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When Monika DeRoussel left the corpo-
rate world 14 years ago, she jumped into 
real estate and quickly fell in love with it. 
“I always wanted to go into this industry so 
I could understand it when I buy,” Monika 
says. Today she serves the entire Cincinnati 
market, including the suburbs. She has one 
assistant, and is eager to continue growing. 
With 90 percent of her business coming from 

repeat and referrals, it is clear she is exceed-
ing expectations with every transaction. 

“We try to do things right so that hopefully 
people will seek our services again,” Mon-
ika explains. “We treat people the way we 
would want to be treated.” Monika ensures 
this by constantly keeping her clients in the 
loop during the process and getting every-
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thing done in a timely manner. “It’s 
our goal to keep people informed of 
what is happening, whether it is nego-
tiation, a title issue, extra documents 
or anything. It is our job to solve prob-
lems and keep everything running 
smoothly.” After the transaction is 
over, she makes sure to stay in touch through 
mailings, social media, and events like happy 

hour. “We text, call and check in with people 
to see how they are doing,” she says. 
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Clients often return to Monika for their 
future real estate needs, not only because 
of her exceptional communication skills, 
but also her marketing methods. When it 
comes to marketing, Monika knows that 
the pictures are the first impression of the 
property. “We hire professional photogra-
phers and present the property in the best 
possible light through drone photography,” 
she says. They also engage in social media 

advertising and market properties through 
TV commercials. “We’re constantly trying 
to keep properties in front of the buyer’s 
eyes. We’re always thinking, ‘what can 
we do to make this property more market-
able and attractive to the buyers?’” She 
utilizes data of previously sold properties 
in order to price her listings correctly, as 
she knows this is also an important aspect 
of marketing.  
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It is not surprising that Monika has accrued 
countless 5-star reviews regarding her work. 
One recent client said, “Monika saved the day 
as we needed to buy fast and get moved in to 
our new home before school started. She and 
her team showed us multiple homes in one day 
and we were moved within a month! Monika 
was quick to respond to all of our questions 
and concerns. I highly recommend Monika 
Deroussel to anyone looking for a real estate 

agent.” Another raved, “Monika was extremely 
helpful in getting our house ready for sale. We 
sold our house in 5 days and received almost 
asking price. The pictures taken were very 
professional featuring the best selling features 
of the house. She was very strategic on when 
to put the house for sale and the asking price 
for it to get buyers’ attention. She guided us 
through the whole selling process so we did 
not have any surprises.”
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During any free time, Monika is staying 
active through running or giving back to the 
community through her involvement with 
her church. She also enjoys relaxing with 
her family. 

As time goes on, Monika’s love for the real estate 
industry continues to grow. She can’t imagine 
doing anything else as a career. “I love my cli-
ents, there’s no two clients alike. It is never a 
dull moment, it’s always an adventure.” 

 
 

For more information about Monika DeRoussel,  
please call 513 - 289 - 1039 or email mderoussel@hotmail.com,  

mderoussel@remax.net visit http://deroussel.com
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