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COVID-19 and the “Hidden Market”
by Tony Youngs

As we moved into the new year, we were 
enjoying a great economy and real estate was 
booming.  It seems that overnight, everything 
changed. The Coronavirus took us by 
surprise. You may be asking yourself, “What 
now?”

What do we  do 
as a real estate 
investor? We 
simply adapt to the 
changes. How?

The basics of 
acquiring money 
making deals is 
the same. Your exit 
strategy is the main 
difference.  Should 
we wholesale? 
Should we rehab 
and flip? Should we buy & hold? Consider 
this: do people have jobs, are banks giving 
mortgage loans, are the homes that are 
for sale going under contract, are pending 
sales actually closing, are values going up, 
or are they decreasing? We should also pay 
close attention to the rental market. Will 
rents decrease or will there be rent control? 
The answers to these questions will help to 
successfully adapt to your own market.

The good news is this, If you know how to 
adapt, you will make some very interesting 
money in real estate. Just remember, everyone 
needs a place to live in these uncertain times. 
You and I are the ones that can meet that 
need for them, and make plenty of profit by 
doing just that.

In my 30 years 
as a real estate 
investor, this is 
my third time of 
going through a 
crisis in the real 
estate economy. 
I know exactly 
what to do. I will 
be a guest trainer 
for the AZREIA 
Training coming up 
in  November and 
I will be teaching 
how to prosper 

in the Covid “Hidden Market” I will take 
away your uncertainty and give you clear cut 
directions that you can apply right away.

Make plans to attend this one of a kind 
training session. It will be time well spent. I 
am looking forward to seeing you there.

“If you’re not making offers, you’re not 
making money.”

In-Person
The ScoTTSdale ReSoRT aT MccoRMick Ranch

Monday, November 9 – 5:45 pm
– COVID-19 and The Hidden Market
– Market Update & Market News
– Rental Update

Virtual
Tuesday, October 13 - Virtual 5:45 pm

– COVID-19 and The Hidden Market
– Market Update & Market News

NOVEMBER 2020
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Yes, it is time to try! Yes, we are going to try!

Our November 9th Meeting will be held in-person at the 
Scottsdale Resort at McCormick Ranch. We will also hold a 
virtual meeting with the same content on Tuesday, November 
10th. So, we’ve got you covered. Th e November 9th meeting 
is also our 18th Anniversary!  Th is year, we will be celebrating 
“Getting Back to Normal.”  We will not have our usual 
festivities but do hope to bring some recognition of this 
accomplishment.   

I feel our industry thrives best when we are together, 
networking and learning from each other. Nothing can replace 
the interaction of in-person events. Nothing! Your business 
runs on networking and meeting with people. Th at is how 
you fi nd deals, locate services, fi nd out how other investors are 
operating, and much more. Virtual just doesn’t cut it.  Th ink 
how good it is going to feel to meet up with fellow investors on 
the 9th.  

What wasn’t so easy was fi nding a space. Most event venues 
including the Celebrity Th eatre are still closed. Th e few that are 
open haven’t realized the world has changed a little and their 
prices are pre-COVID rates which will not work for us until 

we know that you will come out and attend our meetings in-
person. So, this is kind of a test run. Yes, I know the Scottsdale 
Resort at McCormick Ranch isn’t as centrally located as 
the Celebrity Th eatre, but it is the best we can do (and it is 
beautiful). It is located at 7700 East McCormick Parkway – not 
too far from the 101 on the east.  

We have slowly been off ering subgroup meetings in-person and 
they have functioned well. Launch Pad is in-person, as well. 
We are expanding this month into off ering education sessions 
in-person as well as virtually. Tony Youngs will educate you 
on COVID19 & Th e Hidden Market all day on Saturday, 
November 14th at the 24th Street Conference Center. Tony 
will repeat this session virtually on Saturday, November 21st. 
I strongly feel in-person education is the best way. You cannot 
replace the in-person interaction of the teacher and attendees 
virtually. It is a far better learning experience to be in-person.

So, now it is up to you to decide which is best for you. You 
are the only one that can make that decision and you will do 
what is best. Should you decide to attend in-person, we will 
be continuing our mask policy of wearing a mask when you 
away from your seat. While seated, we will be separated by the 
recommended six feet. 

Getting Back to Normal?!
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In Arizona, residential  investors and 
home-owners always insure for the cost-
to-rebuild.  The vast majority of residential 
homes are newer,  and by insuring for cost 
to re-build,  the owner knows that there is 
enough insurance coverage to replace the 
house with a new one  if something really 
bad happens.   

The “Parable of the Twins”:   Brad and 
Matt were identical twin brothers.  
Like many twins, they had a very close 
relationship.  They both had dreamed of 
having a custom home built that would 
meet all of their family needs.  Together,  
they had architectural plans 
drawn up and they hired one 
home builder to construct 
identical homes for each of 
them.  The homes were in the 
same town,  but not together, or 
even in the same neighborhood.

