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It’s 1099 season again and businesses, big 
and small, are cranking them out like crazy, but 
they will be receiving an onslaught of them too.  

received, the third copy, we all know, goes to the 
Internal Revenue Service. 2is is how we know 
the I.R.S. has its eye on us, an encroachment 
none of us enjoys. Yet not only businesses are 

are individual households. 2ese days it seems 

more about this tax-favored bene4t in addition 
to some of its other virtues, for when it comes to 
privacy, 

complete access to all of the 4nancial informa-
tion he requests from me in order to prepare the 
required tax 4lings, there is never a request or 
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With each 1099 form that is either issued 

or received, the third copy, we all know, 

goes to the Internal Revenue Service.

as though any money that 5ows in or out of any 
currency receptacle triggers one of these. How-
ever, there is one place from which money 5ows 
in and out that, when handled correctly, never 
generates one of these unwanted tax forms. 2at 
place is a dividend-paying Whole Life policy.

If learning this for the 4rst time comes as a big 
surprise, perhaps it’s time to look more carefully 
at this much-maligned 4nancial product to learn 

the need to know how much money goes in and 
out of the cash values of my whole life policies.  
Consequently, he has no idea how much money 
I actually have stored in these, but more impor-
tantly neither does the I.R.S, nor do they even 
care—unless one of them has matured, or has been 
surrendered. Only in those two cases would there 

outside of these two contingencies, so long as 
I have properly handled my withdrawals and 

There is one place from which 

money flows in and out that, when 

handled correctly, never generates 

one of these unwanted tax forms. 

That place is a dividend-paying 

Whole Life policy.
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policy loans, there should never be a tax issue.

Speci4cally, the strategy to avoid these possi-
ble tax consequences is to never withdraw divi-
dends past the point of the “cost basis” in the 
policy—how much you’ve put in to date through 
your out-of-pocket premium payments. If you 
4nd yourself needing more money than you’ve 
put in historically, you can still get it, but at the 
break-even point you must switch away from 
withdrawing dividends and begin using policy 
loans. 2is all makes sense from a standard ac-
counting perspective, and is not a gimmick; a 
policy loan is not “taken out” of the policy, and 
it’s not really income. (Instead, the insurance 
company is loaning you money on the side, with 
your policy’s available cash value serving as the 
collateral.) 2is is the method by which you can 
still “use” the cash inside your policy, even past 
the point at which you may have withdrawn as 
much in dividends as your cost basis.

I realize the above may sound quite compli-
cated to a novice, but I assure you, it’s only be-

policy works. In just a single meeting, a quali4ed 
4nancial professional can teach you all about it 
and you will see that the logic for the I.R.S.’s 
treatment is quite straightforward. 

Most other assets, financial products, 

and all tax qualified plans are 

completely transparent to the Federal 

Government and ultimately taxable.

easy to see that virtually no other part of my life 

every conceivable question having to do with 
the ebb and 5ow of all of my monetary transac-
tions— everything that is—except the ins and 

-

Personal Information

Dependent Information

Purchase, Sales, and Debt Information

Income Information

Retirement Information

Education Information

Health Care Information

Itemized Deduction Information

Miscellaneous Information
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His Q&A booklet asks of me every 

conceivable question having to do 

with the ebb and flow of all of my 

monetary transactions— everything 

that is—except the ins and outs of my 

Whole Life policies.
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Furthermore, the questions in this pamphlet 
are very direct and to the point. Such as, “Did 
you make any withdrawals from an IRA, Roth, 
Keogh, SIMPLE, SEP, 401(k), or other quali%ed 
retirement plan?” or, “Did you make any contri-
butions to an IRA, Roth, Keogh, SIMPLE, SEP, 
401(k) or other quali%ed retirement plan?”  Ques-
tions such as these cover not only tax quali4ed 
plans, but all other transactions related to real 
estate, securities—such as stock and bonds—
and even foreign negotiations involving pur-

the statements to back them up.

Forms W-2 for wages, salaries, and tips

All forms 1099 for interest, dividends, 
retirement, miscellaneous income, So-
cial Security. State or local refunds, gam-
bling winnings, etc.

Brokerage statements showing invest-
ment transactions for stocks, bonds, etc.

