across their different functions and geographies, Macquarie Bank
commenced a global procurement transformation project to build a world
class procurement organisation.
In this discussion Dean will share:
• How they approached the phased implementation
• The challenges they encountered and how they overcame them.
• How the change management initiative worked with the company culture
to help the entire global organisation through the transformation.

3.15-3.45pm

Afternoon refreshments and technology viewing time
Further time to check out what else is on show.

3.45-4.25pm

Artificial Intelligence and Automation – the Next Frontier
Gina Anslow, Chief Strategy Officer, Robobai

4.25-4.30pm

Break to switch sessions

4.30-5.10pm

Where next for Procure Tech?
So what are the next big things in procurement enabling technology? We hear
much about ‘sexy’ new technologies such as AI, RPA, Bots and Blockchain.
Some of these are a reality already, others still in the future.
We wrap up the day by looking at the current state of these technologies and
where our expert panel see the next big advances and wins coming. Are we
ready for these technologies, or are we getting ahead of ourselves?
Moderator: Jonathan Dutton FCIPS, JD Consultancy & PASA
Panellists:
• Vernon Kringas, Infosys Portland
• Jeremy Suter, Gartner
• Plus TBC

5.10-6.10pm

Partner
Meetings
Meeting 7
2.35-2.55pm

Meeting 8
2.55-3.15pm

Meeting 9
3.45-4.05pm
Meeting 10
4.05-4.25pm
Meeting 11
4.30-4.50pm

Meeting 12
4.50-5.10pm

Networking drinks
Join with your peers and participating solutions providers for an hour of networking over drinks
to end the day.

PASA ProcureTECH Sydney

Page 5

DAY TWO - 27TH FEB
Time

Session

8.00-9.00am

Registration

9.00-9.05am

Welcome to day two and recap of day one

9.05-9.45am

Spotlight on Procure to Pay
The challenge for procurement leaders, and associated stakeholders within
the P2P capability, is to improve the user experience, whilst balancing against
different buying patterns, more complex buying behaviours, business users
being further removed from suppliers and more complex purchasing
processes.
In this interactive discussion session an expert panel will answer your
questions regarding procure to pay (P2P) process and how it can be
successfully implemented.

9.40 – 9.45am

Partner
Meetings

Meeting 13
9.00-9.20am

Meeting 14
9.20-9.40am

Break to switch sessions

9.45 – 10.25am The role of B2B matching platforms and marketplaces in procurement
• Why have shortlisting and matching platforms emerged?
• What do they offer?
• What gap do they fill in the procurement journey?
• Who are the players?
Sharon Melamed, Managing Director, Matchboard

Meeting 15
9.45-10.05am
Meeting 16
10.05-10.25am

10.25–11.00am Morning Refreshment Break for networking & general viewing
11.00–11.40am Designing User Centric Solutions
Michael O’Keefe, Product Director - Business Applications, Microsoft

Meeting 17
11.00-11.20am
Meeting 18
11.20-11.40am

11.40–11.45am Break to Switch sessions
11.45–12.25pm Session TBC

Meeting 19
11.45-12.05pm
Meeting 20
12.05-12.25pm

12.25 – 1.10pm Lunch & General viewing time
Opportunity to meet those solutions providers with whom you have not made scheduled
appointments
1.10–1.50pm

The benefits of having the right supplier management system in place and
the key foundations required for successful implementation.
While having the right technology in place is crucial for effective supplier
management, it is equally important to have the right foundations in place
before the system is implemented. We explore the likely challenges that will
be encountered, and the key elements required before and during a system
implementation. We also examine the key features in a supplier management
system that is useful for practitioners.

Meeting 21
1.10-1.30pm
Meeting 22
1.30-1.50pm

Frank Lai, Management Consultant, State of Flux
1.50–1.55pm

Break to switch sessions

1.55 – 2.30pm

Ten ways to ensure your procurement IT solution will succeed.
What are the top ten tips we can take away from the last two days to help us
succeed on our procurement technology journey.
This session will allow us to have an open discussion with the audience where
we discuss the key learnings from ProcureTECH 2020 and what we can takeaway and apply to our business.