The same materials and the 
same sub-contractors were used 
on each home. After they were 
finished, if you were blindfolded 
and taken inside of either home,  
it was virtually impossible to tell 
which house you were in.  Even 
the paint colors, trim, counters, 
and cabinets were exactly the 
same in both houses.                                                                                                          

The brothers had negotiated a 
fair price for the construction 
with the builder. Since they 
bought 2 houses, they each 

paid $400,000 to the contractor for the 
construction of their house.  Since each 
twin already owned the land,  the $400,000 
did not include the cost for the lot. 

After about 12 years,  both brothers 
decided to sell their homes.  The homes 
were priced fairly and sold within a 
reasonable time. Brad’s home sold for 
$850,000.  Matt’s home sold for $350,000.

Wait a minute !!!  Is there a “typo” there??  
Weren’t those identical homes ? No errors. 
But most people know that the three most 
important things in real estate are location, 
location, location.  Brad had his home 
built on a lot that was in a preferred area 
of town,  with great schools and shopping, 
close to transportation, and away from 
commercial and industrial areas.
Matt paid a lot less than his brother Brad 
for the land where his home was built. 
But Matt’s lot was near a gravel pit and 
in a semi-industrial part of town. Two 
years after Matt and his family moved in, 
the gravel pit became a sewage processing 
facility for the town.  

A sophisticated computer program was 
used to calculate the “re-build” cost for 
these houses. It was determined that re-
build cost was the same for each house: 
$700,000.  With all of the facts available,  
you can understand why the two homes 
sold for different amounts. . . and you 
can also understand that since they were 
identical houses, the reconstruction cost 
was the same for each house. 

The lesson here:  market value or real 
estate value, has nothing to do with 
construction cost. And, when you insure 
for construction cost,  you can always 
put yourself back where you were before 
something bad happened. 

* * * * * *
 CLARK SANCHEZ  has been an Arizona 
insurance agent for over 40 years.  Also a 
Vendor-Affiliate with AZREIA for over 18 
years.  You can contact Clark if you have 
any insurance related questions at 
clark@clarksanchez.com   or  
(602) 803-2179

Clark Sanchez
Insurance Agent

1555 E. Glendale Ave. 
Phoenix, AZ 85020

(602) 277-2655
clark@clarksanchez.com

by
Clark

Sanchez

In Arizona Investors Always Insure for Rebuild Cost, Not Market Value

AZREIA  Advantage: Insurance Resource

http://www.clarksanchez.com
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Status of Evictions

AZREIA  Advantage: Legal Expert

Mark B . Zinman,
Attorney

Zona Law Group P.C.
7701 E. Indian School Rd.

Suite J
Scottsdale, AZ 85251

Phone: (480) 949-1400
Fax: (480)-946-1211

www.zona.law

by
Mark

Zinman

In the past 8 months, there have been an 
incredible amount of changes to evictions.  
Overlapping rules being implemented by 
the state and federal government, has left a 
lot of property owners confused about their 
rights.  Thankfully, due to the expiration of 
the Governor’s Executive Order on October 
31 (when this was written in October, it 
is expected the EO would expire and not 
be continued), and clarification from the 
Center for Disease Control (“CDC”) and 
the Arizona Supreme Court, we have more 
clarification than previous months.  Here is 
where we stand with evictions.

NONCOMPLIANCE - A property owner 
has the right to file for an eviction based 
upon an immediate and irreparable breach 
or a breach relating to a noncompliance 
with the lease.  The most common 
versions are unauthorized 
occupants, noise disturbances 
and/or criminal activity.  Those 
types of evictions are generally 
not affected by any legislation or 
order.  You can usually file the 
case, proceed through judgment 
and execute the writs of restitution 
to get possession back (some 
cases may be different, such as 
non-compliance for failing to pay 
move-in fees).

NON-PAYMENT OF RENT 
– if you have a resident that is 
delinquent in rent, your rights 
may be affected by the CDC 
eviction moratorium (“CDC 
Order”).  The CDC Order was 
published on September 4 and a 
lot of clarifying information has 
been provided since that time.  
Here is where the law currently 

stands: you can proceed with your evictions 
normally, but if a resident signs the CDC 
declaration avowing to certain facts under 
the penalty of perjury, you are not allowed 
to get the writ of restitution executed.  You 
can serve notice, file the eviction and get 
a judgment, but you should stop before 
seeking the writ of restitution and only 
proceed, if you are able to challenge the 
CDC declaration signed by the tenant as 
containing lies or material misstatements.  
We believe that such challenges will be 
looked at critically by the courts and should 
only be used in exceptional circumstances.  
For example, if a resident hasn’t paid rent in 
6 months, we believe it is hard for them to 
declare, under penalty of perjury, that they 
are making their best efforts to make partial 
payments.

