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BERKSHIRE GREENSCAPES

Landscaping ﬁrm
puts emphasis on
sustainability with
organic methods
BY JOHN TOWNES
In the spring, the thoughts of many homeowners turn to their lawns, gardens and
landscaping.
Often, their thoughts also turn to chemical
fertilizers, weed and bug killers, and other
artificial materials and methods of controlling nature.
However, there is also increasing interest
in alternative techniques that are environmentally sustainable by utilizing natural
methods.
Among the local proponents of this approach is Generoso Gallo, who owns and
operates Berkshire Greenscapes. His business specializes in organic lawn, garden and
landscape design, installation, maintenance
and renovation.
Gallo explained that he utilizes an organic
“full-circle” approach to garden and lawn
care, to take advantage of the natural benefits of native plant species and to recycle
all plant waste through effective composting
and integrated pest management.
“This approach only uses natural organic
materials, and doesn’t involve any pesticides
that harm the ecosystem,” said Gallo. “I take
my ideas from nature, and try to do the right
things at the right time.”
Gallo provides a full range of services,
and works on lawns, landscape plantings,
and ﬂower and edible gardens.
Berkshire Greenscapes is certified by the
Organic Land Care affiliate of the Northeast
Organic Farming Association.

Generoso Gallo of Berkshire Greenscapes has cultivated a niche in the local landscaping market with an organic “full-circle” approach to garden and lawn care.
Gallo is a native of Pittsfield who now
lives in Lee.
He said his interest in organic landscaping
grew out of his Italian heritage.
“My interest was initially food,” he said.
“When I was young, I had the opportunity
to visit my family in Italy. People there grew
their own food, or bought it fresh. I’d help
my uncle do things like dig potatoes.”

“I noticed that I felt much better physically
when I got back, and wondered why,” he
continued. “Then I realized it was because
the food I ate when I was in Italy was fresh
and grown by natural methods. That gave
me an inherent respect for the earth and a
commitment to doing things naturally.”
Initially, Gallo channeled that into a culinary career. He attended the New England

