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Down to Business

5 Business 
Maverick Tips

» Focus on the big picture. 

» Take outside input. 

» Be open to new ideas.

» Benefits over features.

» Make it simple.

What do you call a business that 
acts free of constraints? A rebel? A 
maverick? You can call it whatever 
you want as long as you call it 
different from the rest. 

In an overcrowded marketplace, 
knowing what makes your business 
and brand unique can be a driving 
force to keep going when times get 
tough. So think about it. Is it your 
customer service? The quality of your 
product? A niche market? All of these 
things can give you an edge if you 
can differentiate yourself enough. 

When you’re trying to determine 
what your unique selling proposition 
is, ask yourself what you want your 
business to be known for. Consider 
the following: 

» Speed. “24-Hour Turnaround!”

» Service. “Small Business Is Big 
Business to Us!”

» Quality. “Food Photography so 
Good You Can Taste It!”

Brainstorm ideas that are low risk but 
have a high reward, and remember 
that branching out to untapped 
territory can be incredibly rewarding, 
even if initially daunting.

While going against the flow can feel 
scary, it’s ultimately what will make 
your business succeed. So don’t be 
afraid to break the rules a little, shed 
off constraints, and see your business 
grow.

Coco Chanel once said, “In order to be irreplaceable, one must always be different.” What is it that makes 

your business stand out from others like it?

BECOMING A BUSINESS 
MAVERICK

Under The Sun Newsletter Page 2



Business 
Quotes

Print Advantage

“Nothing works better than just 
improving your product.” 
—Joel Spolsky

“Success is often achieved by 
those who don’t know that failure is 
inevitable.”  
—Coco Chanel

“Business is never so healthy as 
when, like a chicken, it must do a 
certain amount of scratching around 
for what it gets.” 
—Henry Ford

“My own business always bores me 
to death; I prefer other people’s.” 
—Oscar Wilde

“Good business leaders create 
a vision, articulate the vision, 
passionately own the vision, and 
relentlessly drive it to completion.” 
— Jack Welch

“It is difficult, but not impossible, to 
conduct strictly honest business.” 
—Mahatma Gandhi

“Simple, genuine goodness is the 
best capital to found the business of 
this life upon. It lasts when fame and 
money fail, and is the only riches we 
can take out of this world with us.” 
—Louisa May Alcott

The physicality of print provides 
advantages over any other 
marketing medium. Studies have 
repeatedly shown that physical 
ads, compared to digital ones, 
lead to stronger emotional 
responses and are remembered 
longer simply because of more 
time spent reading and physically 
holding the advertisement.

Consider the other opportunities 
that print provides that shouldn’t 
be overlooked:

Engagement. 
Print allows for a greater amount 
of information to be processed 
and absorbed from an ad.

Memory confidence. 
Not only is print remembered 
longer, but it’s also more quickly 

and confidently recalled for both 
content and source.

Valuation. 
Readers subconsciously place 
more value on products or 
services advertised in print. 

While digital advertising loses 
out on the sensory and emotional 
benefits, print creates a more 
natural connection with the reader. 

» People care about print. 
» People trust print. 
» People are paying attention to 
print.

That’s why print should be an 
essential part of your omnichannel 
marketing, and that’s the Print 
Advantage!

Print isn’t dead. In fact, print marketing provides some of your 

best marketing opportunities. Find out why!

OPPORTUNITY’S 
KNOCKING!

“There’s no shortage of remark-

able ideas, what’s missing is the 

will to execute them.” 

 — Seth Godin
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Featured Branded Merchandise

HOLIDAY PROMOTIONS
Make an impression with your customers this holiday season!
The best way to say thanks to your customers this holiday season is with a gift they can share with 

their whole team! We offer a variety of custom branded gift boxes of all sizes that fits any promotional 

budget. THESE GIFT BOXES ARE IN HIGH DEMAND! Place your order soon before supplies run out (no 

later than the mid-November). 

Call or email our team at Sun to get your order placed today! 

803-791-1786 or info@SunSolutionsUSA.com
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Business 
Funnies®

FINISH ON A 
HIGH NOTE

Featured Product

Finishing touches can turn an everyday document into a 
great document and can often mean the difference between 
reaching your audience or reaching the trash. Here are some 
unique options to finish your print piece on a high note:

» Want to add some depth to your documents? Embossing will 
create a raised 3-D impression, while de-bossing will sink the 
text or image, giving you an engraved image.

» For unique outlines, shapes, and distinctive edging give die-
cutting a try.

» A spot-varnish coating adds emphasis to key parts of a print 
piece and makes specific areas “pop” off the page.

If you have questions about finishing options, reach out today. 
Our creative team would love to take you across the finish line!

It’s not how you start; it’s how you finish! The same is 

true in the world of printing. 

Your mission, your values, your 
people, your products ... all of these 
things add prestige to your business 
and make it yours. 

That uniqueness is a good thing. It’s 
what will help you stand out from 
all of the other businesses vying for 
attention from potential clients. 

But here is where most businesses 
fail: they don’t tell people about how 
they stand out! If you’re providing 
something unique, something special, 
something “secret,” flaunt it! You need 
to inform your customers you’re the 
best for the job and why. If you don’t 
get this message out, you will instead 
be hearing about what makes all of 
your competitors unique (and so will 
your potential clients). 

“That one is more expensive because it 
comes with a profit.”

Inform or 
Be Informed

Customer Care
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Featured Business Growth

Apps Scene

Opera says that this browser is 
designed for gamers. It has a colorful 
aesthetic, a news feed that caters 
specifically to gamers, a release 
calendar for games, and an ad block. 
You can also sync your desktop and 
mobile browsers with a QR code; no 
account required. It works pretty well 
as a browser. The app is reasonably 
quick, loads pages without a problem, 
and the syncing works once you get 
everything synced.