NON-RENEWAL OF LEASES AND 
TERMINATION OF MONTH-TO-
MONTH LEASE – Arizona law does not 
require cause to terminate someone when 
their lease expires or when they are on a 
month-to-month lease.  In such cases, a 
property owner can serve a 30-day notice, 
requiring the resident to move at the next 
lease term that is not less than 30-days away, 
after service of the notice.  As long as the 

action is not discriminatory or retaliatory, 
it is permitted under Arizona law.  Now, 
however, the Arizona Supreme Court has 
said that if the tenant is delinquent in rent 
when the non-renewal notice is served, there 
is a presumption in the law that it is because 
of the delinquency and the protections 
set forth in the CDC order are triggered.  
Therefore, if a non-renewal is being served, it 
is perfectly fine and you can proceed through 
a writ, if the tenant was not delinquent when 
the notice was served.  On the other hand, 
if the tenant was delinquent in rent, there is 
a presumption that the writ will be delayed 
by the CDC order, unless the landlord can 
demonstrate that the reason for the eviction 
was not related to the non-payment.  It will 
be the landlord’s burden to demonstrate the 
facts underlying their decision to terminate 
the lease.

We are confident that the changes are not 
over and readers must stay alert to changes 
in the law.  This doesn’t necessarily mean 
that more moratoriums are guaranteed to be 
issued, but we do expect more legislation to 
be proposed affecting this area of the 
law in 2021. 

http://www.zona.law
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It is well known that the residential real 
estate market is highly seasonal, with activity 
and prices following the heat: warming up in 
the spring, hot in the summer, then cooling 
off in the fall and going into near hiberna-
tion in the coldest part of the year.

This chart shows the seasonality in home 
sales volumes and its consistency across 
regions by using the National Association 
of Realtors monthly existing home sales as a 
percentage of total homes sold in the year.1

Buy When Its Cold
Obviously: it’s best to buy homes when the 
competition and prices are lowest.  Accord-
ing to realtor.com, the best week of the year 
in 2019 to purchase a home after considering 
all factors was the week of September 22.  

As summer winds down and kids return 
to school, many families hit pause on their 
home search and wait until the next season 
to start again. With dramatically less com-
petition, persistent buyers will feel the scales 
tip in their favor as eager sellers begin to cut 
their prices in an effort to entice a sale. As 
seasonal inventory builds up and restores it-
self to more buyer-friendly levels, fall buyers 
will be in a better position to take advantage 
of today’s low mortgage rates and increased 
purchasing power.

Sell When It’s Hot
The peak in volumes is confirmed by looking 
at the busiest days to move, which are June 
1st and May 31st.  Movers speculate that 
people are realizing the prices are higher later 
in the year, and enjoy the milder weather.2 
The increased demand means higher prices 
and fewer days on market. 

But This Time Is Different...
Or Is It?  
Transactions depend on both buyers and 
sellers showing up, although sometimes 
in different quantities and with differ-
ent motivations, leading to some of these 
seasonal patterns and anomalies.  There are 

more buyers than sellers in the post COVID 
world at this point and prices have returned 
to their steady march higher after taking a 
brief hit. Buyers seem to be motivated to get 
into their own space, as well as the upward 
demand represented by millennials enter-
ing prime home-buying years.  Sellers, on 
the other hand, continue to hold back and 
listings are at significantly lower levels than 
prior to the pandemic.3 The seasonality effect 
may be different in Denver, as Chris Hodges 
(Homesmart Realtor) observes, “COVID 
has shaken the real estate market by surprise 
and really created a strong seller market in 
Denver that I expect to be prolonged into 
the Winter.”

Conclusion
While local conditions continue to domi-
nate, the seasonality effect seems unimpacted 
by the unexpectedly moderate changes in 
the SFR real estate market, with buying 
in the fall to have a home ready for sale in 
the spring or summer a plan likely to yield 
profits.

* * * * * *

1. https://www.housingwire.com/arti-
cles/36855-heres-why-seasonality-mat-
ters-in-the-housing-market/

2. https://www.mymovingreviews.com/move/
moving-statistics-2019-annual-moving-in-
dustry-infographic

3. https://www.fanniemae.com/portal/
research-insights/surveys/national-hous-
ing-survey.html

The Seasonal Benefit for Fix and Flippers

David Neilson
Boomerang Capital Partners

2152 S. Vineyard #105
Mesa, AZ 85210

Office: 480.779.9779
www. boomerangcaptal.com

by
David
Neilson

AZREIA  Advantage:  Financing  Professional

http://www.boomerangcapital.com
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The buyer agreed to purchase the 
property “as-is,” which indicated 
the property needed an update . The 
cash sale was scheduled to close in 10 
days . The buyer, a real estate investor, 
offered a purchase price of $175,000 
– far below fair market value – to 
perform needed repairs .