Schedule K-1 from partnerships, S cor-
porations, estates and trusts.

Statements supporting educational ex-
penses, deductions, or distributions, in-
cluding any Forms 1098-T, 1098-E, or 
1099-Q

All Forms 1095-A for the advance pay-
ment of the Premium Tax Credit for 
lower cost health care coverage under 
healthcare.org

Statements supporting deductions for 
mortgage interest, taxes, and charitable 
contributions, including any 1098-C

Copies of closing statements regarding 
the sale or purchase of real property.

Legal papers for adoption, divorce, or 
separation involving custody of your de-
pendent children.

Last year’s tax returns

In my 4nances, there is no nook and cranny 
left hidden except for one—Whole Life insur-
ance. 2is is why it is the ideal private warehouse 
for my money. But what is really fantastic is how 
easily one can access that cash when needed. In 
fact, you can have the money wired directly into 
your bank account by the insurance company in 

in check form in a couple of days—and if you’ve 
handled things properly, tax-free!  No need to 
report it and it is perfectly legal. 2is is why life 

perfect tax-favored repository when the need 
for cash arises.

Taking a closer look at this unique 4nancial 
structure is worth every bit of the time invested 
in doing so. 2is is especially true when that 
study is combined with Nelson Nash’s In4nite 
Banking Concept (IBC) as outlined in his book, 

No 1099s Here

But what is really fantastic is how 

easily one can access that cash 

when needed.
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elements that are de4nitively guaranteed by the 
insurance company. 2is is immensely comfort-
ing in the type economic environment we live 
in. It only takes a quick study of the 4nancial 
strength of life companies, especially during 
times of economic crisis, to easily convince us of 

-
uct is seen as the best 4nancial safety net to sup-
port the uncertainty of our 4nancial future.

Furthermore, the guaranteed minimum 
growth in cash value spelled out in the con-

Becoming Your Own Banker. Next, you should 
read our book, How Privatized Banking Really 
Works. Here in this LMR article we can only 
scratch the surface of its bene4ts. But for start-
ers, it behooves us to know that a life insurance 
policy is a private contract between an insurer 
and an insured, or owner of the policy. It also 
helps to know that life companies are regulated 
by the individual states, not the federal govern-

contract we 4nd that the policy contains certain 
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It only takes a quick study of the financial strength of life 

companies, especially during times of economic crisis, to easily 

convince us of their security.
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tract gives the policy 
a solid foundation to 
build upon, as the tax-
free dividends paid 
out every year are re-
invested in the policy. 

-
dends are not guar-
anteed, 4nancially 
strong insurers pride 
themselves in always 
having paid a divi-
dend for over a cen-
tury. Since these divi-
dends are paid from 
the surplus of the 
insurance company, 
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Conclusion

Of course, individuals and businesses seeking 
to understand all of the unique characteristics of 
these incredible policies and how they must be 
specially designed for cash management purposes 
should contact a knowledgeable 4nancial pro-
fessional such as an Authorized IBC Practitioner.  

it. Not only do you need someone quali4ed to 
initially design the policy correctly, but you also 
need to be reassured about the proper way to use 
it over time, in order to retain its tax advantages. 
2e process is not mysterious, but you de4nitely 
want to be working with someone knowledge-
able to get started.

forms or begin receiving them, think about 
what I have said here regarding dividend-pay-

no 1099s here!

once that dividend is issued and you reinvest it 
in your policy, that gain is locked-in and cannot 
go down, even if the insurance company’s as-
sets perform poorer than expected next year. In 
other words, there is never any negative market 
volatility to contend with. 2is makes for the 
ideal compounding formula because you never 
lose money as your cash value is growing.

2e low fees, creditor protection, and easy li-
quidity these policies o:er are additional ben-
e4ts that make them extremely desirable for all 
those who value 5exibility and control of their 
own asset. So what all this adds up to be is the 
near perfect 4nancial platform for superior cash 
management purposes. From a sound 4nancial 
base such as this, all of the big-ticket purchases 
of life can be easily 4nanced while growing one’s 
stockpile of money. Undoubtedly, this is one of 

Life insurance actually works. Isn’t it high time 
to start seriously looking under the hood of 
these fabulous tax bene4cial instruments?


