
Keynote 
Overview

DAVID NOUR



Sample Clients

Born in Iran, Nour arrived in the US as a teenager in 
1981, with a suitcase, $100 and no fluency in English. 
He grew up in the suburbs of Atlanta, earned his 
Eagle Scout, graduated high school, enrolled in in 
an undergraduate engineering program, before 
graduating from Georgia State University with a 
business degree, and Emory University with an 
Executive MBA.

A senior leadership/board advisor, educator, executive 
coach, and bestselling author, David Nour is internationally 
recognized as the leading expert on applications of strategic 
relationships in profitable growth, sustained innovation, 
and lasting change. The author of eleven books, including 
bestsellers Relationship Economics® (Wiley) – forthcoming 
in its 3rd edition, Co-Create (St. Martin’s Press), and Curve 
Benders (Wiley, 2021), Nour serves as a trusted advisor 
to global clients and coaches corporate leaders. He is an 
adjunct professor at the Goizueta Business School at Emory 
University and was named to the Global Gurus Top 30 
Leadership Professionals and the Thinkers 50 Radar Class of 
2021 lists. He’s also the host of the popular Curve Benders 
podcast. 

He resides in Atlanta, GA, with his family. Learn more at  
www.NourGroup.com
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About David Nour
The World’s Foremost Authority on 
Relationship Economics®



Strategic Relationships 

Strategy 
Visualization
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You’ll never think about business relationships the same way again after you’ve heard David Nour 
speak! Relationships really do impact every facet of an enterprise – from its strategy to its talent 
agenda, and digital transformation.

David Nour addresses over 50,000 
people globally each year, across a 
multitude of industries, organizational 
sizes, or audience composition. From 
sales teams to senior leadership and 
board retreats.

Best-selling author, and executive 
coach, David founded The Nour 
Group, Inc. in 2002. His vision? To 
help his global audience see business 
relationships as their intentional, 
strategic, and thus quantifiable value. 
Nour has pioneered the phenomenon 
that relationships are the greatest off-
balance sheet asset any organizations 
possess.

David demonstrates the correlation 
between succinct strategies, 
proactive relationship mapping and 
business impact such as time to 
market, engaged employees and 
reduced turnover, creating and 
sustaining exceptional customer 
experiences, and driving profitable 
growth. David’s Co-Create approach 
is a win/win scenario that, without 
exaggeration, will define the 
evolution of individuals, teams, and 
organizations.

We’re a visual society. We share 
our work, lives, ambitions, 
strategies, vision and success in 
narratives. Yet most of what we 
use to articulate those ideas are 
often in “death by PowerPoint,” 
boring memos, or spreadsheets 
from hell. Nour Group takes a 
different approach to explore, 
clarify, and help its clients 
visualize their direction and 
ultimate destinations. 
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Nour Speaking Topics

Custom Speeches

David annually delivers 50 global keynotes on business 
relationships, social and mobile disruptive technologies, and 
adaptive innovation at corporate meetings, leading industry 
association conferences, and academic forums. He guides 
his audience through a transformational journey between 
their current challenges and future possibilities. The value of 
David’s presentation lies in its ability to modify the audience 
behavior long after your event is over by creating a mindset 
that inspires action, often leading to success.

1. Co-Create
What will the evolution of you, your team, and your 
organization look like?

Visionary Stewardship: Corporate 
Governance in the Flux Economy

What Forward Thinking Corporate Boards Do to 
Govern Proactivelyorganization look like?

Design Thinking: Strategy Visualization

Bringing Your Vision and Strategic Path to Life.

Co-Create and the 4th Industrial Revolution

How Will AI, IoT, Big Data,Drones, and Blockchain 
Evolve Individuals, Teams, and Organizations.

Delivering Creative Value

Jointly Delivered Session with Crystal Fernando on 
the Complexity of Innovation Leadership.

Sharing Economy

The Disruptive Nature of Collaborative 
Consumption.

Reverse Perspective

What If You Were a Guest on Your Customer’s 
Journey?

In the Wrong Seat

Are You in the Wrong Seat on Your Own Bus?

Enterprise Evangelism

The Economic Value of Exceptional Experiences, 
Every Time.

Sales Effectiveness from The Buyers’ Lens

How Effectively Are Your Resources Aligned with 
The Way They Buy?

2. Relationship Economics®
Leveraging Your Single Biggest Asset to Driver 
Performance, Execution, and Results.

5. Curve Benders
How Strategic Relationships Can Power Your Non-Linear 
Growth in the Future of Work.

3. Return on Impact
How Will You Adapt to Disruption and Evolve Your Value-
Add in the Process?

6. Post Pandemic Growth
In the age of constant disruption - to your talent agent, 
supply chain, distribution channels, and even product/
service value, how will you remain relevant to drive 
profitable growth?

4. Adaptive Innovation
From Signal Scouts to “Yes, And” Learning to Drive 
Creativity, Communication, and Collaboration.

7. Strategy Visualization & Agile Alignment
If our brains process visuals 60,000 faster than they do 
text, how can you say more with less, gain buy-in, and 
drive lasting change?
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Nour Books

Other Books by Nour

David has written 11 books and is currently working on the 3rd edition 
of Relationship Economics, scheduled for release in 2022.

David’s unique perspective and independent insights on business relationships as well as social and 
mobile innovation have also been featured in a variety of prominent blogs and publications including 
The Wall Street Journal, The New York Times, Fast Company, Knowledge@Wharton, Associations Now, 
Huffington Post Business, Medium, Entrepreneur and Success magazine.

Relationship Economics 3rd Edition
Transform Your Most Valuable Business Contacts Into 
Personal and Professional Success.

Co-Create
How Your Business Will Profit from Innovative and Strategic 
Collaboration.

Curve Benders
How in the future of work, your most strategic relationships 
will power non-linear growth, that lets you not only remain 
relevant but thrive.
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“Nour brings that rare combination of executive polish, with incredible 
insights, due diligence, and a necessary level of candor to push you to 
think and lead differently…”

“Nour is intelligent, engaging, can quickly frame organization’s challenges 
and opportunities, and his Strategy Visualization service has been of great 
value to me and my team. I would highly recommend his process, diligence, 
and candid guidance, and utmost professionalism.”

“Nour is world-class when it comes to understanding the real needs of 
his global clients and bringing just the right mix of candor and actionable 
insights. At Sun Microsystems and HP, I engaged him multiple times to 
support our organization and he never disappointed. From speaking 
engagements to thousands, a strategic advisory with senior leaders, and 
executive coaching, you can’t go wrong in working with Nour. ”

– KC Choi, Corporate EVP, Head of Global B2B Mobile

– Chad Johnson, Chief Procurement Officer

– Randy Seidl, Board Member, CEO, CRO, Sales Community Leader



David would love to work with you to create a customized  
keynote presentation that delivers on your meeting’s objectives,  

and that your attendees will find valuable.

Contact

David Nour

The Nour Group, Inc.

3500 Lenox Road, NE, Suite 1500 

Atlanta, GA 30326

404-419-2115 x1

In case of an emergency call or text 
cell 404-683-0140

www.nourgroup.com

info@nourgroup.com

CEO

WEBSITE

EMAIL

EMERGENCY



We look 
forward to 

working 
with you.