The property was in Arizona, but the seller’s 
“agent” was from Illinois. To find out which 
real estate brokerage he worked for, Stacy (the 
Escrow Officer) searched his name on the 
internet. She found nothing.

Apparently, the seller’s “agent” was not a real 
estate agent – just an “agent.” He also waited 
until three days prior to closing to provide 
Stacy with an email address and cell phone 
number for the seller.

Stacy called the seller several times; he never 
answered or returned her calls. He finally 
replied to one of her texts. The seller claimed 
he contracted COVID–19 and, therefore, 
was not ready to close. He wanted Stacy 
to just send the closing documents and he 
would sign them alone.

Stacy explained the Company requires an ap-
proved notary to acknowledge his signature. 
He replied with this text: “I am in no rush to 
put myself or anyone else in harm’s way due 
to this virus. It will just have to wait until I’m 
available but that gives me time to review the 
documents so can you please email me every-
thing I’ll be signing so I’m not just signing a 
bunch of papers I haven’t read?”

The closing date came and went, and the sell-
er did not close. The buyer patiently waited. 
Nearly a month later, the seller called to say 

he was ready to sign his closing documents. 
Oddly enough, he called from a new cell 
phone number.

The phone number the seller originally pro-
vided Stacy began with a Florida area code. 
The new number had a Massachusetts area 
code.

Stacy asked the seller where he would like 
to meet the notary for the signing appoint-
ment. He told her he needed to call her back. 
Another week went by before he returned 
the call. He set up a time and location that 
afternoon in Florida.

The next morning, the notary contacted 
Stacy since the middle name of the grantor 
on the deed did not match the middle name 
on the seller’s identification. Stacy asked the 
notary to provide the social security number 
from the Substitute 1099-S.

The notary said the seller could not remem-
ber his social security number and had left 
that line blank. He also entered the prop-
erty address as his forwarding address, with 
instructions for Stacy to mail his proceeds to 
that location. Her gut told her something was 
wrong.

First, what 44–year old man does not know 
his social security number from memory? 
Second, if he is in Florida – why would he 
want his proceeds check mailed to the prop-
erty he was selling in Arizona?

Additionally, the U.S. Postal Service will 
not deliver mail to a vacant property. Stacy 
checked the tax bill, which indicated the taxes 
were paid, and found an address in Califor-
nia.

None of the signatures on the documents 
matched. The signature on the purchase 
agreement was different than the signature 
on the Seller’s Information and Authorization 
to Escrow form. Neither of those signatures 
matched the signatures found on documents 
in the chain of title.

When Stacy received the second set of closing 
documents, NOT ONE of the signatures 
matched, including the seller’s signature on 

both his driver’s license and the deed.

Stacy alerted the buyer regarding her con-
cerns and escalated the file for review by 
National Escrow Administration and her 
local escrow administrator. An internet search 
of the phone number for the seller’s “agent” 
revealed the number was for a massage parlor 
in Illinois.

Although the buyer wanted the property, 
he realized the value an escrow officer and 
title insurance brought to his investment. 
The buyer appreciated Stacy’s caution and 
patiently waited.

The buyer also had some suspicions since his 
dealings with the seller’s “agent” were never in 
person — only by text message. The “agent” 
even instructed the buyer to let himself 
into the property and change the locks; the 
“agent” told the buyer to take the cost out of 
his proceeds at closing. Very cavalier!

National Escrow Administration instructed 
Stacy to send a letter via overnight delivery 
to the address on the tax bill, asking the 
owner to contact her regarding the sale of the 
property. While waiting for a response, Stacy’s 
manager asked her to order an inspection on 
the property. The inspector found a construc-
tion crew already working on the remodel.

The next day, Stacy received a call from the 
real property owner. The real owner thanked 
her for contacting him and confirmed his 
property was not for sale.

Stacy resigned from the transaction. The 
buyer was certainly disappointed, but relieved 
that Stacy had saved him from buying a 
property from someone who did not really 
own it. 

–––––
As the largest title company in the nation 
and a Fortune 500 company, Chicago Title 
is committed to protecting you and bringing 
you the resources needed to navigate our 
changing market. If you would like to learn 
more about how we can help you, please do 
not hesitate to reach out!

