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"Things don’t have to change the world to be important.” 
--Steve Jobs, American entrepreneur  

HIGHLIGHTS 
10-K FOR YEAR ENDED 
DECEMBER 31, 2017 

 
Large and Accelerated Filers  

Due 60 and 75 Days after year-end,  
respectively 

 
 

Non—accelerated Filers  
Due 90 Days after year-end 

WALTHER PARTNERS INC. 

Valuing Technology Companies  

Whether a technology company is setting out to change the world with an idea or has 
achieved   an estimated worth of over $1 billion, companies in the technology sector often 
share a similar challenge: determining an appropriate fair value measurement of their 
business. 

Regardless of where a technology company is along the spectrum of development, the 
company’s stakeholders must always be cognizant of the challenges surrounding fair value 
measurements (FVM) as the company grows. These challenges often result from the fact 
that as a company grows, the approaches and methods used to estimate the company’s FVM 
often change depending on where the company is in its life cycle (for example, early, 
middle, or late stage). At each stage, FVM will play a critical part in a stakeholder’s ability 
to make important decisions about, for example, sale or acquisition, buy-in, solvency, tax 
implications, or financial reporting. 

Beginning with a valuation process and progressing through the stages of a company’s life 
cycle, the focus of the valuation will vary.  

During the early stage of a technology business, FVM based on, among many other 
variables, the potential market size for the product or service offering and the owner’s or 
management’s ability to execute the vision into sales. 

During this middle stage, the company is in a better position to prepare financial forecasts, 
which will allow it to determine a discounted cash flow valuation. 

During the late stage, assuming relevant comparable company data exists, a market 
approach, which takes into account current market multiples for comparable publicly traded 
companies or acquisition multiples, can be considered, along with a discounted cash flow 
analysis. 

Contact us for more information. 

 Data Analytics to Measure Economic Damages    

Sophisticated statistical tools are not always fully used to support damage calculations in 
litigation. Although these techniques are not always required, a rigorous and defensible model 
of economic damages in litigation can benefit from fully using regression analysis, which is a 
common tool for economists, statisticians, and data scientists. These techniques can be 
especially helpful in consumer fraud class actions in which traditional business valuation 
techniques (for example, discounted cash flows) are not applicable, and damage experts often 
need to calculate damages based on a large number of consumer transactions. For example, 
consumer fraud and false advertising class actions may require a valuation of the product 
feature that was promised but not received. Using regression analysis can help provide a 
valuation of the contested feature and assist in measuring economic damages in these cases. 

Contact us for more information. 

Insights into Distressed Investing 

Distressed investing has been strong since the 
collapse of the financial markets in 2008, but as the 
economy has continued to expand, it has become 
increasingly opportunistic. Distressed investors can 
count on industry structural changes, if not the 
popping of occasional industry bubbles. 

Typically value of a going concern entity is based on 
an income or market approach and not on book 
value. The income approach looks into the future at 
the cash flows expected to be generated by the 
company and calculates the present value of these 
future cash flows. The market approach compares 
the value of comparable companies or comparable 
M&A transactions to the subject company.  

However, the valuation of distressed companies includes numerous additional elements of 
uncertainty as well. The uncertainty resulting from the distress impacts all three commonly 
used valuation methodologies. Often the valuation of distressed companies is impacted as 
their entire industry may be impacted.  If the distress is due to industrywide issues, 
forecasting is even more difficult. Cash flow may be constrained or negative and forward 
projections circumspect. Additionally, EBITDA is likely reduced from historical levels or 
negative making the valuations below historic and intrinsic values. 

 
Contact us for more information. 
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