Meeting 23
2.35-2.55pm

Meeting 24
2.55-3.15pm

Facilitated cross room discussion
Moderators: Jonathan Dutton FCIPS, JD Consultancy & PASA & Nigel
Wardropper, PASA
2.30pm
Close of ProcureTECH
PASA ProcureTECH Sydney
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PROCURETECH PARTNER:

Coupa Software is the leading provider of
BSM solutions. We offer a comprehensive,
cloud-based BSM platform that has connected
hundreds of organizations with more than
four million suppliers globally. Our platform
provides greater visibility into and control
over how companies spend money. Using our
platform, businesses are able to achieve real,
measurable value and savings that drive their
profitability. Learn more at www.coupa.com.
Read more on the Coupa Blog or follow @
Coupa on Twitter

TECHNOLOGY SHOWCASE:
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REGISTRATION PAGE
THERE ARE THREE WAYS TO REGISTER
1. Using the online form CLICK HERE
2. By phone: 0490 811 892
3. Scan completed registration form and email to regos@pasa.net.au
NAME
DO YOU HAVE ANY
_____________________________________________________________________________________________________
SPECIAL DIETARY
JOB TITLE
_____________________________________________________________________________________________________
REQUIREMENTS
ORGANISATION
_____________________________________________________________________________________________________
ADDRESS
_____________________________________________________________________________________________________
SUBURB
_____________________________________________________________________________________________________
STATE							
POSTCODE
_____________________________________________________________________________________________________
COUNTRY
_____________________________________________________________________________________________________
PHONE 							
MOBILE
_____________________________________________________________________________________________________
EMAIL
_____________________________________________________________________________________________________
In order for PASA to provide ‘free’ and low-cost conferences we rely on the support of our sponsors. 		
By registering for this event you agree and accept that your details will be shared with sponsors.

PAYMENT DETAILS
I wish to pay by Credit Card:

VISA

AMEX

DINERS		

CARD										
NUMBER

MASTERCARD
CCV

NAME ON CARD

_______________________________________________ AMOUNT PAYABLE ________________

Signature

_______________________________________________

EXPIRY DATE

________________

OPTIONS AND PRICING
OPTION

PRICE

HOSTED BUYER

FREE (MAX 2 PER ORGANISATION)

PAID BUYER

$999 PLUS GST = $1098.90 AUD

PAID VENDOR TICKET

$1495 PLUS GST = $1644.50 AUD

PASA CONNECT MEMBER

$499.50 PLUS GST = $549.45 AUD

PLEASE TICK

Definition of:
*Hosted Buyer – In order to qualify for the hosted buyer programme, delegates must commit to conducting a minimum of four pre-scheduled meetings with
participating technology suppliers. As the name suggests, the programme is only available to delegates from the ‘buy-side’, who would be seeking to adopt
procurement technologies in their organisation. These pre-scheduled meetings will be conducted while the main conference programme is in progress,
meaning that hosted buyers must elect to opt out of two of the eight scheduled seminar sessions. They will still be able to attend all plenary sessions and app
snaps.
*Paid Buyer – Buyers not wishing to participate in the hosted buyer programme may register for the event as a paid buyer
*Vendor – Are anyone providing goods, services, solutions, support services or advice to procurement
*Terms and Conditions*
Cancellation Terms – Any cancellations must be received in writing before 12th February 2020. An administration charge of $200+GST will apply. No refunds will
be given after this date. Substitutions will be allowed at any time.
Privacy Policy – The information received on this form may be shared with external companies (sponsors and exhibitors) for their ongoing marketing purposes.
Conference Agenda – The organisers reserve the right to alter or amend the conference programme without notice to delegates.
Communications – By registering for this event you agree to receive email communications from BTTB Marketing Pty Ltd T/as PASA. If you have previously
unsubscribed from our system then we will need to reactivate your email address in order for you to receive communications relevant to the event.
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