COVID Criminals

AZREIA  Advantage: Title Expert

Jill Bright
AVP/Sr. Sales Executive

Chicago Title
Maricopa County

Phone (602) 525-0790

BrightJ@ctt.com
www.ChicagoTitleArizona.com

by
Jill

Bright
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Using Your IRA to Buy Real Estate

Nick Mertens
Vice President,

Property Management
Atlas Real Estate

335 E. Palm Lane
Phoenix, AZ 85004

Office: 719.337.5317
info@realatlas.com

by
Nick

Mertens

AZREIA  Advantage:  Property Management Expert

by Lisa Schoen, Investment Specialist 

Many of our ancestors immigrated to 
chase the American Dream; which for 
many meant owning land. Today that 
dream extends beyond owning the land 
we live on. My clients and I want to own 
the land others live on. Our dream is to 
have tenants who pay down our debt 
and increase our net worth over time. 

Purchasing investment real estate 
requires an increased down payment 
to cover the amplified risk (20% for 
single-family and 25% for multifamily 
properties). Many of us don’t have large 
amounts of money laying around, but 
what we may have is a 401k from an 
old job. That money can be rolled over 
into an IRA and used towards your own 
dream! 

While we believe it’s one of the best 
options available, it’s not as easy as 
purchasing a few hundred shares of 

stock. If you want to plunge into 
property purchases through your IRA, 
you first need to know the rules – and 
there are a lot of them:

• You can hold real estate in your 
IRA, but it needs to be a self-
directed IRA.

• Any real estate property purchased 
must be strictly for investment 
purposes; you and family members 
cannot use it.

• You cannot manage it. All 
ownership expenses must be paid by 
the IRA.

• Holding real estate in your IRA can 
be tricky, so seek legal advice when 
getting started.

• The tax laws that make it tricky, 
can also be incredibly beneficial. 
For example: after you own the 
property out-right for a year and a 
day, the capital gains are completely 
forgiven! 

To get started, the IRA has to be self-
directed. The term “self-directed” means 
that alternative investments are accepted 
or offered by the IRA custodian, the 
financial institution, or company 
responsible for record-keeping and IRS 
reporting requirements. I personally use 

New Direction Trust. Everything goes 
through them as custodian to keep you 
from violating the strict rules regarding 
these types of real estate transactions. 
To reiterate, you and your IRA are two 
separate entities. Your IRA owns the 
property – you don’t.

Since all expenses must be paid within 
the IRA, you will also need a great 
management company. I happen to 
know one. At Atlas, we can help you 
find the right property, connect you 
with the few lenders who do this type 
of loan and manage the asset to ensure 
both positive cash flow and preservation 
of your asset. We know investment 
real estate inside and out because we 
are owners ourselves. My personal goal 
is to own 10 properties in 10 years. I 
have done cash-out refinances, pulled a 
HELOC, and even asked my parents for 
a gift letter all to purchase real estate. I 
have even gone as far as moving three 
times in 18 months. My next move is 
purchasing property inside my IRA, 
while I save for the next down payment 
and build up the lazy equity in the 
three investments I already own. I’m 
transparent about my strategy, because 
I know you can do it too. It’s all about 
understanding and executing all of the 
opportunities that are available to  
us to achieve that American Dream.

AZ.R.E.I.A., Inc. (the “Association”) does not: (1) render legal, tax, economic, or investment advice, (2) investigate its members, or (3) 
represent or warrant the quality of goods or services provided by its members, the honesty, integrity, reliability, motives and/or resources 
of its members or their officers, directors, managers, employees, agents, and/or contractors. Consult your legal counsel, accountant, and 
other advisors as to risks and legal, tax, economic, investment and other matters concerning real estate and other investments. Members will 
comply with the Code of Ethics of the Association.
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 The Equity Finders – The Total Investor Toolbox
Hey there.  As you know, real estate investing in Phoenix is 
very competitive, and I’m not just talking about competing 
with other investors over properties.  The reality is... 
you have a lot of options regarding where to get your 
information and who to work with to achieve your goals.  
Personally, I think being able to get all the tools you need 
from one place offers huge value and saves you lots of time 
and energy.

Here at The Equity Finders, we’ve built a one-stop shop 
to support you and help you achieve your investing goals.  
When you choose to work with me and my team of Equity 
Finders, you not only benefit from the best tools you 
need to be successful, but you’ll also work with a team of 
hard working individuals who always go the extra mile to 
get things done for you.  By combining our exclusive and 
powerful SmartMap technology with the highest quality 
professionals in the industry, it’s no wonder we’ve become 
the go-to Agents for MLS deal properties in Maricopa 
County.  Here’s what we offer that you just can’t get 
anywhere else.

Let me start by talking to my fix & flip investors.  Using our 
own exclusive SmartMap technology, we’ll first set up a 
custom search for you, based on your specific criteria.  Then 
our system instantly goes to work and automatically scours 
the MLS to find only the best potential deal properties to 
fix & flip.  Thanks to our own built-in ARV comping system, 
the results that are generated will also include the highest 
ARV (after repair value) comps available for each potential 
deal property.  We’ll then review each property to make sure 
the comps are truly good supporting ARV comps for that 
particular subject property. After screening each property, 
we’ll send you only the ones that appear to have the most 
built-in equity.  Along with each property, we’ll also include 
a custom investor profit report, which calculates your 
potential profit based on a specific scenario including offer 
price, repair costs, etc.  