Culinary Institute, and subsequently worked
in restaurants.
However, he decided to change careers,
because he felt confined in the kitchen. “I also
wanted to spend time with my daughter, and
that’s very difficult with the schedule that’s
required in the restaurant industry,” he said.
Gallo decided that organic land care offered both a business opportunity and a way
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to put his values into practice. He launched
grass and plants, you want to feed the soil
Berkshire Greenscapes (413-207-1281 or
itself.”
www.berkshiregreenscapes.com) in 2012.
The starting point is studying the specific
He credited Keith Girouard, senior busicharacteristics of the soil. A site soil test
ness advisor at the Berkshire office of the
evaluates its composition and structure, how
Massachusetts Small Business Development
it handles water, and other factors.
Center Network, for providing important
“A soil test is the basis of a sustainable
guidance and support in planning and launchlandscaping plan, and is the only way to
ing his business.
understand how to properly treat a property
In addition to selling his own services,
or solve problems,” Gallo said
Gallo noted that he is committed to enHe noted that this approach also is better for
couraging a transition
the environment than
to organic methods “You don’t just look at a lawn common forms of plant
on a more widespread or garden as one dimension- fertilization. “When
basis.
apply fertilizer
al. Instead, you think of it as people
“It’s the same meswith phosphorous, for
sage I had applied to a three-dimensional system. example, the excess
food,” he said. “It was
That requires analyzing a runs off into rivers and
a way to make a differwhich can
location and thinking organi- wetlands,
ence, in another way. I
cause environmental
also personally enjoy cally rather than just using problems,” he said.
the work because it’s in- chemicals to treat a problem.”
The use of natural
stant gratification. You
principles also applies
come in, do a project and transform a space in
to the selection and placement of plants, grass
a natural way. That’s very satisfying.”
and other ground cover.
Berkshire Greenscapes focuses primar“The goal is to take ideas from nature, and
ily on residential properties. He works with
select the right plant for the right place,” he
customers to create new gardens, lawns and
said. “You consider the conditions of a site,
landscapes, or renovate existing sites on a
and use native plants or other plants that are
custom basis.
suitable for it. One tip is to look at nearby
The packages are customized to the
woods and other natural sites and see what
needs and desires of individual customers.
grows there.”
Services range from consulting to specific
Gallo also suggested theme gardens that
tasks to full-service installation and ongoare designed to capitalize on and enhance
ing maintenance. Gallo said he has built
a site’s characteristics, such as butterfly
a core of steady customers, augmented by
gardens, or rain gardens.
short-term jobs.
With lawns, he said, in addition to selectHe also provides instruction in the prining varieties of grass that are suited to the
ciples of maintaining properties naturally.
conditions of the site, it is also helpful to have
“People who really get into it want to do
diversity within the lawn, rather than striving
things themselves,” he said. “I enjoy teaching
to create a uniform monoculture. “Clover, for
people how to do that.”
example, can be part of a healthy lawn as a
Gallo noted that he benefits from the innitrogen fixer,” he said.
teractions as well. “It works both ways,” he
Beyond helping to replenish the soil, he
said. “I often learn new things from people
said, it is ultimately easier to care for. “I
while working with them, and it helps me to
like to create what is called a freedom lawn,
look at things in a different way.”
which includes anything that survives under
the mower,” he said.
Multi-dimensional system
Gallo acknowledged that organic methods
The basic principle of organic landscaping
initially take more work and can be somewhat
is to utilize the natural characteristics of a
more expensive, but over time this approach
specific site, and create the conditions that
is cost effective and can be maintained with
will evolve into a “closed loop system” that
less effort. “Once it is established, it is less
will sustain itself naturally.
costly,” he said. “You’re not buying an ar“You don’t just look at a lawn or garden
tificial lawn that requires constant feeding
as one dimensional,” he said. “Instead, you
and pesticides and maintenance.”
think of it as a three-dimensional system. That
Gallo said his business has been experiencrequires analyzing a location and thinking
ing steady growth. “It’s an educational issue
organically rather than just using chemicals
more than anything,” he said.
to treat a problem.”
He believes that there is a growing interest
That includes considering all aspects of
in this method of gardening, landscape design
the site, including light, water conditions
and maintenance, both as a practical method
and other factors.
of maintaining properties, and because of its
Soil is a core consideration, according to
environmental sustainability.
Gallo. The goal is to establish conditions that
“When people know what pesticides do
enable the soil to nourish and replenish itself
to the environment, they’re often willing to
naturally over time through the breakdown of
make the switch,” he said. “They appreciate
organic materials and healthy bacteria.
that doing it more naturally is healthy for the
“It involves thinking of soil as a living
environment. And when they see the results,
thing, and understanding its structure and
they become enthusiastic and often want to
biology,” he said. “Instead of just feeding
go further with it.”u
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Real estate transfers
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Seller: Michael Lenski +
Price: $110,000
Date: 3/18/16

867 W Housatonic St.
Buyer: Elizabeth Kirby
Seller: Gary Crocker +
Price: $113,000
Mortgage: $97,018
Lender: Quicken Loan
Date: 2/22/16

97 Main Rd.
Buyer: Todd Krutiak +
Seller: Judith Serre
Price: $75,000
Mortgage: $80,000
Lender: Adams Community
Date: 2/16/16

14 Windsor Ave.
Buyer: Reinoso Windsor
Avenue NT
Seller: Regina Decker
Price: $145,000
Date: 2/18/16

215 Windsor Rd.
Buyer: Cayla Talora
Seller: Daniel Gaylord +
Price: $328,000
Mortgage: $262,400
Lender: Adams Community
Date: 2/22/16

1136 Barker Rd. U:20
Buyer: Cohen Lashinsky NT +
Seller: Gordon Dinsmore Jr +
Price: $365,000
Date: 2/16/16

Sheffield

Cherry Hill Dr. U:4
Buyer: Diane Streeter
Seller: Mary Messier
Price: $315,000
Date: 3/4/16

252 Bow Wow Rd.
Buyer: Steven Weinreb +
Seller: William Browne
RET +
Price: $447,500
Mortgage: $358,000
Lender: Salisbury B&T
Date: 2/26/16

81 Dartmouth St. U:207
Buyer: Nancy Magnifico
Seller: Paul Cuni Jr +
Price: $135,000
Mortgage: $108,400
Lender: Greylock FCU
Date: 3/2/16