Opera GX  
Android & iOS

Time Rise is a straightforward timer 
app. You set your timer, flip your 
phone upside down, and watch the 
timer rise to the top. It’s a very simple 
timer without a ton of customization. 
It’s also highly visible, making it 
excellent as a kitchen timer or other 
use cases where it’s nice to see the 
timer quickly. The developer is slowly 
adding more functions and themes 
to the app, so it will get even better as 
time goes by.

Time Rise  
Android

Spotify Greenroom is Spotify’s answer 
to Clubhouse. The app shows Spotify 
account holders a handful of live 
rooms where you can go and listen to 
people talk about various things. The 
app categorizes rooms so you can find 
ones that interest you. Additionally, 
you can create rooms and talk to other 
people. The app is in early access beta 
and has lots of potential. 

Spotify Greenroom  
Android & iOS
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OUR GRAND FORMAT DIVISION 
IS EXPANDING
OPENING SOON!
We are moving our Grand Format 

division to a 32,000 sq. ft. building. 

With this larger facility, we are 

continuing to invest in this exciting 

and growing industry!

Stay tuned for our upcoming 
grand opening!



REDUCE WASTE 
WITH HASTE

Books in Review
At the Office

Consider going green with these 
ideas to avoid unnecessary waste.

Avoid Single-Use Drink 
Containers 
Many half-used cups go directly 
into the trash. Having well-branded 
mugs or water bottles is great for 
employees and customers and 
provides a little “free” marketing. 

Water Coolers v. Water Bottles 
Having an in-office water cooler 
provides many benefits, including 
no water waste because water 
cooler containers are used until 
they are empty—no more plastic 
water bottle waste—and they 
can be quickly scheduled to be 
delivered to your office.

Bring Meals in Reusable 
Containers 
Uneaten food or take-out boxes 
end up being thrown in the trash. 
Instead, bring meals in glass 
containers or provide recycling bins 
for those take-out containers.

Print Office Reminder Cards 
Are team members forgetting to turn 
off their lights and space heaters? 
The energy wasted, not to mention 
the potential hazards, could have 
adverse effects on your business. 
Instead, place reminder cards near 
light switches to remind employees 
to turn things off when locking up 
the office at the end of the day. 

Get Everyone Involved 
Most things are thrown out without 
any attention paid to how much is 
actually being wasted. Get team 
members involved by having them 
take out their own garbage at the 
end of the week or take turns taking 
out the recycling.

While each of these things might 
sound insignificant on its own, when 
put together they can add up to 
greater benefits for your business 
and the planet.

What the Heck Is EOS? 
by Gino Wickman & Tom Bouwer

While many companies strive 
for efficiency in every area, often 
businesses forget the basics of 
what makes companies work: 
people. 

In What the Heck Is EOS?, you’ll 
learn that if the goal is to ensure 
your company runs like a well-
oiled machine, it takes simple 
tools to get everyone on track. 

Using the entrepreneurial 
operating system (EOS) gives 
employees perspective on how 
the CEO’s and the sales reps’ 
missions should be one and the 
same, while also providing insight 
on how to grow as a leader and 
a team player in the company. 
Whether you run a business or 
are a part of a business, this book 
shows you how every gear (team 
member) helps every other gear. 

Whether your company is EOS 
pure or you take the bits and 
pieces of what you want, there 
are plenty of tips and tricks 
to pick up. Learn how to keep 
your employees engaged and 
dream bigger than ever before. 
This straightforward read is 
impossible to put down until 
you’ve consumed every word.

Being mindful of the carbon footprint we leave on our beautiful 

planet is important. While one business implementing recycling 

practices might not change the world, it is a start. 
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Working Together

One of the best ways to bring 

people closer is to have fun 

together. Cooperatively solving 

a fun problem might provide 

the tools needed to solve a not-

so-fun problem as a team.

Scavenger Hunt  
Though it might be looked at as a kid 
game, a scavenger hunt is one of the 
best ways to explore collaboration. 
Depending on the size of your 
workplace, you can choose to do 
it outside or inside. Hiding random 
objects and having people find them 
is entertaining and beneficial.

Office Trivia  
The sky is the limit on this one. 
Anything you can think of is free 
game. Inside jokes, random facts, and 
the company’s history are all great 
categories for office trivia. 

Blind Receiver 
Split into teams of two. Have one 
person be blindfolded. Pick an item 
or location, and the person who is 
not blindfolded has to guide the 

blindfolded person to that item or 
location. This exercise is a great 
way to see who excels at coaching, 
is easy-tempered, and is a good 
communicator. 

The Human Knot  
Have your team form a circle. Tell 
everyone to raise their right hand 
and grab onto someone else’s hand 
across the circle. Proceed to do the 
same with the left hand. Now, have 
the entire team untangle the knot 
without letting go of each other.

Pro tip: Take a video of this activity 
and post it on social media. People 
love seeing the ins and outs of your 
business. 

Prizes are encouraged but not 
required. 

4 TEAM-BUILDING 
EXERCISES TO TRY 
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*Please note that anniversaries are recognized beginning at 3 years, followed by 5 
years and then onward in increments of 5.

November Birthdays

November Anniversaries

Marie Jackson  11/07
Scott Cato – 11/09
Lindsay Jameson – 11/10
Cheryl Scott – 11/10
Doug Delaney – 11/12
Maureen Sutphin – 11/15

Steven Manning  – 3 years

Chad Todd – 11/15
Todd Cockrell – 11/25
Linda Lopez-Flores – 11/28
Melody Summers – 11/29
Chris Cooper – 11/30