With all this information at your fingertips, you’ll quickly 
be able to make an informed buying decision on each and 
every property.  

Oh, and did I mention financing?  That’s right.  If you need 
fast and easy funds to fix and flip properties, my team will 
set that up for you ahead of time, so you’re ready to pull the 
trigger when the right property comes along.  

And when you’re ready to move forward on your fix and 
flip, your dedicated Equity Finders Agent will represent you, 

submit your offer, and negotiate the best deal for you.  So 
what are you waiting for?  Let’s get started on that next fix 
and flip!   

Ok.  Now let me switch gears and speak to my buy and hold 
investors out there.  In addition to finding the best properties 
on the MLS to fix and flip, our exclusive SmartMap 
technology also finds the best MLS properties to buy and 
hold as long term rentals.  Again, after setting up a custom 
search for you, our SmartMap technology finds only the 
best potential rental properties, based on ROI or return on 
investment.  That’s right.  Our powerful software will find 
only the best deal properties, based on the potential ROI 
of that property.  How does it do that?  Well...did I tell you 
our SmartMap technology also provides real and accurate 
rental data as well as rental comps?  Yup.  So when we 
send you only the best potential rental properties with the 
highest return on investment (ROI), each property will also 
include your custom investor ROI report.  That’s right.  You’ll 
be able to see how much rent you can expect to receive for 
each property, and the ROI or “cash on cash” return you can 
expect is calculated from a combination of the potential rent 
you can expect to receive, versus the amount of actual cash 
you invest in the property as a down payment, etc.  

Again, we’ve made all these tools available to you so you 
can make an informed decision and quickly move forward 
on the best potential deal properties.  

Whether you need traditional financing or something a little 
more creative, my team is standing by to get you pre-
qualified and ready to go.  If you’re planning on buying a 
rental property, let’s get your financing in place right away.   

And again, when you’re ready to move forward on your 
rental property, your dedicated Equity Finders Agent will 
represent you, submit your offer, and negotiate the best deal 
for you.

So if you’re looking for your next fix and flip or buy and 
hold, click on the link below and tell me exactly what you’re 
looking for.  I’ll call you right away to discuss your goals and 
develop a customized game-plan just for you.

Cheers!

Marco Leone
The Equity Finders
www.TheEquityFinders.com/get-started/
480-690-8818

ADVERTORIAL

ADVERTORIAL

http://www.theequityfinders.com/get-started/
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Monthly Meetings

We are starting back LIVE this month for our 18th 
Anniversary Meeting in Phoenix on Monday 11/9 followed 
by a Virtual meeting on Tuesday 11/10. We will be joined 
by Tony Youngs to educate us on how to fi nd and work Th e 
Hidden Market, even in the midst of a pandemic. Timely, 
market-driven information and education makes this meeting 
must see. Don’t miss it!

BOTH LIVE AND VIRTUAL MEETINGS

Current Market Trends & Activity
Experts representing Market Data Analysis, Legal 
and the Rental Market provide the absolute latest 
information essential to your real estate investing 
business.

Main Meeting:
COVID-19 and the Hidden Market
For 30 years Tony Youngs has been fi nding homes on Th e 
Hidden Market and teaching other investors these skills as 
well. He is here to teach you that these strategies work even 
during a pandemic. By learning about Th e Hidden Market, 
acquisition strategies, exit strategies, and how it’s all been 
aff ected by the virus, you will be prepared to go out on your 
own and fi nd those deals that others can’t see! 

• Find homes no one knows can be bought

• Why using Th e Hidden Market strategies works during 
the COVID Crisis

• Th e eff ects of the COVID Crisis on fi nding deals

• How to Understand the Foreclosure Market to benefi t 
your decisions

• Watch the Rental Market for opportunities

• What acquiring properties today looks like

• What exit strategies work best in today’s market

Market Update & Market News
with Alan Langston
Th e latest Fix & Flip and rental data along with further 
analysis of our Seller’s market. Plus, current events and news 
important to your investing.

Phoenix Real Estate Club
Even in a virtual environment, this is some of the best real 
estate networking anywhere! Haves & Wants continue. 
Structured networking activities in breakout rooms. Market 
Discussion. Member Deals. It all still happens!

AZREIA In-Person Meeting AZREIA Virtual Meeting Phoenix Real Estate Club
Monday, November 9 Tuesday, November 10 Tuesday, November 24
Scottsdale Resort at Zoom   5:45 pm Zoom   5:45 pm
McCormick Ranch – 5:45 pm
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How are Interest Rates 
Determined?