315 Canaan Rd.
Buyer: CSB Service Corp
Seller: Stephen
Mastroianni +
Price: $285,000
Date: 2/16/16

Richmond
Lenox Branch Rd.
Buyer: Richard King +
Seller: Daniel Lindley
Hatch RET +
Price: $90,000
Date: 3/15/16

Sandisfield
113 Sandy Brook Tpke.
Buyer: Nicholas DoeringDorival +
Seller: Lawrence Wein +
Price: $535,000
Mortgage: $428,000
Lender: Wells Fargo
Date: 2/17/16

Savoy
605 Adams Rd.
Buyer: Jeffrey Lenski +

295 S Main St.
Buyer: Robert Cooper +
Seller: Glen Cross +
Price: $239,500
Mortgage: $191,600
Lender: Salisbury B&T
Date: 3/1/16
299 S Main St.
Buyer: William Shea +
Seller: Clarisse Schamroth
Price: $162,500
Mortgage: $167,862
Lender: TD Bank
Date: 3/4/16
475 Sheffield Plain
Buyer: Harvey
Kimmelman +
Seller: Route 7 Sheffield LLC
Price: $325,000
Date: 2/17/16
126 Water Farm Rd.
Buyer: Simon Mcteigue +
Seller: Hailey Vadakin
Price: $127,500
Mortgage: $102,000
Lender: Salisbury B&T
Date: 2/19/16

Stockbridge
14 Wheatley Dr.
Buyer: Gregory Seidell +
Seller: Blackwater RT +
Price: $403,200
Mortgage: $362,880
Lender: Drew Mtg Assn
Date: 3/18/16

Tyringham

277 County Rd.
Buyer: Glen Cross +
Seller: Antonio Zamperini
T+
Price: $275,000
Mortgage: $261,250
Lender: Lee Bank
Date: 3/1/16

161 Main Rd.
Buyer: Tyringham
Affordable Hsng
Seller: David Garner
Price: $175,000
Mortgage: $25,000
Lender: Seller
Date: 2/19/16

238 Main St.
Buyer: Sally Rennison-Carle
Seller: Skye LLC
Price: $249,900
Mortgage: $212,415
Lender: Lee Bank
Date: 2/23/16

17 Webster Rd.
Buyer: Christopher Fanta +
Seller: Lee Bank
Price: $370,000
Mortgage: $175,000
Lender: Bank of America
Date: 3/18/16

10 Richard Dr.
Buyer: Bryan Siter
Seller: Greylock FCU
Price: $80,000
Mortgage: $76,000
Lender: Village Mtg

1191 S Washington State Rd.
Buyer: Charles Woodard Jr
Seller: Ian Denault +

Washington

Price: $267,450
Mortgage: $265,000
Lender: Adams Community
Date: 2/24/16

West
Stockbridge

58 Maple Hill Rd.
Buyer: Bessel VanDerKolk +
Seller: Eliyahu Rosenthal +
Price: $605,000
Mortgage: $300,000
Lender: Salisbury B&T
Date: 3/4/16
Pixley Hill Rd.
Buyer: David Valicenti +
Seller: W Eric Egan +
Price: $175,000
Date: 2/24/16

Williamstown
617 Henderson Rd.
Buyer: Samuel Mahan +
Seller: Charles Schlesinger +
Price: $240,000
Mortgage: $192,000
Lender: MountainOne
Date: 2/26/16
34 Mccauley Ln.
Buyer: Mark Draper +
Seller: Edith Evans T +
Price: $303,000
Mortgage: $272,397
Lender: Adams Community
Date: 2/17/16
239 Oblong Rd.
Buyer: Thorvale Farm LLC
Seller: J Adams Filson +
Price: $275,000
Date: 2/26/16

Windsor
915 High Street Hill Rd.
Buyer: James Tribble +
Seller: Tyrone Perrault +
Price: $348,000
Date: 2/26/16
2111 Route 9
Buyer: Amanda Martin
Seller: Matthew White
Price: $162,000
Mortgage: $159,065
Lender: Merrimack Mtg
Date: 2/17/16
520 Shaw Rd.
Buyer: Patricia Boynton
Seller: Peter Gagliardi +
Price: $80,000
Date: 2/18/16
u
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