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PEDRO OTEGUI MARTINEZ  ∕  
DG of  F luytec  F i l t rat ion Technolog ies

CRYSTAL

CLEAR
Fluytec celebrates its 40th year of business in 2019. Their 

longevity is down to not only being a market leader in 
developing specific prefiltration technology but also 

manufacturing and marketing the systems they produce.

In a recent article for The International En-
ergy Agency, energy analyst Molly Walton 
commented:

“Countries in the Middle East already 
have some of the lowest water availability levels 
on a per-capita basis in the world. And econom-
ic and population growth in the region are set to 
increase demand for water over the coming dec-
ades, a period during which rising temperatures 
in the region could impose further constraints 
on water supply.”

One company that is helping to tackle this 
considerable and often ignored issue, is Fluytec 
Filtration Technologies.

Based near Bilbao, Spain, the company has 
over 40 years of experience in designing and 
manufacturing equipment used in the desalina-
tion process, which produces fresh water for irri-
gation, industrial and municipal purposes.

They have supplied equipment to every corner 
of the globe and have spent more than 20 years 

working in the Middle East.
Pedro Otegui Martinez is the Director General 

of Fluytec and, as a trained engineer, he has spent 
most of his working life involved in a number of 
companies based in and around the industry, 
and over eight years at Fluytec. He described his 
company’s main field of expertise.

Tailor-made
“Fluytec operates in the field of design and man-
ufacturing of filtration technology, predomi-
nantly focused on the pre-treatment of Reverse 
Osmosis (RO) installations. We design, manu-
facture and supply pre-treatment systems for RO 
facilities, including cartridge filtration, ultrafil-
tration, self-cleaning strainers and static mixers, 
all built in a wide spectrum of materials. We also 
offer tailor-made filtration products and services 
for special individual needs or applications.”

Reverse osmosis is a water purification technol-
ogy that uses a partially permeable membrane 
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to remove ions, unwanted molecules and larger 
particles from drinking water. With many coun-
tries in the MENA region dealing with incredibly 
salty water, that can suffer from aggressive algae 
growth, this kind of water treatment is prevalent 
in the area. In fact, over 70% of desalination plants 
throughout the world are found in this region, lo-
cated in the UAE, Saudi Arabia, Oman, Bahrain and 
Kuwait.

Pedro believes that, although there is a great 
deal of competition out there, Fluytec has quiet-
ly carved itself out a solid reputation in the mar-
ketplace.

“Fluytec is a company that operates world-
wide and although our niche market is relatively 
small, we remain one of the best known in our 
sphere, so being a major player in our field is a 
plus,” Pedro believes.

“We currently employ around 100 people and 
I know everyone who works for me. Because of 
our size, it is very easy to quickly implement new 
plans and ideas and you get to see the results of 
your decisions very quickly. I like that agility, 
where we can immediately adapt to new ideas or 
processes.”

With his background in engineering, specif-
ically in membrane-based technologies, Pedro 
was initially hired by Fluytec to develop and 
expand their technology and help manufacture 
new products. As he explained, this is where Flu-
ytec stands out from the crowd.

“We have two types of competitors. There 
are engineering companies that are connected 
to filtration who, like us, focus on developing 
new products, and who are also looking for 
new applications. However, these companies 
are typically not manufacturers - which we are. 
When we manufacture, we not only produce 
the product, but we also learn about the ma-
terials we are using, which are often extremely 
technical. We work with composite materials 
that are made up of four or five different com-
ponents and need to go through a number of 
different manufacturing processes in order to 
produce one final material.”

Over the last few years, Pedro and his team 
have focused on developing new design and 
manufacturing capabilities, aiming to create 
products that have an added value. However, 
this obviously takes time and money and Pedro 
admits there are many challenges involved.

“We have not purchased any other companies 
but are trying to grow organically and have em-
ployed our own engineers to develop our prod-

ucts. Financing these developments is a huge 
undertaking and takes a great deal of time and, 
because of our limited capital, can be a slow pro-
cess. But I firmly believe our patience will pay off 
in the long run and we have some exciting devel-
opments in the pipeline.”

In Portugal, Fluytec has invested in the devel-
opment of their own plant to increase their manu-
facturing capacity by 300%, but they are also quick 
to create partnerships with other companies in or-
der to maximise their operation, and outsourcing 
is always a possibility, as Pedro explained.
“Sometimes, if we happen to find very good, 
reliable, supplier we have elected to halt our 
own production because another company can 
do a better job or pro duce the same item at a 
more competitive cost. It is all about operating 
efficiently and our technicians are constantly 
looking at these opportunities to ensure we al-
ways weigh up the best options as to whether we 
should integrate or outsource.”

Fluytec is also happy to partner on new de-
signs with other suppliers, in order to achieve 

their goals.
“With some of our suppliers, we work along-

side them because they are able to bring their 
‘brand’ to the marketplace,” explains Pedro. 
“Therefore, commercially, it makes more sense 
to work together with them to also develop 
products. For example, one of our strongest de-
velopments in recent years is an item that uses a 
membrane from Dow / DuPont. In this case they 
are not only our suppliers, but they are also our 
partners in both the marketing and sales. 

This ability to both develop and manufac-
ture new items is part of what gives Fluytec its 

strength. As a smaller company, their ability to 
quickly adapt makes them an ideal partner. 

Pedro believes that Fluytec’s long-term success 
is down to being one of the leading players in tech-
nical development. Therefore, he wants to contin-
ue to seek out and develop new products that may 
prove to be breakthroughs in that market.

Increasing need
This kind of mindset is precisely the approach 
needed in this industry, as the reliance on water 
desalination can come at a hefty cost.

In 2016, desalination accounted for only 3% 
of the Middle East’s water supply but 5% of its 
total energy consumption. By 2040, the produc-
tion of desalinated seawater in the Middle East is 
projected to increase almost fourteen-fold. It is 
only thanks to companies such as Fluytec, focus-
ing on developing new technologies, that these 
processes will, hopefully, become less reliant on 
fossil fuels and ultimately have less of an impact 
on an environment they are desperately trying to 
preserve.

“  They are not only our 
suppliers, but they are also 

our partners in both the 
marketing and sales   “

The Tarpon Springs reverse 
osmosis plant in Florida (USA)

Water Solutions

www.dupont.com/water

Whether it’s in manufacturing, growing, refi ning, 
or simply living – we at DuPont Water Solutions 

know that it’s not about the water, but about 
the possibilities that are created from the water.

  
For some, it’s water. 
For us, it’s possibility.

Possibility fl ows with us