What’s the current rate? As loan 
officers we get this question daily. 
While it seems like an innocuous 
question that should be simple 
enough to answer, there are 
many variables that play a role in 
determining the “current rate.” While 
there is no such thing as the “current 

rate,” there is a current rate for your 
individual situation. In order to have 
the best possible rate, it is important 
to understand the various variables 
that play a role in rates.

The largest dictator of interest rates 
is the one that everyone reads in the 
news or sees on TV. This is the 10-
year US Treasury yield. This factor 
is not specific to any one borrower, 
and dictates the baseline for rates on 
a broad scale. The lower the 10-year 
Treasury yield, the better mortgage 
interest rates will be as a whole.

The other factors influencing interest 
rates are individualistic. The most 
critical of the borrower specific 
factors is credit score. The better your 

FICO score, the better rate you will 
be eligible for. The remaining factors 
include amount of down payment, 
loan type (FHA, conventional, etc.), 
occupancy (primary, investment, 
etc.) debt-to-income ratio, and loan 
purpose (purchase or refinance). 
All have a similar weighting when 
determining the current rate.

Each variable outlined is critical to 
determining the interest rate you are 
eligible for. If you have a question 
about the interest rate you are eligible 
for, give us a call today!!

Let me know if you have any 
questions or would like any 
estimates! Stay healthy!

Andy the Lender Checking In

Andrew Augustyniak
Branch Manager

Loan Officer

Call or Text: 480.735.4095 
aa@peoplesmortgage.com 

aa.loans.peoplesmortgage.com 

2055 E Centennial Cir
Tempe, AZ 85284

by
Andrew

Augustyniak

AZREIA  Advantage: Lending Expert

http://www.peoplesmortgage.com
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Check www.azreia.org for the current schedule.

AZREIA  Calendar of Events

Q: I just bought a property at a traditional sale and the
owner is refusing to leave.  Are they protected by the 
CDC Order?

A: Provided that you never entered into a lease with the
former owner and they were supposed to transfer 
possession to you at close of escrow, then they are not 
protected by the CDC Order entered September 4, 

2020.  Th e CDC order just applies to tenants who fail 
to pay rent.  In this case, the occupant is not your tenant 
and we would argue that the CDC Order does not 
apply.  Please note that if you signed a post-possession 
agreement with the former owner paying rent, then the 
CDC Order may apply.

Mark B . Zinman, Attorney

Information contained in this article is for informational purposes only and should not be considered legal advice.
You should always contact an attorney for legal advice and not rely on information published here.

LEGALLY
SPEAKING

No meeting in November
No meeting in November



AZREIA  Monthly Meetings at a Glance

November 9th In-Person Meeting – Scottsdale Resort at McCormick Ranch 
• Current Market Trends and Activity:   Experts representing Market Data Analysis, Legal, and the Rental 

Market provide the absolute latest information essential to your real estate investing business.
• Phoenix Main Meeting: COVID-19 and The Hidden Market:   For 30 years Tony Youngs has been finding 

homes on The Hidden Market and teaching other investors these skills as well. He is here to teach you that 
these strategies work even during a pandemic. By learning about The Hidden Market, acquisition strategies, 
exit strategies, and how it’s all been affected by the virus, you will be prepared to go out on your own and 
find those deals that others can’t see! 

• Market Update & Market News with Alan Langston:  The latest Fix & Flip and rental data along with fur-
ther analysis of our Seller’s Market. Plus, current events and news important to your investing.

November 10th Virtual Meeting
• Same content as above, including Tucson Market Update.

November 24th Phoenix Real Estate Club
• Even in a virtual environment, this is some of the best real estate networking anywhere! Haves & Wants 

continue. Structured networking activities in breakout rooms. Market Discussion. Member Deals. It all still 
happens!



Membership in AZREIA has never been more valuable or more affordable! 
 CLICK HERE TO JOIN OR RENEW WITH AZREIA TODAY! 

Learn More About AZREIA Membership Benefits HERE! 

AZREIA Membership 
Build-Your-Own 

Membership 

PLUS Membership 
Most Convenient for Highly 

Active Members 
AZREIA Guest

$60 / YEAR 
Limited Time Promotional Offer Price. 

Originally $100 

$239 / YEAR 
$309 PLUS Family Option: Add one family 

member to your membership 
$0

Monthly Events 

✓ AZREIA Chapter Meeting
($10/Meeting)

✓ Phoenix Real Estate Clubs
($10/Meeting)

✓ Subgroup Meetings
($5/Meeting)

Monthly Events 

✓ AZREIA Chapter Meetings FREE

✓ Phoenix Real Estate Club FREE

✓ Subgroup Meetings FREE

Monthly Events 

✓ AZREIA Chapter Meeting
($20/Meeting)

✓ Phoenix Real Estate Clubs
($20/Meeting)

✓ Subgroup Meetings
($20/Meeting)

The Home Depot Discounts 

✓ The Home Depot Rebate

✓ The Home Depot Paint Discount

✓ The Home Depot Cabinet
Discount

✓ The Home Depot Appliance
Discount

The Home Depot Discounts 

✓ The Home Depot Rebate

✓ The Home Depot Paint Discount

✓ The Home Depot Cabinet
Discount

✓ The Home Depot Appliance
Discount

The Home Depot Discounts 
X  The Home Depot Rebate 

X The Home Depot Paint Discount 

X  The Home Depot Cabinet 
Discount 

X  The Home Depot Appliance 
Discount 

Education & Seminars 

✓ Significant Member Only
Discounts

✓ $30 Launch Pad

Education & Seminars 

✓ Significant Member Only
Discounts

✓ $30 Launch Pad

Education & Seminars 

✓ Guest Pricing

✓ $100 Launch Pad

Additional Features 

✓ Discounts from AZREIA Business
Associates

✓ Access to Market Updates &
News Charts

✓ AZREIA Newsletter & Blog

Additional Features 

✓ Discounts from AZREIA Business
Associates

✓ Access to Market Updates &
News Charts

✓ AZREIA Newsletter & Blog

Additional Features 
X Discounts from AZREIA Business 
Associates 

X  Access to Market Updates & 
News Charts 

✓ AZREIA Newsletter & Blog

https://azreia.org/join/
https://azreia.org/member-benefits/
https://azreia.org/meetings-subgroups/
https://azreia.org/meetings-subgroups/
https://azreia.org/meetings-subgroups/
https://azreia.org/member-exclusive-benefits/
https://azreia.org/member-exclusive-benefits/
https://azreia.org/member-exclusive-benefits/
https://azreia.org/education/
https://azreia.org/launchpad/
https://azreia.org/education/
https://azreia.org/launchpad/
https://azreia.org/education/
https://azreia.org/launchpad/
https://azreia.org/azreia-business-associates/
https://azreia.org/azreia-business-associates/
https://azreia.org/newsletter/
https://azreia.org/blog/
https://azreia.org/azreia-business-associates/
https://azreia.org/azreia-business-associates/
https://azreia.org/newsletter/
https://azreia.org/blog/
https://azreia.org/newsletter/
https://azreia.org/blog/


Don’t Forget to Use AZREIA’s Premier Business Associates! 

AZREIA has many Business Associates to provide your needed products and services in areas such as: 

| Accounting & Taxes  |  Community Services  |  Flooring  |  Insurance  |  Janitors  |  Legal  |  Market Data  |  Movers  |    

| Notes |  Property Managers |  Self-Directed IRA |  Tenant Screening |  Title & Escrow  |  Virtual Assistants  |  Wholesalers | 

Visit our Business Associate Page for complete list of providers! 

Heather Johnson 
Heather@RentPerfect.com 

Clark Sanchez (Agent) 
clark.sanchez.bzw0@statefarm.com 

Mark Zinman 
mark@wzplegal.com 

Mark Steinbeck 
msteinbeck@merchantsfundingllc.com 

Jack Hilton 
jack@hiltoncorp.com 

Jill Bright 
brightj@ctt.com 

Andrew Augustyniak 
Andrew.augustyniak@primelending.com 

Mary Saer 
msaer@azgat.com 

Self-Directed IRA’s 
Daniel Ortega 

Dortega@VantageIRAs.com 

David Nielson 
david@boomerangcapital.com 

Ron Creeger 
Creeger@msn.com Alyssa Bieling 

alyssa.bieling@realatlas.com 

YOUR LOGO HERE
Consider becoming a Business 
Associate with AZREIA today! 
Click here for more information 

https://azreia.org/azreia-business-associates/
mailto:Heather@RentPerfect.com
mailto:clark.sanchez.bzw0@statefarm.com
mailto:msteinbeck@merchantsfundingllc.com
mailto:jack@hiltoncorp.com
mailto:brightj@ctt.com
mailto:Andrew.augustyniak@primelending.com
mailto:msaer@azgat.com
file://azreiadc/accounting/Work%20Office/Molly's/Dortega@VantageIRAs.com
mailto:david@boomerangcapital.com
mailto:alyssa.bieling@realatlas.com
https://azreia.org/business-benefits/
https://azreia.org/rent-perfect/
https://azreia.org/state-farm/
https://azreia.org/zona-law-group/
https://azreia.org/merchants-funding/
https://azreia.org/hilton-financial-corporation/
https://azreia.org/chicago-title-insurance-company/
https://azreia.org/peoples-mortgage/
https://www.azgat.com/
https://azreia.org/vantage-self-directed-iras/
https://boomerangcapital.com/
https://azreia.org/equityfinders/
https://azreia.org/atlas-az/
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